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Reproduction of an Old Irish Metal Potato Ring with Dish, in the Metropolitan Museum of Art, New York 
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Diamond Brilliants—Why Not Make More of Them of 
Fancy Shapes? 


Written Expressly for The Jewelers’ Circular by Prof. Frank B. Wade 

















GAID the small Chinaman to his father: 
“Father, why do they always build a pa- 
goda with seven stories?” Said the father 
to the small Chinaman: “Son, that’s the 
way to build a pagoda.” Said the youthful 
clerk to the diamond merchant: “Mr. 
Brown, why do they always cut diamonds 
round?” “Why,” replied Mr. Brown, “that’s 
the way to cut them.” 

Now there is no denying that from the 
mathematical viewpoint, a brilliant of cir- 
cular contour can be slightly more brilliant 
than one of any other contour, for if its 





top and back angles are correct at any point 
they are correct at every point, whereas if 
the contour of the stone were square, for 
example, the angles from the corners to the 
culet and table would be slightly smaller 
than those from the middles of the sides. 
In spite of this geometrical obstacle the 
author hopes to be able to set forth in a 
brief argument several very valid reasons 
for making at least many of our diamond 
brilliants of contours other than perfectly 
round. 

To the end that the matter may be clear- 
ly presented, the reasons for the proposed 
change can best be advanced under two sep- 
arate topics. 

First, it can be shown that a considerable 
saving in weight of the rough material 
would result, without material reduction in 
brilliancy, and that in consequence either a 
decrease in the price per carat or at least 
a slowing down of the rate of advance 
would be possible. From the standpoint of 
ease of sale and breadth of market, such an 
outcome is distinctly desirable. 

Second, it will be seen that much more 
varied and artistic jewelry will be possible 
with the abandonment of the deadly similar- 
ity, nay identity of form in diamond brill- 
iants. 


To proceed now to a detailed discussion 
of our first proposition, we will recall at 
once that most rough diamonds are not 
round, but rather square, or nearly so. As 
Sir John Mandeville so aptly put it in his 
Travels: “They are square and pointed of 
their own kind, both above and _ beneath, 
without work of man’s hand and right as 
the pearl of its own nature takes roundness, 
so the diamond, by the virtue of God, takes 
squareness.” 

And why not leave them as nearly 
like their “own kind” as possible, while 
giving them that true flatness of facet and 
proper angle relations between front and 
back that “release the imprisoned fires,” as 
some one has imagined (though your truth- 
ful scientist will tell you that the shape we 
give them merely “permits, nay compels, 
most of the light that falls upon them to re- 
turn upon its path to dazzle the beholder”). 

We are all acquainted with the so-called 
“old mine” diamonds of our great grand- 
mothers, and very beautiful stones they 
were, in spite of their rather crude make as 
we view the matter now. Usually square or 
cushion shaped, and nearly always left too 
thick for their spread, they were neverthe- 
less most brilliant objects, especially when 
viewed at a little distance. 
while less concentrated than those of mod- 
ern brilliants, were keener and heavier 
when they did happen to reach the eye. 
They carried to a greater distance on this 
account, and the best of them can hold 
their own for beauty with the most of our 
flat-topped, sawed-in-half brilliants of to- 
day. 

Yet they were not what they might have 
been, nor what we can now make of them 
or of our present day rough diamonds with- 
out departing from the square or oblong 
shape. By cutting down the thickness as 
compared to the spread with the back angles 
approximately 41° to 42°, and the top angles 
approximately 35° those “old mine” dia- 
monds become much more brilliant without 
losing their charming squarish contour. The 
“well,” or dark unreflecting center of the 
overthick “old mine” stone, vanishes during 
this recutting and a splendid brilliant re- 
sults. The skillful cutter can give to every 
principal back facet practically the same 
angle, in spite of the square contour, by not 
bringing the short side facets quite to the 
girdle. This necessitates adding a small 
triangular facet back of the girdle at each 
of the four points where the facets are shor- 
tened as will be seen in cut 1. 


Their fires, 


By so treating the square or oblong bril- 
liant the difference in angle between the 
several facets of a given set can be made 
less than the difference that usually obtains 
between the angles of a given set of facets 
in one round brilliant of good make as com- 
pared with another. Beyond that point there 
is no advantage in going, for there is no 
absolute and definite shape in a brilliant that 
is better than some other closely similar 
shape, as any brilliant is only an approxima- 
tion to an ideal, which ideal would vary ac- 
cording to whether it was designed to take 
care of light from directly in front of it only 
—or to reflect light coming to it from many 
angles. 

A careful experiment in the making of 
square or squarish brilliants will convince 
any one who will try it, as it has convinced 
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the author, who has tried it, that, practically 
speaking, as great brilliancy can be had in 
a well designed square brilliant as in the 
average well made round brilliant. In ad- 
dition, we get the considerably greater yield 
from the rough, which will be discussed 
more in detail shortly, and we get an appar- 
ent size greater than one would anticipate. 
The reason for this large apparent spread is 
that the eye deceives itself by taking in at a 
glance the circle that passes through the 
four corners of the square stone rather than 
the lesser circle passing through the four 
middle points of the sides of the square. 

Even jewelers are apt to overestimate the 
weight of fancy shaped brilliants when judg- 
ing by the spread. This great apparent 
spread is an advantage, of course, when sell- 
ing diamonds to the public, if accompanied 
by full brilliancy. The pleasing square or 
cushion shaped contour of the proposed im- 
proved old mine cut would, whes properly 
introduced to the buying public and when 
accompanied by artistic designs tn mount- 
ings, help sales still further. 

The finish of the proposed brilliant would, 
of course, far exceed that of the cruder “old 
mine” stones. “Naturals,” or bits of the 
rough*diamond surface, were frequently left 
by the old cutters especially along the girdle, 
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Our returning heroes are doffing their uniforms and 
donning civilian attire. Retail jewelers can share in 
this rehabilitating process by having the right kind of 
jewelry to sell to them personally or to loving friends 
who desire to make them gifts. For this there is nothing NG 
sO appropriate or useful as a fine pocket knife. Carry 
a line of IXL Wostenholm movements mounted with 
Larter 14K. green gold sides and you will have the best 
to be had. 
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and these should be polished out in well 
finished modern stones. A very thick girdle 
was frequently left in the old cut square 
stones, and the modern cutter would make 
instead a fine smooth girdle, not sharp 
enough to chip easily nor thick enough to be 
perceptibly heavy to the naked eye. The 
symmetry of the facetting in the ancient 
brilliants was imperfect oftentimes, and that 
defect would be corrected in the modern 
counterpart, of course. Many times the older 
workman left the surfaces of his facets far 
from flat, sometimes even grooved, and the 
well made, up-to-date stone will have all its 
facets truly flat. With all these advantages 
of finish, plus correct angles, a well made 
square or slightly cushion shaped brilliant 
will be as snappy as one could desire. 

It should be admitted at once that the 
methods of the cutting shop will have to 
be somewhat changed. The first cutting—in 
the machine—as the lathe like apparatus in 
which the rough diamonds are rubbed to 
circular contour, is called, will have to be 
modified and possibly a little hand rubbing 
or “bruting” such as used to be done will 
have to be resorted to, although the ma- 
chine can be adjusted so that the diamond 
can be thrown out of center and the four 
slightly rounding sides rubbed to shape suc- 
cessively. Your diamond cutter can sur- 
mount any difficulties of the practical sort 
that accompany cutting the suggested fancy 
shapes. He will expect and deserve some- 
what higher rates for his services, but the 
gain in weight of finished product will more 
than cover the increased costs, especially in 
the case of stones over % carat in weight, 
and the author would not advocate the use 
ot his suggestions in the making of small 
brilliants. The very high rates that have 
been charged for cutting step cut or other 
fancy cut diamonds have been due more to 
the small number of stones so cut than to 
the essential difficulty of cutting them. If 
many stones were cut to one or two or 
three standard shapes, so that it became a 
routine practice in the shop, the cost need 
not be much greater than that of cutting 
round stones. Where the size of the rough 
makes it feasible, the stones may be sawed 
and two square or oblong brilliants made 
from the halves. 

Let us next consider the exact gain in 
weight of finished product that may be ex- 
pected to result from a return to square or 
oblong cutting. In actual practice a dia- 
mond cutter working with “close goods,” as 
the well shaped octahedral crystals are 
called, expects to be able to get not much 
over 40% of the weight of the rough crys- 
tal left in the finished brilliant if but a 
single finely cut stone is made. If the rough 
stone is sawed and two rather flat topped 
smaller brilliants are made, as much as 54% 
of the weight may sometimes be saved—but 
“size price’ in most cases reduces the ap- 
parent gain—for little stones are not worth 
as much per carat (except small melee) as 
larger ones. By cutting a square (or slight- 
ly oblong, if the rough crystal is oblong) 
brilliant, one may retain nearly 50% of the 
rough weight in a single nicely made bril- 
liant. A corresponding gain may be had in 
the case of sawed stones. This gives us 
nearly 10% of the rough weight saved. 

Take a concrete case from the author’s 
experience. A pair of fairly well matched 
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old mine brilliants which had been used 
for years as ear drops, and later had been 
mounted in a twin stone ring, were pur- 
chased and carefully measured and calcula- 
ticns made as to the weight of the rough 
crystals from which they were made as well 
as to the weight of the recut brilliants that 
might be expected from them, both if made 
round and if left square. 

The brilliants weighed approximately 1.53 
carats each and were nearly square, with 
rounding sides. The rough diamonds from 
which they were made probably weighed 
about 2.80 carats each, as it was the practice 
in the day when these stones were cut to 
keep from 55 to 60% of the weight of the 
rough material in the finished brilliant. 

These brilliants were exceptionally well 
made for their type—not too lumpy, and 
they had very good brilliancy as they were. 
One of them was recut round and to fine 
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proportions and yielded 1.20 carats. The 
other recut square, and slightly thinner than 
it now is, with a bit better finish and with 
thinner g rdle, will yield approximately 1.37 
carats. That is, in this case, .17 carats 
greater weight may be had in a nicely fin- 
ished and very lively square brilliant than 
in a round brilliant that will not be per- 
ceptibly more lively. 

That 17 carat in a stone of this size and in 
perfect top-Wesselton goods such as these 
stones happen to be is worth at least three 
times as-much as the entire cost of cutting 
would come to if the brilliant were cut 
from the rough. It is a difference well 
worth saving. 

The apparent size of the square brilliant, 
too, will be considerably greater than that 
of the 1.20 ct. round stone. Actually, as 
measured on Moe’s gauge (the thickness 
being the same in the two cases) the round 
stone has a diameter of 22% points, while 
the square stone (having the same diame- 
ter from side to side) has a diagonal 
of 24 points. It is the diagonal that 
determines the apparent size in a square 
stone as we saw in connection with Fig. 2. 
The difference in weight between the finely 
made round and square brilliants in this 
case (namely, .17 carat)is not as great a per 
cent. of the original rough weight as can 
usually be saved. In this case the old mine 
stones were made unusually thin. 

Another actual case will further illustrate 
our point as to weight saving. A pair of 
old mine stones weighed 2.10 carats—one 
of them weighing 1.06, the other 1.04. The 
one weighing 1.04 was recut -to a perfectly 
made round brilliant of .75 carats. The 
other stone is still in its old form, and 
being a bit more oblong than its mate would 
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make no more than the other stone did if 
recut round, but careful measurements show 
that it would yield a fine cushion shaped 
brilliant of 90 carats, thus saving in this 
case .15 carats, a relatively larger gain than 
in the other example. A third old mine 
stone of 1.10 carats, which was cushion 
shaped and which would have made, ac- 
cording to measurement, not over .70 carats 
in a well made round stone (18x12 on Moe’s 
guage) actually made a fine cushion shaped 
brilliant of .85 carats (measuring 20x18x12 
on Moe’s guage). Here there was saved .15 
carats by using the cushion shape rather 
than the round, yet the thickness was the 
same as would have been used for a round 
stone, and the angles were approximately 


the same. The brilliancy also was very 
good. These cases will show about what 


may be expected as to per cent. of yield 
from the rough in the cutting of square or 
oblong stones. 

It is true that for many years our cut- 
ters have been making such stones in rela- 
tively small numbers, usually, however, giv- 
ing them step cut facets rather than mak- 
ing brilliants of them, or when square bril- 
liants were remade from old mine stones 
leaving them too thick or too oblong to get 
the angles of the facets approximately the 
same in every case as the skilled cutter uses, 
for his round brilliants. Hence diamond 
merchants have generally come to the opin- 
ion that a square or oblong brilliant is 
markedly inferior to a round one in bril- 
liancy. Poorly made ones certainly are. 
Well made ones are not perceptibly less 
brilliant than ,ound ones. What the author 
advocates is a more general use of finely 
made brilliant cut square or slightly oblong 
diamonds (or, if the rough piece suggests 
it, triangular or other contour may be 
used). 

Diamond merchants do not need to be 
told that the present rate of advance in 
price of diamonds must soon begin to limit 
the market and reduce sales, especially as 
scon as the times become normal, and that 
it is very desirable to be able to offer goods 
at as low a price as is consistent with a fair 
profit. It would appear that the proposed 
change in style of cutting should bring an 
appreciable amount of relief in this connec- 
tion. 

We may next consider our second reason 
for using more brilliants of fancy shape—- 
namely, the fact that such brilliants, be- 
cause of their contour, lend themselves 
readily to greater variety and more artistic 
design in mountings. The supplying of an 
abundance of such brilliants should stimu- 
late creative effort on the part of the de- 
signers of the jewelry of the great middle 
class who have been using most of our 
round brilliants. The very wealthy, when 
they have not altogether abandoned the 
diamond in favor of the less garish pearl 
have had their square or cushion shaped, 
their navette or heart shaped and other odd 
shaped diamonds and the designers of high 
cost jewelry have shown what excellent 
creations they are capable of when given 
freedom of shape with which to work. Most 
if not all of the famous crown diamonds of 
the world are of fancy contour—square or 
oblong, triangular or oval, or even of un- 
symmetrical outlines. Not one of the huge 
brilliants so recently cut from the great 
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skilful handling of the angular relations 
illiancy was obtained. Many sug- 
for designs for the proposed fancy 
shaped brilliants may be had from the 
mountings of the great brilliants of the 
world’s crown jewels. Some of the more 
artistic designs may be copied or modified 
and adapted to the needs of modern 
jewelry. - 

A great opportunity for original design 
would result from a general adoption of the 
suggested fancy shapes in brilliants. We 
might in consequence even beget in America 
a new school of design. To revert to 
the Chinese story before mentioned, we 
would at least cease to build all our pagodas 
with seven stories. 
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To Develop Southwest African Dia- 
mond Areas Which Stretch 
Under the Sea 





N INING interests on the Rand have re- 
cent devoted much attention to the 
possibilities of developing the diamond min- 
ing industry in Southwest Africa. Accord- 
ing to the Board of Trade Journel, a con- 
cession for the exploration of certain areas 
(which stretch under the sea) has been 
granted to a well-known Rand company. 
Under this the company has acquired seven 
areas in the Pomona district and one near 
Luderitz, to the northwest of Holmanskop, 
altogether approximately 5,000 acres. The 
vendors are the Luderitzbucht Bergbau 
Gesselschaft mit beschrankter Haftung, 
generally known as the L. B. G. Co. 

Underneath the sand on one area in the 
Pomona neighborhood a conglomerate of 
lime and fine sand has been exposed. The 
test of this conglomerate has yielded, it is 
stated, 65 carats per 100 loads. The con- 
glomerate, from its appearance, is simply 
the hardened ocean bed, and investigation 
by experts indicates that it contains larger 
gems than those found in the sand. The 
diamonds recovered are deseribed by the 
experts as clear white and white with a 
yellow tinge. 

The original purpose of the company was 
to dredge the ocean bed in the neighbor- 
hood of Possession Island, which will re- 
quire the erection of a landing stage on 
the mainland. Extra plant for the ex- 
ploitation of all the areas, which were 
proved by the German company and opened 
up in some cases is now on order. In the 
meantime active development will proceed. 

The L. B. G. Co., mentioned above, was 
formed in March, 1913, with a capital of 
21,000 marks, to acquire five circular claims 
belonging to the Swakopmunder Diamant- 
Gesellschaft, which are situated within the 
“SiidBlock” of the Vereinigte Diamant- 
Minen-Gesellschaft. In 1913, 8,550 carats 
were produced, valued at about $9 per 
carat. The quota allotted to the company 
for 1914 was 7,500 carats. 








During the past week an_ interesting 
sketch of the business career of John H. 
Drake, pioneer jeweler, Elmira, N. Y., ap- 
peared in one of the Elmira newspapers. 
The biography states that 38 years ago 
Mr. Drake started his business career in 
Elmira and has continued there ever since. 
At present he is located on the second 
floor at 139 W. Water St. 
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A Word About Spinel and Its Characteristics 








By Leopold Claremont in the London “Watchmaker” 

















PINEL is one of several gem-minerals 
remarkable for great diversity of color 
—the shades of color are somewhat re- 
stricted, and yellow appears to be absent, 
at all events in stone suitable for jewelry. 
There is, however, a reddish-orange va- 
riety sometimes termed rubicille. 

It is a.common saying that spinels mas- 
querade as other and better known kinds 
of stones, and to a certain extent this is 
true, for some varieties resemble corun- 
dum-gems, amethysts and garnets suff- 
ciently to puzzle the uninitiated. 

On this account blue and red spinels are 
sometimes called respectively “spinel- 
sapphire” and “spinel-ruby,” but a blue 
spinel closely resembling the sapphire is 
far more rare than a red spinel looking 
like ruby. 

Red spinel is also known by the name of 
“balas” or “balais” ruby, a custom dating 
back to the Middle Ages, when the stones 
obtained from the ancient mines of Badak- 
ston were in great demand for jewelry. 
Some were among the famous jewels of 
Charles the Bold, Duke of Burgundy, and 
they are mentioned in several historic in- 
ventories of royal jewels down to the sev- 
enteenth century. 

Among the jewels of the British regalia, 
set in the royal crown, is a large red spinel, 
or “balas ruby,” always referred to as the 
Black Prince’s ruby—the stone is cut with 
a smooth surface and irregular shape and 
convexity. It is a very deep shade of red, 
and has only a small amount of translu- 
cency, and thus lacking in beauty it would 
be of little account but for its great size 
and its history. 

The history or legend associated with 
this “fair rubie, great like a rocket ball,” is 
that it was given to the Prince from whom 
it takes its name by Pedro the Cruel, King 
of Castille, after the battle of Najara, and 
that it was worn in the helmet of Henry 
V. at Agincourt. 

A peculiarity of spinel is that some va- 
rieties, when of dark shade, are of sombre 
appearance, an effect best described as 
“inky.” This defect is often so _ pro- 
nounced that it cannot be avoided or rem- 
edied by the. most expert treatment of the 
lapidary. Other varieties of the mineral 
are beautifully limpid as facetted gem- 
stones, especially shades of mauve, lilac, 
steel-blue, and the series merging from 
pale rose to almost flame red. 

Except, perhaps, in the case of the red 
variety, the general public is unfamiliar 
with spinel even by name, this being chiefly 
due to the mineral’s lack of character with- 
out any beautiful qualities peculiar to it- 
self. 

Spinels of diverse colors are typical of 
the gem-bearing gravels of Ceylon, where 
they are found as more or less water-worn 
nodules in company with several other 
kinds of precious stones similarly treated 
by nature. They are also found in Burma, 
but here they still retain their original crys- 
tal form, generally the regular octahedron, 
Cullinan diamond was made round, yet by 


and instead of being of different colors 
they are rose or ruby red. Spinels of Cey- 
lon are generally cut by the natives, like 
the other gem-stones of the island, with an 
arrangement of facets, apparently applied 
thoughtlessly but actually executed with 
consummate eastern skill in carefully dis- 
guising natural blemishes, and retaining the 
most of weight and size. In this condition 
they reach the European and American 
markets, generally mixed with other kinds 
of colored stones cut in the same manner, 
among which it must be acknowledged they 
often pass unrecognized. They are recut 
for European jewelry. 

In the cutting of spinels the lapidary has 
to contend with fewer natural blemishes 
than in the case of many other kinds of 
gems—the condition known as parti-color 
only occasionally exists. It consists of 
more than one color, or shade of color, 
being present in a single crystal, and in the 
case of spinel it is invariably found that 
one color occupies the centre of the stone 
while the other extends to a regular depth 
from the whole surface, thus, for instance, 
a blue or red stone may have a vein of 
mauve, but the colors shade off one into 
another, being rarely sharply defined, and 
they become blended when the stone is cut 
with facets. 

Camillus Leonardus appears to have 
been aware of this, for writing in 1503 un- 
der the heading “Balasius” (viz., red spinel 
or “balas-ruby”) he says: “Balasius is a 
purple or rosy color, flames and glitters 

. it is often found that the external 
part of one and the same stone appears a 
balasius, and the internal a carbuncle, from 
whence comes the saying that the ‘balasius 
is the carbuncle’s house,’ ” 

It is clear that Camillus Leonardus wag 
unaware of the diversity of color of the 
spinel, for under the heading “Balasius” 
he writes not a word suggesting that he 
knew of any but the red variety. 

He had a paragraph headed “Spinnella,” 
where one would expect to find a full de- 
scription of the different varieties, instead 
of which there are only the following few 
lines: “Spinella is one of the burning 
gems, as we have observed under the head 
of the carbuncle—its color is more open 
and clear than the color of the ruby, but its 
virtue is like it, and by some it is called 
rubbish.” His description headed “Car- 
buncle” shows that all red stones, the true 
ruby, red spinel, garnet, and others, were 
included in this term. Professor Henry A. 
Miers states that spinel was not distin- 
guished from ruby until 1783. 

Spinel is aluminate of magnesium—hard- 
ness 8, specific gravity 3.7, singly refractive 
—its being non-dichroic is an easy means 
of distinguishing it from ruby. 








Four boys are under arrest in Toronto 
charged with a series of burglaries. Among 
the victims is H. Ruben, Queen street, E., 
whose store was robbed of several diamond 
rings. 
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American Doughboys Learn Beadwork 


One of the Many Activities of the Red Cross in Educational Therapy 

















“Tl wish I had two good hands,” he said 
rather wistfully, “I’d like to try that my- 
self. I bet I could do it.” 

“Voy can do it with one,” she said. “Try 
it”’ And she handed him the little frame 
and the box of brightly colored beads 


On 





on small machines, knitting with silks, 
and raffa work. One man in a shell- 
shock ward whose nerves were in a seri- 
ous condition learned to typewrite under 
her direction, and is now writing short 
stories. With his mind and fingers oc- 





RED CROSS INSTRUCTORS TEACHING CONVALESCENT SOLDIERS HOW TO MAKE BEADED BAGS, 


which she had been stringing together as 
she talked, sitting beside his narrow bed 
in Base Hospital No. 57 in Paris. 

She watched him as he selected the beads 
and strung them with slow awkward move- 
ments of his big fingers. “Do you want 
to stop?” she asked presently. 

“T should say not!” was the enthusiastic 
reply. “Say, this is great!” 

He was so fascinated with the work 
that he wouldn’t put it down, and two 
weeks later when she stopped to see him 
again, he had finished a bead necklace and 
had started a watch fob. 

Dozens of other convalescent boys have 
been interested in this work by the quiet 
little woman,—the “Bead Lady,” as they 
call her—who is Miss Gertrude Farrell, 
president of the Blind Teachers’ Associa- 
tion of New York. She went to France 
last year to work among the American 
soldiers who had been blinded in the war, 
and later was asked by the American Red 
Cross to take up the task of interesting 
convalescents and shell-shocked patients in 
beadwork. “Educational therapy” they call 
it in the books, but the boys who have 
found a fascinating interest and a relief 
from intolerable boredom in it don’t know 
it by that name. Little hand looms and 
all the materials are furnished by the Red 
Cross, and some of the most elaborate 
and intricate designs are worked out, 
favorites among them being watch fobs 
bearing the soldier’s divisional insignia. 

Miss Farrell has also taught typewriting 


cupied, his nervousness has largely dropped 
away and it will not be long before he 
will be discharged. When he tires of his 
stories he picks up his bead loom, and so 
inds entertainment for all his waking 
hours. 

There are many convalescent soldiers still 
in hospitals both here and abroad, and work 
among them is one of the war activities of 
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the Red Cross which must necessarily con- 
tinue now that the war is over. In con- 
nection with the Red Cross annual Roll 
Call, which is announced for Nov. 2nd to 
11th, the comprehensive peacetime program 
of the organization, which is a nation-wide 
campaign for better health and the preven- 
tion of disease, includes providing recrea- 
tion and assistance for these convalescents, 
victims of the great war. 








French Jewelers to Visit America 





OLLOWING the visit of representa- 
tives of 1,700 United States Cham- 
bers of Commerce to France, a delega- 
tion will go to America in September in 
order to strengthen trade relationships 
with the U. S. A., says a recent issue of 
the London Watchmaker. As has been 
well stated, France made prolonged 
sacrifices on the field of honor and 
America demonstrated her recognition 
of those efforts on the same battlefields, it 
is not extraordinary to find American 
traders anxious to do business with 
France in order to assist in the rebuild- 
ing of her stricken industries. The dele- 
gates from America affirmed that: 

“We have a sincere affection for 
France in our country, which dates from 
very ancient times, but this affection is 
not the only motive which prompts us 
to help you. Our philosophy of business 
is in accord with our friendship. We 
believe that in offering you our generous 
co-operation at the present time we 
shall realize for the future a period of 
business highly important and profitable 
to the two countries. We wish France 
to be powerful. In order to improve 
your financial position it is necessary 
that you should be able to export con- 
siderably. You have need of 
credit: we are ready to assist you to the 
fullest extent. Simply come to America 
and you will convince our compatriots 
as you have us in France.” 

So by the time these notes are in 
print the delegation will have arrived. 


; 
| 





HOSPITAL 57, PARIS, WORKING UNDER A RED CROSS INSTRUCTOR. 
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Small Silver Cape Melees 
in full and single cut espe- 
cially adapted for Gold. 
Jewelry—Order Now at 


present prices and while 
we have them. 














James J. Loeb & Brother _ || 
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68 NASSAU ST., NEW YORK 


Antwerp, 1 Rue van Levius London, E. C. 50 Holborn Viaduct 
Amsterdam, 2 Tulp Straat Paris, 11 Rue de Chateaudun 


“The Exclusive Melee House”’ 
To Jobbing and Manufacturing Trade Only 








Every Size, Price and Quality 
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Jewelry and Silverware in Cuba 





General Review of the Market by Trade Commissioner S. W. Rosenthal 








(Continued from issue Sept. 24) 
RETAIL STORES—PEDDLERS. 

There are no department stores, in the 
sense that this term is understood in the 
United States. Harris Bros. and E1 Canto, 
in Habana, are the nearest approach to 
this. But only the former sells silver- 
plated ware, while the jewelry trade of 
neither is of importance, being confined to 
gold-plated novelty lines. In other re- 
spects the retail trade is handled very much 
by the same class of stores as in the 
United States. Habana and other cities 
have stores devoted exclusively to jewelry 
and kindred lines, while in the towns this 
line is carried by novelty shops, and in 
villages by the general stores. Jewelry 
stores in Cuba usually carry all the lines 
that they do in our country, and besides, 
fine furniture, electric chandeliers, and 
chinaware. The best class of trade in Ha- 
bana sell goods of a quality and price that 
compare favorably with those of the goods 
sold by the better shops in our country. 

One means of selling jewelry in the in- 
terior of the island is through peddlers. 
These are well established and by no means 
devote their attention exclusively to cheap 
goods. They do an extensive trade in 
diamond-mounted jewelry, especially at 
sugar mills, one of them reporting a trade 
of over $20,000 a month during the sugar 
season. 

SELLING SEASON. 


While jewelry and silverware are sold 
throughout the year, the briskest trade pre- 
vails during the months from January to 
May, during which the sugar crop is being 
harvested and the tourist season prevails in 
Habana. 

Every day in the year is a different 
saint’s day, and it is customary for friends 
to present both men and women with gifts 
on the anniversary day of the saint after 
whom they are named. The presentation 
of religious charms to women seems to be 
in special favor on _ these occasions. 
Christmas and New Year’s are not so im- 
portant to the trade as in the United States. 


CHARACTER OF CUBAN JEWELER. 


It is important to know the type of man 
with whom one is dealing. The wholesale 
and retail jewelry trade of Cuba is prac- 
tically controlled by Spaniards. There are 
a few Cubans and Syrians handling jewelry, 
five or six Italians, and two or three Ger- 
mans, but fully 90 per cent of the jewelry 
trade is in the hands of Spaniards. In 
fact, although Spaniards constitute but 11 
per cent of the population of the island, 
they control a large part of its commerce. 

There is a decided difference between 
the jeweler who owns a large store in 
Habana or Santiago and the jeweler in the 
country. The important jewelers in the 
cities are usually modern, cultured gentle- 
men who visit European markets frequently, 
buy goods from all parts of the world, and 
have a broad point of view. 

The country merchant is of a different 





type. Almost invariably he has come from 
humble stock in Spain while he was a 
lad, and his apprenticeship was arranged 
while he was still at home. If not a 
relative of the proprietor of the store, he 
more than likely came from the same 
village. Once he starts his business career, 
usually at the age of 11 or 12, he becomes 
part and parcel of the establishment, change 
of position being rare. 


TRAINING OF COUNTRY JEWELER. 


The boy receives a nominal salary, is 
furnished with food, and sleeps in the 
jewelry store or a room connected with it. 
In some places he is allowed to leave the 
establishment but once a week. The 
evening hours are spent in the store, play- 
ing games with his fellow employes or 
practicing reading and writing. At the 
dinner table it is easy to tell his rank, for 
at the head is the proprietor, and ranging 
down the line, according to seniority, are 
all the employes. 

His wages are retained by the firm until 
the end of the year and bear interest. Bills 
for clothes or other necessities are paid by 
the firm, so that he is trained to be thrifty, 
is impressed with the necessity of knowing 
the line thoroughly, and generally deevlops 
into a capable merchant. 

In time it is likely that he will be made 
a “socio industrial,” or trade partner, when 
he shares in the profits of the business. Or, 
it is possible that, having saved sufficient 
money to launch out in business, he may 
leave the firm of his apprenticeship to shift 
for himself. If he does, he usually takes 
his trade with him, for customers here are 
loyal to a marked degree. Business in Ha- 
bana is done in a very personal way; the 
trade deals not only with a certain store, 
but with a particular clerk. It frequently 
happens that Cubans refuse to make pur- 
chases until their favorite clerk can wait 
on them. 


INTEGRITY OF SPANISH MERCHANTS 


Those who deal with Spanish merchants 
declare them to be unusually competent, 
but they are conservative and slow to make 
changes. For instance, only the newest 
jewelry shops in Habana have modern 
show windows; in the others most of the 
space is given up to doorways. Local bills 
are still paid in cash once a week, even 
though they amount to considerable sums, 
and the creditor must send for his money. 
Spanish merchants have a reputation for 
integrity, and as a class they have a par- 
ticularly high sense of honor where finan- 
cial obligations are involved. There are, 
of course, some exceptions to the rule, but 
that these are few may be gathered from 
the fact that an American manufacturer of 
jewelry specialties reports having trans- 
acted business in the island for 12 years 
without the loss of a single dollar in bad 
accounts, although in recent years his trade 
has amounted to over $100,000 per annum. 
It is pointed out by responsible parties that 
even during the critical times of Cuba’s 
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fight for independence and the period of 

reconstruction following not a commercial 

failure of importance was recorded. 
FINANCING AND CREDITS 


Banking, in the modern sense of the 
word, was almost unknown in Cuba until 
the exit of Spanish authority. It is said 
that up to that time few merchants had 
checking accounts. A canvass made by a 
local bank 15 years ago revealed that over 
$20,000,000 in gold was being hoarded in 
the safes of the merchants on Calle Obispo, 
an important business street of Habana. 
Today practically every firm of consequence 
in Habana has a bank account. 

At the present time there are adequate 
modern banking facilities practically 
throughout the island. Among the most 
important banks are Banco Nacional de 
Cuba, National City Bank of New York, 
Banco Real del Canada, Banco Espajfiol de 
la Isla de Cuba, Bank of Nova Scotia, Trust 
Company of Cuba, and Gelats. The banks 
still have no clearing house, and settling 
of accounts between them is done largely 
by cash; nor have financial institutions 
reached the point where they are willing 
to exchange credit information with each 
other. 

The usual rates of interest on real estate 
mertgage are 9 and 10 per cent, and on 
commercial paper up to 12 per cent. 
American currency is legal tender, Cuba 
having issued coin, but no paper money. 


USUAL CREDIT TERMS 


Terms vary according to the standing of 
the customer and the policy of the manu- 
facturer, but in normal times payment was 
usually made by sight drafts dated from 
90 days to 6 months. The latter was by no 
means unusual, even nine months or longer 
being granted by German firms when neces- 
sary to facilitate business. The practice of 
refraining from presenting a draft for ac- 
ceptance until the buyer has received the 
merchandise is well established. 

As stated, Cuban firms of importance 
have commission houses in Europe which 
pay the manufacturer. The jeweler main- 
tains an account current with his European 
representative. This is really an open ac- 
count, both sides of the ledger bearing in- 
terest and settlement being made at stated 
periods. The advantage to the jeweler is 
that he can forward payments at his con- 
venience and when the exchange rate is 
profitable. 

A satisfactory way of financing for those 
who have no agent in the territory to look 
after collections is by “documents against 
acceptance.” With this arrangement the 
jeweler cannot receive his merchandise un- 
til he has accepted the draft. The difficulty 
is that jewelry is usually sent by mail di- 
rect to the customer. It may be possible, 
however, to arrange with a banke that has 
a branch in Cuba to send the goods to them 
to be delivered to the customer “against 
acceptance.” When silverware or other 
merchandise is sent by freight the above 
problem does not exist, as bills of lading 
are issued. When-~this system is followed 
it should have. the approval of the customer 
at the time the order is taken. 

This gives some additional assurance of 
payment, and the shipper, if he so desires, 
can discount the draft at the bank, which 
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will furnish immediate cash. If it is in- 
tended that the draft bear interest, it 
should be explained to the customer at the 
time the order is taken, since European 
firms have in past years generally sent 
drafts without requiring interest. 

Another means of financing frequently 
used by European firms is by partial pay- 
ments. For instance, if an invoice amounts 
to marks 24,000, the amount may be split 
up into six payments of marks 4,000 each, 
the first draft payable on receipt of mer- 
chandise and the others 2, 4, 6, 8 and 10 
months later. The banks readily discount 
these for the manufacturer, while in some 
cases the arrangement has been a decided 
convenience of the jeweler. 


REASONS FOR LONG TERMS 


The main reasons for the long terms that 
have been granted on the island are: (1) 
Keen competition among European firms ; 
(2) Cuba, being a country that is rapidly 
developing, has been short of capital; (3) 
its main crop, which is sugar, is harvested 
but once a year; (4) interest on money is 
high, real estate mortgages pay 9 and 10 
per cent and commercial loans as high as 
12 per cent. It has therefore paid the mer- 
chant to take advantage of long commercial 
credits, which rarely bear interest at more 
than 6 per cent. However, as a result of 
high prices received in recent years for 
sugar, money at present is more plentiful. 
Furthermore, the jewelry trade has been 
very profitable in the past few years, so 
that these firms have generally sufficient 
cash for all their requirements. 

Since the beginning of the war American 
firms have conducted business with Cuba 
practically on a cash basis. Trade here, as 
in the United States, is founded on credit, 
and American manufacturers cannot retain 
this trade unless they grant more liberal 
terms. They may, perhaps with advantage, 
refuse to sell on the long terms granted by 
Europe. It appears that 90 or 120 days will 
be satisfactory to the financially sound, re- 
sponsible jewelry firms, and it is more than 
doubtful if European manufacturers will in 
the near future be as liberal with their 
credit as formerly. 


CREDIT INFORMATION 


Both the Dun and Bradstreet agencies 
maintain offices in Habana, and are in a 
position to furnish information through 
their New York offices on firms in Cuba. 
The National City Bank of New York, 
which has a branch in Habana, maintains 
a credit-information department. The 
Banco Nacional de Cuba and Banco Es- 
pafiol de la Isla de Cuba, of Habana, also 
are usually willing to furnish credit infor- 
mation to responsible concerns in the 
United States. The information is for- 
warded direct or to a bank, with instruc- 
tions to turn it over to the inquirer. Al- 
though banks seem to be ready to furnish 
information gratis, inquirers should state 
their willingness to pay their usual fees. 

Another valuable ‘source of data should 
be the American firms which sell jewelry 
and kindred lines in this market, since they 
are in a position to give information as 
to their ledger experience. 

It is necessary to obtain information 
from as many sources as possible, because 
in some instances one bank or institution 
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will have particulars of an important trans- 
action bearing upon the character of the 
firm which may not be divulged to others. 
This does not refer so much to old-estab- 
lished houses of the highest standing, but it 
is important with a large number of me- 
dium-sized and small buyers. Some of 
these firms, for instance, may maintain an 
excellent record with one manufacturer in 
order to use him as reference. Very often 
if the inquirer gives the bank an idea as to 
the size and nature of the transaction, the 
amount involved, terms, etc., it will make a 


direct reply as to whether the previous . 


record of the firm will warrant extending 
credit to that amount. 

If care is used in extending credit, busi- 
ness in Cuba can be conducted with equal 
safety as at home. A few American firms 
which have covered these markets for many 
vears report transacting business amount- 
ing to several hundred’ thousand dollars 
per annum without a single loss. They are, 
however, very conservative with their ac- 
counts. 

Collecting delinquent accounts is consid- 
erably more expensive, as well as more 
difficult, than in the United States. The 
court procedure is reported as more in- 
volved and the cost of litigation is fre- 
quently prohibitive. The collection of an 
account is considerably simplified where the 
shipper has an accepted draft to present. 


MISCELLANEOUS FACTORS 
TRADE-MARK REGISTRATION 

Tt is important that firms which make 
trade-marked articles should register their 
mark with the Cuban Government. If it 
contains words they should be easily pro- 
nounced in Spanish. The manufacturer 
should applv for registration as soon as 
he decides to enter this market, or at the 
earliest nossible date, as the first party 
that applies receives exclusive privilege to 
the use of the trade-mark without regard 
to its previous registration in other coun- 
tries. 

An American firm manufacturing a 
prominent brand of collar buttons was 
caused considerable trouble some years ago 
through the registering of its trade mark 
by a Cuban, evidently with the deliberate 
intention of exacting a substantial sum of 
monev for giving it the right to use its 
own mark, and only after months of delay 
and worrv did it succeed in arranging with 
him to buv back the trade-mark for a rea- 
sonable consideration. 

Applications should be filed with the Sec- 
retario de Agricultura, Industria y Co- 
mercio, Habana, Cuba, and should state 
residence, eccupation, trade-mark, and ar- 
ticles that will bear it. Fifteen copies of 
the trade-mark should be furnished, three 
of which are to have the description writ- 
ten on the back: also a power of attorney 
legalized by a Cuban consul. The applica- 
tion for registration is then published once 
at the expense of the applicant. The fee is 
$12.50 and exclusive use of the mark is 
given for 15 vears, after which time it is 
renewable. There are attorneys in some of 
the large cities of the United States who 
specialize in registering trade-marks abroad. 


PACKING AND SHIPPING 


Electroplated and gold-filled articles pay 
duty ad valorem, while boxes pay duty by 
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weight. Therefore this class of jewelry 
should be sent detached from display trays: 
and boxes. However, where a small quan- 
tity of goods is sent they can be forwarded 
in the boxes or trays. 

All qualities of gold and platinum jewelry 
pay duty at the same rate, which is assessed 
on the net weight. These should therefore 
be packed in such a way that the net weight 
is reduced to a minimum. Gold jewelry 
should be sent without cards, small tags 
being used to indicate the numbers; it can 
then be wrapped in tissue paper and packed 
in a strong but light wooden box for mail- 
ing. One jeweler reports satisfactory re- 
sults by using two cardboard boxes such as 
are customarily employed in the United 
States for forwarding jewelry through the 
mails, the advantage being that this ar- 
rangement saves postage. One of these is 
placed inside the other. 

Cards are rarely used for gold jewelry 
in Cuba. since the goods are both displayed 
and sold in boxes. 


MAILING 


Jewelry can best be forwarded to Cuba 
by registered mail, and unless specifically 
directed to the contrary, exporters should 
always follow this method. Packages sent 
by ordinary mail have been tampered with 
and in many cases have never reached their 
destination. Of 18 parcels sent by a Provi- 
dence manufacturer to Habana through the 
ordinary mail, only 12 reached his cus- 
tomer. This is but one of many similar 
incidents. 

Parcels should weigh not over 4 pounds. 
6 ounces, since we have no parcel-post ar- 
rangement with this neighboring island. As 
parcels receive rough handling, unusual 


“care should be used in packing. 


Packages should always be insured. The 
actual value of the shipments is seldom that 
declared for marine insurance. Usually 
the cost of the goods, including all inci- 
dentai charges, is increased 10 to 15 per 
cent, in order to cover possible losses to 
the foreign customer who is awaiting the 
receipt of the merchandise. In explanation 
of this practice shippers say that while 
marine insurance is not intended to benefit 
the interested parties by returning a profit, 
it is evident that the market value at the 
point of destination is greater than at the 
place of shipment. The cost of insurance, 
as well as postal registration fee, is 
charged up to the customer. 


DOCUMENTING 


It is important also to comply with the 
consular regulations, which provide that 
five copies of invoices must be furnished 
for Habana and four copies for other ports. 
These must be in ink, or, if typewritten, 
the original copy must be presented; when 
more than one sheet is necessary all should 
be fastened together. Invoices should con- 
tain net and gross weights in terms of the 
metric system. Invoices covering ship- 
ments by freight should contain name of 
vessel, marks and numbers, description of 
merchandise, detailed prices, and _ total 
value. . 

Tn describing merchandise, the materials 
of which it is composed should be stated. 
No distinction is made in the Cuban tariff 
schedule between gold-filled and gold- 
plated articles, while goods made of 10K., 
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Rings 
for October Weddings! 


How small but how important is a wedding ring. And the 
sentiment that attaches to it throughout the years. 


When buying a wedding ring people are willing and want 
to buy the best. A good wedding ring is one of the easiest 
sales you ever made. : 










When a customer feels that they have purchased the best 
in a wedding ring, they will remember the store where they 
bought it, and that store will be their natural choice for 
future purchases. 







Wheeler platinum, platinum and diamond wedding rings 
are as fine wedding rings as can be made. They embody 
not only fine workmanship but diamonds of quality and 
have that wonderful lasting finish. 








= This is only natural for they are Wheeler made and any- 
thing made by Wheeler is always well made, which means 
easy and profitable sales for the retailer. 
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14K. and 18K. gold and platinum all pay 
duty at the same rate. At the bottom of 
the invoice the manufacturer or shipper 
should write in Spanish and sign the fol- 
lowing declaration if the merchandise has 
been made in our country: 

“I declare that I am (the manufacturer, 
producer, seller, owner, or shipper) of the 
merchandise described in the present in- 
voice, and that the prices and other particu- 
lars indicated therein are correct, and that 
the merchandise mentioned in said invoice 
is the product of the United States of 
America.” 

This will entitle the importer to a pref- 
erential rate of duty amounting to 20 to 30 
per cent, according to the nature of the 
article. 

Except in the case of a shipment of less 
than $5 in value, Cuban regulations require 
a consular invoice. Customs officials are 
authorized to levy a fine amounting to twice 
the consular fees if invoices or bills of 
lading are certified under dates later than 
the arrival of the vessel carrying the goods 
at the first Cuban port. Two invoices and 
the bill of .lading must be submitted for 
visé. Consular invoices are not required 
for articles sent by mail from cities where 


there is no Cuban consular officer, but there. 


should be a certificate to that effect on the 
invoices, in addition to the usual certificate 
of origin. 

WEIGHTS AND MEASURES 

The metric system is in general use. 
One pennyweight is equal to 1.555174 
grams, and 1 gram to 0.643015 pennyweight. 
In linear measurement 1 inch equals 
2.540005 centimeters, and 1 centimeter 
0.3937 inch. 

The French system of ring sizes is used. 
The size of bracelets is designated by the 
number of centimeters in the circumference, 
instead of by the number of inches. 

CUBAN CONSULS IN UNITED STATES 

Cuba maintains consuls or consular offi- 
cers in the following cities in the United 
States: Mobile, Los Angeles, San Fran- 
cisco, Washington (D. C.), Fernandina 


(Fla.), Jacksonville (Fla.), Key West, 
Pensacola, Tampa, Atlanta, Brunswick 
(Ga.), Savannah, Honolulu, Chicago, 


Louisville, New Orleans, Baltimore, Bos- 
ton, Detroit, Gulfport (Miss.), Pascagoula 
(Miss.), Kansas City, St. Louis, New 
York, Cincinnati, Philadelphia, Charleston 
(S. C.), Chattanooga, Galveston, Newport 
News (Va.), and Norfolk (Va.). 


Jewelry 
CHARACTER OF JEWELRY TRADE. 


Generalizing about the jewelry used in 
Cuba has its dangers, because the two im- 
portant elements that must be taken into 
consideration are taste and fashion, both of 
which are capricious. While the taste of 
a people is deep rooted and can not be 
readily changed, it is susceptible to slight 
modifications. Fashions in Cuba constantly 
change as they do.in our country; brooches 
are succeeded by bar pins, until Dame 
Fashion decrees that it is time for the 
process to be reversed. Hard and fast 
rules can not, therefore, be promulgated. 
If it is difficult to foretell whether a par- 
ticular number will be favorably received 
by our market, it is doubly so in Cuba. 
Then, too, novelty is an important factor 
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to consider. In general the jewelry used 
here is different from ours. 

Up to 40 years ago French and English 
manufacturers supplied most of the jewel- 
ry required by Cuba. At about that time 
Germany made an aggressive effort to in- 
troduce its goods into this market, and in 
recent years the Germans have had the 
largest share of the jewelry trade. But 
this market has never completely turned 
away from French jewelry fashions. Ger- 
man manufacturers have, in some instances, 
greatly modified French designs, and in 
moderate and inexpensive goods have suc- 
ceeded in introducing their own; in plati- 
num jewelry French styles still prevail. 

CHARACTERISTICS OF JEWELRY 


French designs are too well known to 
require description, but since German 
goods are rarely seen in our country it 
may be well to point out a few charac- 
teristics of that which Germany has been 
furnishing to Cuba. The designs are more 
ornate and bolder than ours. For instance, 
there is a general use of elaborate, em- 
bossed designs, with the raised portions 
in bright finish and with a Roman-gold 
background. Often part of an article is in 
hammered effect, while the rest is a plain 
expanse of gold, finished in a contrasting 
color. German manufacturers select ob- 
jects of nature rather than geometrical fig- 
ures as motifs for their jewelry designs 
—leaves, flowers, seashells, birds and even 
more prosaic objects, such as anchors, 
horseshoes and domestic animals. Occa- 
sionally objects are reproduced in realis- 
tic form, such as the profile of a woman’s 
head. Modifications of the bowknot are 
used in jewelry in every conceivable form, 
and are seen in earrings, brooches, laval- 
lieres, etc. Hammered effects are employed 
for all men’s articles, including chains. 
Where conventional designs are used they 
are as a rule much more involved and elab- 
orate than ours. 

One outstanding feature of the jewelry 
worn in Cuba, especially that for women, 
is its large size; pieces are required to be 
showy. Usually diamond pendant earrings 
have clusters 20 millimeters in diameter 
and are 35 or even 40 millimeters long. 
Platinum brooches are not infrequently 4% 
or 5 inches long, but the tendency now is 
toward shorter ones. Filigree neck chains 
6 or 7 millimeters wide and 20 inches 
long are popular. Another characteristic 
of jewelry here is its flexibility. Bracelets 
are preferred flexible to rigid; men’s link 
buttons are used with chain connection or 
lever end; earrings not only have an ar- 
rangement of wire which permits them 
to move readily in the ear, but advantage 
is taken of every joint to use a pivot or 
link that will make the article flexible. 

(To be continued) 








E. Price Mayo and Carl M. Gault have 
formed a partnership and opened a jewelry 
store at 18 S. Jefferson Ave., Battle Creek, 
Mich. They were formerly with the God- 
frey jewelry store on W. Main St. in that 
town. At one time Mr. Mayo was a mem- 
ber of the Mayo Bros. firm, conducting a 
jewelry business in the Post Tavern build- 
ing. The new firm will be known as the 
Mayo-Gault Co. 
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IN BUSINESS FIFTY YEARS 





E. E. Chandler Celebrates Golden Anni- 
versary of His Business Career 
in Boone, Ia. 


Boone, Ia., Sept. 24—To have com- 
pleted a career of 50 years in the 
jewelry business is a record which few en- 
joy. Among them is E. E. Chandler, a 
jeweler of this place who has been celebrat- 
ing his golden anniversity as a jeweler and 
watchmaker. 

Mr. Chandler came west from a farm in 
New Hampshire in 1865 at the age of 19, 
and learned his trade with the firm of 
Chandler & Humphrey at Rockford, IIl. 





E. E. CHANDLER, 50 YEARS A JEWELER AT 
BOONE, IA. 


They were doing an excellent business and 
employed several watchmakers and a good 
manufacturing jeweler. There he learned 


.to work gold and silver, making rings, 


badges, etc., and he still likes that part of 
the business. One of the best watchmakers 
employed by the firm at that time, was an 
elderly man by the name of Lund. He 
came from Sweden direct to Rockford, III. 
He could not speak a word of English 
when he reached the United States. Mr. 
Chandler and Lund made an agreement 
whereby the Swede promised to teach Mr. 
Chandler watch work if in return Mr. 
Chandler would teach him to speak Eng- 
lish. This arrangement proved mutually 
beneficial, Mr. Lund learning a few words 
every day until within a period of three 
months, he was able to wait on several 
customers. Mr. Chandler was afforded the 
opportunity of learning about repairing of 
English and Swiss watches. 

At that time old fashioned bow and string 
and Swiss lathes with cement chucks were 
used. Practically all watches that were sold 
before 1870 were key winding watches. 
During the ’70s everything was changed to 
stem winding watches. American lathes 
and standardized watch material made by 
automatic machinery has made watch re- 
pairing very much easier to the average 
man. 





(Continued on page 95) 








THE JEWELERS’ CIRCULAR October 1, 1919, 



















































Importers 
170 Broadway, cor. Maiden Lane, New York 
AMSTERDAM: 2 TULP STRAAT CUTTING WORKS: 29 GOLD STREET 
Cutters iamonds 
Importers Pearls= 
Parts 170 Broadway 
London Cor Maiden Lane 
Amsterdam 3 New York. 

















Pearls 
Pearl Necklaces 


GOODFRIEND BROTHERS 


4-11-13 Maiden Lane, NEW YORK 41 bis Rue de Chiateaudun, Paris, France 


























eaniaiiniati 














October 1, 1919. 


WAR VETERANS MEET 





Members of “Kamerad” Post of American 
Legion Elect Officers and Discuss Im- 
portant Topics—To Hold Mem- 
bership Rally Oct. 3 
The spirit of 100 per cent Americanism 
as demanded by every veteran who 
served in the world’s war, was given a 
big boost last Monday evening when 
over 20 members of the newly formed 





DIEGES; PRESIDENT. 


CHARLES J. 


“Kamerad” Post of the American Legion 
gathered at Farrish’s Chop House, cor- 
ner John and William Sts., New York, 
for their first dinner and business meet- 
ing. The post, which is composed of 
men in the jewelty and allied trades, not 
only preached the gospel of American- 
ism, but also went on record as being 
opposed to all Bolshevic and I. W. W. 
activities, and from all indications this 
organization promises to be one of great 
importance in the trade. 

As this was the inaugural gathering 
of the organization, there was much 
business transacted and before the meet- 
ing was adjourned at a late hour every 
member was well satisfied with the 
progress made. Some of the more im- 
portant business transacted included the 
election of temporary officers, the fixing 
of a $2 fee as the annual membership 
dues and the decision to hold a rally on 
Friday, Oct. 3, to increase the membership. 
bership. 

The constitution and by-laws of the 
American Legion state that each Post is 
entitled to six officers, but owing to the 
pressure of business at this meeting it 
was decided to select only three tem- 
porary officers for the time being. The 
temporary officers,selected are: Presi- 
dent, Charles J. Dieges; treasurer, G. E. 
Fahys, Jr.. and Secretary, A. V. Ansel. 
The annual dues of $2 will include all 
expenses of membership. Each member 
will also be given an American Legion 
lapel button. 

Another important feature of the meet- 
ing was the decision to hold a rally in 
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the downtown jewelry district for the 
purpose of increasing the membership. 
This rally will be held at noon on Friday, 
Oct. 3, at the rooms of the Jewelers 
24-Karat Club, 15 Maiden Lane, New 
York, and efforts are now being made to 
secure some prominent men in Manhat- 
tan to address the gathering. Every ex- 
service man connected with the trade is 
invited to attend this rally, which is sure 
to prove interesting and instructive. 


It was also decided to hold another 
business meeting on Monday evening, 
Oct. 6, at Farrish’s Chop House. The 
meeting will be preceded by a dinner, 
and all ex-service men who hold an hon- 
orable discharge and who are connected 
with the industry are cordially invited to 
attend. 

The meeting on Monday night had as 
its guest A. A. Nichoson, assistant or- 
ganizer of the New York County Or- 
ganization of the American Legion. Mr. 
Nichoson delivered an interesting ad- 





GEO. E. FAHYS, JR, TREASURER. 
dress in which he traced the organizing 
of the Legion back to Paris last Winter 
and told of its steady growth. Further 
he pointed out that the purpose of the 
Legion is for the promotion of 100 per 
cent. Americanism and to hold the men 
together who fought in the world war. 
It is non-political and non-religious and 
open to all ex-service men holding an 
honorable discharge. Mr. Nichoson 
stated that all requests for charters are 
carefully investigated and are _ only 
granted when it is found that applicants 
measure up to the American Legion’s 
standard. There are at present, accord- 
ing to the speaker, 125 posts in New 
York city and out of the present mem- 
bership campaign now being conducted 
there is sure to grow many more units. 
It was also brought ouf at the meeting 
that any ex-service man may join two 
different posts, providing he pays dues 
in each one of them. 

The dinner preceding the meeting was 
an unusually enjoyable affair. Farish’s 
restaurant, where the dinner was held, 
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is supposed to be one of the oldest of its 
kind in the country. The spot where 
the restaurant is located is where one of 
the first battles of the Revolution, known 
as the battle of Golden Hill, was 
fought. 

At the rally which will be held Oct. 3 
it is expected that the membership of 
the “Kamerad” Post will be greatly in- 
creased and that the next business meet- 
ing, which will take place Oct. 6, will be 





ALFRED V. ANSEL, SECRETARY. 


even more largely attended than the in- 
augural gathering held last Monday. 








In Business Fifty Years 





(Continued from page 93.) 








At the time that Mr. Chandler came to 
3oone, Des Moines, and Fort Dodge of- 
fered attractive openings and he had come 
to this place first, planning to go on to Des 
Moines and Fort Dodge by stage, but 
weather conditions prevented the trip. Dur- 
ing the day he looked about the town and 
decided to remain here. He has grown up 
with the town and found the people of 
Boone country friends in every sense of the 
word. 

His first business location was in the old 
Metropolitan Block where the First Nat- 
ional Bank now stands, and his place of 
business has always been in the block. He 
has been receiving many congratulations 
from his friends on reaching his 50th anni- 
versary and is enjoying unusually good 
health. 

He has always worked at the bench, 
whether at watch work or at engraving and 
has a good store with fine fixtures, the 
store being divided with jewelry on one 
side and musical goods on the other. The 
best of all, he said, is that his oldest 
customers are his best friends. 








H. W. Sandman Jewelry, Grafton, N. 
Dak., has sold out to Victor Monson who 
also bought the business of H. W. Sand- 
man, Valley City, N. Dak. 
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: New England Jewelers’ Outing 





Golf Tournament at Waumbek Hotel, Jefferson, N. H., Under Auspices of 
the New Hampshire Retail Jewelers’ Association a Big Success 
; Despite Inclement Weather 

















Jerrerson, N. H., Sept. 23.—The second 
outing and golf tournament of the New 
England Jewelers was held at the Waum- 
bek Hotel here Saturday and Sunday un- 
der the auspices of the New Hampshire Re- 
tail Jewelers’ Association. No more beau- 
tiful location at which to hold an affair 
of this kind can be imagined. The hotel, 
with its golf course, is located in a ver- 
dant valley surrounded by high mountain 
peaks that tower over the surrounding 
country thousands of feet. The turning 


foliage added to the scenic beauty of the 


friendly spirit that prevailed and was in 
evidence everywhere. 


Sunday 


Sunday morning was devoted to the sev- 
eral golf contests, and attending services at 
the several churches in the vicinity. 

On Sunday night a testimonial meeting 
was held in the music room to Meyer D. 
Rothschild, which practically every one at- 
tended. Mr. Rothschild, chairman of the 
Jewelers’ War Revenue Tax Committee, 
was introduced by H J. Whitcomb as the 
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Whitcomb announced an informal business 
discussion to be held in the grill room and 
about 30 attended. 

H. E. Duncan of the Waltham Watch Co. 
was introduced by President Whitcomb as 
the first speaker. Mr. Duncan dwelt in his 
remarks upon the scarcity of skilled opera- 
tives in the watch factories, and the reluc- 
tance of young men to learn the manu- 
facture of watch movements. 

He suggested that jewelers who know of 
young men desiring to become watch fin- 
ishers suggest to them that they go into 
the watch factories so that they can not 
only learn the trade well, but help stimu- 
late production as well at the same time. 

Many questions were asked of Mr. Dun- 
can after his remarks were concluded. 

George Lux, president of the Connecticut 
Retail Jewelers’ Association, was then in- 
troduced by the president. He stated that 
the Connecticut Association had received a 





A GROUP SHOWING A FEW OF THE NEW ENGLAND JEWELERS WHO ATTENDED THE SECOND ANNUAL OUTING AT JEFFERSON, N. H., UNDER THE 
AUSPICES OF THE NEW HAMPSHIRE RETAIL JEWELERS’ ASSOCIATION. 


surrounding country, and taken altogether 
the site was ideal. 


Several of those attending arranged to | 


make the journey to Jefferson by automo- 
bile trips by way of the scenic routes and 
trails through the passes of the White 
Mountains and the foothills. A few of 
these parties arrived two and three days 
before the scheduled opening day, and 
many of the golf contestants had opportu- 
nity for that reason to go over the course 
and acquaint themselves with its construc- 
tion and direction. 
Saturday 

Saturday was devoted to the playing off 
of twosomes and foursomes between the 32 
contestants entered in the tournament, di- 
vided into four divisions of eight each, pre- 
paratory to playing off the finals on Mon- 
day. In the evening immediately after din- 
ner a dance was arranged and held in the 
spacious ballroom of the hotel, which af- 
fair practically all who had arrived up to 
that time attended and participated in. 

The co-operative spirit that existed was 
noticeable from the very beginning, and it 
was noticeable how the ladies  espe- 
cially endeavored to make everybody ac- 
quainted and in harmony with the cordial 


man who had saved the jewelry business 
for the retail jeweler. He was received 
with three hearty cheers and a “tiger” by 
the jewelers in attendance. 

Mr. Rothschild explained why the jewel- 
ers of the United States had had a fair deal 
from the Government, and that it was only 
fair that the retail jewelers should on their 
part play fair with the Government. He 
talked at length upon how the Government 
agent will eventually investigate whether 
the retail jeweler has been honest and ac- 
curate in his returns, and he went into the 
penalties of fines and imprisonment. He 
directed his remarks later to the manu- 
facturers and jobbers, and explained to 
them minutely what is expected from them. 
He especially recommended that every re- 
tail jeweler perfect his knowledge of every 
branch of his business and add a sufficient 
salary for his own services to his costs. 
He predicted several years’ of successful 
business for the jewelry trade. 

He then answered several questions 
asked from the body of the meeting, all of 
them dealing with the, many phases of gov- 
ernment regulation of the past, present and 
future as affecting the jewelry trade. 

On Sunday night after dinner President 


copy of the New Hampshire bill to sell any 
article left with the jeweler for repair after 
it has been in the jeweler’s possession for 
12 months or more, and that a bill had been 
drafted in Connecticut along the same 
lines. 

Monday morning was rainy and un- 
pleasant, but some of the golf contestants 
could not be denied, and played their con- 
tests in spite of the elements. Those who 
were not entered in the tournament gath- 
ered on an upper veranda of the hotel and 
were instructed in the computation and col- 
lection of the federal tax by Henry R. Ar- 
nold. Many of the difficulties that several 
of the retailers had been struggling with 
were easily and speedily eliminated. 

J. F. Kahl, president of the Massachu- 
setts Association, also attended this meet- 
ing for suggestions and discussion, and Mr. 
Holcomb asked him to tell how the mem- 
bers of the Massachusetts association felt 
about the idea of establishing a horological 
school in New England for the education 
of watch finishers. 

Mr. Kahl stated that he believed from 
present indications that Massachusetts was 
solidly for it. 

During the intervals between showers a 
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putting contest for the men was held on the 
putting course, which is adjacent to the 
hotel. 
' Sixteen contestants competed, and the 
elimination contests resulted in a tie be- 
tween Gen. Tanner and W. E. Bond, each 
having completed the nine holes in 21. At 
the play-off Gen. Tanner was the win- 
ner by six strokes. 

After the result had been announced the 
ladies were given their chance to go over 
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The Banquet 

The banquet was held Monday night in 
the spacious dining hall. 

During the dinner members and guests 
were entertained by an excellent cabaret. 

Folders upon which popular songs of the 
day had been printed were distributed 
throughout the room and all present were 
invited to sing. 

President Whitcomb opened the festivi- 
ties by asking all to join in singing America 











VIEW OF WAUMBEK HOTEL AND GROUNDS WHERE THE JEWELERS MET AT JEFFERSON, N. H. 


the same course, and 12 competed. Mrs. 
E. H. Ellis and Mrs. Percy Safford were 
tied for first honors after the first round at 
23 strokes each. Upon the play-off Mrs. 
Gafford completed the course in 23 and 
Mrs. Ellis in 25. As Mrs. Ellis had a 
handicap of five strokes she was announced 
as the winner of the contest. 

All during the three days’ meeting the 
ladies had been playing bagatelle in the 
billiard room, and the scores were being 
recorded after each game. It was an- 
nounced that awards for the best and sec- 
ond best scores would be presented at the 
banquet. 

The awards for all of the different events 
were donated by members of the associa- 
tion, manufacturers and wholesalers, as 
follows: 

A silver embossed and engraved testimo- 
nial plaque by W. C. Harris, and eight 
artistic trophy cups by Carl Lawton, W. A. 
Robinson, Smith Patterson Co., D. C. Per- 
cival and four by the New England Golf 
Association. 


Two silver pitchers, one by August 
Sweetland and the other by Elmer E. 
Knight. 


A French ivory manicure set by H. E. 
Pitcher. 

Two Japanese flower bowls by Edward 
Lilley. 

Lady’s velvet handbag by the Smith Pat- 
terson Co. 

A brooch set with a large amethyst sur- 
rounded by pearls by the jewelers of Ber- 
lin, ‘ 

A bar pin set with brilliants and a gold 
waldemar vest chain, both donated by 
Chapin & Hollister Co. 

A dinner box with enameled top by How- 
ard Page of M. S. Page Co., a perfume 
set by the D. C. Percival 'Co. and a rattle- 
snake cigar case by F. C. Silva. 


before beng seated, after which the fol- 
lowing menu was well served: 


Sliced ‘Tomato Monaco 
Cream of Celery Aux Croutons 
nadishes 
Boiled Penobscot Salmon Joinville 
Cucumbers Pommes Hollandaise 
Lamb Chop Saute Bercy 
Roast Native Chicken Stuffed Giblet Sauce 
Mashed Potatces String Beans 


Olives 


Waldorf Salad 
Ice Cream Assorted Cake 
Cheese and Crackers 
Demi Tasse 


Lemon 


A liberal portion of the floor had been 
reserved for dancing, and as the hotel or- 
chestra of seven pieces was especially pro- 
ficient in the rendition of dance music, 
within a very short space of time the danc- 
ing space was well filled. 

During the coffee course President Whit- 
comb addressed the assemblage with the 
following remarks: 

ADDRESS OF PRESIDENT WHITCOMB. 
Members of the New England Golf Association and 


New Hampshire Retail Jewelers Association 
and Guests: 
Will you give me your attention a moment. 


As you all know these outings, of which this is 
the second, are held under the* auspices of the 
N. H. R. J. A. This association is in its infancy. 
Some four years ago a few of the wide awake 
jewelers of New Hampshire, realizing the neces- 
sity of a closer cooperation of the jewelers of the 
State, met in Concord. Charles T. Evans, then 
vice-president of the national association, and some 
15 other men were presert and it was through 
their efforts that the foundation on which the 
present society has becn built were laid. Frank 
Sterns, of Keene, was elected president and 
through a period of three years\served the society 
vell. 

During his term of office the membership was 
increased to about 50 and it was through his 
personal efforts that the’ present lien law was 
passed. He has always been tiréless in his efforts 
for the betterment of conditions under which smal! 
jewelers labor. He attended two national associa- 
tion meetings, being absent from his business 
days at a time that he might learn how other 
jewelers were meeting problems, and their solution, 
bringing this knowledge, home and freely im- 
parting it.to his brother. jewelers. 
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The members of the New Hampshire association 
deeply appreciate the work he has done for them 
and at the annual meeting in Laconia last March 
a committee was appointed to sclect a_ suitable 
token of appreciation. This committee has re- 
poried at this outing, and—Mr. Frank Sterns,— 
it gives me pleasure in behalf of the members of 
the New Hampshire Retail Jewelers’ Association 
to present you with this tcken of their appreciation. 
With it goes their best wishes for your continued 
health, happiness and prosperity. 

He then presented Ex-President Sterns 
with a solitaire diamond scarf pin, which 
had been made by the Smith Patterson Co., 
and which followed Mr. Sterns’ taste, as 
expressed to Mrs. Sterns unknowingly 
some time ago. 

Mr. Whitcomb then named Mr. Nally to 
distribute the awards for contests, held dur- 
ing the outing. 

The several winners of the events were 
asked to step to a table in the center of the 
hall, upon which all of the awards already 
referred to were displayed, and each in 
turn was told to make his or her selection. 

The following ladies were called first: 
Mrs. Springer and Miss Constance Kohn, 





GEO. L, LUX, PRESIDENT OF THE CONNECTICUT 
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winners of the first and second bagatelle 
awards. 

Mrs. Ray Safford and Mrs. S. Wallace, 
winners of first and second bridge whist 
prizes. 

Miss A. Cunningham and Mrs. A. U. 
Burque, winners of first and second 
straight whist awards. 

Mrs. E. H. Ellis and Mrs. Percy Safford, 
winners of the ladies’ putting contest. 

Then General Tanner and W. A. Bond 
were summoned to make their selections for 
having won the first and second prizes, re- 
spectively, of the men’s putting contest. 

The golf prizes were next awarded to the 
winners as follows: 

First division—W. A. Robinson. 
gross qualifying round—G. C. Dutton. 

Second division—C. A. Loring. Best net 
qualifying round—H. B. O’Brien. 

Third division—Harold Page. 

Fourth division—C, Shaw. 

First division conselation—W.. B. Du- 
mont. ? 
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Second division consolation—Geo. L. 
ett. ; 
oeThird division consolation — Admiral 

Stanford. 
Fourth division consolation — P. A. 
Breglio. 


After the distribution of the prizes, and 
well chosen speeches of acceptance and ap- 
preciation from the winners, the orchestra 
rendered several of the airs to which the 
songs on the folders had been written, and 
everyone sang. The singing of the national 


hymn closed the banquet. 

President Whitcomb announced 
there would be dancing until 1 A. M. 

The outing was a most’ enjoyable one, 
and perhaps as successful in having accom- 
plished to as a great a degree that for 
which it was intended as any ever held by 
any State association. 

Roster 

Among those who attended were: H. T. Eager, 
A. T. Bannister, Marlboro, Mass.; Mr. and Mrs. 
C. F. Lawton, C. W. Dutton, G. H. French, J. P. 
Kelliher, Boston, Mass.; Mr. and Mrs. Fred C. 
Newhall and Mrs. M. Currier, Lynn, Mass.; Mr. 
and Mrs. H. E. Pitcher, Bellows Falls, Vt.; J. D. 
Beacham, New York; G. E. Shaw, Putnam, Conn.; 
Mr. and Mrs. J. N. Chase, Boston, Mass.; F. H. 
Hollister, Providence, R. I.; Mr. and Mrs. Elmer 
E. Knight, Mrs. Harriette Knowles, Miss Olive F. 
Carlson, Boston, Mass.; Meyer D. Rothschild, New 
York; H. E. Duncan, Waltham, Mass.; Mr. and 
Mrs. H. S. Faunce, R. C. Chapin, J. H. Wells, 
Providence, R. I.; Mr. and Mrs. W. C. Bryant, 
Mr. and Mrs. W. C. Bryant, Jr., Mrs. J. H. 
Crocker, Bangor, Me.; Mr. and Mrs. C. A. Young, 
and Admiral Stanford, U. S. N., Reading, Mass.; 
Mr. and Mrs. Geo. T. Springer, Portland, Me.; 
John A. Loring, Reading, Mass.; D. J. Sullivan, 
New Bedford, Mass.; Mr. and Mrs. W. C. Harris, 
Mrs. A, Cunningham, Boston; F. J. Pierce, New 
Bedford, Mass.; Mr. and Mrs, E. F. Lilley, Mr. 
and Mrs. H. L. Welch, Milford, Mass.; _ = 
Bi il- 


that 


Mrs. P. A. Breglio, W. M. May, H. 

liamson, Mr. and Mrs. T. F. Mally, Mr. and 
Mrs. F. F. Storm, Mr. and Mrs. W. A. Rob- 
inson, Springfield, Mass.; George L. Lux, Mr, 
and Mrs. Arthur M. Kohn, Miss Constance S. 
Kohn, Hartford, Conn.; H. B. O’Brien, W. 
H. Race, Meriden, Conn.; E. E, Franks, Wor- 


cester, Mass.; George L. Swett, Boston; H. S. 
du Mont, W. B. du Mont, Greenfield, Mass.; Mr. 
and Mrs. H. J. Whitcomb, Lancaster, N. H.; Mr. 
and Mrs. W. B. Frost, Harry B. Frost, Provi- 
dence, R. I.; Mr. and Mrs. Percy H. Safford, 
Fitchburg, Mass.; Dr. and Mrs. E. H. Ellis, 
Mr. and Mrs. E. B. Eager, Marlboro, Mass.; 
Frank H. Elliott, F. C. Silva, H. R. Arnold, Jesse 
McCourt, Boston; Mr. and Mrs. E. D. Courier, 
Mr. and Mrs. Geo. N. Nent, Lancaster, N. H.; 
Miss M. Head, Chicago; Lester Tallman, New York; 
Harold Page, W. L. Wigmore, Boston, Mass.; 
Hi. C. Quincy, W. E. Keith, Portland, Me.; Mr. 
and Mrs. S. M. Nathan, Fitchburg, Mass.; A. L. 
Gaines, Springfield, Mass.; W. Pearsall, Newark, 
N. J.; C. Tabor Gates, Woodsville, N. H.; G. F. 
Wilson, Rishyard, Vt.; W. A. Bond, F. D. Burns, 
F. E. Woodruff, O. S. Searles, Newport, Vt.; Har- 
old James, Berlin, N. H.; W. W. Brown, Little- 
ton, N. H.; E. R. Forbush, Lisbon, N. H.; Mr. 
and Mrs. G. W. Hendrick, Auburn de Montigny, 
Nashua, N. H.; Mr. and Mrs. S. Wallace, Mr. and 
Mrs. Percival H. Safford, Rochester, N. H.; Mr. 
and Mrs. F. F. Strauss, Keene, N. H.; Mrs. F. B. 
Newhall, Saugus, Mass.; Mr. and Mrs, A. Sweet- 
land, Boston, Mass.; Mr. and Mrs. Edgar Thomas, 
New London, Conn.; Mrs. John Jones, St. Wind- 
sor, Vt.; Mr. and Mrs. H. E. Baxter, New Lon- 
don, Conn.; Rev. Chas. E. Burque, Manchester, 
N. H.; Mr. and Mrs. A. N. Burque, Miss A. 
Burque, Miss Elaine Burque, J. D. Ravenelle, 
Mr. and Mrs. Wm. V. Barnstone, maid and two 
children, Miss Pauline S. Helfont, Miss Anna 
Warfman, Miss Beatrice Warfman, Nashua, N. H.; 
O. W. Coffey, J. A. Lepointe, D. Danneman, 
Berlin, N. H.; L. C. Remick, Colebrook, N. H.; 
Ira D. Leighton, Lunenberg, Vt.; Mr. and Mrs. 
W. M. Reid, Montpelier, Vt.; J. F. Kahl, Pitts- 
field, Mass.; General and Mrs. Herbert S. Tan- 
ner, Providence, R. I.; Mr. and Mrs. C. W. Clif- 
ford, Bath, Me.; E. A. Steady, Berlin, N. H.; 
E. W. Steady, W. J. Williams, New York; Mrs. 
E. Hayes, Chicago. 
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Echoes of the Golf Tournament 


Jack Beecham wore a crash golf suit 
and had a set of clubs, which facts en- 
title him to believe he plays golf. 

x Ok Ok 

George Lux explained the many fine 
points of the game to those present who 
didn’t think a whole lot of its alluring 
possibilities. 

* Ok Ok 

At the tenth hole nature had placed a 
running spring of cold mountain water, and 
this considerably before the first of last 


July. 
* Ok Ok 


Meyer D. Rothschild, chairman of the 
Jewelers’ War Revenue Tax Committee, 
He ex- 


was a guest of the association. 


J. F. KAHL, PRESIDENT MASSACHUSETTS AND 
RHODE ISLAND RETAIL JEWELERS’ ASSOCIATION 


plained the intricacies of the past and 
present tariff acts. 
* *k 

Harry Pitcher was perhaps the busiest 
man at the outing. If Harry wasn’t em- 
ployed answering questions as to the alti- 
tude of the garage over the hotel he was 
introducing guests to members and _ vice 
versa. 

* * x 

Walt Harris drives with a mid iron he 
says, because he wants to give his opponent 
every advantage. From the exhibition of 
his game that we saw, it’s lucky for the 
professionals that he passes up his drives 
occasionally. 

* Ox 

We think that Whitcomb is true to his 
job as prexy, and as fond of the jewelry 
business as the New Hampshire jewelers 
are fond of him. Both as a model retail 
jeweler and president of the association he 
is one grand success. 

* 

Herbert French wore his light flannel 
trousers and a bright smile. He was favored 
therefore with many dances and much at- 
tention. George C. Dutton attended the 
outing with French, but he behaved prop- 
erly and with his usual decorum. 


CIRCULAR 





101 


P. A. Braglio, of Springfield, the 
“Walloping Wop,” was coached on Satur- 
day concerning the scientific points of the 
Scotch pastime by “Bill” Robinson and 
Tom Nally, which charitable. act cost the 
last mentioned experts some cash and no 
skill. 

2s 

Arthur Kohn, Mrs. Kohn and Miss Con- 
stance were usually centred within a group 
of members and their families, entertain- 
ing and being entertained in their usual 
thoughtful and pleasant way. Mr. Kohn has 
endeared himself to all of the traveling men 
because of his courteous and humane man- 
ner in receiving them. ' 

* * * 


Frank Silvra, Dave Coffey, Danny Dane- 
man, Fred Lapointe, L. C. Remick and S. 
Bryant comprised a sextet in the Silvra 
room that bids well to become famous if 
not popular. They sang many kinds of 
Old Oaken Buckets in as many keys to- 
gether and separately, but “She Lives Down 
in Our Alley” seemed best suited to satisfy 
their deadly ‘intent. 

* * * 


Elmer N. Whitcomb made a good start 
to attend the affair, but was taken ill in 
Boston and got no further than the Parker 
House. He was missed by everyone and 
many expressions of sympathy were ex- 
tended to his brother for transmission. He 
had devoted an immense amount of work 
and time to perfecting the advance ar- 
rangements contributing largely to the suc- 
cess of the meeting. 

* * * 

H. J. Whitcomb tried to convince one of 
the traveling men, who announced his re- 
tirement in the near future from the jewel- 
ry business because, as he expressed it, 
“it’s the rottenest business in the world,” 
that he was mistaken, and should recon- 
sider his statement in that regard if not his 
decision. When last seen he was endeavor- 
ing to induce the erring one to visit Lan- 
caster and spend a few days to finish his 
work so well begun. 

' * * * 

A small group of jewelers gathered on 
the porch Sunday afternoon and began dis- 
cussing the usual topic of “paying the tax 
properly.” Soon more than 30 jewelers had 
joined in the discussion and everybody was 
asking questions and offering suggestions. 
Presently Meyer Rothschild, chairman of 
the Jewelers’ War Revenue Tax Commit- 
tee, drove up to the edge of the platform 
and as one man the assemblage rose and 
approached him in hungry fashion. With 
his usual willingness to serve, he promised 
to be with them within 10 minutes. All ad- 
journed to the ball room instantly and 
what had been a general informal discus- 
sion, became a real meeting. 

* * * 

One of the automobile parties that ar- 
rived Saturday afternoon comprised Harold 
Page, H. R. Arnold, Jesse McCourt, 
D. L. Wigmore and one large thermos 
bottle which was said to have contained 
a certain kind of tea originally brewed 
in Jamaica, Danish West Indies. Part 
of the way over from Boston this party 
encountered rainy and cold weather con- 
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ditions affecting the temperature of the 
occupants of the car, enumerated and 
named above, omitting one,—the thermos, 
and Henry Arnold, in describing the inci- 
dents of the trip, stated that in spite of 
the clouds and fog, the sun came out every 
time the thermos did. “It was surprising,” 
said McCourt, “how much sunshine can 
be tolerated on a cold day,” but Wigmore 
complained about having been sandwiched 
in on the extreme outside end of the rear 
seat where he was “last” every time. Page 
drove the car the entire distance, and 
wasn’t fatigued at all, another testimonial 
to the component parts of that Jamaica 
Tea. 
Kin Sh ok 

Cy Searles and Harold James, the “Mutt 
and Jeff” team, were a scream as the duet 
leading in the singing at the banquet. 

* ok x 

W. Williams obliged with several vocal 
selections, and his baritone voice filled 
the dining hall and ball room many times. 
He was a guest of E. W. Steady, who is 
to be thanked for having been the means 
‘of Williams’ presence. 

ak 2K * 

George Shaw, just for luck no doubt, 
stops between greens and kicks his right 
foot out vigorously several times in suc- 
cession. Whether it adds or impedes his 
game no one is able to say definitely, but it 
ought to develop one side. 

x ok x 

That brooch that got the wanderlust 
gave Jack Hollister a lot of bother, but he’s 
the original “Sherlock Holmes” jewelry 
kid. We promised’ not to say anything 
about the circumstances and we haven't. 

ok K ok 

During the tax discussion Monday morn- 
ing, it was unaimously voted to send tele- 
grams to both Elmer Whitcomb, ill in 
Boston, and John Shepard, who has at- 
tended and addressed former meetings. 

x OK Ox 

Tom Nally was impressed into service 
during the dinner and rendered the Scotch 
ballad, “Beautiful Sunday.” He was 
encored and sang “There’s a Wee House,” 
something to do with games he played in 


Scotland. That’s where he perfected his 
game no doubt. 
* * * 
Elmer Knight invited Mr. and Mrs. 


Charles A. Loring, Ensign John Loring, 
and Admiral Stanford.. As both Loring 
and the Admiral won in their divisions, 
some wondered at Knight’s nerve in toting 
over that which took the honors, and inci- 
dentally the silver away. 
* Ok Ox 
A whist party was held for the ladies 
Monday afternoon while the weather would 
not permit of holding the putting contest 
scheduled for them. Mere men were not 
permitted to watch the proceedings, but 
the usual noise of a ladies’ card. party 
evidenced that they were having a very 
swell and perfectly delightful afternoon. 
x ok OK 
Admiral Stanford and Ensign “Bob” 
Chapin after having won their contests, 
were matched against each other. The 
Ensign was in a quandary to know if it 
would be politic to try to win over his 
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superior in rank. Well, the score showed 
how he eventually decided the momentous 
question. We think the Admiral could 
win anyhow. ‘ 

Harold James, the much in little exempli- 
fication, played the drums during the danc- 
ing after the banquet. If Harold runs his 
jewelry store with the same vigor and pre- 
cision that he uses in his drum work, ye 
competitors beware. If the jewelry busi- 
ness falls off Harold can resort to the 
vaudeville stage or teach us all how to 
manipulate the sticks. 


Mr. and Mrs. S. (?) 


Nathan motored 


over from Fitchburg in their brand new 
Sedan car, with its new trappings, new 
varnish, new tires and new everything. 


Aside from the fact that the new feed pipe 
broke twice en route, and that they had 
two punctures and a blow-out, and also 
that Mr. Nathan thought it w'se to abandon 
the car at the roadside and return some 
miles to the nearest town for new parts and 
the services of a mechanic to make neces- 
sary repairs and new replacements for a 
new start, they allowed that they had a 
wonderful journey. “It was eventful, any- 


how,” said Mr. Nathan. If you enjoy 
pathos ask him to tell you the story. 

* * Ox 
The putting match arranged for the 


ladies and scheduled to take place on the 
putting green Monday morning, had to be 
postponed on account of the inclement 
weather. We say the spirit of the outing 
was exemplified right here. Instead of 
sulking and complaining because of their 
own and the others’ disappointment, they 
gathered around the piano in the main hall 
of the hotel and accompanied by Miss 
Knowles, and led by Harold James, the 
versatile musical jeweler from Berlin, they 
sang the latest popular hits and some 
others. The male element endeavored to 
blend their voices in the choruses at t’mes 
too, but the ladies’ harmony effects were 
very good. 











NEW SUIT STARTED 


“Christmas” Keough Again Center of Legal 
Action Started This Time by a Boston 
House to Recover $200 


The picture of “Christmas” Keough pub- 
lished in THE JEWELERS’ CircuLar, after he 
had been tried and convicted in Chicago 
of swindling merchants with bogus travel- 
ers’ checks, is the basis of a new suit filed 
against him in the Supreme Court, New 
York, by one of the victims in an effort to 
share in the proceeds of the sale of jewelry 
found in his safe deposit box here rented 
under the name of Thomas H. Newman. 

The plaintiff in the new suit is the Hen- 
negan-Bates Co., of Baltimore, and the 
complaint shows that Keough, operated at 
other times than at the Christmas season. 
An affidavit by Andrew L. Warner, treas- 
urer, states that the defendant, under the 
name of “B. E. McLeod,” came to the store 
on April 8, 1916, and bought a bracelet 
watch for $125, giving a bogus traveler 
check in payment, and getting $75 change. 
The suit is for $200. 

Mr. Warner stated that he is convincea 
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from seeing the picture of Keough in THe 
JEWELERS’ CIRCULAR, which is on file in the 
Supreme Court in the suit of Louis Basch 
& Co., that Keough is the man who swin- 
dled his firm. 








UNITED BUILDING FUND 


Jewelry and Allied Trades Have Subscribed 
More Than Half of Quota in Campaign 
of Federated Jewish Institutions 

Although the United Building Fund 
Campaign cf the Federated Jewish Insti- 
tutions was started only two weeks ago, 
figures show that the jewelry and allied 
trades have subscribed more than one- 
half of the $200,000 set as their quota. 


As THE JEWELERS’ CIRCULAR was. go- 
ing to press it was stated that the trade 
has responded splendidly and has al- 


ready contributed $105,000. 

Owing to the lack of workers it has 
been impossible for those in the trade 
who have interested themselves in the 
project to make a personal canvas of 
the entire industry. For that reason it has 
been requested that all subscriptions, from 
the trade be sent to either August Gold- 
smith, of Goldsmith, Stern & Co., 33 Gold 
St., New York, or James J. Loeb, of James 
J. Loeb & Bro., 65 Nassau St., New York. 
Mr. Goldsmith is the division head for 
the jewelry trade, while Mr. Loeb is 
serving as chairman for the entire in- 
dustry. 

Many prominent men in the trade 
have interested themselves in the move- 
ment and through their efforts have se- 


cured some large subscriptions. It is 
hoped that the trade -will subscribe its 
quota before many more days have 
passed. 


3y subscribing to the fund 29 leading 
Jewish hospitals will be benefited. It 
has also been announced that any one 
wishing .to aid in this work need not 
make immediate payment but will be 
given four years in which to pay their 
pledge. 

In their plea for funds the committee 
in charge of the campaign state that 
following the signing of the armistice 
requests have ‘been made by many Jew- 
ish federated institutions for permission 
to conduct campaigns for funds to be 
used for building purposes. Further the 
committee states that over 10,000 men, 
women and children are annually de- 
nied admission to hospitals, orphanages, 
sanatoria and other social welfare insti- 
tutions because of lack of room. During 
the last five years because of war con- 
ditions, no building operations were un- 
dertaken by federated institutions. For 
that reason 29 organizations require 
buildings or extensive repairs to present 
structures and so the united campaign 
was planned in order to save the public 
from 29 different appeals. 








The police of Plymouth, ‘Wis., are 
searching for a man who was employed for 
several months as a watch repairman by a 
Plymouth jeweler. The police charge that 
an unpaid board bill remains and several 
checks issued by this man on a local bank 
were not backed by funds. 
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CREDITORS WIN VICTORY 


Otto L. Sonne, Utica, N. Y., Pleads Guilty to 
Charge of Making False Statements to 
National Jewelers’ Board of Trade 
Utica, N. Y., Sept. 24—The Fighting 
Fund of the National Jewelers’ Board of 
Trade scored another signal victory when 
after a relentless and bitterly contested 
prosecution lasting nearly a year, Otto L. 
Sonne, a retail jeweler of this city, former- 
ly conducting business under the name of 
Sonne’s Gift & Luggage Shop, pleaded 
guilty Monday before County Judge Fred- 
erick H. Hazard to an indictment charg- 
ing him with a violation of Section 1293-B 
of the New York State Penal Law. This 
statute makes it a misdemeanor to obtain 
property or credit by the use of a false 

fiuancial statement. 

Sonne was sentenced to-day to a term of 
six months in jail and a fine of $500. 

When sentence was pronounced Sonne 
broke down, threw himself to the floor, 
screamed and prayed, when he heard 
that he had to go to jail. He was in- 
dicted last January by the Supreme 
Court, which charged him with violating 
Section 1,295, Subdivision B of the penal 
law. 





Sonne filed a voluntary petition in bank- 
ruptcy on Nov. 8, 1918. His schedules 
sworn to by him showed assets of about 
$25,000 and liabilities of about $50,000, 
which later grew to about $60,000. Prior 
to the bankruptcy proceeding he had is- 
sued signed financial statements to the 
National Jewelers’ Board of Trade, Dun’s 
and Bradstreet’s, as well as to several 
other agencies, showing a net worth of 
about $24,000 over and above all liabilities. 
Just before the filing of the petition he 
bought very large quantities of jewelry, 
leather goods, novelties, etc., and with prac- 
tically every purchase he refrred to the 
above financial statements and_ secured 
credit in reliance thereon. 

Very naturally the failure attracted wide 
attention. Application was almost imme- 
diately made by many of the members of 
the National Jewelers’ Board of Trade for 
a fighting fund appropriation. Upon the 
recommendation of Greenbaum, Wolff & 
Ernst, counsel to the board, a liberal sum 
was promptly allotted to prosecute the case 
to the limit. No expense was spared. De- 
tectives were employed, and Herbert A. 
Wolff of the board’s counsel personally 
conducted a scorching examination of the 
bankrupt at Utica before the referee in 
bankruptcy. It was not long thereafter 
that Mr. Wolff led a party of Maiden Lane 
creditors, whose expenses were paid by the 
board, to Utica for the purpose of appear- 
ing before the Grand Jury, with the result 
that five or six indictments were found 
against Sonne. 

Sonne’s attorneys made every effort to 
delay the trial.. Finally on the eve of the 
trial he pleaded guilty to one of the in- 
dictments. After the plea had been ac- 


cepted by Judge Hazard and the prisoner’s 
pedigree had been taken the Court re- 
quested counsel for both the prosecution 
and the defense to argue on the question 
of sentence. 


At the request of District 
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Attorney Lee of Oneida County, on ac- 
count of his great familiarity with the case, 
Mr. Wolff presented the arguments for the 
prosecution. Sonne’s plea for leniency was 
submitted by A. J. Goldstone, the leading 
criminal lawyer of Utica. 

Mr. Wolff, speaking for the District At- 
torney as well as for the National Jewel- 
ers’ Board of Trade and about 75 creditors 
who had placed their claims with Green- 
baum, Wolff and Ernst, asked the Court to 
impose the maximum sentence. He called 
attention to the gravity of the case, the 
large amount of money and property that 
had been pilfered and the fact that it was 
high time that an example be made in Utica 
of a dishonest jeweler. He impressed upon 
the Court the injustice that is done to hon- 
est jewelers by being forced to compete 
with a crooked one like Sonne. 

Mr. Goldstone pleaded for a suspended 
sentence or at most a fine on the grounds 
that Sonne was a mere boy 22 years old, 
that by pleading guilty he had saved the 
county the trouble and expense of a trial 
and that he never had been convicted be- 
fore of acrime. He also urged that Sonne 
had been punished enough with the stigma 
of a conviction and the fact that he never 
could get a discharge of his debts in bank- 
ruptcy. He also asked that Sonne be heard, 
and the latter made startling and sensa- 
tional charges to the effect that he was the 
victim of a nefarious conspiracy and that 
he had not profited one cent by the failure, 
although others had. However, the alleged 
conspiracy charges were so vague and in- 
definite and so lacking in evidence or cor- 
roboration that the Court refused to give 
any heed to them. 

After hearing the arguments of the two 
attorneys for over one hour and a half, 
Judge Hazard anounced that he would take 
the matter under advisement and that he 


would impose sentence on Wednesday 
morning, Sept. 24. 
Sonne came up for sentence to-day 


before the court, sitting at Rome, and was 
given the term of six months in jail and a 
fine of $500. In view of the fact that he had 
pleaded guilty to a misdemeanor, this is con- 
sidered a very severe punishment and indi- 
cates that the Court agreed with the conten- 
tion of the National Jewelers Board of 
Trade’s attorney, as to the seriousness of 
the offense. 





Mr. Wolff, who has been in charge of 
the matter from beginning to end and who 
has devoted a great amount of time to the 
case, when interviewed said: 

“The plea of guilty entered by Sonne at 
Utica Monday and his sentence Wednes- 
day brings near a close a case that will for 
a long time be remembered on account of 
the bold and defiant way in which a very 
large number of creditors were defrauded 
by a dishonest boy. The case again il- 
lustrates what can be accomplished through 
the medium of concerted action by credi- 
tors and the use of a special fighting fund. 
Although the expense to the National 
Jewelers’ Board of Trade has been consid- 
erable, the money in my opinion has been 
well and effectively spent; for the case is 
bound to have a deterring influence.” 








BANKRUPT LOSES 





Referee Reports Against Granting a Dis- 
charge to C. S. Rivchun, Cleveland, O. 
—Sustaining Charges of Chicage 
Creditors 


CLEVELAND, O., Sept. 24.—The affairs of 
Charles S. Rivchun, jeweler and diamond 
broker of this city, who petitioned into 
bankruptcy several months ago, have be- 
come more complicated than ever this week 
when the Special Master appointed by the 
District Court filed a report recommending 
that the bankrupt’s petition for discharge 
be denied. 

Before his bankruptcy Rivchun attempted 
to make an assignment for the benefit of his 
creditors to his attorney, who, without 
notice to creditors, undertook to sell the 
assets to a third party for a nominal con- 
sideration. 

Learning of this situation Chicago credi- 
tors employed Frank M. Hickok, attorney 
of that city to make an investigation and 
on the strength of his report a petition in 
bankruptcy was filed .and a receiver ap- 
pointed. 

Hearings were then had before the refe- 
ree and a large amount of testimony was 
taken, as a result of which the creditors 
made claim that the bankrupt had) fraud- 
ently concealed certain gold rings and 
watches from the trustee, and an order was 
obtained on a dealer, of this city, to return 
this property to the estate. 

“Subsequently Rivchun filed a petition 
with the court asking for his discharge as a 
bankrupt. Attorney Hickok recommended 
to the creditors that this petition should be 
opposed and shortly afterwards specifica- 
tions in opposition to the bankrupts’ dis- 
charge were. filed by Fred Blauer & Co., 
Alter & Co., and Max Silverberg, all of 
Chicago. 

The court thereupon appointed a special 
master or referee to hear the evidence in 
support of the opposition. Several days 
were spent in taking testimony and the 
special master’s decision filed in the clerk’s 
office today in which he found that all 
specifications in opposition to the discharge 
have been sustained by the creditors and he 
recommended that the bankrupt’s petition 
for discharge be denied. 

The testimony brought out on behalf of 
the creditors was sensational. 





Cuicaco, Sept. 25.—When seen about the 
Rivchun case yesterday, Attorney Hickok 
stated that in view of this decision just 
rendered by the referee the creditors were 
considering other proceedings against the 
parties involved. 








Where a note secured by a mortgage is 
assigned before maturity to one of the 
makers, and reissued by him to a new 
obligee by means of an indorsement stating 
that the transfer is without recourse upon 
either of the makers individually, and that 
the assignee “assumes and agrees to pay the 
said note as between the makers thereof,” 
the makers are held thereby relieved from 
personal liability to any subsequent holder 
of the note, in Security State Bank v. 
Clarke, 99 Kan. 18, 160 Pac. 1149, L.R.A, 
1918E, 160. 
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WE DEAL IP REAL PEARLS ONLY 


We also have the finest collection.of all kinds of Precious Stones, including the RAREST GEMS 
IN DIAMONDS, RUBIES, EMERALDS, and SAPPHIRES, and, of course, we have all the 
regular goods in the above lines. Also carry a complete line of Mounted Goods. 
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|. MEHRLUST 


Manufacturer of diamond jewelry of the highest class. 
Gems and diamonds and precious stones of every description. 


Main Office and Factory Downtown Office 
6 West48th Street 12&14. John S treet 
TELEPHONE [1337] BRYANT TELEPHONE {328} CORTLAND 


New York City. 












































October 1, 1919. 


GULF COAST STORM 
Much Damage Done to Many Texas Jewelry 
Stores by Water and Wind 

San Antonio, Tex., Sept. 24,—All the 
jewelry stores ot Corpus Christi were 
more or less damaged by the terrific storm 
that swept the Gulf Coast on Sept. 14 and 15. 
The first direct information received from 
any of them was contained in a_letter from 
F. C. Stamm to B. M. Hammond, of B. M. 
Hammond & Co., wholesale jewelers. Mr. 
Stamm states that the water was more than 
four feet deep in his store, which is located 
two blocks back from the bay, and much of 
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water in their store. Conditions in Gal- 
veston were not so serious this time as at 
Corpus Christi, Rockport and Aransas 
Pass. 





ARANSAS Pass, Tex., Sept. 24.—The ter- 
rific storm which swept this section of the 
country, hit this place on Sunday morning, 
Sept. 14. The storm lasted all day Sunday 
and did not cease until about 5 A. M., Mon- 
day morning, resulting in practically ruin- 
ing the town, the buildings being a mass of 
rubbish. 

J. W. Williams, a jeweler here, is among 
the many victims. His fixtures have been 











TEDFORD BUILDING, ARANSAS PASS, AFTER THE STORM. 


his goods are badly damaged. From pres- 
ent estimates, his will be at least 
$5,000. 

The store of Sam Adler, located in the 
Neuces Hotel building on Chaparral St., is 
only one block from the beach. The water 
in that location was between seven and 
eight feet deep, and his loss will probably 
be about $15,000. 

Of the smaller jewelers, most of them 
were located on the same street, and must 
have suffered in the same proportion. So 
far, no loss of life has been reported among 
the jewelers, but the total loss of life in 
the city of Corpus Christi is placed at 
something over 200, with property losses of 
about $10,000,000. Most of the loss, both 
in life and property, was in the north end of 
the town, which is built directly on the 
beach, and which was completely demol- 
ished by a tidal wave that swept everything 
before it. The southern part of the town, 
known as “South Bluff,” is about 35 or 40 
feet above the water and was not damaged 
much except by the high wind. 

The city has been placed under martial 
law. Troops with tents, cots and blankets 
and provisions were rushed to the coast 
country from Fort Sam Houston as soon as 
they could get through. The city of San 
Antonio raised a fund of $30,000 for relief 
work, and are assisting their sister city in 
every way possible. Jewelers of this city 
took an active part in securing this relief 
fund. 

Word received from Galveston today in- 
dicates a bad storm in that city also. The 
M. Nobbe Co., jewelers, had 10 inches of 


loss 





badly damaged as have his tools and some 
jewelry and watches. 

As soon as the railroad is rebuilt, he in- 
tends to move to some other town and start 
again in business, 








ALLEGED SWINDLER HELD 


Man Charged with Obtaining Diamond Rings 
by Substituting Imitations Arrested in 
Oakland, Cal. 

San Francisco, Cal., Sept. 24.—Accused 
of having swindled various jewelry con- 
cerns in this city to the amount of $20,000 or 
$30,000 during the last few months, a man, 
who has been residing at the Palace Hotel, 
was arrested at the corner of 13th St. and 
Broadway, Oakland, a few days ago by 
members of the Oakland police force. 

The latest case on record against him is 
the alleged theft of a $700 diamond from 
Shreve, Treat & Eacret, of this city, on 
July 10. He is charged with grand larceny 
on the complaint of Godfrey Eacret. He 
was recognized by Detectives Neill and 
Casey, who picked him up across the bay by 
descriptions contained in a circular issued 
by. the: Pinkerton Detective Agency. He 
was further identified by H. S. Dana, a 
salesman for Shreve, Treat & Eacret, ac- 
cording to the police. 

He stated that he was in the Shreve 
store inspecting diamond rings, but he de- 
nies having substituted the ring in question 
with a worthless stone. Detective Harrison, 
of this. city, says inquiry at several.of the 
larger local stores elicited that a man of 
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the prisoner’s description has inspected 
rings recently. 

The suspect was in the habit of entering 
the better class jewelry stores during the 
rush hour and asking to inspect a tray of 
diamonds. Watching his opportunity, it is 
claimed, that he would palm one of the 
rarer stones and drop a paste gem into the 
tray in its place. 

When inspecting gems at the Shreve 
store, Mr. Eacret states that the man in- 
quired for an engagement ring. Search of 
his apartment at the hotel failed to disclose 
the whereabouts of the ring. The New 
York police have been requested to forward 
any information concerning this man which 
may assist the local authorities in their in- 
vestigations. 








ANOTHER HOLD-UP 





San Francisco Jeweler Reports Being Bound 
and Gagged by Two Bandits, Who 
Get Loot Worth $4,000 

San Francisco, Cal., Sept. 24.—The sec- 
ond daylight robbery which has occurred in 
the Mission district within the last few days 
has been reported by N. L. Hansen, of the 
N. L. Hansen jewelry store at 2436 Mis- 
sion St. 

According to Mr. Hansen, two bandits 
with drawn revolvers, entered the store 
about 10 o’clock, several mornings ago, and 
after leaving him helpiessly bound and 
gagged in a small office in the rear of the 
store, escaped with jewelry said to be 
valued at $4,000. 

Hansen said that the men appeared to be 
Mexicans, wore rough clothing and ordered 
him into the office in broken accents, where 
they bound his hands and feet with tele- 
phone wires and placed him upon. the 
floor. Quickly they filled their pockets with 
rings and gems nearest their reach, turn- 
ing trays upside down and leaving valu- 
able merchandise scattered about on the 
floor: Hansen saw them leave the store 
and step into an automobile driven by a 
young man in a light suit and cap, who was 
of much neater appearance than the hold-up 
men, according to Mr. Hansen. The jeweler 
struggled with his bonds and shouted for 
assistance for over a half hour before he 
attracted the attention of a passerby who 
released him. The police did not learn the 
name of the man who answered Hansen’s 
call for help. 

Early the following morning an aban- 
doned motor car was found by the police 
at 22d and Lexington Sts., who believe it is 
the machine used the day before by the 
robbers. The’ car was stolen several days 
ase from Dr. Andrew Berry, of Oakland, 

al. 








Owing to the scarcity of men’s pocket 
watches, jewelers would find it advisable to 
push the sale of wrist watches. Very often 
a customer can be induced to purchase a 
wrist watch when he had intended to buy a 
pocket watch. L. & S. Loeb, 71 Nassau St., 
New York, are showing a very attractive 
line of men’s wrist watches. Especially de- 
sirable is a 15-jewel, rectangular movement 
in green or white gold case, which are 
ready for immediate delivery. 
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Henry E. Oppenheimer & Co. 


I Maiden Lane, New York 


Pearls 


Pearl Nacfideres 










































ELK TEETH L. BONET 


Every size, shape and nature-colored to be had. 
All genuine teeth unmounted. After 20 years’ 
handling them I have many good shippers right 
from the fields. Can supply any factory or manu- 
facturing jeweler on short notice. Have many 
beautiful pairs of nature-colored tips always on 
hand, sent on selection to responsible jewelers 
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and manufacturers of emblems. When ordering j 

name about the sizes and number wanted. As 

low as the lowest at yg nrices. Faceted IMPORTER OF 

and cabochoin stones of all kinds on memo. All ° 

the colors in synthetic sapphires .f fine quality. Precious and 

Rough gem minerals for cutters. Lion, cat and ° ° 

eagle claws. Price list free. Semi-Precious Stones 
L.. W. STILWELL, Deadwood 41 Union Square, NEW YORK 



































LUGERMAN ann MORRISON 
Comecine sl Dowrmens. 49 MAIDEN LANE, NEW YORK 


We take pleasure in announcing the successful business visit of our 
Mr. Lugerman and Mr. Morrison in Switzerland, which resulted in 
securing the best and most varied lines of ladies’ and gentlemen’s 
watches of all grades and descriptions. 





We shall be pleased to serve our trade with superior service and 
great values for present and holiday demands. 
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“BOSTON FRANK” REARRESTED 


Notorious “Pennyweighter” Taken into Cus- 
tody as He Leaves Maryland 
Penitentiary 
Battrmore, Md., Sept. 25.—Edward id. 
Whalen, alias “Edward Simmons,” alias 
“George Emerson,” 57 years old, who is 
known to police officials and private detec- 
tives from Coast to Coast as “Boston 
Frank” and one of this country’s most 
notorious “pennyweight” thieves, was re- 
arrested when he was released from the 
Maryland Penitentiary, Wednesday morn- 
ing, after serving 20 months for stealing a 
locket from the firm of John W. Mealy & 
Sons Co., 18 W. Lexington St., on Jan. 9, 

1918. 

A reward of $100 was paid by the Jewel- 
ers’ Security Alliance for the arrest of 
“Boston Frank,” the reward being divided 
between Detective Lieutenants Joseph 
Dougherty and R. T. Porter. Whalen was 
rearrested when he left the penitentiary here 
for the Washington authorities, where he is 
wanted to answer a Federal warrant charg- 
ing him with “pennyweighting” jewelry 
from the store of Galt & Co., Pennsylvania 
Ave., jewelers, in December, 1917. Whalen 
was taken back to Washington by Detective 
Sergeant Jacob Berman. 

According to communications received by 
Marshal Carter, Whalen is badly wanted by 
the police authorities of Lynn, Mass., and 
Salem, Mass., where he is alleged to have 
stolen jewelry from jewelry stores in the 
Massachusetts cities. “Boston Frank” 
knew that he was to be rearrested when he 
left the Maryland prison and he greeted the 
detectives when they approached him as he 
stepped from the big gray prison. 

“Boston Frank” is 57 years old and for 
35 years, according to his own story, he has 
preyed on the jewelry trade of the country, 
specializing in “pennyweight” work. He 
was arrested in this city a few minutes after 
he left the jewelry store of S. & N. Katz, 
105-107 N. Charles St., and half an hour 
after he purloined a locket from the store 
of the Mealy firm. His method of work 
was to visit a jewelry store, pick out an ex- 
pensive piece of jewelry and request that it 
be laid aside for a day so that he could pay 
for it when he received it. 

Whalen was arrested half a block from 
the Katz store and on the way to police 
headquarters he attempted to obtain his lib- 
erty by offering the detectives $100 to “lose” 
him. Detectives Porter and Dougherty 
answered by taking a firmer grip on 
Whalen’s arm and a few minutes later he 
was in the office of Detective Captain Mc- 
Govern. Jewelry valued at $500, all new, 
was found secreted in his clothing, some 
pieces being cached between his collar and 
the band of his scarf. 

Jewelry stolen from the Mealy and Katz 
stores was found, and less than two weeks 
later Whalen went, before Judge Gorter of 
the Criminal Court, pleaded guilty and was 
sentenced to two years in the penitentiary. 
Information and a picture of Whalen, sent 
out by the Baltimore police, brought replies 
from other cities and the local authorities 
were requested to detain Whalen when his 
term expired. Whalen is an expert accoun- 
tant, and before he left the penitentiary he 








THE JEWELERS’ 


was well groomed. He was a teacher of 
mathematics in the prison school during his 
incarceration. After the case in Washing- 
ton is disposed of “Boston Frank” will be 
delivered to the Salem, Mass., authorities. 








VOCATIONAL TRAINING 





Providence, R. I., Technical Evening High 
School to Provide a Number of Courses 
for Jewelry Workers 

Provipence, R. I., Sept. 27.—Vocational 
training in different branches of the manu- 
facturing jewelry industry, including de- 
signing, bench work soldering, stone set- 
ting, enamelling, electroplating, chasing, hub 
cutting and die sinking are provided in the 
courses that have been approved by the 
Providence School Committee for the 
Technical Evening High School term which 
opens Monday, Oct. 6. Registration for the 
various classes is now going on and will 
close Wednesday, Oct. 1, and an opportunity 
will thus be afforded former service men to 
receive an education in one of the various 
trades that have been decided upon by the 
committee. 

Many service men who were forced to drop 
their studies when they went away will be 
able to continue them this year if they de- 
sire. Because of the inadequate equipment, 
however, in some of the branches of the 
proposed work the city will be unable to do 
as much for the service man in this line, as 
many of the other cities are planning to do, 
although Providence expects to take the lead 
insofar as the jewelry industrial courses are 
concerned. Arrangements have been made 
to provide instructions for as many men as 
possible and to give them a thorough train- 
ing in the work which is to bring them a liv- 
ing. Minimum class limits have been estab- 
lished and these courses will be eliminated 
unless the minimum number is registered. 
For the jewelry designing, jewelry bench 
work, the number has been set at 20 and a 
like number for chasing and hub cutting and 
die sinking. 

The jewelry designing class for the first 
year will be instructed in elementary free 
hand drawing, leading up to simple designs 
of ornaments and jewelry. The second year 
class will be instructed in advanced designs 
of ornaments and jewelry with modeling. 

In the jewelry bench work the pupils will 
be instructed in the principles of jewelry 
making, stone setting and soldering, and two 
nights may be devoted to jewelry designing 
if desired. Enamelling and electroplating 
students will be instructed four nights a 
week in the enamelling room, supplemented 
with a study of harmony in colors. The 
jewelry chasing pupils will be instructed 
four nights at the bench learning the prin- 
ciples of chasing. 

In hub cutting and die sinking, the pupils 
will be given four nights a week at the 
bench, learning the principles of hub cut- 
ting and die sinking, and two nights each 
week may be devoted to jewelry designing 
if desired. 

Meanwhile at the Rhode Island School of 
Design, where special facilities are pro- 
vided in the jewelry and silversmithing de- 
partment for the training of students along 
the lines of the various branches of the in- 
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dustry, the registrations for the current year 
are the largest in the history of the institu- 
tion. While the applications for registra- 
tion in the day classes have been larger 
than usual it is in the evening classes that 
the greatest increase in membership has 
been noticed. 

Speaking of the registration, Director L. 
E. Rowe says that the class of students who 
have so far registered’ for the night courses 
this year seemed to be most ambitious, not 
the money kind, as he expressed it, but 
workers in the industries in which training 
is given. He claimed that these youths ap- 
peared to realize the necessity of specializ- 
ing in their particular line and are willing to 
give their evenings to succeed. Many of 
them, he added, are returned soldiers, who 
have come back to make the best of them- 
selves and their opportunities. 








CAREER OF GODFREY DOLD 





Passing of Veteran Madison, Ind., Jeweler, 
the Oldest Merchant of That City and 
one of the Oldest Members of the 
L @ @. F. 


Manpison, Ind., Sept. 24—Godfrey Dold, 
Madison’s oldest jeweler, who passed away 
Sept. 13, at his home at 3rd and: Poplar 
Sts., of heart trouble, was the oldest busi- 
ness man of the city and was believed to be 
the oldest Odd Fellow of the State of In- 
diana. Mr. Dold’s death was not unex- 
pected as he had been ill since last January, 
and had been confined to his home for four 
weeks prior to his time demise, under the 
care of skilled physicians. Owing to his ad- 
vanced age (he would have been 90 years 
old had he lived until Nov. 4), little hope 
had been held out for his recovery. 

Mr. Dold, though not a native American, 
had lived in this country all his life and 
was one in spirit and thought. He came to 
this country at the age of 19, locating first 
in Louisville, and moved to Madison, Feb. 
2, 1851. Four years later he engaged in the 
jewelry business here and for 64 years was 
an honored member of this trade. He was 
a practical jeweler and watchmaker and ob- 
tained a wide reputation for his skill, For 
61 years he conducted business in the same 
store building. 

Throughout his career here, he enjoyed 
the esteem and respect of his fellow citizens 
and patrons which he won by his energy, 
integrity and his high ideal which he 
translated into everything connected with 
his business. His work was his pleasure 
and it was probably for this reason that 
nature permitted him to continue active in 
business long past the age when other men 
have to retire. Modest in thought and ac- 
tion, kind and gentle in nature, and simple 
and straightforward in all his dealings, he 
attracted to him many strong friendships 
which he maintained all during his life- 
time. 

Mr. Dold was a member of Monroe 
Lodge I. O. O. F. being one of the oldest 
members in the State, having joined it 
March 21, 1853. 

He is survived by four daughters, Miss 
Josephine and Mrs. Clara L. Cox, Mrs. 
Preston C. Lewis and Mrs. William I. Rob- 
inson 


—— 





























THE WESTERN STONE 
HOUSE 
WITH EASTERN PRICES 


IMPORTER OF 


Precious 


and 


Semi-Precious Stones 


Your mail orders will be at- 
tended to promptly, properly 
and profitably to you. 


To be convinced send us your 
order. 


C.P. Kionka 


IMPORTER 
27 East Monroe St. 
Chicago, IIl. 
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ROEDY & WALTER 


Manufacturers of 


High Grade Mountings 
and 
Diamond Jewelry 
Special Orders a Specialty. 
Mounted Flexible Bracelets a Specialty 
71 NASSAU STREET 
Phone Cortlandt 5006 NEW YORK 














Trade-Marks of the Jewelry 
and Kindred Trades 


The Jewelers’ Circular Publishing Co. 11 John St., New York 
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OREGON CONVENTION 





Resolutions and Report Submitted at Annual 
Convention in Pendleton 

PenpLETON, Ore., Sept. 25.—Last week’s 
issue of THE JEWELERS’ CIRCULAR contained 
a special telegraphic report of the 12th an- 
nual convention of the Oregon Retail Jew- 
elers’ Association, which was practically 
complete except for the text of the resolu- 
tions adopted and the report of the secre- 
tary-treasurer. The resolutions were given 
in outline but it is now possible to give them 
complete as follows: 


The Resolution 


Whereas: Our Government, in order to raise 
additional revenue for the prosecution of the 
world-war enacted a tax law known as No, 900: 
to 907, inclusive, as a part of the War Revenue 
Tax Bill of 1918; and 

Whereas: Taxation in peace time imposed upon 
a few selected commodities is unjust, discrimina- 
tory, un-American, and a species of class legislation 
greatly to be deplored; and 

Whereas: The President of the United States 
did, in a message to Congress, recommend that 
taxes of this nature should be repealed; and 

Whereas: The so-calied Luxury Tax was admit- 
tedly passed as a purely emergency measure; and 

Whereas: The taxation of other commodities in- 
cluded in Title Nine of the War Revenue Tax Bill 
of 1918 adds to the present excessive cost of living 
and also imposes an additional burden upon the 
retailer—whilst the administration of the law ma- 
terially increases the work of the Internal Revenue 
Department without a proportionate increase in 
revenue; and 

Whereas: The uniform collection of this tax is 
exceedingly difficult and costly; and 

Whereas: The emergency to meet which this 
portion of the War Revenue Tax Bill of 1918 was 
enacted has, through the victorious conclusion of 
the war for ourselves and our allies, now happily 
ended; now therefore be it 

ResoLveD: hat the Oregon Retail Jewelers’ As- 
sociation, in convention assembled, does hereby cor- 
dially but firmly protest against this form of taxa- 
tion, and urges upon Cotigress the immediate repeal 
ot the entire Title Nine of the War Revenue Tax 
Bill of 1918; and be it further 

REsotvep: That our members be urged to render 
their individual protest against this form of taxa- 
tion to their representatives in Congress, and that 
a copy of this resolution be forwarded at once 
to Congressman Jos. W. Fordney, Chairman, 
Ways and Means Committee, House of Repre- 
sentatives, Washington, D. C., as an expression of 
the judgment of this association, and, that a copy 
of this resolution be sent to Meyer D. Rothschild, 
chairman, Jewelers’ War Revenue Tax Com- 
mittee. 

* * * 

Resotvep: That the members of the Oregon Re- 
tail Jewelers’ Association in convention assembled 
desire to record their unqualified approval of action 
of the American National Retail Jewelers’ Asso- 
ciation at its recent convention held in Chicago in 
voting to abolish the customs of free engraving, the 
indiscriminate loaning of watches and the practice 
of talking time guarantees on watch cases, silver- 
ware and jewelry; and be it further 

ReEsotvep: That the Oregon Retail Jewelers’ As- 
sociation assembled in convention pledge their sup- 
port in the abolishment of these practices. 

* * 


Reso.vep: That we desire to record our fullest 
appreciation of the significance of the establish- 
ment of a research bureau as an adjunct of our 
national association. We recognize with pleasure 
its progress as well as its wonderful possibili- 
ties, and we desire to express our gratitude to our 
past national president, George A. Brock and to 
H. Victor Wright, and to those associated with 
them in the conduct of this wurk, for what has 
already been accomplished and to pledge the loyal 
support and co-operation of this association in its 
behalf. 

* * * 

Resoived: That we continue our fight for a legiti- 
mate profit on sterling silver, for trade-marks for 
purpose of identification and for just remuneration 
for repair work done. 

* * + 

Resotvep: That the Oregon Retail Jewelers’ As- 

sociation indorse the Butterick Publication Co. in 
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excluding mail-order advertising from their pub- 
lications, 
* * * 

ResoLvep: That we go on record as being op- 
posed to the practice of the indiscriminate and 
gratuitous appraisement of diamonds, watches and 
jewelry. 

REsoLvED: That we desire to express our regret 
of the inability for past National President George 
A. Brock of Los Angeles to be present at our 
convention gathering, «as contemplated, and to 
assure him of our appreciation of his services in 
behalf of our National Association during his term 
of office. 

Resotvep: That we appreciate the letter received 
from Colonel John L. Shepherd and regret that 
his health would not permit him to be with us; 
and be it further 

REsoLveD: That we extend our best wishes for 
his complete recovery, and trust that we _ shall 
have him with us at many future conventions. 

oa * * 


RrsoLtvep: That we extend a vote of thanks to 
Ii. Victor Wright, ot Los Angeles, for his able 
address on the research work and “Model Account- 
ing System.” 

x » . 

RrsoiveD: That we express our heartiest appre- 
ciation of the cordial hospitality extended to us by 
the retail jewelers of Pendleton and to Jos. Mayer 
& Bro. of Seattle, Wash., for the beautiful and 
unique badges donated to the association for this 
occésion. 

* aw * 

Resotvep: That a vote of thanks be extended 
to our officers and committees for their untiring 
efferts in the furthering of the purposes of our 
organization during the past year. 

* . * 

Rersotvep: That we express our appreciation to 
the trade press for its many courtesies and untir- 
ing efforts for the benefit of the craft. 

The committee on resolutions was com- 
posed of Carl J. Greve, Portland; F. A. 


Larson, Bend, and Frank A. Donnerberg, 
Portland. 
The report of Secretary-Treasurer 


I*, M. French was as follows: 
Sept. 18, 1919. 
To the oflicers and members of the Oregon Retail 
Jewelers’ Association: 
I herewith submit for your information, report 
of the membership and financia] standing of the 
association for the current year. 


Number of members last annual report.. 82 
New members for the past year........ 23 
Total membership, September 18...... 105 


FINANCIAL STATEMENT 
Cash on hand last annual report. $423.64 


Receipts during the year...... 530.00 
po | re ere yh 953.00 
3.64 





DISBURSEMENTS. 
Faid dues National Association.. $140.00 


Expense securing new members.. 49.80 
Window certificates «2... 0660. s0 38.10 
Expense, representative to 1918 
national convention.......... 30.00 
Trinting, stationery and stamps. 98.10 
Telegraph and telephone........ 18.65 
StenOGTAWMe? ick cases eds ews eee 12.00 
Sumdcy COGUNS oes se.0.80 cesivinee 8.71 
Total disbursements ........ 395.36 
Balance on hands..4. 56.4. «kets Pees vdoun $558.28 


Respectfully submitted, 
IF. M. Frencu, 
Secretary-Treasurer, Oregon Retail Jewelers’ 
Association. 

Several of the jewelers, in an open dis- 
cussion, deplored the practice of free en- 
graving, the indiscriminate loaning of 
watches and the practice of time guaran- 
tees on watch cases, silverware and jew- 
elry. Another issue discussed was a fight 
for a legitimate profit on sterling silver and 
for trade-marks for purposes of remunera- 
tion. ’ 


was unable to attend the convention be- 
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Colonel John L. Shepherd, of New York, 
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cause of illness, but sent a telegram to the 
delegates voicing his regret. George A. 
Brock, past national president, was also 
unable to attend. 

Harold Warner, Pendleton attorney, gave 
the address of welcome to the jewelers and 
assured them that Pendleton citizens were 
ready to give them every courtesy. All del- 
egates attended the Round-Up, Pendleton’s 
great out-door wild west show. 

Royal M. Sawtelle, the Pendleton man 
who was elected State president of the asso- 
ciation, is one of the most prominent jew- 
elers of eastern Oregon. He has been in 
business for the past 10 years, beginning in 
small quarters which have grown to house 
the largest jewelry business in Pendleton. 
Mr. Sawtelle recently completed extensive 
improvements in his store. The changes in- 
cluded a complete departmentization of the 
shop. Mr. Sawtelle served last year as first 
vice-president. 

F. M. French, Albany jeweler who was 
re-elected secretary-treasurer, has held the 
office for the past two years and this will be 
his third year in the capacity of secretary- 
treasurer. 








Death of David Harley 

Pawtucket, R. I., Sept. 27—David Har- 
ley, founder of the big department store at 
286 Main St., this city, which still bears his 
name, struck and almost instantly 
killed at 5:30 o’clock last Tuesday morning 
on Main St., this city, by an automobile 
truck. He was in his 67th year. 

The driver of the truck, Frederick O. 
Lavallee, who lives at 153 Hedley St., Cen- 
tral Falls, pleaded not guilty when ar- 
raigned on a charge of manslaughter before 
Clerk Lester W. Millman in the 10th Dis- 
trict Court, and was ordered held under 
$2,000 bonds for a hearing on Oct. 8, which 
was furnished. 

Mr. Harley was crossing Main St., be- 
tween Broad and Dexter Sts., when he was 
struck by the truck. The driver of the ma- 
chine told the police that he did not know 
that he had struck Mr. Harley until he 
heard the latter’s cries. Mr. Harley was 
dragged a short distance before the ma- 
chine was brought to a stop. The driver 
told the police that the darkness and the 
rain made it difficult to see any great dis- 
tance ahead of the machine, which was not 
going at a high rate of speed, as it was 
stopping to make delivery at the next cor- 
ner. 

Patrolman Smith, who was near at the 
time the accident occurred, heard Mr. Har- 
ley cry out and assisted in removing him 
from beneath the machine. The police am- 
bulance was summoned to take Mr. Harley 
to the Memorial Hospital, but he was dead 
before the ambulance arrived. Medical 
Examiner French viewed the body and gave 
permission for its removal to Mr. Harley’s 
home, 22 Church St. 


Was 








A firm in Denmark desires to purchase 
cheap watches, alarm clocks, and ivory 
(tagua) nuts. Correspondence may be in 
English. Full information may be had by 
writing to the the Bureau of Foreign and 
Domestic Commerce, Washington, D, C., 
and reference should be made to the file 
number, which is 30,683. ee 
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The finest imitation pearl in the world. 
Guaranteed to wear and look as well as 


We can match any pearl necklace. 
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THE STEPHENS BILL 





Counsel for Fair Trade League Claims Meas- 
ure Is Short Road to Stop Profiteering 
WasHINncTon, Sept. 24. — Joseph E. 

Davies, former commissioner of corpora- 

tions and later chairman of the Federal 

Trade Commission, who is now counsel for 

the American Fair Trade League, in a dis- 

cussion today of the proposed legislation 
affecting the problem of the high cost of 
iving said: 

a othe principle of the Stephens Bill is 

the shortest road to the prevention of 

profiteering. The Stephens Bill is a guar- 
antee against profiteering in that it prevents 

a distributor from charging a cent more 

than the standard uniform price filed with 

the Federal Trade Commission just as well 
as it prevents a distributor from using such 
articles as advertising bait. 

“The Stephens-Ashurst Bill is a con- 
structive step forward in that it is a recog- 
nition by law of the economic benefits 
flowing from the maintenance of resale 
prices by contract. 

“It is surprising to me to note that a few 
organizations interested in trade-marked 
articles are inclined to oppose the measure. 
The Colgate decision has, of course, gone 
far to establish the right of the manufac- 
turer to maintain prices by refusing to sell 
to dealers who unfairly cut prices, but in 
"practical effect, that decision operates almost 
entirely to the benefit of the largest manu- 
facturers who by reason of their large cap- 
ital can sell direct to the retail trade, and 
by reason of the large consumer demand 
for their product can compel the dealer to 
refrain from unfair price-cutting merely by 
refusing to deal with him. The smaller 
manufacturers whose size makes it econom- 
ical and necessary for them to distribute 
through the wholesaler and who are fight- 
ing to establish a good will for their trade- 
marked products need protection far more 
than the large manufacturer from exces- 
sive price-cutting. They cannot control the 
situation by refusing to sell their product. 

“It is unfortunate that any organization 
should take the selfish and unfair attitude 
of opposing the Stephens Bill, which cor- 
rects this situation. The Stephens Bill 
places the small manufacturer on an equal 
basis with the large manufacturer by auth- 
orizing any manufacturer of trade-marked 
articles to make binding, lawful contracts 
prescribing the uniform price at which his 
article shall be sold. 

“The bill does not relate in any way to 
the exercise of the right to refuse to sell; 
it does not encroach in the slightest degree 
upon the Colgate decision. It places all 
manufacturers on an equal competitive 
basis enabling them all to make price- 
maintenance contracts, protecting them- 
selves from the recognized injury following 
from unfair price-cutting, and merely pre- 
serves to the Federal Trade Commission 
the right to require the termination or 
change of a contract if its terms are against 
public interest. 

“There could be no more desirable time 
for the enactment of this legislation than 
now. To give to the manufacturer the 
right to maintain prices by contract under 
proper Governmental supervision would aid 
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in the prevention of profiteering by enabling 
the manufacturer to control the price down 
to the ultimate consumer. The Stephens 
Bill gives the manufacturer this power, pro- 
tecting the public and the legitimate mer- 
chant and at the same time protecting the 
manufacturer from unjust accusations for 
the existence of unreasonable prices for 
which he may be in no wise responsible 
but which react to injure his business and 
reputation.” 


LAST HONORS PAID 


Funeral of John F. P. Lawton Attended by 
Many Friends and Business Associates 
—Gorham Co.’s Plant Closed Dur- 
ing Services 
ProvivENcE, R. I., Sept. 27.—The funeral 
of John F. P. Lawton, for more than 60 
years an employe and official of the Gorham 
Mfg Co., more than 50 years of which he 
was secretary of the corporation, was held 
at the Central Congregational Church last 
Tuesday afternoon at 2 o’clock and was at- 
tended by a large gathering of the associates 
of the deceased, including prominent busi- 
ness men of the city and directors and em- 

ployes of the Gorham Co. 

The services were conducted by Rev. Ar- 
thur H. Bradford, pastor of the church of 
which Mr. Lawton had been a member for 
many years, and his assistant, Rev. Frank 
E. Butler. The former also conducted the 
burial service at Swan Point Cemetery. 
Ushers at the church were all old employes 
of the Gorham Mfg. Co., who had been asso- 
ciated with Mr. Lawton for many years. 
They were Robert I. Durfee, Edmund A. 
Truelove, Edward B. Turner and Raymond 
J. Blanchard, all of the office clerical force ; 
Chester C. Green, purchasing agent, and 
Charles N. Lawton, foreman of one of the 
departments. 

There was a profusion of floral tributes, 
including pieces from the directors, office 
associates, employes of the various depart- 
ments and from relatives and friends. The 
Gorham Co. closed its plant from 12 until 
3 o’clock in order that the employes might 
attend the funeral and a large number 
availed themselves of the opportunity. 














Milwaukee May Adopt Daylight Saving Plan 
Despite Failure of National Law 


MILWAUKEE, Wis., Sept. 24.—Milwaukee 
may join the other large cities of the coun- 
try in instituting the daylight saving plan 
regardless of national legislation to the con- 
trary. 

On the invitation of the newly organized 
National Daylight Saving Association, with 
headquarters at New York, the City Club 
of Milwaukee has appointed a committee to 
investigate the possibilities of adopting the 
plan locally. It is reported that several 
cities of the country have already adopted 
the local daylight saving plan. In view of 
the great benefits received by city people 
through the plan, it is felt that their inter- 
ests should not be made subservient to those 
of the farmer. 

According to Clifton Williams, city at- 
torney of Milwaukee, there may be a legal 
obstacle in the way of adopting a daylight 
saving measure in Milwaukee. The only 
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law under which the city could adopt such 
an ordinance is under the general welfare 
clause of its charter, which permits to pass 
ordinances promoting trade, commerce or 
health, is Mr. Williams’ belief. 








YOUNG BANDIT CAUGHT 





Two Youths Hold Up Chicago Jeweler and 
One Escapes with Considerable Loot 

Cuicaco, Sept. 27—During the lunch 
hour on Tuesday, two young men, about 17 
or 18, entered the manufacturing shop of 
Rudolph Haefliger, on the tenth floor of the 
Republic building, with drawn revolvers and 
held up the place. 

One of the youths escaped with several 
hundred dollars’ worth of jewelry and his 
partner, who remained to cover the retreat 
by flourishing his revolver, was halted by 
the elevator starter on the first floor. While 
tusseling with him police arrived and 
placed him under arrest. 

Mr. Haefliger and a few of the employes 
were in the place when the boys entered. 
While one waved his revolver in a semi- 
circle before the men who were lined up the 
other gathered up the jewelry. As much of 
the jewelry was in the shop for repair it is 
— for Mr. Haefliger to estimate the 
oss. 

At the police station the captured bandit 
gave the name of Henry Miller. He gave 
the name of his companion as Abe Cohen, 
but refused to tell where either live. “T’ll 
take 10 years for this,” he told the police, 
“and when I get out I know I'll get my 
share of the swag.” 

The age of the bandits, their methods and 
description, compare with those of the 
young men who pulled off a similar holdup 
at the office of the Mount Vernon Silver Co. 
in the Silversmith building, a few weeks 
ago. The young woman from the silver 
company will endeavor to identify Miller. 








JEWELS LEFT ON TROLLEY CAR 


Gems Valued at $18,000 Reported Lost by 
Los Angeles, Cal., Dealer 

Los ANGELEs, Cal., Sept. 24.—Twenty-five 
hundred gems, valued by their owner at 
$18,000, were left late last Friday afternoon, 
on an eastbound Pico Heights car, accord- 
ing to a report made to Lieutenant of De- 
tectives Harry Davis. 

According to L. E. Innes, proprietor of 
the Pacific Gem Co., 824 S. Grand Ave., he 
had the unset stones in a small sample case 
and when he left the car at 10th St. and 
Broadway he forgot the grip, which he had 
placed on the seat. Discovering his loss a 
few minutes after leaving the car he jumped 
into a taxi and attempted to overtake it. 

Not being sure of the number, a search 
was made of three Pico Heights cars but no 
trace of the sample case was found. Mr. 
Innes then reported his loss to the Detec- 
tive Bureau. 

The jewels consisted of opals, turquoises, 
peridots, rubies and sapphires. 


W. L. Fritz, jeweler, Bound Brook, N. J., 
was the victim of a store burglary one 
night last week. 
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Sterling Silver Tableware is unbounded. 
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DEATH OF GEORGE C. EDWARDS 


Vice-President of the International Silver 
Co. Passes Away After a Long Illness 
Bripceport, Conn., Sept. 24.—An illness 

lasting over a year finally terminated in the 

death yesterday of George C. Edwards, 
vice-president of the International Silver 

Co. at his home 174 Park Place, this city. 

Mr. Edwards underwent an operation in 

May, 1918, and since that time his health 

had been impaired. Funeral services will 

take place at 3 o’clock to-morrow afternoon 
at the Trinity Episcopal Church, Broad St. 
and Fairfield Ave. Following the services, 
at which Rev. F. E, Aitken will officiate, 
the remains will be laid at rest in Mountain 

Grove Cemetery. ae 
Mr. Edwards was a modest and retiring 

man and from the moment of his entrance 

into the silver trade he made friends, who 
regret very deeply to hear of his death. He 
was well liked by everyone who knew him 
and was one of Bridgeport’s most promi- 
nent citizens. Out of respect for the late 

Mr. Edwards the entire factory and office 

will be closed at noon on Thursday. Many 

of the officials and employes of the plant 
will attend the services to-morrow after- 
noon. 

George C. Edwards was born in Water- 
town, Conn., in 1846. He received his early 
schooling in that town and graduated from 
the Watertown Academy. When a young 
man he became interested in the chemical 
manufacturing business in Watertown. 
Following his venture in Watertown he 
went to Binghamton, N. Y., where he con- 
ducted a wood alcohol business. After dis- 
posing of this enterprise he located in New 
York, where he became engaged with his 
brother-in-law, Charles Holmes, in the man- 
ufacture of nickel silver alloys. In January, 
1880, the Rogers & Brittin Silver Co. was 
established at Bridgeport, Conn., and the 
following year George C. Edwards and 
C. E. L. Holmes purchased the controlling 
interest. In 1882 the Holmes & Edwards 
Silver Co. was organized and took over the 
stock and assets of the Rogers & Brittin 
Silver Co. Mr. Edwards was soon made 
treasurer and general manager of the firm, 
and upon the death of Mr. Holmes in 1884 
he succeeded to the presidency. At the 
annual meeting in 1885 he was elected to 
the office of president. 

The Holmes & Edwards Silver Co. soon 
won a place for itself in the flatware trade 
and established an excellent reputation in 
its various lines, especially in the silver in- 
laid line which has long been recognized 
throughout the country. The deceased, as 
the head of the company, was active in the 
formation of the International Silver Co., 
and upon its establishment Mr. Edwards 
was elected first vice-president. He had 
also been manager of the plant (Factory C) 
since the organization of the International 
Silver Co. 

About 25 years ago Mr. Edwards also 
founded the Bridgeport Chain Co., of which 
concern he was president at the time of his 
death. He was also interested in electric 
light and power companies in Minnesota. 

Mr. Edwards was a director in the City 
National Bank and was also a trustee of the 
Bridgeport Savings Bank. For many years 
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he had also been a member of Trinity 
‘Episcopal Church, acting as vestryman and 
junior warden. 

Besides his widow, Mr. Edwards leaves 
a son, George H. Edwards, who is asso- 
ciated with the International Silver Co. and 
is also a director of that well known con- 
cern. 

At the meeting of the board of directors 
of the International Silver Co., on Sept. 24, 
the following resolutions relating to the 
death of Mr. Edwards, were unanimously 
adopted: 

“Mr. George C. Edwards, one of the most 
active organizers and founders of the Inter- 
national Silver Co., and its predecessor, the 
Holmes & Edwards Silver Co., one of the 
best known men in the silver-plating indus- 
try, associated with and actively interested 
in this company as vice-president, since its 
organization in 1898, has been called from 
his work to his eternal rest. 

“Voted: That we place upon the records 

















THE LATE GEORGE C. EDWARDS. 


of the company, our appreciation of his 
ability and sterling character. Active in-the 
affairs of the company since its organiza- 
tion, his advice and decisions have added 
greatly to its success. Though suffering in- 
tensely in late years, he has kept in close 
touch with its affairs and has ever been in- 
defatigable in his work for its benefit and 
loyal to its interests, and we retord here 
with deep sorrow and great regret, his pass- 
ing away on Tuesday, Sept. 23, 1919, at the 
age of 73 years. 

“Voted: That out of respect to his mem- 
ory, Factory C (the Holmes & Edwards 
plant) and the general offices of the com- 
pany, be closed on the afternoon. of the 
funeral, and that these resolutions be spread 
upon the records of the company and a copy 
sent to the family. 








Frank E. Commings, 14 N. 4th St. 
Harrisburg, Pa., was a visitor recently in 
Reading, where he attended the Berks 
County Fair. Burton E. Commings of the 
same address also visited Baltimore for 10 
days. 


* 
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DEATH OF THOMAS JOHNSON 


North Attleboro Jewelry Manufacturer Suc-- 
eumbs to an Attack of Acute Indigestion ‘| 


NortH ATTLEBORO, Mass., Sept. 25.— 
Thomas Johnson, a well-known North At- 
tleboro manufacturing jeweler, died sudden- 
ly last Sunday evening while on his way 
home from his Summer home at Matum- 
muck. ‘ 

He was with a party of friends in his 
automobile on his way home when he com- 
plained of being ill at Wakefield, R. I. He 
consulted a physician in that town who ad- 
vised him to go back to his Summer home 
and rest for several days. On his way back 
he died in the machine. Death was due to 
acute indigestion. 

Deceased was 48 years of age and is sur- 
vived by a widow and four children. The 
funeral was held Wednesday morning from 
his late residence on Richards Ave. Inter- 
ment was at St. Mary’s Cemetery. 








Resolutions of Respect Upon the Death of 
Charles T. Paye 


PROVIDENCE, R. I., Sept. 27,—At the meet- 
ing of the directors of the New England 
Manufacturing Jewelers’ and Silversmiths’ 
Association, held at the rooms of the or- 
ganization in the Wilcox building, this city, 
on Thursday afternoon, with President 
Henry Wolcott, presiding, the following 
resolutions on the death of Charles T. Paye, 
of Paye & Baker Co., North Attleboro, were 
unanimously adopted: 

“Whereas, death has removed from our 
midst Charles T. Paye, an honored and 
greatly esteemed member of the New Eng- 
land Manufacturing Jewelers’ and Silver- 
smiths’ Association, and 

“Whereas, Mr. Paye’s loyalty and service 
to the New England Manufacturing Jewel- 
ers’ and Silversmiths’ Association have for- 
ever made the association and the industry 
his debtors, therefore, 

“Be it resolved, that in the deceased we 
recognize a friend, unfailingly true; a man 
of keen, discriminating intellect, sound 
judgment and great ability; a leader, wise, 
enthusiastic, resourceful and compelling, 
and 

“Be it resolved, that in the passing of Mr. 
Paye this association has sustained an irrep- 
arable loss, that his services to the jewelry 
and silverware industry, through his activi- 
ties as a member of the Board of Directors 
and Stamping Law Committee, as well as in 
various other important capacities, are be- 
yond appraisal or exact estimate, and 

“Be it resolved, that this Board of Direc- 
tors of the New England Manufacturing 
Jewelers’ and Silversmiths’ Association ex- 
tend, together with a copy of these resolu- 
tions, its sincere sympathy to the family of 
the deceased and that we order these resolu- 
tions inscribed upon the records of this 
Board of Directors.” 

These resolutions suitably ingrossed have - 
been sent to Mrs. Pave. 








A fire at Kellettville, Pa., recently which 
destroyed a number of buildings, caused 
loss of $3500 to the jewelry 
stock of William Sizles. 
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“Allow Me to State That All = 
These Cuts Seem to Be of = 
Extra Strength and Selling 


Force.”’ 
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One of America’s most prom- 
inent Jewelers makes the above 
comment on our new series of 
newspaper cuts. 
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If you have not ordered them, 
please do so. They are abso- 
lutely free. They are part of the 
wonderful W. W .W. Service. . 
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WHITE, WILE & WARNER 


Makers of nationally advertised rings in which the stones do stay 
BUFFALO, N.Y, 
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New York Jewelry Workers Strike 





Demand for Thirty-nine Hour Week Results in Labor Trouble in Metro- 
politan District—No Settlement in Sight . 




















Because New York manufacturing jewel- 
ers have refused to grant the jewelry work- 
ers a 39-hour week, members of the Inter- 
national Jewelry Workers Union in the 
Metropolis have declared a general strike. 
The demand for a shorter week was made 
by the workers several weeks ago, but when 
the manufacturers refused to concede to this 
demand the employees held a meeting last 
Tuesday night at Webster Hall, 119 E. 
11th St., and voted a general strike to go 
into effect immeditely. 

The 39-hour week is the only demand 
made by the workers, who claim they are 
making this demand on patriotic grounds. 
They assert that the object of securing a 
shorter week is for the purpose of creating 
opportunities for crippled soldiers, sailors 
and marines to learn the trade. The shor- 
tening of the working week, they claim, 
makes room for more men, and with these 
additional men the 44-hour output can be 
maintained. ag 

The workers also assert that it is very 
difficult for a man doing the fine quality of 
work demanded on the more expensive and 
artistic pieces of jewelry to stay at his 
bench any longer than seven hours a day. 
This sort of work, they maintain, is a great 
strain on their eyes and nerves and in time 
tends to impair their health. 

This so-called “patriotic” attitude taken 
by the workers, it is claimed, is not the 
real reason for making the demand. It is 
maintained that there is more work on 
hand at present than ever before, this con- 
dition being caused by the shortening of 
the working week in 1916, the present heavy 
buying of jewelry by the public and the 
lack of sufficient skilled workmen. So it is 
asserted that if the workers are really seek- 
ing to help the crippled service men, that 
they could do it just as well on the present 
schedule as they can on the 39-hour scale. 

One of the underlying reasons for mak- 
ing the demand, it is rumored, is that some 
of the men maintain small shops at home 
where they do piece work, and that they 
are fighting for this 39-hour week in order 
that they will have more time to devote to 
their own shops. Inquiry made by a 
Jeweters’ Circutar reporter established the 
fact that such a condition does exist at the 
homes of many of the workmen, but it was 
impossible to learn whether this is one of 
the real reasons for demanding a seven- 
hour day. 

On the first day of the strike there was 
considerable picketing being done in all 
parts of the city. Men displaying large 
placards in their hats, announcing to the 
public that the jewelry workers were on 
strike, could be seen all day Wednesday 
during the heavy rainstorm, marching in 
front of their respective shops. Since then, 
however, the picketing seems to have 
stopped almost entirely, although some of 
the workers do appear on the streets dur- 
ing the early morning. Rarely though are 
they in evidence after the noon hour. Up 


to the present time there has been no vio- 
lence displayed by the workmen. Since 
the strike began agents for many of the 
buildings occupied by manufacturing jewel- 
ers have placed notices in the halls and cor- 
ridors of these buildings forbidding the 
strikers to do any picketing inside of the 
buildings. 

The manufacturers .have held several 
meetings since the strike began under the 
auspices of the Jewelry Crafts Association, 
Inc., but up to the time the JEWELERS’ Cir- 
CULAR went to press they had refused to 
grant the demand of the workers. Many 
of them claim it would be ruinous to con- 
cede, and if they did it would advance the 
price of jewelry so high as to make it al- 
most prohibitive for the public to purchase. 

On the other hand, the strikers as well 
are gathering each day either at Webster 
Hall or at the headquarters of the Inter- 
national Jewelry Workers Union in the 
World building. The uptown workers have 
established a meeting point at 355 W. 54th 
St., while the Union Settlement Commit- 
tee has located itself in Vechanics Hall, 
197 William St. They are just as insistent 
for the 39-hour week as ever and refuse 
to return until their demand is granted. 

According to a statement made to a 
JEWELERS’ CIRCULAR reporter by A. Green- 
stein, secretary and treasurer of the In- 
ternational Jewelry Workers’ Union, 
there are about 3,200 men out on strike 
in the trade. This strike affects about 
350 shops all over New York City, Mr. 
Greenstein claims. The men, he asserted, 
are still firm for their demand. 

An investigation made by the JEWELERS’ 
CircuLar, disclosed the fact that conditions 
in the manufacturing jewelry trade in 
New York are far from being subject to 
criticism as far as labor conditions were 
concerned, were most unusually favor- 
able for the men. This was due, in great 
part, to the shortage of skilled labor and 
the unprecedented large demand for 
platinum and fine gold jewelry. The in- 
dustry, as a whole, has been paying the 
highest scale of wages paid in any manu- 
facturing jewelry concern in the country, 
and as wages have gone up in other cen- 
ters, they have gone up in New York 
proportionately. In fact, the wages paid 
to the jewelry workers are among the 
highest paid in any indusrty in the coun- 
try and in individual cases, actually the 
highest for skilled labor of this kind. 

As far as working conditions are con- 
cerned, they are and have been superior 
to those in most of the industries of the 
country, neither laborious nor hazardous, 
and only for 44 hours, but what is more, 
under the keen competition for fine 
workmen, individual employes have been 
obtaining raises constantly, sometimes 
from week to week, and in most of the 
shops, every reasonable concession and 
many unreasonable ones, have been made 
in order to keep the men contented and 
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keep them at work. But despite all this, 
there has been constant fighting by the 
union against the manufacturers not in 
a way of general demands but in the way 
of an insistent fight against individual 
shops picked out as victims, where ad- 
vances of 15 and 25 per cent. were asked, 
regardless of whether the shop was al- 
ready paying higher wages than its com- 
petitors. The manufacturer had the priv- 
ilege of granting these demands or los- 
ing his men, who would seek work in 
other shops. 


The condition had become intolerable 
and to many of the manufacturers it 
looked as if the men and the union were 
not seeking simply to better their con- 
dition, but to make it impossible for 
the manufacturer to continue, in fact, 
many manufacturers did everything in 
their power to make the men contented, 
only to find that the demands continued 
as insistent as ever. When added to 
these conditions, the union served the 
manufacturers a notice Sept. 17, answer- 
able within five days, to effect that, 
“39 hours shall constitute a week’s work 
in the industry and that no deduction in 
pay shall be made on account of the 
hours in labor,” the crisis was reached. 
This produced a condition practically 
impossible of fulfillment because it added 
to the almost prohibitive prices of labor 
cost, a percentage that could not be con- 
sidered for a moment. Compliance with 
the demand would constrict produc- 
tion as well to an extent that would 
affect the whole trade at a time when 
increased production was absolutely 
needed. The compliance with the de- 
mand also would place both the em- 
ployers (and what was worse, the em- 
ployes) in the hands of an irresponsible 
labor leadership that seems to be un- 
constructive or even destructive in its 
program. 

The manufacturers, to this ultimatum 
replied that the demand for the 39-hour 
week would be fought without capitula- 
tion if for no better reason than that 
New York may continue manufacturing 
jewelry in competition with other 
jewelry centers where 44 and 48 hours 
constitute a week’s work. But in this 
fight, the manufacturers have felt that 
they were taking a stand not only for 
their own interest, but for the sake of the 
industry as a whole because they have 
felt that prices now paid by the public, 
for jewelry, have come at least close to 
the limit of what the product will bear, 
and they are only obtained because of 
the unusual prosperity prevalent at the 
present time; also that further increases 
will result, if not immediately, at least 
in the future, in a great curtailment in 
the sale of jewelry. 

What is more, the standard set in New 
York will soon be the basis of the fight 
in other jewelry centers, and if intoler- 
able conditions are to be met at all, they 
must be met right here in the metropolis. 

Further investigation by Tae Jeweters’ 
Circuar indicaté that the large number of 
the men out have no real grievance 
against their employers, and would be 
satisfied if let alone by the union; that a 
number of the members of the union are 
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TIFFANY & CO. 


IN VIEW OF ADVERTISEMENTS IN CAT- 
ALOGUES AND NEWSPAPERS, _ DE- 
SCRIBING JEWELRY NOT MANUFAC- 
TURED BY US AS “TIFFANY,” “TIFFANY 
SETTINGS,” “TIFFANY MOUNTINGS,”’ 
ETC., WE DESIRE TO CALL THE AT- 
TENTION OF THE TRADE AND THE 
PUBLIC GENERALLY TO THE FACT 
THAT SUCH USE OF OUR NAME IS 
UNWARRANTED, AS OUR GOODS ARE 
ONLY SOLD AT OUR OWN ESTABLISH- 
MENTS IN NEW YORK, PARIS AND 
LONDON, AND THAT WE ARE TAKING 
AND SHALL CONTINUE TO TAKE ALL 
NECESSARY STEPS TO PREVENT SUCH 
UNAUTHORIZED USE OF OUR NAME. 


FIFTH AVENUE & 3714 STREET 
NEW YORK 
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syndicalists and —* and that this 
is in control. 
gc is not lacking that would 
tend to the conclusion that the fight in 
the jewelry trade is not an economic = 
labor one, but a political one, that the 
syndicalists and socialist elements are 
seeking more to take away the industry 
from its present control than to obtain 
the maximum wage and the best working 
conditions for the men. , 

In the fight against the union, the 
manufacturers of New York are receiv- 
ing encouragement not only from the 
manufacturers in other centers, but from 
the retail jewelers as well, who cannot 
stand the continued upward tendency in 
prices, and also beg them to take a de- 
cisive step to stop the tendency. They 
are also encouraged and backed up by 
manufacturers in other industries who 
feel that the fight in the jewelry trade 
is an advance skirmish on the part of 
labor into the 39-hour week, and in show- 
ing the ability of the union to wreck 
the industry or at least to wrest it from 
its present control. 

What is more, it is pointed out that 
the wages in the jewelry trade are out 
of all proportion to the wages paid in 
other skilled lines for equal work and 
equal hours, and if the jewelers’ demand 
for the 39-hour week should be granted, 
it is bound to cause discontent and prob- 
ably strikes in other industries. In other 
words, the manufacturing jewelers of 
New York are fighting an advanced 
guard action in the general battle—fight- 
ing demands that even the laboring men 
in other trades would deem excessive in 
the extreme. 








Death of Karl F. Richt 


InprIanapotis, Ind., Sept. 25.—Karl F. 
Richt, age 73, who had conducted a jewelry 
store in Kendalville, Ind., for the last 36 
years, died at the home of John C. Dull, 
where he was taken a few days ago for 
treatment. Death was due to hardening of 
the arteries. 

Deceased was unmarried and lived alone 
in rooms back of his place of business and 
was considered a recluse. It is said that 
he had never been outside of Kendalville 
but once since he came here, and never left 
his place of business except to go farther 
than the nearest barber shop. He had 
never seen the interurban cars, though they 
had been within five blocks of him for 10 
years, and he was physically able to walk 
very well. 

Mr. Richt had amassed quite a compe- 
tence, and the only relative in this country 
is 2 cousin, John F. Speiss. 








C. W. Mills of Tonkawa, Okla., was re- 
cently showing a woman some rings. Af- 
ter the prospective customer had looked 
over the tray of rings and tried on several 
she pushed it back. to Mr. Mills saying, 
“Me no buy.” The jeweler had been watch- 
ing her and before she could remove her 
hand from the tray he had caught her by 
the wrist and with a quick grab with his left 
hand wrenched a large signet ring which 
she was trying to steal from one of the 
trays. 
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The Goldland Jewelry Co. has rearranged 
the fixtures and fittings in its offices the 
better to accommodate customers. 

William B. Garfield of Kettell, Blake Co. 
is in Maine bear hunting. Mr. Blake has 
given him an order for the first “kill.” 

George J. Streck of E. H. Saxton Co. is 
serving in the State Guard which is polic- 
ing Boston following the strike by police- 
men. 

Joseph V. Harkins of Harkins, Kirby & 
Murphy has been stricken with appendicitis 
and is in a hospital where he is to undergo 
an operation. 

The store of the Shreve, Crump & Low 
Co. is being thoroughly renovated and re- 
decorated, involving a great amount of 
painting and coloring. 

C. G. Perry, vice-president of the Ripley 
Howland Mfg. Co. is on his vacation in 
Jackson, N. H. E. A. Simmons has re- 
turned from his annual Summer respite. 

Herbert L. Gruber of Los Angeles was 
in Boston last week, the first visit in years. 
He was formerly in the Jewelers’ building, 
this city, and is well known to the local 
trade. 

The loving cups and prizes given at the 
outing of James H. Fitzpatrick & Co., which 
was held Sept. 14, were supplied by William 
C. Dorrety. A _ specially designed shield 
was presented to Mr. Fitzpatrick bearing 
fac-simile signatures of the donors. 

E. B. Ellicott, for years with the old firm 
of Maynard & Potter, now defunct, and 
later with the Shreve, Crump & Low Co., 
is now associated with Charles, Henry & 
Crowley, Inc., as inside salesman. He has 
had long experience in this capacity and is 
a distinct addition to the new company. 
He went to France 15 months ago with the 
American Expediticnary Force and_ re- 
turned recently with the rank of sergeant 
in the Motor Transport Division. 


ENGRAVERS ORGANIZE 
Boston Shop Engravers Hold Meeting and 
Elect Officers 
Boston, Mass., Sept. 26.—A meeting was 
held at the Quincy House Wednesday eve- 
ning by the Trade Shop 
which 19 out of 21 were present. It was 
voted to form a permanent association for 
the purpose of regulating the business and 
to adopt a min‘mum price list for general 
lines of engraving and promote the welfare 

of the trade. 
It was voted to hold another 
Wednesday evening, Oct. 1. 
August F. G. Scherer was elected presi- 
dent and R. H. Tratt secretary. 








meeting 








Arecent issue of the Daily Consular 
and Trade Reports states: “A firm in 
France desires to purchase metallic parts, 
nickeled, gilt, or enameled, used on sus- 
penders and garters for men and women. 
Correspondence may be in English.” In 
writing to the Bureau of Foreign and Do- 
mestic Commerce, Washington, D. C., or 
any of its branches, reference should be 
made to the file number of the inquiry 
which is 30631. 


Engravers, of’ 


A patent has been issued to Charles L. 
Parker, of this city, for a safety catch for 
pins, brooches, and the like. 

George J. Busch, a Springfield Ave., jew- 
eler, and his family, have returned from 
their Summer home at Bradley Beach . 

Mr. and Mrs. Benjamin S. Whitehead 
have returned from their camp in Maine to 
the Robert Treat in this city, where they 
will remain for the Winter. 

A recent small fire in the scrap house of 
the Celluloid Co., 290 Ferry St., was caused 
by a flare up of 50 pounds of celluloid in a 
machine. Four or five men who were work- 
ing near the machine escaped without in- 
jury. The sprinkler system extinguished 
the fire before the arrival of the firemen. 

At the opening luncheon of the season of 
the Newark Association of Credit Men, held 
at the Robert Treat Hotel last Thursday 
noon, there was a discussion of the ques- 
tion of the investigation and prosecution of 
commercial fraud. The speaker of the day 
was C. D. West, manager of the investiga- 
tion and prosecution department of the Na- 
tional Association of Credit Men, with 
which the Newark Association is affiliated. 
The annual banquet of the local association 
will be held Nov. 12. 

The vocational and technical schools of 
Newark open this week, a large number 
having registered for the various courses 
since September 22, the first registration 
day. Among the courses offered are: Jew- 
elry designing and manufacturing, die sink- 
ing and engraving, electro plating and 
drawing. The location of the various voca- 
tional schools is as follows: Fawcett School 
of Industrial Arts, 55 Academy St.; Cen- 
tral High School, High and New Sts.; East 
Side High School, Van Buren and War- 
wick Sts.; Vocational School, a school for 
apprentices, Warren and Wickliffe Sts.; 
Bergen St. High School, Bergen and Big- 
low Sts.; Franklin High School, Park Ave. 
and Garside St.; Robert Treat High School, 
Thirteenth Ave. and Richmond St.; Joseph 
E. Haynes’ High School, Merton and 
Broom Sts. 

Eleven New York men have been ar- 
rested in Orange St., near Ist St., following 
an attack on William Celada, of 489 South 
5th St., an employe of George W. Heath & 
Co., manufacturers of fountain pens, at 208 
Ist St. Mr. Heath said, following the at- 
tack, that while there is a strike in the trade 
in New York his employes have so far re- 
fused to affiliate with the union there. Ef- 
forts of representatives of the strikers to 
gain support among the Heath employees 
have proved unsuccessful, it was said. _The 
attack on Celada was the sequel to several 
refusals of the Newarkers to organize, it was 
further alleged. Celada left the company’s 
plant about 9 o'clock, and had proceeded a 
little distance, he said, when he was at- 
tacked by a group of men. He received 
several injuries, the most serious of which 
was a wound on the face.. His assailants 
were arraigned before Judge J. Victor 
D’Aloia and were fined $25 each on disor- 
derly conduct charges. Three of the number 
were held under bail to await the action of 
the grand jury. 
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The Payton & Kelley Co. has taken dis- 
play space in the Bush Terminal building, 
New York. 

Arthur Henius has been appointed by 
Mayor Gainer as a member of the City 
Plan commission. 

G. Papiro has discontinued business as an 
enameler at 34 Page St., where he has been 
located a short time. 

Silverman Bros. are making extensive 
alterations to their two-story factory build- 
ing at 226 Public St. 

Mr. and Mrs. Howard L. Carpenter are 
on a week’s motor trip through the Berk- 
shires to Northfield, Mass. 

Frank B. Reynolds has transferred lot 
with improvements on Harrison and Pow- 
hatan Sts., to John M. Brown, et al. 

Mr. and Mrs. William A. Viall have re- 
turned from Saunderstown, R. IL, and 
opened their Winter home on Waterman St. 

Ralph Rakusin has filed information with 
the city clerk’s office that he is the sole 
owner of the R. R. Glass Works, 248 Eddy 
St. 

A dividend on the capital stock of the 
Nicholson File Co. has been declared pay- 
able Oct. 1 to stockholders of record of 
Sept. 24. 

Eustace Crecs et ux have transferred to 
Rutah H. Boman et al, a lot of land with 
buildings at the corner of Laura and Ham- 
ilton Sts. 

Mr. and Mrs. Thomas A. O’Gorman and 
family have returned from Narragansett 
Pier, where they have been spending the 
Summer. 

The Empire Stone Setting Co., 38 Empire 
St., is conducted by Alfred J. Dimeo and 
Isidore A. Dimeo, according to information 
filed at the city clerk’s office. 

Mr. and Mrs. William P. Otis and family 
have returned from Riverview, where they 
spent the Summer and are at their home 
on Adelaide Ave. for the Winter. 

Mr. and Mrs. Walter A. Griffith, who 
have been at Bretton Woods and White- 
field, N. H., for’ the past three weeks 
motored back this week, with friends. 

The LaSalle Pearl Co., 44 Franklin St., is 
being conducted by Charles S. Williams, of 
Edgewood, and Manuel F. Williams, ac- 
cording to their statement at the city clerk’s 
office. 

Falco Isaacs, John J. Strobl and Paul S. 
Carrier are the proprietors of the Roman 
Pearl Works, 433 Richmond St., according 
to their statement filed at the city Clerk’s 
office. 

The regular quarterly dividend of one and 
one-half per cent. on the preferred stock of 

the Gorham Mfg. Co. has been declared pay- 
able Oct. 1 to stockholders of record of 
Sept. 27. 

The retail jewelry stores of this city, 
have nearly all joined with the department 
and other stores in making Saturday night 
closing at 6 o’clock, permanent during the 
entire year. 

The Purity Cross Co., Inc., by an amend- 
ment to its charter, filed at the office of the 
Secretary of State last week, has increased 
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the amount of its capital stock from $150,- 
000 to $300,000. 

Manager Woodworth Booth, of the New 
England Manufacturing Jewelers and Sil- 
versmiths’ Association, was in New York 
the past week on business connected with 
the association. 

Nearly all the machinery, tools, fixtures, 
etc., of the Willemin Mfg. Co., 183 Eddy 
St., have been disposed of at private sale by 
the receiver and the business will be settled 
at an early date. 

Adamo R. Aillo was a member of the 
committee in charge of the celebration of 
the fifth anniversary of Italia Lodge, Sons 
of Italy, and the 49th anniversary of the 
Italian unity in this city last Monday eve- 
ning. 

The Max Gertsacov Jewelry Co., manu- 
facturing jewelers at 36 Garnet St., has 
changed its name to the Gertsacov Jewelry 
Co., according to a certificate that was filed 
with the Secretary of State’s office on Mon- 
day, Sept. 22. 

Frank L. Odell, who recently resigned as 
secretary and manager of the Providence 
office of the National Jewelers Board of 
Trade, has transferred a lot and buildings 
on the southerly side of President Ave. to 
Ira B. Stilson et ux. 

The Brown & Sharpe Bowling League, 
which was one of the fastest in the city last 
season, opened the 1919-1920 season last 
Tuesday night at the Washington alleys. 
The circuit is composed of 10 teams and the 
season will run 27 weeks. 

The National Specialty Co., 350 West- 
minster St., is being conducted by Gabriel 
B. Radio, of 30 Stanwood St., Boston; 
Joseph Goren, of 59 Garfield Ave., Revere, 
Mass., and Isaac Kadetsky, 91 Intervale St., 
Boston, according to their statement filed at 
the city clerk’s office. 

The employes of the Bugbee & Niles Co., 
of North Attleboro, passed through this city 
last Saturday on their annual outing, which 
was enjoyed at the grounds of the Warwick 
Club. A fine programme of athletic events 
was carried out and a special shore dinner 
was served at 4 o'clock. 

The permit for the proposed new two- 
story brick and steel factory building to be 
erected by D. M. Watkins Co., corner of 
Pine and Foster Sts., was granted Wednes- 
day last from the office of the Inspector of 
Buildings. The new building will be 125 by 
95 feet and will be devoted exclusively to 
the use of the owners. 

The Standard Neck Chain Co., 70 Ship 
St., has been absorbed by the Automatic 
Gold Chain Co., of the same address, and 
the name of the former will be dropped. 
There has been no change in ownership or 
sales policy, but all business will in future 
be conducted under the name of the Auto- 
matic Gold Chain Co. 

The case of the Pinkerton National De- 
tective Agency against the Manufacturing 
Jewelers’ Board of Trade was heard in the 
civil session of the Sixth District Court be- 
fore Judge Rueckert on Tuesday. This was 
a suit for an alleged balance due on book ac- 
count, and decision was given for the plain- 
tiff for $86.73 and costs. 

Alfred A. Maynard has associated him- 
self with Chris W. O’Brien, gold and silver 
refiner, as salesman. Mr. Maynard recently 
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returned from 16 months’ service with the 
French army and the American Exped}. 
tionary Forces, where he has been acting in 
the capacity of an interpreter while stg. 
tioned in France and Germany. 

In the civil session of the Sixth District 
Court before Clerk Wright on Tuesday, 
Sept. 23, the cases of the Grank Mfg. Co, 
manufacturers of celluloid novelties against 
Ernest H. Lohrmann, die cutter and tooj- 
maker, and of the latter against Robert D, 
Grant, were given a hearing. Both were on 
book account, and in the former the court 
gave decision for the defendants for Costs, 
and in the latter case in favor of the plain. 
tiff for $48.98 and costs. 

H. Anthony Dyer, a director of the 
Tilden-Thurber Corp., was the principal 
speaker at the weekly luncheon of the Ro- 
tary Club of Providence at the Crown Ho- 
tel on Tuesday. It was the occasion of a 
“welcome home day” to members who have 
returned from service, among the members 
thus honored being Major Frederick R, 
Blair and Lieut. George F. Van Benschoten. 
Lieut. Art Hadley, the fifth member of the 
club to be in service, is in England. 

Horace A. Branch, 44 years of age, who 
has been employed for several years at the 
Gorham Mfg. Co.’s plant at Elmwood, 
pleaded guilty in the Sixth District Court on 
Tuesday, Sept. 23, to the charge of stealing 
26 1-4 ounces of silver scrap from that con- 
cern, valued at $27.90. The police stated 
that Branch had been taking the silver in 
small quantities from time to time and was 
on his way to sell some of the stolen metal 
when he was arrested on Monday, Sept. 22. 
He was fined $50 and costs. 

Among the recent buyers reported in this 
city were the following: A. Kaskell, of 
Weiner Bros., New York city; W. Uhl- 
felder, of Hahne & Co., Newark, N. J.; H. 
B. Cohen, of the Antwerp Diamond Co, 
New York city; Adolph Ritter, of Ritter- 
Greenberg Co., Philadelphia; Edward Leh- 
man, of the Edward Lehman Jewelry Co, 
Denver, Col.; C. S. McCoy, of Marshall 
Field & Co., Chicago; San Diamond, of 
Diamond, Oppenheimer & Co., Chicago; A. 
W. Tripp, of the A. W. Tripp Co., Chicago; 
Morris J. Schuster, of New York city; 
Frank Karel, of Kaufman & Baer Co., 
Pittsburgh, Pa.; Louis Wolfson, New York 
city (job lots); Theodore Leubusher, of 
Theo. Leubusher & Co., Milwaukee, Wis.; 
Messrs. Bennett, Robb and Hare, of T. 
Eaton Co., Ltd., Toronto, Ont.; H. Cerf, of 
M. Bonn Co., Pittsburgh, Pa.; P. G. Stan- 
ley, of Stanley & Aylward, Toronto, Ont; 
Mr. Oppenheimer, of Sears, Roebuck & Co., 
Chicago; A. J. Cutler, of A. J. Cutler Co, 
Detroit, Mich.; Mr. Murphy, representing 
Alfred Eaves, Montreal, P. Q.; Mr. Fink, 
of Fink-Harrison Co., Detroit, Mich.; I. M. 
Oppenheimer, of the Oppenheimer Jewelry 
Co., Baltimore, Md. 








A bill has been entered in the House of 
Representatives by Representative Monk of 
Watertown, Mass., on the petition of John 
Cutler of Newton, providing for the re- 
storing of the “saving daylight” plan in 
Massachusetts, the system having been 
abandoned as a_ nation-wide proposition 
when Congress and Senate passed it several 
weeks ago over President Wilson’s veto. 
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Bert Tourtellot, representing the Waite- 
Thresher Co., Prrovidence, R. I., is here 

isiting the trade. ; 
william Baird and wife, Yuma, Ariz., 
who have been in southern California nearly 
all summer, have returned to their home. 

H. A. Vincent, until recently at 1704 N. 
Vermont Ave., Hollywood, has moved to a 
new location on Western Ave., near 2nd St. 

R. F. Gilmore, of the Armer & Brown 
Co., wholesaler of jewelers’ findings, who is 
still out on the road, reports that he is do- 
ing excellent business. ' 

Samuel Clifford, a returned soldier, has 
taken a position in the clock department of 
Dayton & Lee. Mr. Clifford formerly 
lived in San Francisco. 

Victor G. Loly, formerly of Walton & 
Co.’s Pasadena store, has returned after 
more than three years’ service with the 
Canadian army and is now with S. Nord- 
linger & Sons in their gold department. 

The E. W. Reynolds Co. has secured a 
room on the eighth floor of the Title Guar- 
antee building diagonally across the corner 
from the company’s store and has estab- 
lished there a special display of silverware. 

Earl J. Pfetzing, watchmaker with George 
L. Bannister, and his wife were victims of a 
peculiar robbery a few nights ago, when a 
marauder entered his premises and stole a 
large cage containing 21 canary birds which 
was on the porch. The birds were worth 
at least $100. 

B. T. Williams, 225 W. 5th St., has 
secured a considerable interest in a large 
gold, silver and lead mine, known as the 
Dos Cabezas, near Willcox, Ariz. The 
company has just bought a new mill for 
$60,000. The prospects indicate a very re- 
munerative investment. 

Arthur Turner, of the E. W. Reynolds 
Co., is again able to take up his work after 
being confined to his home for a week or 
so by sickness. He is preparing to start out 
on a business trip. Harry Lewis, head of 
the watch department of the same firm, has 
returned from his trip to San Francisco. 

J. B. Rowe, who has been doing business 
for several years at 145 W. 5th St., has sold 
his business to Kinehan & Co. and has re- 
tired from the jewelry business. He will 
hereafter give his attention to other inter- 
ests. Kinehan & Co. is a new concern just 
organized. It starts out with every prospect 
of success. 

I, Shepard, who has been at 530 S. Broad- 
way for several years, has sold out to 
Henry Silberstein and retired from the 
jewelry business. Mr. Shepard is one of 
the veteran jewelers of Los Angeles, having 
formerly been of the firm of Wolff & Shep- 
ard, 214 W. 2d St. Mr. Silberstein came 
here recently from San Francisco. 

The following out-of-town jewelers have 
been in this city recently: Ray Cole, Whit- 
tier; W. C. Guerth and wife, Redlands; A. 
J. Dutton, San Luis Obispo; J. F. Reed, 
Globe, Ariz.; G. D. Witman, Pomona; 
Messrs. Baker & Davis, Oxnard; Oscar 
Crowell, Riverside; J. B. Rodgers, Pasa- 
dena; A. A. Goodyear, Santa Paula. 
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W. B. Kelly, formerly in business on 
Broadway, who returned here some weeks 
ago after an extended visit to his old home 
in Texas, and who was a member of the 
firm of Kelly & Beze, San Diego, which re- 
cently discontinued, has secured a location 
at 623 S. Hill St., in this city, and intends 
soon to open a new jewelry store there. 

William Petry, 906 Broadway Central 
building, is preparing to start to Miller’s 
Camp, Nev., where he owns a turquoise 
mine. There is an increased demand here 
for turquoise goods, and Mr. Petry, who 
specializes in this line, has been unable to 
meet orders received. His work in the 
mine has already been begun. 

Ira W. Smith, manufacturers’ agent, 
left on Saturday to make a_ business 
tour through the large cities of the Pacific 
Coast and will then proceed to New York 
on a trip combining business and pleasure. 
He will there meet his wife, who is at pres- 
ent in Boston. He expects to be gone two 
or three months. He reports his business 
remarkably good. 

Mrs. Emma C. Fleming, jeweler and op- 
tometrist, and Miss Edith E. Wanee, en- 
graver, who have recently moved into Room 
416, Metropolitan building, had an opening 
reception a few days ago, when they re- 
ceived visits from a large number of friends 
and former customers and were the re- 
cipients of fine testimonials of esteem in the 
form of floral gifts. 

A. Moss and Karl Zack, 501 Title Guaran- 
tee building, have filed incorporation papers 
under the name of Moss & Zack, Inc., with 
a capital stock of $50,000. As soon as their 
preliminary arrangements can be completed 
they will devote their energies largely to the 
manufacture on a large scale of the com- 
bined engagement and wedding ring pat- 
ented by Mr. Moss. 


O. S. Balzer, manager of the jewelry de- 
partment of A. Hamburger & Sons, has 
been so fortunate as to secure a fine ship- 
ment of novelties imported directly from 
France by his house. Mr. Balzer has just 
returned from a month’s trip to the eastern 
markets. He was able to make a fine dis- 
play of his new goods during the presence 
of the President here, when the city was 
crowded with other visitors. 

Nate Meyer Co., 609 Broadway Central 
building, announce that it will be necessary 
for them to secure new and larger quarters 
soon on account of the growth of their busi- 
ness. They will probably be located in the 
Title Guarantee building after Jan. 1 if they 
can make suitable arrangements for quar- 
ters there. They intend in the future to 
make their house a house of staples. Mr. 
Meyer is at present on a business trip and 
writes that goods are in great demand. 

The business of C. H. Bridgen, who has 
been at 315 W. 3d St., for a few years past, 
has outgrown the accommodations there 
and he will move into much more commo- 
dious quarters at 401 S. Hill St. on Oct. 15. 
He will then add materially to his stock of 
jewelry and will have associated with him 
as a partner, E. H. Sandstrom, a skilled 
watchmaker who has been with Brock & 
Co. for some time. T. D. Atkinson, optom- 
etrist in the store with him, will move with 
him to his new location. 

President Z. S. Skinner, of the Manufac- 
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turing Jewelers’ Association of Southern 
California recently called a special meeting 
of members of the various committees of 
the association and gave them a banquet at 
a leading caterer’s, bearing the entire ex- 
pense himself. The purpose of the meeting 
was to inspire additional life and activity in 
the work of the association, to consult with 
regard to future work and: promote effici- 
ent co-operation. The last regular meeting 
of the association was largely attended. 

Pearlin Bros. Jewelry Co. recently had a 
narrow escape from a serious fire in their 
store at 326 W. 7th St. A lamp had been 
left accidentally on the watchmaker’s bench, 
from which a small blaze was started. It 
was discovered at 4 a. M. by a watchman 
and extinguished with comparatively small 
loss. Two days later Simon Pearlin, one of 
the brothers, had his automobile stolen from 
in front of his home while he had gone into 
the house. He came out in time to see the 
machine disappearing, but was unable to 
overtake it or trace it. Nothing has been 
heard from it since. 

The firm of Sid, Bob and Dick, whose 
business cards carry no other name, is get- 
ting well started in the new quarters, 417 
Metropolitan building. They have large 
rooms and have established an extensive 
manufacturing department in the rear. This 
building is coming to be a rival of the Title 
Guarantee building, diagonally opposite, in 
the number of jewelry concerns it houses. 
Among these concerns are the E. W. Rey- 
nolds Co., Paul D. Walsh Co., wholesalers, 
and Sid, Bob & Dick, the Southwest Tur- 
quoise Co.; Mrs, Fleming and Miss Wanee. 
The same building also houses the large 
Los Angeles City Library and the quarters 
of the extension department of the Univer- 
sity of California. 
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Charles Swift, son of the late Nathan 
Swift, died last Tuesday at Bournedale, 
Mass. For many years he was in the em- 
ploy of the Webster Co. 

Frank P. Kennedy, of the Bugbee & 
Niles Co., canvassed the manufacturing jew- 
elers last week and received $400 to secure 
league players for the North Attleboro 
team in their game with Attleboro. 

The action of the American Express Co. 
in taking off the messengers on the 7:20 
4. M. train from Providence and the 1:08 
train from Boston is disturbing to the man- 
ufacturing jewelers, as no express matter is 
carried on trains without a messenger, The 
7 :20 train service is especially missed, as the 
jewelers used to receive large supplies of 
gold and silver on this train from New 
York. Under the new schedule it will not 
arrive in town until 2 p, m. 








On another page of this issue in the ad- 
vertisement of the C. A. Kiger Co., Kan- 
sas City, Mo. The concern announces a 
change in style of its letter head and trade 
mark. The company decided to use a more 
modern mark, as the old one has been in 
use for the past 33 years. 











Joseph Mehmert leit Thursday, Sept. 25, 
for a short trip through Indiana. 

John Gerwe and Harry Bohmer have just 
finished a short motor trip of five days. 

Lee Loeb has returned from several days’ 
rest spent at Martinsville, Ind., springs. 

Harrison Joseph, Mattoon, IIl., spent sev- 
eral days of his vacation here, while en 
route home from Columbus, O. 

Quite a number of manufacturers and 
jobbers closed their offices Thursday, Sept. 
25, the occasion being the Jewish New 
Year. 

Word has been received by Gus Spiegel, 
salesman for D. Jacobs Sons’ Co., of the 
death of his brother, Arthur Spiegel, who 
died in Chicago, Tuesday night, Sept. 23. 
Arthur Spiegel traveled for the Jacobs com- 
pany eight years ago. 

Cohn, Hahn & Newstedt and Robert 
Freisens were among the first of the Cin- 
cinnati jewelers to respond to the call for 
aid to he sent the residents of Corpus 
Christi, Tex., which was swept recently by 
a storm and tornado. Frank Herschede 
was named on the committee to collect 


funds. 


The Hamilton County Government Sav- 
ings Committee has decided to give loving 
cups to the schools having the highest per 
capita sales of Government savings stamps 
during the last three months of the year 


instead of giving the prize trips to the 
children selling the most stamps. One 


hundred dollars has been appropriated to 
purchase three cups. 

The police are searching for a man who 
purchased jewelry to the value of $600 
from the D. Jacobs’ Sons Co., 811 Race 
St., last week, representing it to pe for a 
well-known jeweler in this city, and then 
disappeared with the consignment. The 
man is known to the members of the firm 
and only through this way was he able to 
secure the valuables. 

Both members of the new firm of Hartig 
& Binzel, who are opening a store at Bowl- 
ing Green, Ky., were in the city during the 
week purchasing, stock from Cohn, Hahn 
& Newstedi. They also bought their fix- 
tures in Cincinnati. Aaron Cohn is pre- 
paring to leave for a southern trip. Word 
from his partner, Nathan Hahn, and John 
Gerwin, of the traveling force, indicate they 
are doing a good business. 

There will be an influx of traveling men 
into Cincinnati the first of October, as 
word has been received by many firms of 
the desire of the road men to cut into 
their trips in order to attend the world 
series games at home. Joseph Rosenbaum 
and Abe Solomon are two who are already 
here, but they are planning to remain in 
the city until after the first two games, Oct. 
1 and 2, before returning to the road. 

The Wholesale Jewelers’ & Manufactur- 
ers’ Association has sent out a letter to its 
members urging them to write direct to 
various watch case and watch movement 
manufacturers with whom they do busi- 
ness and protest that the margin of profits 
allowed to wholesale:s are inadequate to- 
day in comparison with the present over- 
head expenses. Many of the jobbers have 
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already written to the manufacturers along 
this line. 

Ed. S. Mass has been appointed to handle 
the requests of customers of Cohn, Hahn 
& Newstedt, who desire tickets for the 
world series. Mr. Mass has received over 
100 requests so far, some of them coming 
from friends as far away as 500 miles. 
Since Mr. Mass and the members of the 
firm are not sure they will receive tickets 
for themselves it can readily be seen that 
others have but a slight chance to secure 
one of the treasured bits of pasteboard. 

One of the pleasant signs brought to 
Cincinnat: by visitors during the week was 
the expectation of an enormous Christmas 
business. Buying is very heavy for the 
Fall and Winter. Joe Rosenfeld, of the 
W. J. Callison Jewelry Co., Middlesboro, 
Ky.; W. E. Petty, Point Pleasant, Tenn., 
who also stayed in the city several days 
visiting friends; B. J. Lamb, Rockwood, 
Tenn.; Mr. Tiffany, Xenia, O., and E. S. 
Clifton, Rogersville, Tenn., all spoke as if 
the demand for jewelry this coming Christ- 
mas was going to exceed all previous calls 
made upon them. Other local visitors were 
H. Joseph, Mattoon, Ill.; C. A. Carruthers, 
Winchester, Ky.; Miss Elizabeth Heinzle, 
Booneville, Ind.; W. J. Gelvin, Batesville, 
Ind.; J. R. Petus, Bethel, Ky.; Mr. Ramm, 
Louisville, Ky.; Lawrence Daniel, Green- 
ville, O.; Charles Traxel, Maysville, Ky.; 
I. N. Biddle, Lawrenceburg, Ind.; W. J). 


Crutcher, Holden, W. Va. 








Evansville, Ind. 


Oliver Artes, representing a_ large 
watch case concern of Chicago, is ex- 


pected to come to Evansville in a short 
time for a visit with relatives and friends. 

James Guard, a retail jeweler of Equal- 
ity, Ill, is in a local hospital, suffering 
from an attack of stomach trouble. 
While his improvement has been slow 
his many friends look for his complete 
recovery. F 

Theodore 


Bitterman, of Bitterman 


Bros., has just returned from a motor 
trip to New York and while there pur- 
chased a line of goods for his firm. He 


took along, with him a party of friends 
and relatives. 

H. H. Tislow, one of the leading jewel- 
ers of Petersburg, Ind., who was a re- 
cent business visitor in Evansville, says 
that his trade this Fall has been excel- 
lent and he is looking for a record-break- 
ing holiday business. 

John Williams, a mussel digger in 
White River near Washington, Ind., 
while working with a crew of men a few 
days ago found a pearl that is said to be 
worth about $400. He was offered that 
amount for the pearl and refused to 
take it. 

George L. Hale, formerly in the retail 
jewelry business at Bridgeport, Ill, and 
later engaged in business at Eldorado, 
Ill., has gone to Gorman, Texas, to open 
a large retail store. He said there was 
a fine opening in Gorman for a retail 
jewelry store. 

Herman Vollmer, a well-known retail 
jeweler at Princeton, Ind., who was a 
business visitor in Evansville a few days 
ago, reported trade in his section brisk 
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and he said he anticipated the bigges 
holiday trade in many years. 

Arthur C. Bitterman, of A. Bitterman 
& Son, will leave in a short time to Cover 
central and southern Illinois for the 
firm in order to relieve some of his tray. 
eling men who have more than they cap 
do at this time. Mr. Bitterman is wel 
and favorably known to that trade. 

Both wholesale and retail jewelers of 
Evansville say they can not recall the 
time when there was such a Strong de. 
mand for diamonds and that they are 
having trouble getting diamonds big 
enough to satisfy the trade. They point 
to the present demand for diamonds as 
a sure barometer of prosperity in this sec. 
tion of the country. 

Major Wallace C. Dyer, connected 
with the United States medical reserve 
corps, formerly an optician in Evansville, 
expected to be released from the service 
in September, but has just been notified 
that he can not be let out of the service 
before next May. He will return to 
Evansville upon his release and fre- 
engage in his profession. 

Announcement was made a few days 
ago that Edward F. Ivy had purchased 
the retail jewelry stock of L. C. Wiley 
at Earlington, Ky., a few miles south of 
here and he will take charge of the same 
at once. Mr. Ivy formerly was engaged 
in the jewelry business in a town in cen- 
tral Indiana and he is well and favorably 
known to the trade. Mr. Ivy makes fre- 
quent visits to Evansville and does most 
of his buying in the local market. 

Chris. Hewig, traveling salesman for 
A. Bitterman & Son, wholesale jewelers, 
left a few days ago for a trip through 
Indiana and later he will start on his 
last southern trip for this year. He re- 
ports that he has had a splendid year 
and that his business had been far in 
excess of that of last year. Mr. Hewig 
has been making the southern territory 
for A. Bitterman & Son for many years 
and he is well known to the trade. 

Bitterman Bros., retail jewelers of this 
city, report that their volume of business 
for the Summer months was unusually 
heavy and that they are looking for a 
heavy Fall trade. They say that people 
are buying jewelry regardless of the cost. 
They say that the only handicap now is 
getting all the goods that they want. 
Bitterman Bros. recently added a num- 
ber of women clerks in order to train 
them and have them ready for the holiday 
trade later on. 

The police in many towns and cities 
in southern Indiana and western and 
nerthern Kentucky have been working 
on many clues of late that they hoped 
would lead them to the arrest of the 
thieves who two weeks ago broke into 
the Welch jewelry store at Sturgis, Ky. 
a few miles south of here and stole overt 
$1000 worth of jewelry. The thieves are 
believed to be the same ones who have 


robbed several banks in southern In- 
diana, southern Illinois and western 
Kentucky during the past several 
months. 








The store of Abe Lincoff, Bradford, Pa, 
was burglarized recently. 
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The Vicious Postal Zone Law 








By SENATOR ARTHUR CAPPER, of Kansas 
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T has been argued that the postal zone 
I increases apply only to the advertis- 
ing sections of magazines. This is per- 
fectly true as a statement of the mere 
words of the postal zone law. 

It ts not true as a statement of facts. 

For a periodical or a newspaper 1s a 
unit from cover to cover. It is one unit 
of bulk that is never broken. The argu- 
ment that the increased postage merely 
affects advertising is virtually the same 
as if it were argued that the postal zone 
legislation had provided that the upper 
half of a magazine should pay postal 
zone rates and the lower half flat rates. 
It would be a mere bookkeeping separa- 
tion that would not in the least affect the 
postage cost to the reader, for the reader 
—who is the ultimate consumer—takes 
the magazine as it comes, and the cost 
of the magazine is its cost as a uit, and 
its postage cost to him is its entire cost as a 
unit, no matter how ingeniously or intri- 
cately one may subdivide the component 
parts. ; : 

There is one other important factor, 
also, which I feel many sincere and ordi- 
narily keen-minded citizens have over- 
looked, and that is, that the magazine 
and newspaper differ from every other 
commodity—if you wish to consider 
newspapers and magazines as merely 
commodities—in the fact that it is the 
only “commodity” that is sold to the 
consumer at less than its actual cost of 
manufacture! 

And a newspaper or magazine is the 
only “commodity” of which this is true. 

Take such a publication as the Saturday 
Evening Post, for example. You cannot 


buy the blank paper that is used in a_ 


single copy at the mill for the price at 
which the entire copy is sold to you, 
with the additional expenses added of 
its printing, illustrations and with the 
works of the ablest and highest paid 
writers in its columns! This would not 
be possible without the advertising pages, 
as will readily be appreciated. 

Should we as patriotic, clear-thinking 
citizens do anything to make difficult the 
accessibility of our newspapers and 
periodicals? 

I think not. 

I think as a matter of fundamental 
‘principles we should not. I am the more 
confirmed in this view when I see that 
the United States is one of the greatest 
reading nations in the world, that it has 
a national periodical press that has been 
one of the greatest factors in unifying 
its idealism from the Atlantic to the Pa- 
cific in the greatest emergency our na- 
tion ever faced. We have only to think 
of such countries as China and Russia 
or a half-dozen other non-periodical and 
non-newspaper consuming nations to 
give us food for very serious thought in 
this matter of legislating repressively 


against the easy accessibility and wide 
circulation of one of the greatest edu- 
cational instruments of modern civiliza- 
tion, 

Now, as to the advertising and whether 
it should pay a higher rate than the 
body of the magazine. I think I have 
answered half of that question when I 
point out that the periodical and news- 
paper is the only product that is sold 
for less than its cost of manufacture, 
and that this fact is made possible by the 
advertising. Advertising is nothing but a 
bulletin board—the bulletin board of our 
economic, wealth-producing, business life. 

Advertising is the one great factor in 
modern wealth production that enables 
wealth to be distributed almost instan- 
taneously; a generation or so ago the 
same result could not have been accom- 
plished without years of hand-to-hand 
selling and expensive, slow, personal 
salesmanship. You, as a thinking citi- 
zen, know what any restriction upon 
advertising would do to the wealth pro- 
duction of this nation. Congress itself 
saw this, and when means of war taxa- 
tion were being carefully discussed and 
every channel was being developed, it 
was deliberately decided that the de- 
structive economic effects that would 
follow taxation of advertising would be 
too great and too dangerous to attempt. 

The difference between advertising 
and an ordinary economic commodity is, 
to my mind, this; that advertising is an 
idea, the germ of an idea, a thought; it 
is the economic, generating germ of in- 
finite wealth-producing potential; it is, 
in itself, not wealth production, but it 
means the production of wealth by reach- 
ing possible consumers who otherwise 
would have been deaf, dumb and blind 


in their demands upon our national 
wealth production. What the cultural, 
educational and_ stimulative reading 


pages are to the social and civic factors 
in our national life, just that is what 
advertising is to the economic and 
wealth-producing side of our nation. 
Both the editorial and the advertising 
pages are nothing but thoughts; they 
are the stimulations, the  stimulative 
germs of an enormous creative potential 
in all channels of our civic and economic 
life. To me it is unsound policy that 
would attempt to limit or restrict the 
circulation of stimulative thought through- 
out our nation on the ground of postal cost. 

Now then, as to the allegations of the 
cost of transmission of this second-class 
matter through the mails. 

The figures upon which the absurd 
allescations of second-class deficits are 
made were compiled by the Post Office 
Department in 1908 and 1909—eleven 
years ago! So unreliable were they ever 
then that when the U. S. Postal Com- 
mission, headed by the Hon. Charles E. 
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Hughes, investigated them two years 
after their compilation, they were offi- 
cially discredited as being no ind:cation 
of what the costs were for the various 
divisions of second-class matter! More- 
over, the Post Office Department since 
that date has taken pride in stating that 
it has in enormous and basic ways ‘cheap- 
ened the postal cost of second-class matter. 

The most: unfortunate part of. this 
postal zone legislation is that it is an 
insidious and dangerous attempt to set 
back postal history seventy years and 
re-establish the universally condemned 
principle of postal cost determining the 
postal rates. Jt abolishes the sound postal 
principle of equal postage to all parts of 
our nation, The rural free delivery—one 
of the most vital and important postal 
functions—is conducted at almost a total 
loss, and’ if this vicious and unsound cost 
principle is once established the demor- 
alization of our splendid postal principles 
is only a matter of logic and time. 








A pamphlet on “The Artistic Industries 
in Community Life and Americanization” 
has just been published by the Art Al- 
liance of America. It contains illustra- 
tions of the Art Alliance galleries dur- 
ing the recent Foreign Handicraft Ex- 
hibition, which was organized with the 
co-operation of the neighborhood houses. 
Nineteen nationalities were represented. 
The illustrations show a Ukrainian bead- 
worker; a French tapestry weaver at his 
loom; a Hungarian room with old em- 
broidered covers and pillows; old Rus- 
sian costumes and modern adaptations; 
Italian girls doing cut-linen work; a 
Swedish girl weaving, and a complete 
Bohemian costume. The Art Alliance of 
America believes that the arts play a 
large part in life and that they can be 
of increasing service. Community sing- 
ing has already proved its value; the 
community theatre, with its affiliated 
arts of costuming and stage setting, is 
being encouraged; small exhibits of the 
best paintings, sculpture and black-and- 
whites would be enjoyed in any neigh- 
borhood; and the industrial arts—from 
the public building to the humblest home 
and from the gowns and jewels worn 
in the ballroom to the work-a-day clothes 
of men and women—offer endless op- 
portunities for original work by de- 
signers and craftsmen as producers, and 
for appreciation by all as. consumers. 
The Art Alliance of America has made 
a survey of the needs of the artistic in- 
dustries in New York city and as a re- 
sult has established an Artistic Indus- 
tries Section under the direction of Mrs. 
Annette Sterner Pascal. The first step 
was the recent exhibit of foreign handi- 
crafts held during June in the New York 
galleries of the Art Alliance of América. 
The pamphlet devotes a chapter to 
Neighborhood Houses as Centers for 
Foreign-born Cratsmen, telling how the 
work should be organized. There is also 
a list of the artistic industries that need 
the services of the craftsman. The book 
will be sent to any address by forward- 
ing ten cents (stamps accepted) to the 
Art Alliance of America, 10 East 47th 
St.. New York City. 
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Down the broad highway of years 
Gorham Silverware has maintained a 
charm of design, a quality of workmanship, 

a standard of service and a character of price 
whose universal excellence is vouched for by 
succeeding generations. Today as yesterday, your 
customers know that the name Gorham on 
4 Silverware is a surety of craftsmanship, 
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A Labor Fight HE jewelry trade 
That Affects the of the country 
Entire Trade jis now confronted 
with a very serious 

condition due to a general strike that 
covers almost the entire country as far 
as very fine jewelry is concerned. As 
noted in these columns recently the dis- 
turbance to the trade which started with 
the strike in Newark, Cincinnati and 
other cities out to San Francisco was 
augmented last week when a general 
strike was declared by the jewelers’ 
union in New York which will result in 
the paralysis of the greatest center of 
gold and platinum jewelry manufactur- 
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industry at large; that outside of their 
own interests as manufacturers it was 
the duty of these men to make a stand 
to protect our trade from conditions 
which would be bound in the end to 
make the cost of jewelry so high as to 
bring a reaction on the part of the buy- 
ing public that would seriously curtail 
the business of every retail jeweler in 
the country. For it makes no difference 
whether the retailer buys the New York 
product or not. The establishment of 
the working conditions demanded in New 
York would be followed by a fight for 
similar conditions in every manufactur- 
ing center of the country. We have only 





industry in New York. 


their business. 


do so. 





An Important Announcement 


HIS issue of The Jewelers’ 
earlier than usual, and for this reason our readers may 

find the news less complete than usual and not carried up to as 
late a date. This has been forced on us as the result of a con- 
gestion in the printing trade due to an impending strike in that 


‘With the controversy between the printers and their work- 
men, The Jewelers’ Circular has nothing whatever to do, though 
we and other publishers are vitally affected by the outcome and 
by the delays that may ensue until the differences are adjusted. 
Should the controversy result in a practical suspension in the 
printing business of New York, it is possible that the next few 
issues of The Jewelers’ Circular may be seriously delayed or 
prevented from appearing at all. 

Should this come to pass, we ask the indulgence of our sub- 
scribers and advertisers, hoping that they will be patient and 
considerate during the suspension of this weekly service to them, 
which we realize has grown most important to the conduct of 
Being no party to the controversy, there is 
nothing we can do but to patiently await the outcome, but we 
assure our readers that everything possible will be done on our 
part to continue the publication of The Jewelers’ Circular just 
as completely as in the past, and as soon as itis possible to 


Circular goes to press much 








ing plants. The demand in New York 
for a week of 39 hours was impossible to 
comply with, and the men went out gen- 
erally Tuesday morning, Sept. 23, in the 
shops whose workers are organized into this 
union. It looks now as if the trade must 
be prepared for a long and strenuous 
fight with the result that there is bound 
to be a great curtailment, particularly in 
the product of the platinnumsmiths of 
the metropolis. 

The situation is a serious one, because 
the syndicalist and_ socialist elements, 
which seem to have gained control of 
the workers of New York, have adopted 
-a policy which to the outsiders looks like 
a ‘rule or ruin’ policy, and gives no 
thought of either the future of the in- 
dustry or of the men within it. 

THE JEWELERS’ Circucar holds no brief 
for the manufacturers or for any other 
one element in the trade, but in this con- 
troversy it would seem that the fight 
being made by the manufacturers of New 
York is one for the protection of the 


to look at past controversies for absolute 
proof of this statement. What New 
York has granted will eventually become 
the minimum demand for the workers in 
every other center. 

In the past year or so the cost of man- 
ufacturing jewelry has increased by leaps 
and bounds, but the increasing cost in 
overhead and raw materials has not be- 
gun to keep pace with the increase in 
the labor cost. To-day, if it were not for 
the phenomenal prosperity of the coun- 
try the retailer would have the greatest 
difficulty in selling his stock at a normal 
profit. A further increase, or at least 
to the extent of that which would be 
produced by complying with the de- 
mands of the New York union would, 
as far as the jewelry trade goes, kill the 
goose which has laid the golden egg. 

So it will be Seen that in taking their 
present stand the manufacturers of New 
York and vicinity are fighting a battle 
not for themselves alone but for the 
manufacturers of other cities and what is 
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more important, for the wholesalers and 
retailers of the country at large. [pn this 
they deserve and will no doubt receive 
the co-operation of every public-spiriteg 
progressive and far-sighted jeweler Mee 
matter what his line may be. 





Dishonest Bank- THE story in an 
rupts Can Be _ other column of 
Punished this issue telling of 

; ae the jail sentence 
given to a Utica, N. Y., jeweler by the 
judge before whom he had pleaded guilty 
of making a false statement for the pur 
poses of obtaining credit, will prove jp. 
teresting to members of our trade in alj 
lines not only because of the fact that 
this particular dishonest bankrupt is pun- 
ished, but also because the action of the 
court indicates a new and advanced at. 
titude in the consideration of what are 
sometimes called ‘commercial crimes” 
as distinguished from common-law of- 
fenses. 

For many years the business world 
suffered from the attitude of the courts 
and prosecuting attorneys who did not 
give proper consideration to theft and 
dishonesty when it occurred in the ordi- 
nary course of business, and it was very 
hard to make these offices realize the 
enormity of the offense committed by 
dishonest bankrupts or to sympathize 
with the creditors who had been their 
victims. There seemed to be a general 
idea in such circles that such crimes dif- 
fered from the common law crime of 
robbery, murder, etc., and that even 
when the act was made criminal by 
statute it was one that creditors were 
likely to use selfishly in collecting debts 
and therefore it was not to be invoked 
except in extreme circumstances. 

It is true that the ordinary district at- 
torneys and courts had their time well oc- 
cupied in the prosecution of fundamental or 
common-law crime and a reluctance to 
add to the duties of the office by taking 
up cases that were not of general public 
interest was but natural, but the prose- 
cuing end of the Government often 
failed to see that such crimes were not 
simply a matter between debtor and 
creditor, but affected the fundamental 
basis of the business world. They did 
not see, at least in the past, that the 
escape of a criminal who had victimized 
creditors not only caused loss to the 
latter but caused severe loss to all other 
honest merchants in the vicinity of the 
criminal who had to compete with him 
in the ordinary course of business. The 
honest man who paid 100 cents on the 
dollar for the merchandise he purchased 
could not compete with the dishonest 
man who obtained his merchandise on 
credit, then secreted part of it and failed, 
later compromising with his creditors on 
the basis of 10 to 50 cents on the dollar. 
They did not see that in allowing such 
crimes to continue (or at least making 
the prosecution of the same hard), they 
were fostering and encouraging prac- 
tices that in the end must upset the 
entire business world. 

Fortunately, however, the attitude of 
both the public and prosecutors has 


— 
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N. B. Levy of Scranton, Pa., was in town 

last week and stopped at the Pennsylvania 
I. 

ro. Strauss, of Sig. Strauss & Sos, Cin- 

cinnati, O., has been in this city during 

the week, visiting friends in the trade 

and making purchases. 

W. A. Wise of W. A. Wise Co., Akron, 
O., was in this city on a buying trip last 
week. While here he made his headquar- 
ters at the Pennsylvania Hotel. 

L. Hendler, general engraver, an- 
nounced last week that he will enlarge 
his office at 106 Fulton St. On and after 
Oct. 1 he will occupy rooms 1209-1210 
in that building. 

John Hackes, with the American Gem 
& Pearl Co. 4 West 48th St., returned 
last week from an extensive trip through- 
out South America, in which he visited 
nearly all the countries of that continent. 

Louis Evelinsky, for 14 years a fore- 
man in the establishment of Hipp Didi- 
sheim Co., Inc., is now interested in the 
Victory Watch Co., expert watchmakers on 
Swiss and American watches, 37-39 Mai- 
den Lane. 

“Jake” Wolf, of the Wolf Co., import- 
ers of the LaVega pearls, 14 John St., 
returned on Sept. 22 from a buying trip 
abroad. Mr. Wolf left on Friday for a 
business trip through the west in the in- 
terest of the concern. 

Authority to engage in the jewelry 
business in this city was granted in a 
charter of incorporation filed at Albany, 
N. Y., by the firm of Henry Kryn. The 
capital is $1,000,000 and the incorporators 
are Marcus VanWezel, Jochim S. Van- 
Wezel and Sol. J. VanWezel, all of 10 
E. 39th St., this city. 

It was erroneously stated in these col- 
umns that I. Efrus, one of the organizers 
of the Lorraine Watch Co., Inc., import- 
ers of Swiss watches, 206 Broadway, had 
discontinued the manufacture of diamond 
jewelry. Mr. Efrus states that this is 
an error and that he will still maintain 
his diamond mounting business at 206 
Broadway. 

The regular monthly meeting of the 
members of the Engravers and Chasers’ 
Society of Greater New York was held last 
Thursday evening at their regular meeting 
rooms, Allaire’s, Third Ave. and 14th St. 
The meeting was well attended. After the 
minutes of the last meeting were read rou- 
tine matters were. discussed. The next 
meeting will be held on Thursday, Oct. 16. 

Alfred Humbert & Son, Philadelphia, 
Pa., have opened offices in the jewelry and 
silverware division of the Bush Terminal 
Sales building. Norman Raudnitz, man- 
ager of the jewelry division of the Bush 
Terminal Sales building, announces that 
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the handling of diamonds is a new addi- 

tion to the lines of jewelry and silverware 

carried on the 19th floor of the building. 
The incorporators of the Alpine Watch 


Corp., importers of watches, 16 Beaver 
St.. who were issued a charter at Al- 
bany, N. Y., recently, are David Berman, 
president, and Samuel Berman, secretary 
and treasurer. David Berman, who was 
recently discharged from overseas serv- 
ice, has just returned from the company’s 


factory at La Chaux de Fonds, Switzer- 
land. 
Ben De Frece Bernstein announced last 


week that he had severed his connections 
with Manasseh Levy & Co. to engage in 
the importing and manufacturing of 
watches. He will associate himself with 
Joseph Daving, under the firm name of 
Daving & Bernstein, Inc., with offices and 
factory at 106 Fulton St., New York. Mr. 
Bernstein will call on the trade for the new 
house. 

The members of the New York Jewelers’ 
3enevolent Association held their regular 
semi-monthly meeting Tuesday evening, 
Sept. 23, after THE JEWELERS’ CIRCULAR 
had gone to press. The minutes of last 
meeting were read and routine matters dis- 
cussed, after which the various committees 
in charge of the arrangements for the an- 
nual banquet of the association submitted 
their reports. 

All the members of the New York Jewel- 
ers’ Benevolent. Association were present 
Sunday at the dedication of their plot in 
Mt. Carmel Cemetery, Cypress Hills, 
Queens, N. Y. The Rev. Dr. B. A. Tintner 
officiated at the ceremonies. Dr. J. 
Schwartz, a prominent speaker, addressed 
the large gathering. Dr. Schwartz’s choir 
was also present and proper vocal selec- 
tions were sung. As each member was al- 
lowed to bring any friends who cared to 
come the gathering was well attended. 

The’ festival of Rosh-ha-Shanah, or the 
Feast of the New Year, beginning at sun- 


down Wednesday and _ extending over 
Thursday was observed by Hebrews 


throughout the New York jewelry trade. 
All business was suspended from Wednes- 
day evening until Thursday evening. The 
words Rosh-ha-Shanah, translated from the 
Hebrew, mean Head of the Year. Accord- 
ing to the Hebrew calendar, the new year 
is 5,680 and begins on the first day of 
Tishri, the seventh month of the Jewish 
ecclesiastical year and the first month of 
the civil year. Besides celebrating the New 
Year this month (Tishri) the Jews will 
also celebrate the fast of Yom Kippur or 
Day of Atonement, and also “Succoth” or 
the festival of “Tabernacles.” 

Ernest Perrin, official representative in 
the United States of the Lyon Fair, has 
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been calling on the manufacturers in the 
jewelry, silverware and kindred trades of 
New York and vicinity seeking to inter- 
est those who wish to exhibit at this 
most important exhibition. The Lyon 
air has grown so large that it is being 
run in two parts, a Spring Fair and an 
Autumn Fair. Entries on the latter will 
be received up to the latter part of this 
month, but those manufacturers who 
arrange to exhibit around the first of Oc- 
tober will have their names in a catalogue; 
which will he distributed early this 
month and sent to prospective visitors of 
the Fair, all over the world. Full partic- 
ulars about the Fair and the American 
firms who are about to exhibit can be 
had by applying to Mr. Perrin’s office, 
3 Park Place, New York. 

Two men entered the story of a promi- 
nent New York jeweler recently and asked 
to be shown some La Vallieres. The sales- 
man placed a tray before the two men, and 
the taller man, who gave his name as Fer- 
nandez, began picking them up and compar- 
ing them. He finally decided on one and 
said he would call again. He returned 
Saturday and bought the La Valliere, paying 
cash. He then said that he would like to 
see some stickpins. A tray of pins was 
placed before him, and he began picking 
the pins up one at a time. Instead of re- 
placing the pins on the tray the man re- 
peatedly dropped them on the counter. He 
did not make a selection and left the store. 
Soon afterwards a valuable pin was found 
to be missing from the tray. The man said 
to be Fernandez is described as being 27 
years of age, about five feet ten inches tall 
and weighed 150 pounds. He had a dark 
complexion, dark hair and eyes and was 
smooth shaven. He had a soft voice and 
spoke very little English. He had a long 
thin nose. On his two visits to the store 
this man wore a stickpin with two sapphires 
and two diamonds made in the form of a 
“Z.” The second man was about 32 years 
old, was five feet 10 inches tall and was 
stoutly built, weighing about 180 or. 190 
pounds. He had dark hair and eyes, had 
a dark complexion and was_ smoothly 
shoven. Detective Edward F. Doyle of the 
23d Precinct holds a warrant for the ar- 
rest of the two men. 

Albert Leschot, importer of Swiss 
watches, 65 Nassau St., returned last 
month from Switzerland after a three 
months’ trip abroad. Mr. Leschot was 
fortunate in securing some goods, but 
states that the Switzerland factories are 
overcrowded with orders. These orders, 
he. asserts, came mostly from the United 
States. While abroad one manufacturer 
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told Mr. Leschot that he _had orders 
enough on hand to keep his factory in 
operation for the next two years. 
Theodore Schisgall, manager of the 
Travelight Mfg. Co. of Philadelphia, Pa., 
is at the Imperial Hotel with his line of 
clocks and will remain there for 10 days. 
The company has just opened new show- 
rooms in the Victoria building, St. Louis, Mo. 
James L. Hand, jewelry auctioneer, 14 
Maiden Lane, has just completed a suc- 
cessful sale for A. Seidensticker, Hamil- 
ton, O. Mr. Hand also recently closed 
out the business of H. G. Shupp, for 
many years located at Wilkes-Barre, Pa. 
A charter of incorporation was filed 
at Albany, N. Y., last week by the Ameri- 
can White Gold Mfg. Co., of this city. 
The new incorporation is authorized to 
manufacture white gold jewelry, etc., and 
has a capital of $25,000. The incorpora- 
tors are Arnold Schroetter and Yolande 
Schroetter, both of 886 E. 172nd St., 
Bronx, and Leon Sanders, 217 Broadway. 
Practically all of the jewelry novelty 
workers who went out on strike in this 
city several weeks ago have returned to their 
benches without receiving the demands for 
which they walked out. When the strike 
started over 400 workers went out, but since 
then they have been returning gradually 
until now there are only about 100 of them 
on strike. Of these 100 almost all of them 
have been discharged by their former em- 
ployers, but even in face of this they still 
continue to picket in front of their respec- 
tive shops. An interesting outcome of this 
strike has been the establishing in factories 
of many of the jewelry novelty manufac- 
turers of a form of “industrial democracy.” 
Such organizations have the support and 
assistance of the manufacturers, and at the 
same time give the workers. a voice in the 
management of the shop. Under the con- 
ditions of these organizations the workmen 
have established a “senate” and “house of 
representatives,’ and when any differences 
in the shop arise these bodies meet with 
the bosses and settle their differences. One 
of the first shops organized under the “in- 
dustrial democracy” plan was the Fishel, 
Nessler Brotherhood. There are over 100 
workmen in this shop, and several days ago 
they held a meeting and elected the follow- 
ing officers: President, William Abel, ma- 
chine department; vice-president, Arthur 
Belochi, polishing department; secretary, 
Edward Cohen, mail order department, and 
treasurer, E. W. Traub, credit manager. 
Each branch of the factory has also ap- 
pointed a director to sit at all of the meet- 
ings. The concern has made a substantial 
cash deposit to the brotherhood with which 
to start the treasury fund. The Fishel, 
Nessler Co. is also putting up cash awards 
for all suggestions regarding the improve- 
ment of the business that are adopted, with 
an extra prize for the best suggestion each 
month. A similar organization has also 
been started at the shop of Henry W. Fishel 
& Son, 126 W. 22d St. 
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been changing, and it has been possible 
within the last few years to get the co- 
operation from district attorneys before 
whom has been laid the clear facts of 
dishonesty and theft by bankrupts the 
numerous cases that have come up in the 
jewelry trade within the last 12 months 
where such dishonest bankrupts have 
been punished by either the Federal or 
the State Courts (not by a fine, but by 
an actual jail sentence), is bound to have 
a salutary effect both upon the jewelry 
trade and upon business generally be- 
cause this is beginning to drive into the 
minds of the commercial crook, as noth- 
ing else can, that the practises which 
were possible in the past are so no 
longer. In other words the bankrupt 
must see that no matter how carefully 
he may plan for his failure he can no 
longer “get away with it” if his creditors 
are willing to fight his dishonesty and 
give some time and money in getting the 
evidence of his dishonesty and preparing 
a proper case against him. 

But in all such prosecutions creditors 
will have to realize that when they in- 
voke the criminal law it must be solely 
for the purpose of punishing dishonesty 
and not for the purpose of bringing pres- 
sure to bear upon the bankrupt to make 
him disgorge. The hardest work that 
they will have in getting consideration 
for their case will be in convincing the 
court and district attorney that it is 
brought in the interest of justice and 
not for the purpose of using the criminal 
courts to collect commercial debts. Any 
attempt to mix one with the other will 
be fatal to a successful prosecution, and 
it is for this reason that our trade is to 
be congratulated on having organizations 
with “fighting funds” raised solely for 
the purpose of prosecution and nothing 
else. 

A feature of the Utica case lay in the 
fact that although the crimes alleged 
against the prisoner were serious and 
related to his dishonest acts in bank- 
ruptcy, the charge on which he pleaded 
guilty was simply a misdemeanor under 
the State law. That he received a six 
months’ jail sentence and a fine of $500 
on the lightest of the charges against 
him, indicates that the courts in New 
York State at least are no longer biased 
against commercial crimes, but intend 
to do their part towards stamping out 
the nefarious practises which have been 
such a handicap to the business world in 
the past. 








The arrest of a man in Atlanta, Ga., Sept. 
20, brought to light the fact that the home of 
J. W. Hesse, employed by the W. M. Lewis 
Diamond Co., had been robbed, Sept. 17, of 
diamonds and jewelry valued at $2,500. Mr. 
Hesse lives at 52 E. Cain St. According 
to local detectives, the man they arrested 
had in his possession some of the diamonds 
that were taken during this robbery. The 
prisoner, however, claimed to have received 
them from another man. The detectives, it 
is reported, are looking for the second man. 
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Leland G. Scott of Westfield, Pa. has 
opened a retail jewelry store in his home 
town, according to advices received by his 
dealers in this city. 

The Jewish New Year, extending from 
6 p. M. Thursday to 6 p. Mm. Saturday, re- 
sulted in the closing of many of the retail- 
ing, wholesaling and supply establishments 
of the city. 

Ira D. Garman, 101 S. 11th St., who has 
been a Select Councilman from the 46th 


@ Ward for two terms, has been mentioned 


as a possible candidate on an independent 
ticket for a seat in the new salaried city 
council. Mr. Garman withdrew from the 
Republican primaries, but is said to be in a 
receptive mood to run as an independent. 

The first Fall beefsteak dinner of the 
Jewelers’ Club will be held Tuesday eve- 
ning, Oct. 7, at the new club rooms, 931 
Chestnut St. Robert Coates, secretary of 
the club, has sent out a last call to mem- 
bers which reads: “Your club beefsteak 
dinner is Tuesday, Oct. 7. That proper 
preparations may be made your check with 
names of guests must be in the hands of 
your committee on or before Oct. 2. If you 
have not attended to this, do it now.” 

Sansom St., from 7th to 8th—“the dia- 
mond block,” as it is commonly called—was 
routed out of its usual quietude last week 
by a fracas which occurred in one of its 
buildings. Two retail jewelers, brothers, 
the one from Chester and the other from 
Jersey, got in an argument while on a joint 
buying trip and proceeded to fight it out 
with fist and blackjack. One of the broth- 
ers, covered with blood and with his cloth- 
ing torn, fled from the building into the 
centre of Sansom St., and the thoroughfare 
immediately began to pour out a horde of 
spectators. Every repair man, assayer, re- 
tailer and wholesaler in the block had his 
head out of the window or was down on 
the pavement. In fact, everybody seemed 
on hand except the police. Friends of the 
infuriated men parted them, and, amid 
sundry threats of arrest, the whole matter 
blew over with nothing more serious than 
a street brawl. 








Eight hundred occupants of the Powers 
building, 37 S. Wabash Ave., Chicago, 
had a fire scare about noon on Thursday 
which sent them out on the fire escapes 
in spectacular. fashion. The majority of 
the concerns in the building are engaged in 
the manufacture and jobbing of jewelry. 
The fire broke out in a pile of rubbish in 
the basement, to which may be added, prob- 
ably, the careless delivery boy and his cig- 
aret. Smoke drifted up the five elevator 
shafts and spread on the upper floors of 
the building, making the fire seem much 
worse than it really was. The elevator men 
stood by their posts, taking to the ground 
about 300 girls on the top floor, employed 
by Robert H. Ingersoll & Bro., and about 
200 other persons on the floor below, em- 
ployed by A. C. Becken Co. About the 
time the building had been emptied, the fire 
department emerged from the basement, 
having extinguished the blaze. 
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Show your customers the various positions in 


which the best watches are adjusted. 


This will be interesting to them and profitable for you. 

Tell them of the development of railroad watches. 

First, of the unadjusted movements and of their unsatisfactory 
results. 

Then of the three position adjustments and of the noticeable im- 
provement in timekeeping uniformity. ; 

Later, of the five position adjustments and of the still greater ac- 
curacy that was secured. 

Then of the final achievement so far attained in watchmaking— 
the making of the 


SANGAMO SPECIAL 
-BUNN SPECIAL 


Illinois watches which are not only adjusted to temperature and isochronism, 
but to SIX positions—one more than the railroads require at present. 
You will be pleased with the results of such a demonstration. 








Illinois Watch Company 
Springfield 
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Chicago Notes. 


Wall Drexmit of the Keystone Watch 
Case Co.’s local office is in New York. 

Arn. Chadbourne, Providence, R. I., was 
calling on the wholesale trade here last 
week. 

R. A. Talbot, of A. A. Green & Co., 
called on the wholesale trade here last 
week, 

H. L. Stange, of the Stange Jewelry Co., 
St. Louis, Mo., was a visitor in Chicago last 
week. 

Jas. D. Grassick, representing the Alvin 
Silver Co., left Chicago last week for a 
Coast trip. 

Al Dueber of the Dueber Watch Works, 
Canton, O., spent a few days with friends 
here last week. 

George Gambrill, of the Eisenstadt Mfg. 
Co., St. Louis, Mo., visited the trade in 
Chicago last week. 

Orr L. Keith of Iowa City spent several 
days here last week visiting friends and 
buying goods for holiday business. 

Webb C. Ball, of the Webb C. Ball Co., 
Cleveland, visited his son, S. Y. Ball, of the 
Norris, Alister-Ball Co., last week. 

Mrs. M. W. Armstrong, of the Arm- 
strong Jewelry Co., Brownwood, Tex., was 
Visiting and buying in Chicago last week. 

Paul Gruen, who travels for Rettig, Hess 
& Madsen, has returned from Mackanaw 
Island, where he and Mrs. Gruen spent 
several weeks. 

Herb. Schmith, of Clinton, Ia.; H. S. 
Siebel, Saginaw, Mich., and E. B. Lewis, 
Dwight, Ill., were among the retail jewelers 
here last week. 

J. Jaffe and wife, of the Jaffe Jewelry 
Co., Birmingham, Ala. were in Chicago 
last week returning home from a visit of 
two months at Mackinaw Island. 

Fred G. Thearle, of C. H. Knights- 
Thearle Co., is serving on the Grand Jury. 
He expects to be busy with this for three or 
four weeks until about 1 o’clock each day. 

Morris Silverberg, who has been in the 
hospital for nearly three months, is suffi- 
ciently recovered to be at the office of 
Stein & Ellbogen Co., a while each day and 
expects in a very few weeks to start out on 
a road trip. His many friends will be 
pleased to know this. 

Much interest is being taken in the 
weekly meetings of the jewelry division of 
the Chicago Association of Credit Men. 
Credit men from the different wholesale 
houses meet and discuss the credit of their 
customers and in this way secure valuable 
information. J. M. Kucera, credit man of 


SSE AR Eso, 


Norris, Alister-Ball Co., is chairman of the 
jewelry division. 

On account of the new Illinois law, which 
was explained in a recent issue of THE 
JEWELERS’ CIRCULAR, a number of eastern 
houses with branch offices are making 
changes in their business here. Offices or 
headquarters for western representatives 
will be maintained but no merchandise sold 
or delivered from Chicago. 

Mr. and Mrs. I. C. Frantz, of New Or- 
leans, were among the visitors here last 
week. Other retailers visiting this market 
were Mr. and Mrs. Hecht, Beaumont, 
Tex.; A. L. Guentner, Youngstown, O.; 
H. L. Condon, Opelika, Ala.; B. A. Stick- 
ler, Salina, Kans.; Joe Petry, Hoopeston, 
Ill.; S. E. Chastain, Roachdale, Ind.; W. K. 
Coffman, Clayton, II. 

Walter Stevens, under bonds of $25,000 
for alleged complicity in the Heller-Rose 
robbery, and said to have been identified 
as one of the participants in the big Iralson 
diamond robbery in the Chicago Savings 
Bank building last Christmas eve, was ar- 
rested last week charged with attempting 
to kill T. J. Malloy in a saloon on S. State 
St. on Aug. 13. Stevens was acquitted 
when tried for taking part in the attempted 
robbery of Emil Noel two years ago at 
which time Mr. Noel’s brother-in-law was 
killed. The jewelers of Chicago are al- 
ways interested in the events of Stevens’ 
life, as they feel he has been the brains in 
many of the big affairs here. 











Fred Rosnagle is now in the southern 
part of Indiana this week for the I. Grohs 
Co. 

Peter Rupp, who had been foreman for 
the A. P. Kraft Co., manufacturing jewel- 
ers of Indianapolis, is now with Charles C. 
Peek in the Occidental building. 

Sig Asher, of the Indianapolis “Windsor 
Jewelry Store,” together with his brother, 
Emil, manager of the Toledo, O., Wind- 
sor store will go to New York this week. 

Harry A. Sebel, of Sebel & Gelman 
Co., 920 State Life building, returned from 
an extended trip through the State, and 
reports that business has been excellent. 
Southern Illinois will be Harry’s stamping 
ground for the coming week. 

With the installation of a jewelry depart- 
ment in the People’s Outfitting Co., a new 





line of the home outfitting business was es- 
tablished in Indianapolis. A general line of 
watches, jewelry, silver and cut glass ware 
is displayed in the new department. T. B. 
Hessling is manager of the newly. estab- 
lished department. 


Julius C. Walk, who has been on a six 
weeks’ automobile trip through the eastern 
States, will return about the first of Octo- 
ber. Although the trip was for pleasure, 
Mr. Walk took the opportunity to call on 
many trade acquaintances while in the 
large manufacturing and wholesale centers. 

Among the out-of-town jewelers in the 
city during the past week were L. A. Heeps, 
Sheridan, Ind.; A. W. Owen, Greenwood, 
Ind.; Charles Edwards, Scottsburg, Ind.; 
Allen Jay, Richmond, Ind.; E. B. Shell- 
house, Marion, Ind.; William Cronkheit, 
West Lebanon, Ind. 


E. K. Reisener, Muncie, Ind., who was 
here !ast week, is remodeling his store and 
has taken over the room next to his pres- 
ent place of business. This addition will 
give him double floor space. New furnish- 
ings and fixtures together with a complete 
redecorating of the interior will give Mr. 
Reisener one of the best looking stores in 
his part of the State. 

After 51 years in their present establish- 
nent, the firm of Trenkley & Koerber, 
jewelers of Fort Wayne, Ind., opened their 
new store on Wednesday, Sept. 24, at 818- 
820 Calhoun St. The business was founded 
by Celestine Trenkley in 1865 at the place 
where the new store now stands. The re- 
modeiing and outfitting of the new store 
cost approximately $40,000. The opening 
of the new store marked the beginning for 
service of one of the finest and most elabo- 
rate jewelry stores in the state of Indiana, 
if not in the middle west. The floor space 
on the first floor is 3,300 square feet and 
the workroom on the second floor occupies 
about 600 square feet. The front of the up- 
stairs will be fitted out for office suites. The 
entire establishment is being fitted out with 
solid mahogany, and all of the very latest 
effects known for the showing of goods 
have been installed. Diamond rooms have 
been arranged for the customers’ conveni- 
ence. In the repair department two clerks will 
have charge of receiving and giving out 
repair work. The work will all be taken 
care of upstairs and by the new method. 








Hereafter the business of A. H. Wright, 
formerly of Beallsville, O., will be located 
at Barnesville, O. 
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Carmen Parlor Cabinet Phonographs 


The Perfect Phonograph 


The Carmen meets every demand for a high-grade talking machine 
and a jeweler will find it the most satisfactory to handle. 





CARMEN PARLOR CABINET 

A170—Gold Plated Trimmings. 
List price, $212.75. 

CARMEN PARLOR CABINET 


A155—Nickel Plated Trimmings. 
List price, $191.50. 

Equipped with silent running, 
noiseless winding, precision made 
triple spring motor. 

Cabinets are made of genuine Ma- 
hogany and Oak. Heavy five-ply 
laminated veneer is used for all side 
panels and top of cover. Balance of 
cabinet is made from solid stock. 

The Mahogany Cabinets are made 
in dull satin finish and beautiful 
piano polished. 

The Oak Cabinets are made in 
dull fumed and polished golden. 

All Cabinets are equipped with 
felt-lined motor board, thus insuring 
quiet. running and making them ab- 
solutely dust-proof; genuine spruce 
tone chamber; double diaphragm re- 
producer (patent pending); four 
needle cups; modifier, speed control, 
automatic cover support, casters and 
record compartment. 

Dimensions—Height, 50'4 inches; 
width, 23 inches; depth, 24 inches. 


The Tone qualities of the 
Carmen are second to none, in 
fact it will exceed your expec- 
tations. It has successfully 
stood the tests in actual use 
which has proved its superior 
merit beyond question. The 
Carmen pays the jeweler a 
handsome profit and perfect 
satisfaction is guaranteed. 
The Carmen plays all makes 
of records without change of 
equipment and plays them 
perfectly. Prices are list sub- 
ject to the usual Jewelers’ Cir- 
cular discount. 


CARMEN D48 
List price, $68.10 


Case is made of genuine Mahog- 
any, hand rubbed, dull finish, and 
has flush sanitary tops, needle cups 
and new style lever modifier. 

Equipped with genuine spruce 
sound chamber, double diaphragm 
reproducer (patent pending) ; double 
spring; silent running motor; speed 
regulator and removable grill. 

Dimensions — Height, 15 in.; 


width, 17 in.; depth, 19 in. 


SEND FOR COMPLETE, DESCRIPTIVE 
BOOKLET OF CARMEN PHONOGRAPHS, 


ALSO 


COMPLETE LIST OF LYRIC RECORDS 


37 So. 





















CARMEN PARLOR’ CABINET 
B145—Gold plated trimmings, 

Triple Spring Motor. List price, 

$187.20. 

CARMEN PARLOR’ CABINET 

B115 — Nickel Plated Trim- 
mings. Double Spring Motor. List 
price, $163.95. 

Equipped with silent running, 
noiseless winding, precision made 
motor. 

Cabinets are made of genuine 
Mahogany and Oak. Heavy five- 
ply laminated veneer is used for 
all side panels and top of cover. 
Balance of cabinet is made from 
solid stock. 

The Mahogany Cabinets are 
made in dull satin finish and beau- 
tiful piano polished. 

The Oak Cabinets are made in 
dull fumed and polished golden. 

All Cabinets are equipped with 
felt-lined motor board, thus insur- 
ing quiet running and making 
them absolutely dust-proof; genu- 
ine spruce tone chamber; double 
diaphragm reproducer (patent 
pending); four needle cups; 
modifier; speed control; automatic 
stop and cover support; casters 
and record compartment. 

Dimensions—Height 4814, ins.; 
width 22 ins.; depth 234 ins. 





A. C. BECKEN CO., ,,,2%5%,.. Chicago, Illinois 
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George Draeb, Sturgeon Bay, Wis., has 
purchased the building which his jewelry 
store has been occupying for many years. 

Roy Moore, Plainfield, Wis., 1s now 
employed by his brother, Ward Moore, 
jeweler of Hayward, Wis., with the aim 
of learning the jewelry business. 

Ed. Hobkirk, Brandon, Wis., reports 
an exceptionally good business, and to 
substantiate his claims, he piloted home 
a new touring car which he purchased 
while in Milwaukee. 

Frank C. Hyde & Co., one of the 
largest and most progressive, as well as 
oldest jewelry establishments in Apple- 
ton, Wis. recently celebrated its 20th 
business year as jewelers. 

Ed. Roeder, 1124: North Ave., one of 
the progressive jewelers in this city, has 
leased more spacious and commodious 
quarters at the northwest corner of Twelfth 
and North Aves. The building is being 
extensively remodeled, and new cases 
and store front installed. 

E. F. Doering, president of the E. F. 
Doering Jewelry Co., with stores at 
Waupun and Waterloo, Wis., has moved 
his residence from Waterloo to Wau- 
pun, the main store of the company 
being in that city. E. E. Doering, a son, 
has assumed active management of the 
store at Waterloo, Wis. 

T. J. Dale, Kenosha, Wis., one of the 
most prominent jewelers in Wisconsin, 
is having plans drawn up for a new busi- 
ness block which he will erect soon. The 
proposed building will have a frontage of 
50 feet, and be at least three stories high, 
the entire main floor of which will be 
occupied by the Dale jewelry store. 

R. F. Weckerle, representative of the 
O. H. Bingenheimer Co., Enterprise 
building, wholesale jewelers, was unable 
to call on his trade the past week, :lue to 
a sprained ankle sustained wiliile play- 
ing tennis at his Summer home at Pe- 
waukee Lake. He is fast recovering and 
expects to be on his trips again in a few 
days. 

The Dalin Jewelry Co., West Allis, 
Wis., has recently installed the master 
clock which Mr. Dalin purchased while 
in Chicago. The master clock has also 
been connected with the street clock in 
front of the Dalin jewelry store. Mr. 
Dalin offered the use of the clock to 
regulate all time in municipal buildings, 
but has heard no word as to whether the 
city will accept his gracious offer. 

Among the Wisconsin retailers who 
called on the Milwaukee manufacturers 
and wholesalers the past week were: 
Henry. Bayer, Whitewater; J. B. Kimbali, 
Waukesha; B. Panik, udahay; Wiegand 
Bros., Racine; Schneider Bros., Burling- 
ton; M. F. Peters, Mauston:; E. H. Mc- 
Kee, Oconomowoc: Mrs. Hille, Menomi- 
nee Falls; and Edward Rathke and Emil 
Meiners, of Mayville, Wis. 

Roy Flath, representatives of the Kuesel 
Bro. Co., wholesale jewelers, Manhattan 
building, has been in the vicinity of Hay- 
ward, Wis., since September 13, for a two 
weeks’ expedition in pursuit of the 
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feathered tribe—namely duck hunting. 
Up to this writing no word has been re- 
ceived from Mr. Flath, but with the 
weather being in his favor, he undoubt- 
edly is busy mussing up the pretty 
feathers with his 12-gauge gun. 

The Industrial Commission of Wiscon- 
sin met in special session at Milwaukee, 
Sept. 19, to determine on what basis com- 
pensation should be paid workers for 
various degrees of eye injuries. The 
question of what constitutes total blind- 
ness caused considerable discussion. It 
was interestingly pointed out that a 
watchmaker’s eyes might be unfit for fur- 
ther work at his trade, but the man could 
not be classed as totally blind. The com- 
mission will consider the results of the 
hearing and issue its findings later. 

Dr. W. Blum, a chemist in the Bureau 
of Standards, Washington, D. C., ad- 
dressed the members of the American 
Electro Platers’ Society of Milwaukee, at 
its monthly meeting held Sept. 22. Dr. 
Blum explained the results of the tests 
made for the purpose of determining the 
effect on electro deposited metals, such 
as copper, nickel.and zinc, and showed 
that changes in temperature, current and 
composition had little if any effect on the 
metals. He said that this was not only 
true of these three metals but of all other 
metals deposited by the electro method. 
Dr. Blum illustrated his talk with stere- 
opticon views. Following the talk an 
open discussion was held on the subject, 
Dr. Blum answering the questions put to 
him by members of the audience. 

It is believed the same gang of ban- 
dits that have terrorized Milwaukee jew- 
elers for the past several months, effect- 
ing several successful hauls, smashed the 
window of the jewelry store of Albert 
E. Gasch, 1715 Fond du Lac Ave., Mil- 
waukee, during the early morning hours 
of Sept. 19, making their getaway with 
about $400 worth of jewelry and other 
valuables. The burglars’ customary im- 
plement, an ordinary paving brick, was 
used to smash the window. The noise 
awakened Mr. Gasch, who lives in the 
same building. Before he could get to 
the front of the store, however, the bur- 
glars had obtained the most valuable of 
the jewelry in the window and disap- 
peared. A woman’s diamond cluster was 
taken, four wrist watches, a tray of seal 
rings, and other jewelry. Three arrests 
have been made in connection with the 
burglary, and about $200 of the jewelry 
has been recovered in several pawn shops 
in the city. A man who gave the name of 
Russell Jones, aged 30, of Chicago, one 
of three captives, who was arrested by 
detectives while, it is alleged, he was 
attempting to sell jewelry at Sixth and 
Grand Ave.,: is charged with having 
thrown the brick through the window of 
the jewelry store. Two accomplices ar- 
rested were Charles Chambers and 
William J. Devine. The cases have been 
continued until Oct. 3, to allow the 
gathering of more evidence. 








The Ashland Optical Co., Ashland, Ky.. 
has been incorporated with a capital of 
$10,000. The incorporators are Lake Polan, 
J. A. Conn and John Duncan. 
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Seattle, Wash. 


C. E. Van Winkle, Grandview, Wash., 
visited Seattle recently and called on 
local jobbers. 

I. Lachman, of I. Lachman & Sons 
Co. is taking a vacation at Scenic Hot 
Springs, Wash. 

Sam Hammond, whose office is in San 
Francisco, is in the city in the interests of 
the Ansonia Clock Co. 

Aberdeen jewelers visiting Seattle the 
past week were. J. A. Juneau, of the Ju- 
neau Jewelry Co., and two sons of S. 
J. Stieglitz, who motored to the city. 

Announcements have been sent out 
of the marriage of Halvor Holte, of 
South Bend, Wash. Mr. and Mrs. Holte 
spent their honeymoon on a trip to sur- 
rounding cities and are now back in 
South Bend. 

Maurice Barnette, Green Parke, Wash., 
was in the city to attend the marriage of 
his niece Rosabelle Lurie to Arthur 
Cohen. Mrs. Cohen is a daughter of I. 
Lurie, who was a prominent jeweler in 
Seattle for many years, and is now in re- 
tirement. 

Jensen Bros., formerly located in the 
Green building, have moved to the Hop- 
per Kelly building and have taken 
greatly enlarged quarters. The firm 
specializes in jewelry manufacturing for 
the trade. The new space consists of 
three large, well-lighted rooms, one of 
which is used as an office, the other as a 
shop and the third as a polishing room. 
The shop is equipped with modern ma- 
chinery, and Mr. Jensen announces the 
number of jewelers employed have been 
increased from three to nine men. 

Henry Stohlting, window dresser for 
S. Friedlander & Son, has been attract- 
ing considerable public attention to the 
windows of the firm by some extremely 
novel displays. One of these which was 
shown during the recent visit of the 
United States Fleet consisted of a large 
model of a battleship, accurate in every 
detail, which was ingeniously placed in 
the midst of canvass painted waves. This 
window was constantly surrounded by 
visiting jackies, who directed a fire of 
criticism at the tiny vessel. Another 
window was given an Oriental setting 
by small figures of Hindoo street mer- 
chants, each offering a piece of jewelry 
for inspection. The figures were grouped 
on miniature rugs, and palm trees were 
used as a background, and the impression 
on the looker is that a page from Kip- 
ling was before him. A third display 
with diamonds as the principal objects 
showed a shovel full of clean sand with 
diamond rings placed in an upright posi- 
tion which created a decidedly new way 
of displaying them. 











Sometime early one morning recently 
the jewelry store of Summer P. Wal- 
lace on Main St., Southington, Conn., 
was entered and_between $200 and $300 
worth of jewelry was taken. Fountain 
pens-and other articles were also taken. 
Entrance was gained through a window 
in the rear of the building. Later some 
of the stolen goods were found in the 
rear of the high school. 
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A Few of Our Exceptional Values Now at Your Disposal 
WE SELL WHOLESALE ONLY 


No. 1220. Gentlemen’s cxtremely thin No. 1206. 10% Ligne 10-year, or 
model 12-size open face 20-year plain 10-year case stamped 20-years, gold- 
polished, screw back end bezel Referee filled American make cases, fitted with 


case, fitted with the well known non- high-grade 10 Jewelled Swiss nickel, ad- 
magnetic 7 Jewelled lever Cyma move- justed cylinder movement, gold dial and 
ment with silver dial, raised gold letters black spade hands, with 12-Kt., gold- 
OE MORES ones cvscen $9.50 ea. net. filled expansion bracelet, and _ gold- 
No. 1210. Same movement as our No. filled end-hooks and buckle silk ribbon 
1220, with 10-year, plain polished wristlet, complete in velvet lined dis- 
screw hack and _ bezel Wadsworth play box, as illustrated, at our low 
iS <i bsstesanene kel $8.25 ea. net. price as usual........ $6.25 ea. net. 


No..1209. Same movement as our No. 
f 1220. with nickel, platinoid finished No. 1410. Same as above in every detail, 
10-year gold-filled center. $8.25 ea. net. but with octagon bezel. .$6.65 ea. net. 





We carry a full line of watches of all standard makes. Write 
for our illustrated circular, and price list, to give you an idea 
of the merchandise; we are in a position to make immediate 
deliveries. We invite rated concerns to open accounts with us. 
Deposit required on all C. O. D. orders. 


I. Tannenbaum Co, re yang importers 
121-123 CANAL STREET, NEW YORK CITY 

















Phone, John 563 SUTTLE 


J. W. JOHNSON CRUMB ~ 


SILVER PLATED WARE 
Established 1869 


33 MAIDEN LANE 


Remember the Number, DOUBLE THREE 








fo) if Nickel Plated Sells $2.50 
Oo | >. PRICE TO DEALERS 
Y 2 Nickel Plated, $18.00 per Dozen. 


“ The Kind That Help Sell Your Goods 


Our boxes show superior workmanship. Many made in exclusive designs in 
rich velvets of varying shades. 


| Estimates and Samples Cheerfully Sent | 


Everything in Showcase Trays, Travelers’ Trays, Display Blocks, Flannel 
Rolls and Bags, and all right in every particular. 


WOLFSHEIM & SACHS, Inc. 


Phones MANUFACTURERS Factories 


ie: 04} John Qffice and 35 MAIDEN LANE, NEW YORK 7943s y” 


LEVER WATCHES | CYLINDER WATCHES 












































Movements Movements 
7, 8, 834, 934, 101%, 13, 17, 1814, 19, and 20 Ligne 1014, 11, 13, and 17 Ligne 
In 7, 10, 15, 17 and 21 Jewels In 1, 7, and 10 Jewels 
J GOTTLIE Importer of Watches and Movements 
° in All Grades and Sizes 
47-49 Maiden Lane Tel. John 2025 New York 














DUT || = A. O. BAUMANN 


Manufacturers of 


re RAMS — GENUINE IVORY GOODS 


1 | ee; Also Tortoise Shell. Silversmiths’ Supplies. 
} SS Repairing in all its branches | 


54 West 37th Street, NEW YORK | 
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New silverware fixtures are being in- 
stalled in the new department of the S. 
& C. Gump Co. 

Carl Plate, of the International Silver 
Co., is visiting in San Francisco from the 
‘os Angeles office. 

— am, diamond merchant of 
London, stopped for a few days in San 
Francisco on a return trip from Shang- 
en Levy, of M. Schussler & Co., is 
spending his annual vacation motoring 
through the State, accompanied by Mrs. 

vy. 

oo Weinshenk, Sr., of Charles 
Weinshenk & Co., left a few days ago 
for Eureka and other points in the north- 
ern part of the State. 

His many friends in San Francisco are 
glad to see Will Pall, formerly with S. 
Nordlinger & Co., of Los Angeles, in 
the silverware department of the Em- 
porium. 

Justian Johnson, formerly with Edson 
Adams & Co., is calling on the Pacific 
Coast trade representing Sproehnle & 
Co., of Chicago. He has been spending 
several days in San Francisco. 

Harry Lewis, of the E. W. Reynolds 
Co. Los Angeles, was calling on the 
local trade last week. Another Ange- 
leno in San Francisco recently was Mr. 
Slavick, of the Slavick Jewelry Co. 

John Nathan, representing the Con- 


Angeles, is due in San Francisco within 
the next week or 10 days. Mr. Smith is 
on the way east to visit the various fac- 
tories he represents in order to do what 
he can to facilitate deliveries for his cus- 
tomers. 

Sidney Weinshenk, of the local firm of 
Mayer & Weinshenk, accompaned by his 
son Herbert, is visiting the trade in the 
Pacific northwest and sends in reports 
of tremendous business out of that terri- 
tory. Morris Mayer, the other half of 
the firm is calling on the southern Cali- 
fornia trade. Jack Miller is traveling 
with Mr. Mayer. 

The A. S. Samuels Co., Market St., 
house of “Lucky Wedding Rings” fame, 
is remodeling extensively. New fixtures 
are to be installed and the interior re- 
decorated. Patterson, well known to the 
trade on the coast in his former capacity 
of traveling salesman, is now connected 
with this firm in the watch department. 

During the early part of October an 
elaborate and complete silverware de- 
partment is to be opened in the City of 
Paris dry goods establishment under the 
management of W. F. Lannon, who will 
take charge of the merchandising of the 
new department in connection with the 
present jewelry department. He will be 
assisted by Miss A. S. Waters, formerly 
with Morton & Co., of Oakland, and 
more recently with Shreve & Co., of San 
Francisco. 








1 Cs 





equipment and stock for a new and larger 
place of business into which he is moving. 

C. S. Aehle, formerly of the Merrick- 
Aehle-Hutchinson Jewelry Co., will open 
his new store at 405 N. &th St. about Oct. 1. 
The fixtures have been installed, and the 
stock is being received and placed. With 
Mr. Aehle will be E. H. Annan, formerly 
of the Merrick-Aehle-Hutchinson firm. 

Winter hours went into effect Monday 
at the downtown jewelry stores. They will 
open at 9 a. M. and close at 5.30 P. M., ex- 
cept on Saturday, when they will be open 
until 6 p. mM. Summer hours have been 
from 8.30 a. M. to 5 p. M. The hours are 
fixed by the Associated Retailers, with 
which the downtown retail jewelry stores 
are connected. 

The show windows of the Merrick- 
Aehle-Hutchinson Jewelry Co. store at 
10th and Locust Sts., now owned by the 
Bolland Jewelry Co., are being recon- 
structed so as to afford a better display of 
the new stock that has been placed in the 
store by the Bolland company. The win- 
dows have been of the small cabinet type, 
admitting the display of only a few articles 
at a time. 

The Selle Jewelry Co., composed of Oli- 
ver Selle and E. A. Wehmueller, formerly 
of the Kortkamp Jewelry Co., will open its 
new jewelry store at 123 Arcade building, 
8th and Olive Sts., about Oct. 15. The lo- 
cation is considered one of the best in the 
city for a retail jewelry business, as all 
kinds of business will be in the new Ar- 
cade building. 

If the three men who held up the office 


: a of the Hannibal Bros. Ice & Coal C t 
joi ‘elry Corporation of New York, [Q@L LR... t a 0. a 
oy callin a the trade in San ge sofas 3617 Hebert St. the other day had arrived 


Francisco. Among those who are due 
here shortly is Ben Schloss, of A. Wallach 
& Co., of New York. 

Among those of the trade who were in 
San Francisco during the past week 
were E. F. Fitzgerald, Placerville; A. G. 
Hooper, Visalia; N. H. Burger, Placerville; 
Harry Jacoby, Oroville; R. C. Haun and 
L. A. Peck, of Merced. 

Rowland F. Allen, who is well known 
to the local trade as former member of 
the Morgan & Allen Co., is now in San 
Francisco representing Landers, Frary 
& Clark, of New Britain, Conn. He is ac- 
companied by Mrs. Allen. 

E. A. Zeisler, cashier for M. Schussler 
& Co., is receiving the congratulations of 
his many friends on his recent marriage 
to Miss Madeline Heumann, of this city. 
The young couple are now traveling 
through the southern part of Cali- 
fornia. 

E. V. Saunders, manager of the Inter- 
national Silver Co.’s office in this city, 
has been devoting part of his time dur- 
ing the past week to the annual cam- 
paign of the Associated Charities of San 
Francisco, acting as one of the captains 
in the yearly drive. 

Miss Ethel Wilkinson, who is traveling 
throughout the country in charge of 
special educational work for the Inter- 
national Silver Co. has visited a number 
of the prominent silverware departments 
in San Francisco. Miss Wilkinson 
maintains headquarters in the east. 

Ira W. Smith, manufacturers’ agent to 
the jobbing trade, with offices in Los 





J. A. B. Keith, Vandalia, Mo., was in St. 
Louis during the past week attending a 
meeting of the Masonic fraternity. 

George J. Hess, president of the Hess & 
Culbertson Jewelry Co., is leaving on a 
month’s vacation to be spent in the east. 

Mrs. C. Ploesser of the A. R. Brooks Co., 
mercantile, has recovered from an illness 
which confined her to her home for four 
weeks. 

An entire new equipment of furniture 

and fixtures is being installed in the en- 
larged establishment of the Brooks Jewel- 
ry & Optical Co. 
' L. G. Sartor, Sartor & Kroeger Jewelry 
Co., is visiting relatives at Fulton, Mo., and 
during his stay there will attend the mar- 
riage of his sister. 

Miss Virginia Marie Burke, daughter of 
J. J. Burke, president of the Brooks Jewel- 
ry & Optical Co., was married recently to 
Frank E. Murphy. 

Trophies to be awarded in the army and 
navy and the national bailoon races, 
started from here on Sept. 26 and to be 
started Oct. 1, are on exhibition in one 
of the show windows at Jaccard’s. 

Jack Gross of the Hess & Culbertson 
Jewelry Co. returned Tuesday from a trip 
to Springfield, Ill, with the St. Louis Op- 
timists’ Club, of which he is a member, to 
attend the State meeting of the organiza- 
tion. He was one of the speakers. 

J. H. Edgar, formerly of Little Rock, 
Ark., who opened a store in Hattiesburg, 
Miss., about a year ago, was in St. Louis 
during the past week purchasing fixtures, 


a few minutes later they might have got 
the $2,500 worth of diamonds which Joseph 
M. Ebeling had in his pocket. Ebeling left 
the office a few minutes before the robbers 
entered. With him departed Louis J. Han- 
nibal, treasurer of the company, with $600 
to put in the bank. As it was all the rob- 
bers got was $61 from the safe. 

The following out-of-town jewelers were 
in St. Louis during the past week: F. A. 
Woolford, Steelville, Ill.; E. E. Lawrence, 
Doniphan, Mo.; J. A. B. Keith, Vandalia, 
Mo.; J. H. Edgar, Hattiesburg, Miss: Mr. 
and Mrs G. A. Gibbs» of Russell & Gibbs, 
Hot Springs, Ark.; Robert Monaghan, Gil- 
lespie, Ill.; J. W. Berding, Union, Mo.; J. 
J. Gaffner, St. Jacob, Ill.; E. L. Barnard, 
Alton, Ill; J. C. Faulkner, Russellville, 
Ark.; James A. Bainbridge, Marion, IIl.: T. 
Ben Turnbaugh, Caruthersville, Mo.; Jeff 
B. James, Marshfield, Mo.; Otto F. Kassell, 
Cape Girardeau, Mo. 

William F. Gaier, formerly of the Bou- 
chard, Longden Geier Co. of Chicago, in 
charge of their St. Louis office, has taken 
a position with Mack M. Burnstine, dia- 
mond importer, and will represent Burn- 
stine in the central west and in St. Louis. 
He is now on the road. Lew Leavitt, for- 
merly of San Francisco, who was recently 
d‘scharged from the navy, has taken a po- 
sition with Mr. Burnstine and will travel in 
Illinois and Kansas. A. A. Klinger is on a 
trip through Texas and Oklahoma. Ben D. 
Leavitt is on a trip through Mississippi, 
Alabama and Tennessee. Jerome S. Wex- 
ler is traveling through the western terri- 
tory. 
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N addition to the highest standards of work- 

manship and the most careful adjusting and 
testing to insure uniform accuracy, South Bend 
Watch Company are keenly alive to the sales 
appeal of appearance. 









By originating and introducing new and 
distinctive designs in dials and cases and by 
insisting that even such details as boxes and 
price cards be in keeping with the high quality 
of the product, the display value of South Bend 
Watches is constantly kept at the maximum. 























Jewelers tell us that our Chesterfield 
Extra-Thin Watches always attract favor- 
able attention when displayed in windows 
or cases. 










SOUTH BEND WATCH COMPANY 
SOUTH BEND, INDIANA. 
For Years, Makers of Standard Railroad Watches. 









In spite of our largely over- 
sold condition, South Bend 
Watch advertising goes 
steadily on, building good 
will for jewelers who feature 
The Watch with the Purple 
Ribbon. Next full page ad 
in the Saturday Evening 
Post appears in the October 
18th issue. 
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That this department shall prove mutually bene. 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 
JEweEters’ CIRcuLAR regarding any advantageous 
device or plan which they are utilizing in con- 














nection with their business. 








Jewelry Store Windows | Have Observed 





Written Expressly for The Jewelers’ Circular. 




















ie my travels around a large southern 
city not long ago I noticed many 
jewelry store windows, pausing to look 
over the displays. Among perhaps a score 
of those windows there was not one that 
left any impression upon my mind. Nota 
single display had enough punch to get any 
idea across. 

The windows were filled with beautiful 
goods. There may not have been an item 
in any window not worthy of being dis- 
played. The trouble was that there was in 
each display such a varied appeal that it 
muddled the observer’s mind. No one 
thing stood out predominantly. 

If it was silverware, there were: almost 
dozens of pieces of different kinds, all 
dazzling and glittering and each one draw- 
ing my attention from the next one to it. 
Nothing made any one article stand out 
conspicuously. My eyes roved around the 
display noting unthinkingly a score of 
items and really giving no thought to any. 

If the display comprised jewelry, there 
were rows upon rows of rings or pins or 
chains, and each was worth looking at, but 
no sooner would the eyes rest upon one 
than another adjacent drew one away from 
the first. 

I looked at such displays with admiration 
because of their beauty, but in every case 
I walked on without any thought about 
what I had seen. 

There was, however, a concrete thought 
as the outcome of seeing all these displays. 
That thought was that if jewelers are to 
make their windows pay as well as they 
ought to pay, there must be an effort in 
making each display present a definite mes- 
sage, rather than in allowing it to resemble 
a traveling salesman’s sample line. 

In my own case I was a possible pur- 
chaser and I was not particular as to just 
what sort of a thing I purchased, but, of 
course, I had to be sold on the desirability 
of the article, whatever it was. There were 
plenty of desirable goods, but nothing to 
impress me with their desirability. 

Suppose one of those jewelers had dis- 
Plaved half a dozen ladies’ wrist watches 
of a certain design, each one placed in such 


a setting as would have made it stand right 
out, showing to the greatest advantage 
every bit of beauty it possessed. Suppose 
that jeweler had put back of these watches 
a sign like this: 

NEW YORK’S NEWEST. 

The wrist watch the best dressed 
women of the best dressed city 
are wearing today. 

Six Models, Each One Perfection. 


Such a sign as that would have told me 
that if I thought wrist watches as a part 
of the fashionable woman’s apparel were 
out of date, I was much mistaken.. It 
would have served to show me, if unin- 
formed about such matters, that here I 
could make a purchase that would please 
a woman who wanted to dress well. I 
would not have to depend upon my own 
cuestionable taste. Here was guaranteed 
good taste. That display could not have 
failed to say to me, “If you want some- 
thing for HER that will be absolutely all 
right, you can’t go wrong on one of these 
watches.” 

I might not have gone in and bought, 
but if there was any chance at all of my 
being interested in a wrist watch, that win- 
dow would have sent me on my way think- 
ing seriously, and if I had decided to buy 
such a watch, that store would undoubtedly 
have secured my patronage. 

There were jewelry store windows which 
contained not less than half a dozen beauti- 
ful watches, watches which would have 
lived up to all that might have been claimed 
for them by such a sign as I have indi- 
cated. But along with the watches were 
bracelets, la Vallieres, pearl necklaces, ear- 
rings and many other things. Nothing 
there to sel! me on any one of the items, 
and everything to unsell me if I had come 
there already sold on one. : 

Those jewelry store windows were try- 
ing to do too much and the result was that 
they did nothing except to serve as signs. 
When we look at a window and see a 
beautiful velvet setting on which are shown 
many expensive looking articles of gold or 
silver, we say to ourselves, “That’s a 





jewelry store.” That’s all we do say. 
Somebody with us might say, “Yes, isn’t it 
a pretty display?” But no one thinks of 
buying. 

A jeweler wants to make a new display 
after cleaning the window, so he arranges 
as a basis a series of little shelves*Or steps 
and covers them with a velvet.or canton 
flannel. Then he looks in a show case to 
see what will fit on those shelves and very 
likely he displays the goods that fit the 
spaces he has made! 

Can a jeweler making displays. on ‘that 
plan hope that they will have the selling 
appeal of a window made by a professionai 
window trimmer in a department store who 
goes to the jewelry department and gets a 
few, a very few, pearl necklaces or alarm 
clocks or boxes of silver plated ware. and 
makes a display of the one of those lines 
selected, arranging it in such a way ‘that 
the moment anyone stops to look there is 
a real idea pictured on that observer's 
brain? 

The professional window trimmer gives 
you an idea that gets to your mind as you 
walk past without stopping to look in care- 
fully. If you do stop to look in, he sells 
you on his: proposition. That is, he nay 
not succeed in making you want an alarm 
clock because you already have a good 
one, but he succeeds in making you say, 
“That certainly looks like a good clock. 
If | didn’tfhave one, I’d get one of those,” 
and the result of that is, as you know well 
enough, that while you are not going to 
buy, when you hear somebody else talking 
alarm clock, you tell what you saw in that 
window. The display got its message 
across. It had a message to get across! 

Now, the first thing for every jeweler in 
this window display work isto wait until 
he has a message in mifd before starting 
to make a display. Before taking out the 
old display, get your mind made up to 
what you want to do next. It is all wrong, 
this filling a window up with anything. you 
think wiil look pretty in it. Successful 
window displaying is not a matter of mere 
prettiness, any more than salesmanship is 
a matter of pleasant sounding language. 
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Oceans of Profit 


No. 500 Propelling Magazine Clutch Pencil 


The Pencil that is never dull. 
Six leads—Guaranteed for one year 
Put Up in Individual Boxes, Display Case with 


Each Gross 


Why do the Jobbers want this? 
Why do the Retailers want this? 


BECAUSE 


There is more profit for both Jobber and Retailer than 
any other pencil on the market—and we deliver the goods. 
No article at any price is good if you can’t get it. 


Write for Jobbers’ Quantity Prices 


The handsome display case with each gross. Sample 
- dozen $4.00 per dozen. Extra Display Case $1.00 each. 


THE HOGE MFG. CO. ric. 


215-217 Fulton St. New York City Best’ 











October 1, 1949, 
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Storekeeping Department. 























Many times I have seen jewelry store 
window displays that stopped me and held 
my attention by their beauty. I was im- 
pressed with the artistic ideas of the man 
who made the display, but I was not sold 
anything because I gave so much thought 
to the beauty of the display as a whole that 
I did not get down to thinking about the 
interest of any one item in the display. 

Just one single watch in a window, with 
cards telling what people would like to 
know about that watch, will keep a crowd 
standing in front, trying to get a good look 
at it, when a window full of watches might 
not be given a look or a thought. 

If you can’t make people think, you can’t 
make them buy. You cannot make them 
think by befuddling their minds with a 


great conglomeration of miscellaneous 
items unrelated and individually incon- 
spicuous. Unless you can make your win- 


dows show an individuality and speak an 
understandable language, presenting one 
thought at a time, they will have no ad- 
vantage over the windows of a pawnbroker 
and they will not be much different. 

The arrangement of a window to focus 
the observer’s attention upon the message 
is essential. This message may stand out 
in the form of a particularly attractive ar- 
ticle or it may be comprised in a show 
card or sign. In any case it should be in 
‘the position of greatest prominence. 

A single case of silver, large or small, 
may be displayed on a ground of contrast- 
ing color and made to look as artistic as 
you please. It is easier to make an artistic 
display with very few items than with a 
window full, and if you lack artistic ability, 
you will do well to avoid crowding the 
display. Stick to simplicity and to color 
combinations you know are safe. 

The one idea you try to get over by your 
window display may be an idea of quality, 
of beauty, even of price. And you may 
get the idea over with a display of a good 
many items if you make that idea one of 
uniform price or color or utility for all the 
articles shown. 








A farmer just arrived in town was walk- 
ing across the street and happened to notice 
a sign on a hardware store, “Cast Iron 
Sinks.” He stood for a minute and then 
said, “any fool knows that.” 
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Three Representative Show Windows 
in St. Louis, Mo. 





FRERE are three examples of window 

dressing fashions at St. Louis jewelry 
stores. Each illustrates effective utilization 
of a type of window. They range from 
the spacious to the compact. The arrange- 
ment of wares is in each case suited to the 
size and general character of the window 
display space. 

The windows of the new Jaccard’s in the 
Scruggs, Vandervoort & Barney store at 
9th and Locust Sts. are always distinctive. 
For one thing the backgrounds of rich and 
heavy draperies are retained. These would 
set off well almost any display. They are 
particularly suited to the high class wares 
which are shown in the Jaccard windows. 
In the large window here illustrated a 
clock is given dignified space in the center. 
Silver and small articles of jewelry and 
vases complete the exhibit. In two of the 
vases are placed flowers which supply the 
needed touch of color. 

The show space of the Hess & Culbertson 
Jewelry Co. in its new store at 9th and 
Olive Sts. includes two small windows on 
cither side of a single door far back on 
the 9th St. side, which have been utilized’ 
for a very pretty display of stationery and 
desk novelties. The size and the propor- 
tions of the windows are suited to a dainty 
display of that kind. The temptation to 
overcrowding of the small windows is 
avoided, and the small side ‘windows make 
a bright appeal wh’ch enables them to hold 
their own very well against the more pre- 
tentious exhibits in the large ‘front win- 
dows. 

The store of the E. H. Kortkamp Jewelry 
Co. at 421 N. 7th St. is one of the largest 
of the downtown establishments, but the 
outside display space is confined to two 
windows. The window displays there are 
arranged with a view to disclosing the rep- 
resentative character of the stock carried. 
In the one illustrated there is a showing of 
marble figures, silver, wedding rings, pearl 
baroque rings, strands of pearls and ivory 
goods. Vases are placed on a shelf above 
and back of the marble figures. 








It is said there is still a steady demand 
for diamonds. But then they have been 
much easier to get than coal.—Baltimore 
American, 


139 


Ten Commandments of General Foch 





| geval your eyes and ears ready and your 

mouth in the safety notch, for it is 
your soldierly duty to see and hear clearly, 
but as a rule you should be heard mainly 
in the sentry challenge, or in the charging 
cheer. 

2. Obey orders first, and if still alive, 
kick afterward if you have been wronged. 

3. Keep your arms and equipment clean 
and in good order; treat your animals 
kindly and fairly and your motor or other 
machine as though it belonged to you and 
was the only one in the world, 

4. Do not waste your ammunition, your 
gas, your food, your time, nor your op- 
portunity. 

5. Never try to fire an empty gun, nor 
fire at an empty trench, but when you 
shoot, shoot to kill, and forget not that at 
close quarters a bayonet beats a bullet. 

6. Tell the truth squarely, face the music, 
and take your punishment like a man; pity 
and shield the children in your captured 
territory, for you were once a child. 

7. Bear in mind that the enemy is your 
enemy and the enemy of humanity 
until he is killed or captured; then he is 
your dead brother, or your fellow soldier 
beaten or ashamed, whom you should no 
further humiliate. 

8. Do your best to keep your head clear 
and cool, your body clean and comfortable 
and your feet in good condition, for you 
think with your head, fight with your body, 
and march with your feet. 

9. Be of good cheer and high courage; 
shirk neither work nor danger; suffer in 
silence and cheer the comrade at your side 
with a smile. 

10. Dread defeat, but not wounds; fear 
dishonor, but not death, and die game, and 
whatever the task, remember the motto of 
the division, “Jt Shali Be Done.” 





A man named Dodgin had r¢cently been 
appointed foreman in a brickYard, but his 
name was not known to all the employes. 
One day while on his rounds he came 
across two men sitting in a corner smoking, 
and stopped near them. 

“Who are you?” asked one of them. 

“I’m Dodgin, the new foreman,” he re- 
plied. 

“So are we,” replied the other workers. 
“Sit down and have a smoke.” 





THREE DIFFERENT METHODS OF DISPLAY BY ST. LOUIS RETAIL JEWELERS. 
Stores from Left to Right Are Those of F. W. Drosten Jewelry Co., E. H. Kortkamp, and Jaccard Jewelry Co. 
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FIVE generations of Americans have recognized the 
BEST in glassware by the name “‘Libbey.” 


Founded in 1818, The Libbey Glass Company has earned a record 
of continuous success untouched in its field. 


That record is founded on quality goods, superior service, 
fair prices. 

What the name “Sterling” is to silver ‘‘Libbey” is to glass. 
The public today has learned to demand QUALITY. They have 


learned, too, that the name Libbey is a guarantee. 


You do not have to sell Libbey. It is a staple, supplying a 
steadily increasing demand. 
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Dealers add our reputation to their own when they handle this +) 
ane complete line of glassware. \ 
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How I Made Friends and 
Prospered in Business 








Written Expressly for The Jewelers’ Circular. 

















ORE than one energetic clerk who 
M tries hard to please has had custom- 
ers pat him on the back by telling him 
what a wonder he was and what a great 
mistake he was making by not being in 
business for himself. People who talk this 
way to a clerk are usually sincere only in 
a shallow way. Few would be drawn 
across the street or around the corner to 
trade with him merely by the magnet of 
old association. Many a young man has 
had a rude awakening in the matter of his 
supposed personal following. 

Such form of flattery was not without 
its influencee in deciding me to graduate 
from the ranks of employees, although it 
was not the determining factor. The happy 
jewelry store family of which I had been 
a member for eight years as a clerk suf- 
fered the loss of its manager, who was 
also junior partner, through ill health. 
His successor and I did not promise to hit 
it off very well together, and I thought 
it best that I should seek a change of 
scene. ; 

Back in my head had always been the 
idea of some day owning a store of my 
own, but-I probably would have delayed 
several years in making the venture had I 
not become uncomfortable in my old posi- 
tion. In any, event, I found myself in the 
course of a few months sitting at a desk 
in the capacity of proprietor and manager. 
I was in a hopeful, though not altogether 
easy, state of mind. With my doors hardly 
yet opened I already realized that how- 
ever valuable a clerk I might have been I 
had much to learn as a business man. 
Without intending so to do I had involved 
my capital and my credit beyond the 
safety line in getting ready. If trade 
should be brisk I felt that I would be able 
to meet my obligations all right. I did not 
like to let my mind dwell on what might 
happen should the public be slow in taking 
up with me. 

My location, though not in the extremely 
high rent district, was near enough to it— 
just a little ways around the corner from 
some of the best stores—to have class. If 
not large in floor space, my premises were 
modern and attractive. 

While I counted a good deal upon my 
popularity with the best class of jewelry 
buyers, I had a policy ixs mind which I 
felt would be a still greater help. A woman of 
my acquaintance once confessed to me that 
early in her social career, having realized 
that she was not handsome, she studiously 
cultivated the art of being pleasing in her 
manners. She made a good market matri- 
monially, and has always been widely popu- 
lar. I have no statistics in the matter, but 
it had been my belief that jewelers as a 
class were not good mixers, as the saying 


goes. Possibly it is a tradition of ‘the 
craft, dating back to early times, that the 
custodian of gems and other precious wares 
should, as a matter of precaution, be some- 
what of a recluse. 

This may be fanciful. As a matter of fact, 
there is a tendency on the part of the 
average merchant of whatever line to bury 
his personality too much in his business. 
In planning my venture I attached much 
importance to the advertising force of 
agreeably thrusting one’s seff upon the at- 
tention of other people. This may have 
been due in part to a certain liking I have 
for making new acquaintances. In any 
event, I decided to help make up any short- 
comings I might have as a new business 
man starting out on a modest scale by 
studied effort at winning goodwill or at 
least attention. 

This policy was reduced to routine as 
far as possible. My sales force consisted of 
two clerks. One was a man of large ex- 
perience and good standing and the other a 
competent young woman. 1 therefore felt 
free to absent myself from the store for 
an hour cr two at a time. Practically 
every afternoon I made it a point to call 
on a few people. Before starting out I 
had decided upon the persons I was to see, 
although circumstances, after I got onto the 
street, often changed the program in some 
degree. : 

Among those re¢eiving this attention 
from me were people with whom I had be- 
come more or less acquainted in my new 
position. This does not mean that I in- 
truded upon the domestic privacy of any- 
one. Such a course would have been in 
bad taste. I would drop in on the business 
‘or professional man who knew me through 
some personal transaction at the old store 
or through the fact—assumed by me—that 
I had been a favorite clerk with some 
member of his family. Even then I made 
no attempt to solicit his trade. My call 
would be apparently casual with the object 
of putting myself in agreeable evidence and 
taking advantage of any question he might 
ask to talk enthusiastically about my busi- 
ness. Perhaps I had sold him a bracelet 
for his daughter last holiday time or he 
happened to know that I had taken pains- 
taking interest in guiding his wife’s choice 
of a watch for his birthday present. This 
sort of contact I felt supplemented in a 
most valuable way the force of printed 
matter I had mailed to the home. 

I confess to the innocent subterfuge of 
strolling into a department store with the 
idea of meeting among the shoppers some 
of my old business acquaintances of the 
gentler sex. Often they would show a ten- 
dency to stop and talk for a minute or two, 
and I would adroitly seek to so arouse their 
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curiosity about my store that they would 
want to pay it a visit. 

My eye was always open to meeting new 
people, and in the case of certain men 
whom I particularly wanted to impress with 
my business personality I would try and 
study out some means, apparently natural, 
of accomplishing that end. A happy idea 
that came to me was that of writing con- 
gratulatory letters. A man would receive 
some important promotion, or be elected to 
office, or figure conspicuously in the news- 
papers as the champion of some worthy 
reform, or for some other reason would 
be open to complement. He was quite apt 
to receive a few lines from me taking 
cognizance of the matter. People are very 
susceptible to a little praise. On more than 
one occasion a man whom I did not know 
from Adam by sight has walked into the 
store and thanked me for my letter. 

Many women of free purse have some 
pet charity or are interested in public- 
spirited movements of various kinds. My 
store had good window space and I lost 
no opportunity of donating a portion of it 
for exhibits or printed matter that would 
help to exploit any worthy cause in the 
eyes of the public. When nothing more 
than a placard announcing an entertain- 
ment I took pains to give it an effective 
prominence. I was on the lookout for any- 
thing mentioned in the newspapers that 
would give me excuse for calling up 
some woman official or sponsor and in- 
viting her to make use of my windows. 
Through this means people were brought 
into the store who-otherwise might never 
have visited it. The association led to 
good-will toward me which took a prac- 
tical form. There were other: ways of less 
importance by which I thought to advertise 
my business through personal contact, but 
it is not necessary to go into them. 

Far from feeling such a policy to be 
strained and hypocritical, I had a good 
conscience in the matter. Rubbing up 
against one’s fellow human beings of the 
right sort, speaking the commendatory 
word where it is deserved, and trying to be 
helpful in small ways is a pleasant and 
elevating experience, even when there is 
an ulterior motive back of it all so long 
as that motive is a legitimate one. 

My store prospered from the start, and 
a very large share of its trade I could trade 
directly to keeping myself in evidence 
as an individual—not permitting old 
acquaintances to forget me and seeking to 
favorably impress as many new people as 
possible. I look upon this as having been 
a short cut to success. For some time now 
I have owned one of the big stores in a 
location second to none, but I still keep up 
my policy of getting out and meeting people 
every day. The time spent at this does not 
detract me from my work inside the store. 
In fact, the enjoyment and recreation I get 
from it makes me an all-around and more 
efficient business man. 








“Don’t keep calling me ‘General.’ I’m 
only a colonel.” 

“Scuse me, boss, I ain’t disputin’ yo’ 
word, but any military gent’man dat gives 
his old nigger a dollar tip is jes’ natcherly 
a ‘Gen’ral.’ ”—Ex. 
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Marmalade Set 13/843 


AMERICAN 





GOLD GLASSWARE 


Marmalade, Whipped Cream and 
Almond Sets in varied Gold decors 


Manufactured of glass made by the very best manu- 
facturers in America. 


Decorated with the purest gold in our own plant 
under our special supervision. 


Sole Distributors 
GEO. BORGFELDT & CO. 
re 16th St. & Irving Place, New York 
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ICY HOT | 


BOTTLES—JARS—CARAFES 
PITCHERS—JUGS 


Everybody is buying ICY- 
HOTS for use when motor- 
ing, picnicing, fishing, camp- 
ing, boating, for all trips and 
outings; also for home use. 
Hundreds of people will de- 
mand ICY-HOTS at your 
store as a result of frequent 




















ads appearing in the best 
magazines of nation wide 
No. 44 circulation. 
Bottle 


Many Profitable 
Sales Are Yours 


The beautiful new ICY-HOT Jug 
and Carafe Sets will grace your 
store and appeal instantly to your 
customers. 


ICY-HOTS give your customers the 
utmost in service and satisfaction. 
Guaranteed, protected against break- 
age, easily cleaned. 


Let us show how ICY-HOTS will 
make money for you. Write today 
for our dealer proposition and new 
catalog. 


THE ICY-HOT BOTTLE CO. 
222 West Second St. 
Cincinnati, Ohio 





No. 775 
Carafe 








No. 865 
Pitcher 


No. 539 Jug Set No. 180 


Motor Restaurant 




















VICTOR A. PICARD & Co., INC. 


MAKERS OF 
ENAMELED NOVELTIES 


IN GOLD AND SILVER 
7 West 45TH STREET 
New YORK 





ENAMELED CLOCKS 


FOR TRAVELING, BOUDOIR AND DESK— 
PINK, BLUE, MAUVE AND YELLOW 




















NON-TARNISHABLE FLANNEL 


For Silverware, Watch Cases, Cutlery, Bags and Rolls 
WHITE AND ALL COLORS 


Deliveries: Stock Shades—Immediate; Special Shades—3 to 4 Weeks. 
112-114 Bleecker Street 
Myron B. Levy Co., Inc.,'* ‘New Vork 

















Make Your Show a4 = Your Rent 


Many Sales are made on the Sidewalk 
Window Display Fixtures 


A Wonderful set of Patented Interchangeable Window Display Fixtures 

for displaying Jewelry, Bric-a-Brac, Clocks, Silverware and Etc. Set will give 10 
ears Good Service in effective trade pulling window trims. 

The Fixtares you see above are only a very few of the designs that can ba 
setup with the full set, besides hundreds of standard fixtures can be set up. 

Made of Oak, ‘Veathered Finish. The slabs are covered with Black, Purple. 
or Green Velvet. . Set is put up in a Hardwood Hinged Lid Storage Chest, 2° 
good place to keep the extra Younits not in use. There are thousands of sets ia 
daily use. 
No. 11 Set has 100 Interchangeable Younits For Large Windows, $28.60 
No. 11% Set has 46 Interchangeable Younits For Small Windows, $16.50 


Send for catalog. Established 39 Years. Order direct or thru your Jobber. 
The Oscar Onken Co. 4550 Fourth Street Cincinnati, Ohio,_U. S. A. 
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Fixtures set up without the aid of a tool 








The Protection Ring Guard 


Has No Points to Catch or Scratch 
EASY TO PUT ON 


In Yellow Gold 14K $4.50 Dozen 
White -_ al $5.00 Dozen 


The | Lion Safety Pin Clutch Co. 


1 Nassau St., N. Y. 





Pat. Pending Pat, Pending 
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Often Costs the 


The Most Appreciated Service 


Dealer the Least 
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N the business world the word service 
has been used more in recent years 
than practically any other word in the 
English language. It has also been used 
with so many different meanings that few 
business men have a very comprehensive 
idea of what the word does really mean. 
The automobile dealer has come to know 
it as an excuse for giving the purchaser 
the full profit on the automobile sold. Pub- 
lic utility companies have come to use 
the word to express the fact that they are 
ready and willing to sell a ride, electricity, 
gas, a long distance conversation or what- 
ever else they have to sell. Banks use 
the word to express their willingness to do 
business with you provided you meet all 
their requirements. 

All concerns use the word at one time or 
another and in nearly every case with a 
different meaning from that which other 
people have given it. It is considered 
something that all retailers must do in 
order to make a success in business. The 
desire to render service has been respon- 
sible for many of the increases in the cost 
of doing business. 

The dictionary gives no less than 19 
distinct definitions of service. These vary 
all the way from servitude to supplying 
something which is in general demand. 
A dealer who keeps his stock complete, 
therefore, is rendering service and like- 
wise the dealer who becomes the slave to 
his customers is rendering service. The 
difference is that the dealer who merely 
keeps a good stock of goods on hand re- 
tains his dignity and self-respect while the 
dealer who is a slave to his customers, 
being in service to them, does not retain 
his self-respect to the same extent. 

The jeweler like all other retailers must 
render service to his customers but he 
cannot afford to be in the service of his 
customers. The sort of service that he 
finds the most profitable to render is gather- 
ing together into his stock the sort of goods 
that are in demand by the people in his 
community and acquiring the information 
in regard to them which will result in each 
purchaser placing the highest possible value 
upon the purchase that he has made. 

It does not pay to make extravagant or 
uncalled for guarantees. One reason why 
we have to pay as much for automobile 
tires, today, as we do is because of the 
mileage guarantees and adjustment service 
of the tire companies. These placed the 
companies in the service of a certain class 
of unscrupulous and ‘careless drivers who, 
through adustments, were able to get their 
tires at less than the actual cost of tire 
mileage that resulted from their mileage. 
As a result, the careful drivers have had 
to pay for the tires ruined by the careless 
drivers, 

Rendering service to customers benefits 


all, but being in the service of any class 
of customers rarely does any one any 
good. Stores that extend credit unwisely 
and offer no discount for cash to cash 
customers very often become such slaves 
of the credit system that it ruins them. 
Doing more for any one class of customers 
than is done for another eventually re- 
sults in sufficient discrimination against the 
other customers to drive them to some 
competitor who uses all his customers with 
justice. 

Good service, therefore, means using all 
customers justly—extending the same sort 
of service to one as to another and never 
giving one class an advantage over an- 
other. 

It is peculiar that very often the sort of 
service that people value the most is that 
which costs the dealer the least in dollars 
and cents. It sometimes may cost him 
effort, but never money. This sort of 
service is a cheerful smile, an air of 
optimism, and information about the goods 
being purchased. In far too few retail 
establishments of any kind is it possible 
to secure complete and honest information 
about the goods. 

In the jewelry store more than in any 
other kind of store such information is 
appreciated. Few people know very much 
about jewelry or any of the stock that is 
carried in a jewelry store. It is not some- 
thing in which the average person is mak- 
ing daily purchases as he is in the grocery 
store. A great many people also enter 
the store with considerable diffidence. Of 
course there is a class of people who are 
at home in a jewelry store because they 
make such frequent purchases. These are 
wealthy people and good customers, whom 
it does not pay to offend. As a result they 
are bound to be given all the attention they 
deserve. There, however, is a tendency 
to become too servile, to make so great 
an attempt to please that one becomes dis- 
pleasing. Every person in the jewelry 
store should guard against such an attitude. 

It does not pay to disregard the smallest 
customer. In many respects the business 
of the jeweler is like that of the bank. The 
most profitable customers are usually those 
of the greatest wealth. Therefore, just 
as in the case of the bank there is a ten- 
dency to serve the wealthy and neglect the 
poor. 

This is a mistake and it is one that 
banks are already learning that they have 
been making. Millions of dollars were in- 
vested in Liberty Bonds that had been 
saved up in hiding places in the home be- 
cause the reliable banks ignored and in 
some cases actually refused small accounts. 
The use of this money was lost to the 
country on account of the attitude of the 
banks. 

Fortunes in this country are also won and 
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lost in record time. The person who is 
rich today may be poor tomorrow and the 
most poverty stricken person of today may 
come into a fortune in the near future. As 
a result it is necessary to use everyone 
alike and use as much patience, care and 
thought in serving the small purchaser as 
in serving the large purchaser. 


As has already been stated, service means 
supplying something that is in general de- 
mand. There is nothing that is in more 
general demand or that can be supplied 
with less cost than smiles, courtesy, ex- 
tending aid in making selections, giving 
honest and complete information about the 
goods. Though these. things cost nothing 


in dollars and cents they are comparatively , 


rare in this full combination. Very often 
the person who is courteous and smiles 
and even does his best to aid in making 
selections does not know enough about the 
goods to give the information that is de- 
sired. In these days of high prices there 
are two phases of service that are more 
valuable than they have ever been before. 
These are giving enough information about 
the goods purchased to enable the pur- 
chaser to make certain that there is nothing 
else that will meet his needs better and 
to tell him, or possibly show him, just how 
to care for or use the goods after they 
have been purchased. 


It is the jeweler who renders this sort 
of service who will sell the most. goods. 
There are a number of things in the stock 
of the jewelry store that serve the pur- 
pose of users better and in the long run 
prove cheaper than substitutes that do not 
cost as much money. If users are shown 
this fact they will buy from the jeweler, 
rather than from the ten cent store or other 
place where they have been trading in the 
past. 


It makes no difference how much money 
or effort is put into giving service to custo- 
mers; unless that service really benefits 
them permanently it does not build up 
good will for the company. Also if it 
does not benefit all classes of customers 
equally it is likely to create bad feeling 
which will greatly add to the cost of the 
service. 


Good store service, therefore, really sim- 
mers down to carrying a full and complete 
stock of the goods that are in demand by 
customers, of seeing to it that each and 
every customer receives perfect justice, no 
class and no customer being especially 
favored and showing the customer just 
what the article purchased will do for him 
and how he should use it or care for it. 
Every business man who has adopted this 
policy and this definition of service has 
prospered. If he has added to these 
optimism, smiles, and courtesy, he has pros- 
pered at a more rapid rate, but these last 
qualities have not been necessary to his 
success. 


Going too far in the strenuous effort to 
please, attempting to render too much serv- 
ice may have an effect upon the business 
very similar to that upon an automobile 
when you feed it too much gas. It may 
be necessary to throttle it down before you 
can develop the speed necessary to show 
satisfactory profits. 
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Hall Clocks 


We offer for early delivery an 
unusually large assortment 


of 


Tubular Chiming 
Hall Clocks 


fitted with Westminster Chimes 
on five tubes 
or 
Westminster and Canterbury 
Chimes on seven tubes 
or 
Westminster and Whittington 
Chimes on nine tubes 








Crystal-ware 


for 


Discriminating Buyers 
) a 











in Period design cases in both 
Bungalow and full size 


CATALOG UPON REQUEST 


Awarded Grand Prize at Pan-Pac. Int. 
No. 204 Exposition, 1916 


The Herschede Hall Clock Co. 
McMillan and Essex Place 
CINCINNATI, O., U. S. A. 


&~ Pacific Coast Rep., A. I. Hall & Son, 150 Post St., San Francisco, Cal, 
io 
X 
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Cutbill Crystal Locked Corner Wooden Boxes 


is made for particular for Shipping and Mailing 
people. 











Safest contain- 





Each piece has to un- 
dergo the most careful 
inspection at the hands 
of our very efficient 
factory superintendent. 


ers for Silver- 











ware, Jewelry 
and Watches. 
Complete line 
of Nested Boxes 
and Basswood 








Jewelers will gain Mailing Boxes 


prestige by offering it 


carried in stock 
at New York. 
Special Sizes 


Made to Order. 


for sale. 
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Bogert & Hopper 


Write for full particulars. 











Tuthill Cut Glass Co, 69 Barclay St., New York 
Middletown, N. ¥. esate ie: Telephone 


Kingfield, Maine 7416 Barclay 
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The Horological Questionnaire 





Written expressly for The Jewelers’ Circular by Lester B. Pratt 














Avutuor’s Note--Realizing that there is a scar- 
city of competent watchmakers employed or en- 
gaged in the jewelry business, we are submitting 
this article for the purpose of interesting the 
younger generation in the selection of watch- 
making as an occupation. Among the mechanical 
occupations, watchmaking stands pre-eminent as 
a clean, profitable business, eliminating the monot- 
onous routine of many other lines. ‘The watch- 
maker has invariably been honored as the highest 
example of human mechanical skill. All kinds of 
plain and complicated timepieces, as well as deli- 
cate precision instruments of every description come 
within the scope of the watchmaker’s ability. It 
would be impossible to operate our vast industrial 
system without the aid of accurate timepieces. 
Strictly speaking, the name “watchmaker” is a 
trade misnomer, as watchmaking generally com- 
prises the manufacture of watch movements. How- 
ever, the name, “watchmaker,” in the jewelry busi- 
ness, is invariably applied to one who _ repairs 
watches, and a competent watchmaker or watch re- 
pairer should be able to make practically any part 
of the different kinds and models of watches now 
in use. 

If the remarks contained in this article are “‘old 
stuff,” to the competent workman, we trust that 
it will be considered in the same spirit in which 
it is tendered, viz.: that of interesting and im- 
parting information to the beginner.—L. B. P. 


(Continued from Technical Issue of Sept. 3.) 


QuEstIoN—A ssuming that the staff has 
been securely riveted into the balance what 
shall our next operation be? 

ANSwER—We shall next consider suit- 
able balance truing calipers for our pur- 
pose. In order to do balance truing quickly 
and efficiently we must have a heavy, rigid 
truing caliper, with tips and index finger 
suitably adapted for our purpose. The 
proper balance truing caliper for our pur- 
pose is made up in the form of a figure 8, 
securely fastened together with a pin 
through the center of the two arms. The 
Pin should fit closely into a reamed hole 
through the center of the two arms and 
should have a square shoulder on one 
end, the opposite end being threaded to 
take a small nut for adjusting the end 
shake of the two arms. 

The tips should be made of Stubb’s steel, 
hardened and drawn to a purple color. 
They should have pivot holes large enough 
to take the largest 18 size staff and should 








also have cross holes close enough to the 
ends of the pivot holes to allow of examina- 
tion of the balance pivots for truth. The 
pivot holes in the tips should be formed 
to the shape of the balance pivot cones. 
The reason for this is, the complete balance 
truing operation should be done without 
removing the balance from the calipers. 
By having the pivot holes in the tips formed 
as above described, we may do any neces- 
sary bending of the balance quickly and 
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efficiently and at the same time eliminate 
any danger of injuring the balance pivots. 

The indicator of the calipers should be 
formed to approximately fit the curve of 
the balance for truing in the round and 
should also have a broad flat surface for 
truing in the flat. 

QueEsTiIon—Assuming that we have the 
calipers in suitable condition, how shall 
we proceed to true the balance? 

ANSWER—Truing a balance is an opera- 
tion which requires considerable patience 
and a great amount of skill in order to do 
it efficiently. We must have a certain 
system to follow, otherwise considerable 
time will be lost in the actual truing opera- 
tion, as well as a still more serious loss, 
unnecessary bending of the balance rim. 
Repeated bending back and forth of the 
balance rim has a tendency to disintegrate 
the metal, and a balance in this condition 
is totally unfit for an adjusted movement, 
as the deflection of the rim is not uni- 
form. 








In balance truing, a firm rest should be 
provided for the hands and elbows. The 
hands may be rested on the bench, the el- 
bows being supported by the apron drawer. 
Also, the stool should be placed at a con- 
venient height, as it is impossible to do 
our best work unless the working position 
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be a comfortable one. How often we have 
observed watchmakers sitting in an ex- 
tremely uncomfortable position while tru- 
ing a balance. We could imagine the 
strain under which they are working, also 
the results of the truing operation. Good 
work of any kind can be best done with 
the least expenditure of nervous energy. 

Systematically speaking, there are five 
general rules which should always be fol- 
lowed in balance truing: 

First: True the balance in the flat. 
Second: True the rim in the round. Third: 
True the balance again in the flat. Fourth: 
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True one side at a time. Fifth: Begin 
at the arms and work around to the cut. 

Previous to placing the balance in the 
calipers, see that the balance arms are 
perfectly flat. A short straight edge with 
a slot deep enough and wide enough to 
clear the balance staff is an efficient tool 
for this purpose. When we punch out the 
old staff and rivet in the new staff, unless 
we are very carefiil, the balance arms will 
often be sprung up or down. We can 
readily straighten them with the fingers 
and we can use the straight-edge to de- 
termine when the arms are straight. As- 
suming that the arms are perfectly straight, 
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HERE is no more reason for 

a woman’s having only one 

watch than there would be for her 
having only one pair of shoes. 


Wadsworth, through national ad- 
vertising, is pointing out to women 
the style factor in watch-wearing, 
the “jewelry element” if vou please. 


Certainly this constructive pro- 
motion of interest in watches for 
women must result in increased sale 
of watches for women. 


THE WapsworTH WATCH CASE Co. 
DAYTON, Ky. 


New York OFFICE CHICAGO OFFICE 
17 MameEN LANE 31 N. State St. 
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then we will place the balance in the cali- 
ers and set the indicator directly over the 
top of the balance rim as close as possible 
to the rim without actually touching it. 
All balance truing in the flat should ohways 
be done from the top of the rim, never 
from the bottom of the rim. We shall 
test the rim at the extremity of the arms, 
concentrating our observatiou exciusively 
on these two parts. If they are not at 
equal distances from the indicator we will 
bend an arm ..p or down as required until 
the heights are alike. aoe 
Question—How can we determine if the 
balance arms are of equal length, and how 
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can we correct this error if they are of 
unequal length? 

ANswerR—To determine if the arms are 
of equal length, we will set the indicator 
as close to the edge of the balance rim 
as possible and observe it by looking 
directly from the top of the balance. If 
the arms appear to be of unequal length, 
either the staff or the balance is imperfect 
and a new one that is correctly formed 
should be obtained. We are aware that 
many workmen stretch the balance arm 
to correct this error, but this method is 
simply botch work and should never be 
tolerated, especially if the balance be for 
a high grade movement. 

Question—Are there any further points 
to consider before we proceed with the 
actual trwing operations? © 

ANswer— No: we may next proceed with 
the most difficult part of the operation— 
truing in the flat. This is accomplished 
entirely by twisting and bending the arms 
and rims. Before proceeding further with 
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any of the truing operations, let it be 
thoroughly understood that as much as 
possible of the twisting and bending of the 
arms and rims should be done with the 
fingers. Sometimes it is necessary to use 
a wrench when truing a balance, but lev 
us be quite sure that it is necessary before 
resorting to its use. 

We will assume that the balance arms 
are straight and that they are of equal 
length. Fig. 17 represents our calipers 
with the balance placed between the tips 
and with the indicator set in the proper 
position. We will next consider the bal- 
ance in short sections as shown in Figs. 
18, 19 and 20. Iit each Fig., “A” repre- 
sents the indicator, “B” represents the 
balance at the arm, while “C” represents 
a part of the balance which should be bent 
upward in order that it may pass the indi- 
cator in the same plane that “A” passes 
it. With the indicator in position as shown 
at “A” in Fig. 18. we will move the balance 





THE JEWELERS’ 


around slowly until the point ‘‘C” is directly 
under the indicator as shown in Fig. 19. 
After making our bend, we will return the 
balance to the point “B” and adjust the 
indicator again, as it is very likely to 
have been moved during the bending opera- 
tion. Now, if we have used good judgment 
in making our bend, the point “C’’ on the 
balance will be the same distance from the 
indicator as the point “B” is. This condi- 
tion is shown in Fig. 20. It should be 
borne in mind that the indicator should 
not come in direct contact with the balance 
‘arm; simply close enough that we may 
observe the slightest amount of space be- 
tween the arm and the indicator. Assum- 
ing that we have corrected the bend at the 
point ‘C,” then we may proceed to a fur- 
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ther point on the rim, always working from 
the arm, thence around to the cut. Any 
point of the balance rim that appears to 
be too high or too low, should be bent up 
or down as required, until every part of 
the rim passes the indicator with no per- 
ceptible variation. After we have trued one 
rim, then we may proceed to true the other 
rim in the same manner, 

QueEsTIon—Assuming that we have trued 
the balance in the flat, how shall we proceed 
to true it in the round? 

ANSWER—In this case we must observe 
the balance rim directly from the top. The 
indicator should be set close to the screws 
in the rim and the curved part of the indi- 
cator should coincide as closely as possible 
with the rim of the balance. We will now 
turn the balance around until the end of 
one arm is opposite the indicator. At this 
point the indicator should be as close as 
possible to the rim; so close that we can 
only observe a very slight space between 
them. We will now consider the balance 
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in short sections in the same manner as 
when truing in the flat. These are shown 
in Figs. 21, 22 and 23. Referring to Fig. 
21, “A” is the indicator, “B” is the rim 
nearest the arm, while “C” is a bend in 
the rim which requires correction. This 
condition will be readily observed if we 
turn the balance slowly around until “C” 
is opposite the indicator. We may easily 
correct such a bend by using the wrench 
shown in Fig. 24, which is simply a piece 
of brass wire about % of an inch in 
diameter, with two polished steel pins in- 
serted in each end. In one end of the 
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wrench, the pins are spaced for large bal- 
ances, while in the opposite end they are 
spaced for small balances. We should be 
careful to not bend the rim too much at 
this point; good judgment is necessary here 
as elsewhere. If we have made our bend 
properly, the rim will appear as shown 
in Fig. 23. We will then proceed to turn 
the balance slowly around; if any further 
bends exist, they should be corrected in 
the manner described. If we have used 
good judgment in making the bends and 
have examined each successive step care- 
fully with the magnifying glass we will 
now have one rim perfectly true. Then 
ii 


. J 
or 
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we may proceed to true the opposite rim 
in the same manner. 

After truing the rim in the round, it 
often happens that it is thrown slightly 
out of true in the flat, in which case a 
slight amount of truing in the flat again 
will be necessary. 

Delicacy of touch, good judgment in 
making corrections and experience gained 
by patient practice are prime requisites in 
balance truing. It is well for the student 
to practice as much as possible on old 
balances until proficiency is attained. 

(To be continued) 





An Interesting Collection of Clocks 





CROWDED into his bachelor den in the 
rear of 1405 Canal St., New Orleans, 
Clifford D. Walton has one of the most in- 
teresting collection of clocks and antiques 
that probably can be found in the South. 
And the collection is unique in the peculiar 
manner in which Mr. Walton has combined 
the antique and the modern by placing 
electric connections in these old clocks. 

Very few persons in New Orleans have 
seen or know of this collection. Mr. Wal- 
ton has been accumulating for years, pick- 
ing up here and there a clock, at private 
sale or auction. Besides clocks Mr. Wal- 
ton has a number of treasures in bronze, 
marble and Sevres. 

One of the modernized clocks is said to 
have been constructed by a sailor. Evi- 
dently he used as a basis and old gilt bronze 
French clock. The clock is set in the tower 
of a castle. Before the castle is the waters 
of a sea and on this ride two boats. The 
boats ride up and down like on the waves 
with the movement of the clock. Mr. Wal- 
ton has inserted in this clock electric con- 
nections with a miniature electric light in 
the watch-tower above the clock. Every 
time the bobbing boat plunges into the 
trough of the wave the circuit is closed and 
the light in the tower flashes. 

Another clock similar the one just de- 
scribed but more elaborate has the boats 
dancing on the waves but also, in the back- 
ground is a windmill with the wheel re- 
volving. Mr. Walton has inserted electric 
lights in the windows and towers of the 
buildings of the mill and other edifice which 
lights them most brilliantly. 

Among the clocks are a number of 
cuckoo clocks. One is only about eight 
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inches high, the smallest, Mr. Walton says 
that he has ever seen. He also has a very 
large one with suggestions of the chase for 
its motive. It has a large stag’s head, 
crossed guns, bag, and game hanging on 
either side. This clock not only “cuckoos 
the hours but plays sweet music on every 
n hour. 

a a den of Mr. Walton are all kinds 
of queer objects besides antique and freak 
clocks and some are very beautiful. He 
has an exquisite “Beatrice” in marble, sev- 
eral fine figures of Napoleon in marble and 
bronze. An electric fountain plays beside 
Mr. Walton’s bed. Electric lights have also 
been inserted in many of the antiques and 
peculiar objects which illuminates them and 
shows their wonderful workmanship and 
beauty. Mr. Walton has also specimens 
of Russian handicraft and Japanese and 
Chinese carving. He has a crab of solid 
ivory, about life size, with all joints and 
even the protruding eyes flexible. 

When the hour strikes there is a most 
astonishing medley of noises and music 
from the numerous clocks. Some clocks are 
alarm clocks that play sweet music for ten 
minutes after the alarm bell has ceased to 
ring. 

Mr. Walton is not a dealer in antiques 
but has collected as a hobby. He says that 
some day he may decide to sell his collec- 
tion at auction but he would not part with 
any of his treasures now unless a very 
good offer was made. 

Besides the clock collection Mr. Watson 
has also quite a number of musical instru- 
ments, from a piano down to the smallest 
music boxes. 





Says It Does Not Pay to Repair 
Cylinder Watches 





CuesTER, Pa., Sept. 24, 1919. 
Editor THe JEWELERS CIRCULAR: 

I have read with much interest the dis- 
cussion “The Watchmaker’s Wage” and I 
most heartily indorse D. E. B.’s remark 
about bracelet watches. As for cylinder 
watches, however, while I have no doubt 
that a good many watchmakers will appre- 
ciate very much the information D. E. B. 
so kindly offers us, I do not think, from 
a business point of view, that it is profit- 
able to repair cylinder watches for the 
reason that all cylinder watches are cheap 
watches and most people will not pay for 
repairing them. Although the work is very 
interesting to the mechanic the result finan- 
cially does not justify the exertion. 

I also heartily approve of a rigid board 
of examiners and a nation wide organiza- 
tion in which every self-respecting watch- 
maker would be glad to become a member 
for it would protect him against the botch 
as well as the unscrupulous employer. It 
would also assist employers in getting the 
right man, for they would not have to de- 
pend on references to decide if the man 
is competent or not. Of course, such an 
organization would be expected to act as 
an employment bureau. 

But merely writing about. it does not 
get us anywhere. Let us start it. I would 
be glad to have the gentlemen interested 
suggest ways for getting such an organiza- 
tion together. Josepn A. PLoTKIN. 
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MONG the many disadvantages under 
which we were forced to labor during 

the long period of hostilities with Ger- 
many, was that of being prohibited from 
enjoying the valuable privilege of compar- 
ing our time pieces with the Naval Ob- 
servatory’s wireless time signals. Thanks 
to the cessation of the war and the Gov- 
ernment’s pleasure, we are now again priv- 
ileged to make use of this service. The 
official announcement of our Government 
that private parties might now proceed 
with the erection of radio receiving sta- 
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tions has aroused great interest among the 
watchmakers and jewelers of the entire 
country, for to all those concerned with 
the adjustment of watches it has long 
been no secret that the time signals as 
transmitted by radio were unquestionably 
superior to the old land line time signal 
systems—no matter from what angle of 
comparison. 


Efficiency Aspect 

In the ordinary telegraph wire, when a 
signal is. transmitted it is not detected im- 
mediately at the receiving station, because 
the great expanse of wire offers quite an 
appreciable resistance to the passage of an 
electric current. This necessitates relays 
at several points on the route which are 
required in order to prevent the signal 
from dying out altogether. The mechani- 
cal action taking place in the relay added 


to the natural lag of the current in the cir- 
cuit naturally causes a delay in the time 
signal. For ordinary purposes, such as the 
transmission of telegrams and time signals 
for common use, this service is sufficiently 
adequate. For comparison of fine time 
pieces, however, this is not quite satisfac- 
tory, as only a time signal which will be 
absolutely correct and invariable will serve 
the purpose. Such a time signal is offered 
by the radio service of the Navy Depart- 
ment in its radio stations on the coasts of 
the United States. 


Speed of Radio Signals 
Radio signals travel at the speed of 
186,000 miles per second, or the speed of 
light, and until something that will trans- 
mit a signal faster is discovered, this will 
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continue to be the most desirable férm in 
which time signals will be available to 
those who require them. : 

In the preface to his exhaustive treatise 
on the performance of various watches— 
“Watch Tests” is the title of the book— 
F. M. Bookwalter of Springfield, O., says: 
“The Naval Observatory has re- 
cently added a new reliable and efficient 
service in its Arlington wireless station, 
for these time signals. Any person can 
erect.a receiving station for these wireless 
signals, and may enjoy their benefit with- 
out fee or license. The writer sometime 
ago erected and equipped a radio station 
at his residence, which receives the Ar- 
lington radio time signals. This method 
is therefore more convenient and pleas- 
urable than the telegraph signals which 
he formerly used.” And again: “The ab- 
solutely reliable radio time service of the 
Washington Observatory affords conveni- 
ent opportunity to compare the service of 
watches with an unquestioned standard. 
The five-minute service enables the critic 
to compare a number of pieces at the 
end of each half-m‘nute and each minute. 
A more reliable average performance of 
any particular grade can thereby be ob- 
tained than when-only one or two watches 
on different occasions and under different 
circumstances are handled.” 

A reproduction of one of Mr. Book- 
walter’s wonderful charts is appended here- 
with. Note that the time standard of 
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comparison for these extremely ery 
observations is the Arlington time — 
The superiority of the wireless signals 
from the point of accuracy having rere 
established, we may now take into consid- 
eration the financial end of the business. 


Comparison to Land-Line Systems 

Consider the installation of a wire sys- 
tem of time signals. _ The service as ren- 
dered at present is quite costly, because the 
return on the rental of the clock is 4 
significant when fine watches are agg - 
ered, as invariably the watch may be de- 
pended upon to keep better time than the 
signal. Dependence upon the signal — 
often cause placing a fully adjusted watch 
out of position, therefore causing much 
trouble. And if the service is undepend- 
able, why pay for it? And if one pays 
for nothing he entails a financial loss. A 
wire time service is therefore a loss rather 
than an investment. The wireless time sig- 
nal, on the other hand, may be depended 
on for absolute accuracy, and the cost is 
only initial—the upkeep being generally nil 
in the case of a crystal detector being em- 
ployed. This matter will be covered later. 


Cost 

The initial cost of radiotelegraphic 
equipment is comparatively low. For gen- 
eral purposes the total expenditure need 
not exceed thirty dollars. This will be the 
case should the apparatus be built person- 
ally from the very simple specifications 
for all the apparatus, which will be in- 
cluded in these articles. Where one does 
not care to bother with the construction of 
the apparatus, or where extremely elabo- 
rate equipment is desired, there are many 
manufacturers in the United States who 
sell complete stations. The author will be 
pleased to give the names and addresses 
of these manufacturers, and also the supply 
houses where material may be bought, if 
he will be addressed care of THE JEWEL- 
ERS’ CIRCULAR. 

Method of Transmission 

Fig. 2 clearly exposes the system em- 
ployed by the Naval Observatory in send- 
ing out the time signals. As indicated on 
this chart, the time signals are sent twice 
daily—at noon and 10 p. mM.—for a period 
of five minutes, in half-minute series of 
seconds, in such a manner that the entire 
series may be utilized to correctly com- 
pare as many as ten watches at each period 
of transmission. 

The signals commence at 11.55.01 a. m. 
for the final signal exactly at noon, and at 
9.55.01 p. M. for the final signal at 10 P. M. 
It will be noted on the chart that a short 
signal—in radio parlance it is called a dot 
—is made exactly on each second. The 
duration of this signal is generally .025 
second. These dots begin the first second 
of each minute and continue until the 
twenty-eighth, where a pause of one sec- 
ond’s dot is taken before resumption of 
the last thirty seconds of the minute. At 
the fifty-fifth second a pause of five seconds 
is taken before the commencement dot of 
the next minute. This procedure holds for 
the first four minutes, the last, or fifth 
minute, being slightly different. In this 
case the final pause of the minute is taken 
at the fiftieth second and lasts until a 
long signal—a dash—exactly at the hour. 











THE JEWELERS’ 


The dash begins ON the hour, and not as 
many assume, during the last second of 
the preceding hour. 
Stations Sending Time Signals 

The wireless time signals are made avail- 
able to all in the United States desiring 
to use them through the efforts of the 
Navy Department. Radio stations of the 
Department have been assigned to this 
time service as indicated in the following 
table: 


Station Call Letter 
SVRRIMINN W BS 6 Si5 F.as ic os Sida wos NAA 
EC Se | | ee Vv AJ 
TROY WP OBES MR Cio visreieiecers dRideee ck NAR 
Dao i ee NAT 
Pan Mramiciseo.. Cale ios <6 Seare doe NPG 
AM SIERO Calo ois. n: 5:45 aco :0-060cas ras New 
PON, OOM, o8i06.5.4.466 6 6erndedecc NPW 
POMC ACQuello:, Cab cicicieissdicec. ce sce NPR 
North Head, Washn.............. NPE 


As Arlington, San Diego and the Great 
Lakes stations have each an effective range 
of at least 1,500 miles, it will be evident 
that jewelers throughout the country 
should have no trouble at all to receive 
the signals. 

Theory of Radio 

3efore proceeding with details for con- 
structing the apparatus, it may not be 
amiss to say a few words regarding the 
theory of radio, as a knowledge of the 
first principles of wireless communication 
eliminates many doubts in the mind of the 
constructor and gives him a clear idea of 
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going too deeply into the theoretical por- 
tion of radio—which is tremendously fas- 
cinating, by the way—but it will suffice to 
compare radio waves with water waves. 


It is known that a water wave is not 
caused by motion of the water itself, but 
by the alternate rise and fall of the water, 
which gives the illusion of flowing water. 
When a solid body is carried about on the 
water it does not travel because the water 
under it carries it along, but because it 











Longitude of 


Time Standard Time Wave Length 
Noon and 10 p. mM. 75th 2,500 
11 a. M. 90th 1,515 
Noon 75th 1,500 
Noon 75th 1,000 
Noon and 10 p. m. 120th 2,400 
Noon 120th . 2,400 
Noon 120th 2,000 
Noon 120th 1,515 
Noon 120th 2,800 





slides down continually into the hollows 
caused by the fall of the water—that is, 
when the object is at the crest of a “wave.” 
This motion may be easily demonstrated 
by fastening a cord to a certain immov- 
able point and giving the cord a quick 
jerk. As soon as the hand is brought to 
a standstill a wave will be seen to travel 
down the cord. If a ring is now placed 


around the cord, and the cord jerked sev- 
eral times the ring will travel toward the 
opposite end. 

Now, if a sponge be placed in water it 
will absorb into itself as much water as 





Fie: 3. 


Receiver Adapted to the 
what he is doing. . Otherwise, he is work- 
ing in the dark, and that is an undesirable 
condition. 

The fundamental characteristic of radio 
communication is its dependence upon the 
discovery of Hertz, a German scientist, 
that besides the well-known phenomena of 
induction which makes possible the trans- 
fer of energy from one electrical circuit to 
another—under certain conditions—it is 
possible to transfer a minute current to 
one circuit from another when a very high 
current is permitted to flow in a circuit 
possessing inductance and capacity. The 
space at our command does not permit 


Recestion of Time Signals. 


will fill a space equal to its volume less its 
weight. Should a force, or pressure, be 
applied to the sponge, the water which it 
holds will escape through its sides. This 
movement of water in its course comes in 
contact with the surrounding water and 
causes friction, which in turn causes the 
vibration of the surrounding water and so 
creates a wave. Should a chip of wood 
now be placed in the vicinity of the sponge, 
whenever the sponge is compressed the 
wave which that compression forms will 
cause the chip to rock. If the sponge be 
compressed many times in succession the 
chip of wood will rock as often as the 
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waves are formed. 
It will be apparent when this water ex- 


periment is tried out, that the wave be- 
comes weaker as its distance from the 
sponge increases, until at a certain point 
the wave will be entirely dissipated and a 
chip placed at that point will not rock 
when the sponge is compressed. Should 
the sponge, however, be compressed with 
greater force than was previously the case, 
the wave will be effective at a greater dis- 
tance. ¥ = 

The radio wave is quite similar to that 
described above, and the phenomena inci- 
dent to the water wave is also of a similar 
nature. Consider merely that in place of 
the sponge we have the antenna system— 
the elevated wires—of the sending station. 
Instead of water we have the ether—which 
pervades all things, be they gases or solid 
objects of either organic or inorganic com- 
position—and instead of the energy ap- 
plied by the hand we have an electrical 
current of great strength. In place of the 
chip of wood floating in water we have 
the antenna system of the receiving sta- 
tion. At the sending station there are suit- 
able instruments for causing the current to 
flow into the antenna and at the receiving 
station one finds apparatus suitable for 
the detection of the etheric disturbance. 
Quite a simple process, isn’t it? 

Since the etheric disturbance can be 
created at will, and since it is possible to 
detect that disturbance, it becomes evident 
that at the will of the person who wishes 
to create that disturbance, the disturbance 
may be caused to endure for shorter or 
longer periods, in that manner causing the 
formation of the dots and dashes of the 
telegraphic codes in a perfectly understand- 
able sequence. So is communication estab- 
lished by radio. 

In order to make possible the reception 
of these radio signals, it is necessary that 
there be an antenna at the sending station 
and one at the receiving station, so that 
the disturbance created in the sending an- 
tenna may have an effect upon the appa- 
ratus of the receiving system. It is also 
essential that the two systems be “in tune” 
—and here we stumble upon another con- 
sideration that needs clarification. 


Tuning 

It is one of the principal laws of 
sound that in order to obtain response 
from a certain metallic body when a series 
of sound waves are created, it is necessary 
that the tension, or wave length, of the 
detecting, or responding, body be equal to 
that of the body which creates the sound. 
This principle is aptly illustrated in the 
tuning forks which are constructed to il- 
lustrate this important principle. Two vio- 
lins, however, serve our purpose better. 
Two violins, we say, are placed beside each 
other and the E string on the one is struck. 
As the implement striking the string leaves 
the string, the string will be observed to 
vibrate at a very high speed and gradually 
the vibrations will die out. Now, if the E 
string on the second violin is not properly 
“tuned,” it will remain inanimate while 
the first string vibrates. If the second 
string be now tuned to a pitch equal to 
that of the first string, when one of the 
strings is struck the other will vibrate 
sympathetically. 
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Since first principles in science are con- 
sistently applicable to all branches of sci- 
ence, and since it has been demonstrated 
that the two violin strings were necessarily 
placed in tune before response could be 
obtained, it will be readily perceived that 
the tuning process may correctly be ap- 
plied to the Hertzian waves in the trans- 
mission of radio signals. The length of 
the emitted wave from a radio station may 
be readily calculated from formule pre- 
scribed for this purpose, or it may be 
measured by suitable instruments. This 
“wave length’ characteristic when stand- 


_ardized makes possible the intelligible selec- 


tion of desired transmitters, and the wave 
lengths of the stations sending the time 
signals at the various places in the United 
States is indicated in the table which was 
given earlier in the present papers. 


As indicated previously, it is necessary 
that both the receiving and the transmit- 
ting station be in tune before response may 
be had, and in order to accomplish this 
purpose it is necessary that the amount of 
inductance and capacity—for our purpose, 
amount of wire will serve—be equal in 
both cases. 


It is manifest that were it necessary to 
lengthen or shorten the size of the an- 
tenna in order to receive from given sta- 
tions, the reception of signals would be 
highly impracticable. As a remedy to this 
condition we have the whole thing con- 
centrated in the “tuning coils” of various 
kinds which make possible the lengthening 
or shortening of the wavelength without 
reference to the normal wavelength of the 
antenna. This holds true as long as we 
endeavor to tune above the wavelength of 
the antenna itself. A condenser in series 
with the antenna is necessary where reduc- 
tion is desired; we need not concern our- 
selves with reduction of normal wave- 
length, however, as time signals are sent 
on wavelengths greater than those which 
lie within the scope of the normal antenna. 

You now have the reason for the tuning 
system. Now were we to simply increase 
the wavelength of the antenna to that of 
the wavelength of the sending station and 
connect the other instruments to the tuner, 
we should have a highly inefficient set of 
instruments, for the direct connection of 
the entire system would naturally permit 
of leakage to the ground of oscillations 
necessary for the reception of signals. 
Therefore, the instrument which will ac- 
complish the tuning in the set to be de- 
scribed will be a “receiving transformer,” 
also called a “tuning transformer” and a 
“loose-coupler.” This provides for a trans- 
fer of energy from the primary circuit— 
consisting of the antenna, the ground, and 
the wire between these two—and the sec- 
ondary circuit—which is the wire into 
which the primary transfers its energy to- 
gether with the apparatus necessary for 
converting the received Hertzian waves 
into intelligible signals. 


Detector 
Now, Hertzian waves are very high fre- 
quency oscillations. That is, the currents 
change very rapidly in the direction of 
their flow. Being so fast that their effect 
on the ear cannot be detected, it is neces- 
sary that they be converted into a form of 
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energy which can be made _ intelligible. 
This is accomplished by the “detector.” 


Condensers 

“Condensers” afford an easy circuit for 
the passage of the oscillations by concen- 
trating the full energy within themselves 
and then discharging it; and in the present 
case incidentally increase the wavelength 
of the system. The telephones need no 
explanation, and we are now ready to be- 
gin the actual construction of the apparatus 
necessary in order to receive radio sig- 
nals—not only the time signals, but also 
everything else that happens to be about 
when it is the pleasure of the owner of 
the set to “listen in.” 


Building Efficiently 

In embarking upon a venture of the or- 
der which we are to undertake in the pres- 
ent instance it becomes necessary, ‘as in 
every other branch of human endeavor 
today, to carry out the plans proposed in 
the most efficient manner. That word ef- 
ficiency has received more abuse and ridi- 
cule than almost any other word 
representing any system in our language, 
and as ridicule is generally assumed to be 
an efficacious method of killing anything 
it might be reasoned that efficiency was 
eventually to die out. This, however, has 
not been the case, because we of the mod- 
ern school are too wise to lose a good thing. 
With the subject of efficiency in his mind, 
the writer has compiled a list, appended 
herewith, which gives the exact quantities 
of material necessitated in the construction 
of the receivihg outfit. Ten per cent. has 
been allowed for accidental loss or damage. 


Material Necessary 

One cabinet of any quality wood, fin- 
ished as desired, inside measurements—12” 
long by 9” high, 6” deep. 

One front panel of either bakelite or 
hard-rubber, 9” x 12” x 3/16” thick. 

Two complete switch levers, including 
knob, lever, shank and nuts. 

Twenty contact points for rotary switch 
lever. 

Two small hard-rubber knobs for coup- 
ling lever and detector. 

One piece of %” square brass rod for 
detector standards. 

14 lb. No. 28 single cotton-covered wire 
for primary. 

YZ lb. No. 22 single cotton-covered wire 
for secondary. 

Twelve feet of annunciator wire (No. 18 
D. C. C.) for internal connections. 

Twenty-four inches brass strip %4” wide, 
3/32” thick for primary supports. 

Twelve inches brass strip 1” wide, 1%” 
thick for coupling supports. 

Twenty-four inches round brass rod 
which may be threaded 8/32 Brown & 
Sharp gauge. 

One cardboard tube 4%” outside diam- 
eter, wall not over %” thick. 

One cardboard tube 3%” inside diam- 
eter, wall not over %” thick. 

Two circular pieces of wood 3%” diam- 
eter, 1%” thick; to fit snugly into the ends 
of the secondary -tube. 

Two thumbscrews 8/32 
threaded %4”, the other 1”. 

One brass cup, about 54” 
detector. 


thread, one 
diameter, for 


(To be continued) 
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EW moves call for more care and 
caution than the ones you make in 
placing your refining work. 


“61 years’ experience at it’ amply 
qualifies us to say you're safe in plac- 
ing it all our way. 


We've grown lustier every year 
through the confidence placed in us, 
and business placed with us. Special- 
izing in our one REFINING line 
makes us the dependable solution of 
your entire sweeps* service problem. 


Prove us out witha try shipment NOW. 
We'll abide by the test—you'll proft 
by red try. 





*“Sweepings, poiishings, bench sweeps, filings, 
plated scrap, old scrap, old gold jewelry, silver 
scrap, etc. 
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PLATINUM REFINER 
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in Gold, peeling and Nickel Silver, 
CA Bronze, etc. Write us for designs 

and prices. MEMORIAL TABLETS 
to commemorate events and preserve records. 
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Owren Casting Company “* Mass.” 
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[Answers are also solicited from our readers to the questions published on this page.]| 


No attention paid 10 communications unless accomoanted by full name and address of the writer. 


Question No. 3701.—To Calculate the 
Vibrations of a Pendulum. How can I 
calculate the number of vibrations of a 
pendulum by using the teeth in the wheels 
and the leaves in the pinions as a basis for 
the calculations? N. M. 

Answer—You can multiply together the 
number of teeth of the wheels, starting with 
the one that carries the minute hand (which 
makes one revolution per hour), but omit 
the escape wheel. Multiply together the 
numbers of leaves of the pinions, com- 
mencing with the one that engages with 
the center wheel. Then if the first product 
be divided by the second, the quotient ob- 
tained represents the number of revolu- 
tions of the escape wheel in one hour. 
Multiply this figure by twice the number 
of teeth of the escape wheel, and the prod- 
uct will be the number of single vibrations 
performed by the pendulum in one hour. 

Question No. 3702—-To Remove Rust 
from Steel Watch Parts. How can I re- 
move rust quickly from steel wheels, 
springs, etc. Often, certain parts of 
watches may be improved in appearance if 
the rust can be quickly removed. With 
American watches, new parts can usually 
be obtained for less than the cost of re- 
moving rust spots, but this does not al- 
ways apply in the case of imported watches. 


ANSWER—Rust can often be very easily 
removed from watch parts by covering or 
immersing the parts in kerosene for about 
twenty-four hours. Then place the parts 
in a small cup and cover with a strong solu- 
tion of sodium cyanide (about two ounces 
to the pint of water), and boil fcr a few 
minutes. The rust will be completely re- 
moved by this operation. However, if 
the parts are pitted to any great extent, 
such pits can only be removed by me- 
chanical means, such as grinding and 
polishing. Also, please remember, that 
the best and only method for removing 
rust from hairsprings is to throw the rusty 
hairspring away and fit a new one. 

Question No. 3703.—Test for Pure Tin. 
I recently purchased what I supposed was 
pure tin from a scrap metal dealer, IJ 
made a polishing lap of this material; after 
I’ had spent considerable time in turning it 
up and finishing, an old watchmaker told 
me it was not pure tin; but an alloy com- 
posed principally of lead. As I wasted a 
great deal of time in preparing the lap, I 
wish you would tell me of a definite test in 
order that I may guard against such costly 
mstakes in the future. ei EB 

ANswer—A_ chemical analysis will al- 


ways determine accurately the nature of 
any element. However, very few workmen 
are prepared with either the equipment or 
the knowledge to make such an analysis. 
It is a very interesting study if one wishes 
to take it up as a side-line. The average 
workman can readily determine if the 
metal is pure tin by certain characteristics 
peculiar to the metal. Pure tin, when bent 
back and forth, emits a crackling sound, 
termed “crying” in the trade. Try _ this 
“trick” a few times on lead, tin, white 
metal, etc., and you will soon be able to 
determine accurately which is pure tin. 
Question No. 3704.—Worn Watch Cases. 
How can I repair a case in which the 
threads have become crossed in putting on 
screw cases? If there is a tool for that 
purpose advise where we may get one.— 


M. K. 


ANSWER.—Your only recourse in such in- 
stances would be to send the case to the 
manufacturer who made the case. The 
threads in screw cases may be cut in a 
screw-cutting lathe, and special chucks are 
required to hold the center, back and bezel. 
In regular manufacturing, however, such 
work is usually done with dies and taps 
operated in connection with automatic ma- 
chines. Dies and taps of this character are 
very expensive to produce, and each make 
and size of case would require individual 
die and tap. Obviously such work can- 
not be done profitably in a jewelry shop. 


Question No. 3705.—Silversmith’s Ce- 
ment. Kindly send us a formula for silver- 
smith’s cement, We desire this for re- 
pousse work, that is, we want to make a 
cement that is pliable—W. B. 

Answer.—The following cements are 
used by chasers, hammerers, etc., on re- 
pousse work. 

No. 1.—Pitch 8 lbs., Resin 8 lbs., Brick 
dust 4 lbs. 

The brick dust is reduced to a very fine 
powder and well sieved. Melt the first 
two in a ladle or iron pot over a slow fire 
and well stir. Sift the dust in slowly and 
mix thoroughly. After cooling a little 
pour into a shallow dish or pan. 

No. 2.—Black pitch 7 Ibs., Resin % Ib., 
Tallow % lb. 

After melting and stirring add about 10 
Ibs. Plaster of Paris slowly and vigorously 
stirring. 

No. 3.—Black pitch 7 Ibs., Resin 2 Ibs., 
Tallow 1 Ib. 

Adding 7 Ibs. powdered Bath Brick and 
well mix as before advised. Points to 
remember are: 

Never let Pitch boil. 


Tallow has a softening effect. 

Resin a hardening effect. 

So with these points one can get exactly 
the right cement for his particular needs. 

It is sometimes advisable to make two or 
more grades of hardness. The best black 
Burgundy Pitch should be used. 

A cement for cane head and umbrella 
manufacturers is sold by jewelers supply 
houses but it is better to make one’s own 
and by keeping a record of just what pro- 
portion of ingredients are used you are 
able to get each time exactly what you 
want. No. 2 is probably used the most. 
The melting should be done out of doors 
over a wood fire if possible. 

Question No. 3706—Why Lathes Heat 
Up When Running.—jVill you please tell 
me why my lathe heats up when running? 
I use a motor, and find that after running 
a few minutes, the bearing that the chuck 
runs in gets hot, and binds, causing it to 
make a noise, and often to stop, as if it 
was dry of oil. I keep it in plenty of oil, 
and clean it thoroughly every week; I have 
dressed it down with an emery paper, but 
seem to get no results. Why is this? 

HH, Ras. 

ANSweER—The fact that your lathe heats 
up while running does not necessarily in- 
dicate that the spindle or bearings are 
defective. The use of a motor which 
would possibly suggest a high speed has 
very little to do with the proposition 
either, as the writer has frequently oper- 
ated his lathe at 2500 R. P. M. without 
unduly heating same. Most lathe spindles 
are made with a 3° and a 45° angle on 
the front end of the spindle; a movable 
collar is fitted on the rear end of the spindle. 
This collar is also made with a 3° and 
45° angle and the spindle is also fitted 
with an adjusting nut to take up the play 
between the front end of the spindle and 
the collar. The trouble in your case may 
be that the 3° angle on either the front 
end of the spindle or on the collar is a 
trifle too large, which would cause the 
head to heat after running for a few 
minutes. You cannot expect to correct 
such a defect by dressing it down with 
emery paper, as lathe spindles are ground 
and lapped on grinders designed especially 
for precision work. Your only recourse in 
this case would be to send the lathe head 
to the lathe manufacturer or to people who 
are equipped for such work. Also, it may be 
that you are using too heavy an oil on your 
lathe; clock oil or oil of about the same 
consistency should give good results if 
the spindle and bearings are in good con- 
dition. 








Speak with contempt of none, from slave 
to king. 

He that composes himself is wiser than 
he that composes books. 

It is more noble to forgive than to re- 
venge an injury. 

If thou injureth conscience, it will have 
its revenge on thee. 

He that cannot bear with other people’s 
passions, cannot govern his own. 

Be always ashamed to catch thyself idle. 

Approve not of him who commends all 
you say. 

Have you something to do to-morrow? 
Do it to-day. 
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GOLD, SILVER and PLATINUM 


REFINERS and SWEEP SMELTERS 


OFFICES 


24 John Street 
NEW YORK 


SMELTING WORKS: 


32-40 Flushing Avenue, BROOKLYN 
280-290 Chestnut Street, NEWARK 





Send for Bulletin 
510 A 


' They add to the Beauty 
and enhance the Value 
of fine jewelry 


Seamless platinum and platinum iridium tubing 
round, square, with square or round hole, 
rectangular, octagon and other shapes. 


AMERICAN PLATINUM WORKS 


American Platinum 


Galleries and Bracelet Boxes 
Solid and Flexible 


We use only the finest metals and the quality of 
workmanship and design match the best. For 
economy and satisfaction you can depend on our 
goods. If youare behind with orders or short of 
skilled workmen, make use of our ability to 


serve you. 


NEWARK N. J. 
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One Piece—Patented 







N. Y. OFFICE 
30 Church St. 


R. & H. PLATINUM WORKS 
Platinum Sheet, Wire and Tubing 


Any Shape or Degree of Hardness 


Platinum, Gold and Silver Refiners 


F, A, CROSELMIRE, MGR. 


Main Office: 


100 William St. New York 


Works: 


Perth Amboy, N. J. 











Established 1862 


JOHN AUSTIN & SON 


Gold and Silver 
Refiners, Assayers and Smelters 
74-76 CLIFFORD STREET 


PROVIDENCE, R. I. 








A higher price paid for 
jewelry, diamonds, old gold, 
platinum, silver, mercu 


magneto points, ‘false teet 
crowns, filings, sweeps, precious metal ores 
in the rough, etc. Cash by return mail, an 
goods returned if our offer is refused. Ohio 
Smelting & Refining Company, 231 Lennox 
Building, Cleveland, Ohio. 


THE BUYERS’ DIRECTORY 
Price $1.00 
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Evolution of the Comb from Its Teething Days 


Romance and Adventure Abound in the History of the Comb. The Beautiful, Modern Comb Is the Out- 
come of Centuries of Evolution. This Development, from the Crude, Tediously Contrived Comb- 
ing Devices of Pre-Historic Ages to the Skillfully Manufactured Combs of the Present 
Day, Is Interestingly Traced in the Accompanying Article 





From the du Pont Magazine 




















ROMANTIC cross-section of the his- 
tory of the race is the story of the 
comb. The thrill of danger, the call of 
chivalry, the research of science, the on- 
ward march of commerce and the ever- 
changing modes of human adornment—all 
have figured in the development of primi- 
tive man’s toothed stones, 
strings of thorns and similar 
crude devices into the mod- 
ern comb. 

Countless incidents of ro- 
mance and adventure cluster 
about its ages-old_ career. 
Many a swain of bygone cen- 
turies has risked life and 
limb to secure an ivory tusk 
from which to fashion a 
comb for the lady of his 
heart; many a craftsman of 
ancient days has spent a life- 
time striving to acquire skill 
and fame as a carver of 
combs; and many a doughty 
sea captain has risked his 


the wide diversity, both of styles and ma- 
terials, that has characterized the develop- 
ment of the comb from century to century. 

Almost every sort of material which 
could be adapted to the purpose has been 
used for making combs. Ancient combs 


made of wood, bone and horn have been 





























seem to have taken a stronger hold on the 
human fancy than any other combs the 
world has seen. This attraction, it would 
appear, was due more to the beauty of the 
material than to the craft of the makers. 
The exquisite coloring and delicate grain 
of ivory distinguished it, early in the his- 
tory of the race, as one of the 
precious things of earth. Its 
appeal as a thing of beauty 
made its impression even 
upon the untutored fancy of 
mankind in the early ages— 
an impression all the more 
notable when it is remem- 
bered that the struggle for 
mere existence in those days 
made the utilitarian value of 
a thing the fundamental 
measure of its worth to man. 

The popularity of ivory 
grew with time and has en- 
dured into the present age; 
indeed, the demand for ivory, 
even at tremendous prices, 


TOP PICTURE SHOWS SAW CUTTING MACHINES; PICTURE AT LEFT SHOWS EMPLOYES TAPERING TEETH ; AT THE RIGHT ARE SHOWN 
THE POLISHING WHEELS. 


vessel in storm and gale in order to 
fetch from distant lands a cargo of precious 
ivory to be made into combs. 

In the early ages but little attention was 
given the comb and its development. As 
Civilization advanced, however, the comb 
grew steadily in importance and became, in 
time, an integral part of the personal equip- 
ment of the race. Men began to study its 
Possibilities for improvement and modifica- 
tion. The result of that effort is seen in 


found in the prehistoric Swiss lake dwell- 
ings. Boxwood combs’ were popular 
among the Greeks and Romans, although 
combs made of metal seem to have been 
used in Central Europe in an earlier age. 
The ancient Egyptians, whose strong es- 
thetic sense sought constantly to combine 


beauty with utility, carved exquisitely 
grained ivory combs out of the tusks of 
elephants. 

These ivory combs of the Egyptians 


long ago passed far beyond the normal 
available supply. The source is limited, 
and the annual production is, of course, 
correspondingly so. But the heart of 
womankind, traditionally fond of “pretty 
things,” still craves ivory, and that crav- 
ing has had a very direct and definite in- 
fluence upon the career of the comb. 

The genuine ivory comb of centuries ago 
is no more, but in its place, today, upon the 
dressing table of the modern woman of re- 
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LEES & SANDERS. 


Every Process Carried Out Under the 
Supervision of One of the Firm | 
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ALARM CLOCKS QUALITY STYLE PRICE 


FULLY GUARANTEED MANUFACTURERS AND IMPORTERS 


In case lots of fifty clocks or more, the SWISS WATCHES 


following prices apply. Assorted clocks in 


gy pte CONCORD WATCH CO 
OUR LEADER, Top bell, $1.25 » 

















sane egal eniaaaapain — 15 MAIDEN LANE NEW YORK 
ESKA No. 2, Intermittent, 2.00 
ESKA No. 3, Eight-Day, 2.50 
RADILE No. 1, Luminous, 2.25 
RADILE No 3, Luminous, 3.25 


RADILE No. 4, Luminous, 2.00 
CUPID, 2-inch, Alarm, 2.90 
BETTER ORDER YOUR SUPPLY NOW 

- FOR THE FALL 


Samples Sent on Request 


ESKA MANUFACTURING CO. oe ee 


BALTIMORE, MD. ‘ 
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Can You Get Better Prices Than These for Your HERKULES SAWS 
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. per dwt. 








Kt....45c. per dwt. We have been serving our customers satisfactoril ear F oO 7 Maiden Lane 
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= _- oe per = We pay special attention to mail and express orders; we ey the ISHER BROS. New York City 
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16 oo per dwt. specialty. Returns on express orders will be made within 24 hours. 
s _ od oy ur reputation is our strongest guarantee. . 
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24 Kt...$1.00 per dwt. “ - 5 Bet. Nassau and William Sts. Price $1.00 
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finement, rests its exact replica—a comb 
that reproduces to a nicety the beauty ot 
color, the grain and the daintiness for 
which ivory is noted. The resources of 
science and the skill of man have over- 
come nature’s parsimony in the production 
of ivory by bringing into being an exqui- 
site “sister product’—known as py-ra-lin. 

The modern ivory py-ra-lin comb origi- 
nates in the cotton fields. Raw cotton of 
the very best grade is made into tissue 
paper, which is then treated with nitric and 
sulphuric acids. The purpose of the acit 
treatment is to make the cotton paper solu 
ble in alcohol and camphor. 

The paper is next washed to remove any 
free acid and then put through a dehydrat- 
ing process for the removal of the water. 

The resultant substance is compounded 
with camphor, alcohol, the desired dyes or 
pigments and stabilizing materials. These 
ingredients are all thoroughly and carefully 
ground together to produce a plastic, col- 
loidal mass, which is worked and kneaded 
between massive rollers until it is of the 
proper smoothness and consistency. This 
material is formed into “cakes” from four 
to six inches thick, and these “cakes” are 
sliced into sheets of the thickness desired 
for the kind of comb to be made. It is 
possible to cut the sheets in any thickness 
from 5/1000 of an inch up. 

The sheets are hung in seasoning rooms, 
where the solvents slowly evaporate, until 
thoroughly seasoned, after which they are 
ready to be made into combs or other 
articles. 

The combs illustrated are made either 
by saw-cutting or “twinning,” each process 
being particularly adapted to the making 
of certain types of combs. In the saw-cut 
method, a solid piece, of the exact size and 
shape of the comb to be made, is cut from 
a py-ra-lin sheet. Sheets of different thick- 
nesses, of course, are used for different 
kinds of combs. 

Out of the “comb plate” thus formed, 
the teeth are cut by a saw. The edges and 
corners are then smoothed and finished by 





SAW TEETHED 


THE JEWELERS’ 


use of an abrasive wheel working at high 
speed. The traces of the finishing tools are 
removed and the edges further smoothed 
by buffing the combs on a buff roller. 
Finally, the combs are polished on a buff 
made of soft cloth, on which a specially 
compounded paste has been spread. When 
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ties of the real ivory combs of long ago, 
end, at the same time, mark the very 
furthest advance in modern comb making, 
from the viewpoints both of design and 
sanitation. Beauty and cleanliness, how- 
ever, are not the only considerations that 
figure in the selection and judgment of a 


COMBS MADE BY TWINNING PROCESS. 


polished, the finished comb is ready for in- 
spection. 

The “twinning” or “parting” process is so 
called because two combs are cut, at the 
same time, out of the same piece, and 
“parted.” There is cut from the large 
py-ra-lin shet a solid piece whose size and 
contour are like those of two combs which 
have been laid, with interlocking teeth, 
upon a flat surface. The plate is placed 
on the carriage of a “twinning” machine, 
where it is automatically cut so that, by one 
operation, two combs with interlocking 
teeth. are produced. The combs are 
“parted,” and, from that point in its manu- 
facture, each comb is handled and treated 
separately, practically as if it were a saw- 
cut comb. 

The combs shown, whether formed by 
saw-cutting or twinning, reprsent the 
very best, both in material, manufacture 


and design, in the present day development 
of the comb. 


They reproduce all the beau- 








COMBS FROM BLANK TO FINISHED COMB, 


comb. Proper care of the hair demands 
that the comb be smooth and the teeth 
properly tapered. In these respects the 
combs illustrated meet every requirement. 





A Tip to the Admiral 


A certain admiral whose addiction to 
strong language is well known in the navy 
was one day inspecting one of the ships 
under his command. When he came to the 
brig (ship’s jail) his piercing eye traveled 
from one to another of the prisoners, who 
were evidently ill at ease under his scrutiny. 

“What the —— are you in for?” he de- 
manded of one. 

“For using profanity, sir,’ 
reply. 


’ 


was the meek 








“What’s your name?” 

“Isaac Fitzpatrick Cohen.” 
“What’s the Fitzpatrick for?” 
“For protection.” 
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Mills: Paterson, N. J. 


Silk-Ribbons for Wrist Watches: 


SAUTOIRS 


We are the ONLY manufacturers making the real EXTRA HEAVY all silk ribbon for wrist watches. SUPERIOR 
to all others; used EXCLUSIVELY by the high class watch importers, jobbers, manufacturers and retailers. As we 
were the pioneers in the making of this ribbon, we have gained the knowledge of the jeweler’s wants, consequently 
carrying in stock, light and heavy weight qualities, all silk ribbons in many widths, from 3/16” upwards, made to meas- 
ure the standard wrist watch slides and clasps. 


SEND FOR SAMPLES 


FOBS 





REINHARDT MANUFACTURING CO. 


MANUFACTURERS HIGH GRADE RIBBONS 
251-253-255 Fourth Avenue, Corner of 20th Street 


NEW YORK 


Telephone Gramercy 569 





























teed for the life of the clock. 


Handsome—well made—6 inches 


alarm—a feature which no other 
push the button to stop the alarm! 


Jobbers—Write for our big discoun 


It’s a seller! 


332 Broadway 














long. Has real radium dial—unusually bright and guaran- 


The fastest selling radium dial alarm clock on the market. 


| back bell—heavily nickeled—built for service. 
The “HANDYLITE” has our patented Shut-Off for the 














B Da Geneva chemists have gained 
y y; supreme power over the whole 
problem of horological lubri- 

e cating. 800 horse power of elec- 

trical energy must be em- 

y 1g ployed in our exclusive elec- 
tro-chemical process to create 

the lubricating value that is 


Can you con- 


in Geneva Oil. 
e eeive this value to be easily 
destroyed? Geneva Oil com- 
6“ ° 9? bats gumming and evapora- 
all y ite tion and is entirely free from all acids 
ond impurities. Just say to your ma- 
terial dealer: ‘‘I want Geneva Oil.’’ 


The leading dealers are quick to assign = 
e S ou Geneva oil its recognition and carry it in stock, 
e Send for a sample bottle and free set of standard labora- 
the Time tory litmus test papers for detecting acid in oil. 
GENEVA PRODUCTS CO. 
And Tells 80 Nassau St., New York, N. Y. 





You Right! 





Here is southing your extomers went! The HANDY. | | EP. REICHHELM & CO.., kx. 
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Jewelers’ and Metal Workers’ Supplies 
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Swiss” Files Lo. x 1 


Representing 


AMERICAN GAS FURNACE CO. 


Gas Blast Furnaces, Heating Machines, 
Pressure Blowers, Fuel Gas Plants 




















The Bartlett Manufacturing Co. Send Blast, | AMERICAN.SWISS FILE & TOOL CO. 
- - NEW YORK 


Price, $20.00 


Hew Verk Chy 24 John Street - 
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‘ receive the same courteous treatment which has for so 


Such as is here depict- 
edin genuine photo- 
graphic reproductions 


of a case repaired by our expert mechanics stands out 
as a beacon light in forceful blazonry in attestation of 
the high-grade work turned out by this house. For 
over 30 years we have specialized upon the complete 
restoration to original shape of seemingly worthless 
cases and have builded a reputation for superior work 
surpassed by no other watch case repair house in the 
country. Irregardless of how badly battered up a case 
may be, we restore it to its original shape speedily and 
accurately, and especially solicit work refused by other 
firms because of the difficulties incident to successful 


WATCH CASE REPAIRING 


Work by mail or express receives the same painstaking 
care as work brought in, and you can safely expect to 
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long a time characterized our house. Our prices are 
right. We add only.a fair and legitimate profit to the 
actual cost of the job. We don’t believe in killing the 
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You’ll be glad to know us. 


CKER-HECKMAN CO. (ciiisisvert.) Sos neywors ben. 


OURS IS THE HOUSE THAT 
“DELIVERS THE GOODS” 


~ goose that laid the golden egg—we expect you to come back, and so treat you accordingly. Every piece of workis absolutely guaranteed tobe right. Send 
today—NOW —for free circular and price list, or, better still, favor us with a trial order. 









Send for prices on special work. 
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How We Can Best Adopt Standard- 
ization for Platers’ Solutions 
in Individual Plants 











A paper rcad at the American Electro-Platers’ Society convention held at Philadclphia, Pa., 
July 1-3, 1919, by Charles H. Proctor. 

















(Continued from issue of Sept. 3.) 
PRACTICAL STANDARDIZING. 


MIGHT continue to elaborate upon simi- 

lar lines of thought, but I am going to 
tell you as briefly as possible how many of 
our members have accomplished practical 
standardization by the aid of a standard 
solution they have developed for their indi- 
vidual plant. These solutions are con- 
trolled by volt and ampere meters and in 
many instances with the ampere hour meter, 
which controls the rate of deposition and 
with standard stock replenishing solutions 
which take care of the deterioration of the 
solution under continuous operation. 

If we started at the beginning of “stan- 
dardizing” plating methods it would be 
with the erection of a suitable building that 
would be best adapted for plating purposes. 
The building would be situated at a point 
between the basic production of the mate- 
rials to be plated and the final assembling 
and shipping department. This would in- 
clude the final polishing and lacquering. 
Production then would always be continu- 
ous or in other words, moving in the same 
direction. 

The most approved method of light, 
ventilation and sanitation should be im- 
portant factors in a new building. It is 
somewhat difficult to incorporate them in 
an old building, but when possible changes 
should be made. Modern facilities for 
handling the product should be installed 
and when necessary an overhead track 
system with compressed air or electric 
hoists should be used to move the product 
in bulk form to the cleansing and pickling 
tanks. Small steel articles should be me- 
chanically cleaned and pickled by tumbling 
whenever possible, as it can be done at a 
low cost of labor. Standard cleaning and 
pickling solutions should be installed and 
should be maintained as such. 

If mechanical and still plating are to be 
done upon a fairly extensive scale and solu- 
tions for electro-cleaning are included, then 
it is advisable to have two separate units 
for current—one at six volts and the 
other at twelve volts. In my opinion the 
separate unit system for mechanical and 
still plating is the most efficient if the plat- 
ing is done upon an extensive scale, other- 
wise the three wire system would be advis- 
able. When installing new generators 
always figure one-third in excess of the 
current needed for production as you will 
then prevent the overloading of your gen- 
erator which naturally results in a greater 
tank efficiency and a longer life for the 
generator. Mechanical cleaning and plat- 
ing should be confined to one section of 
the plating room and the still cleaning and 
plating should be confined to another part 
so that the operations will not conflict with 


each other. Tanks for mechanical and still 
plating solutions should be of the most ap- 
proved type and all tanks that are used for 
plating should be controlled by volt and 
ampere meters, together with modern rheo- 
stats of sufficient current carrying capacity 
so that no loss of current will occur from 
the generation of heat due to resistance. 
Conducting bars and rods should preferably 
be of copper and of sufficient diameter or 
cross section to give ample current carry- 
ing capacity to the tanks without the gen- 
eration of heat. This also applies to tank 
rods and connections. 

Generators should be controlled by volt 
and ampere meters so that the full current 
generation can be read when all the tanks 
are in operation. Panel switchboards 
should be used and gold and silver solutions 
should be controlled by a standard ampere 
hour meter, especially if heavy deposits of 
these metals requiring two hours or more 
for deposition are desired. The use of the 
ampere hour meter will save a great deal 
of money and it will pay for itself many 
times over. 


The weight test was used for many years 
in silver plating steel knives and forks and 
is still in vogue in some plants. The 
method followed was, after polishing and 
cleansing the knife and fork, they were 
dried out carefully and weighed. The ex- 
act weight of the knife or fork was kept 
as a record and it was presumed that all 
the knives or forks would weigh about the 
same. The sample knife was then sus- 
pended upon a separate wire in the solu- 
tion, the balance of the lot of knives and 
forks (say about twenty dozen) were sus- 
pended upon frames insulated with hard 
rubber, except at the point of contact with 
the articles being plated. At frequent in- 
tervals during the time of plating the 
sample test knife would be removed and 
dried in alcohol and weighed. If the knives 
were to have twelve pennyweights of silver 
(Troy) deposited per dozen then an al- 
lowance of two grains per knife was added 
for loss in finishing. The amount of silver 
deposited was then 26 grains and when this 
amount had been deposited on the sample 
test knife the entire batch was removed 
from the solution. 


Today with the use of a standard ampere- 
hour meter the pointers on the dial are set 
according to the number of ounces of silver 
that are to be deposited. If it is desired 
to deposit 26 grains per knife then it would 
require 12 ounces and one pennyweight of 
silver for twenty dozen knives, and so the 
pointers on the dial would be set accord- 
ingly. When sufficient amperes have passed 
to the solution an electric alarm rings, 
denoting that the amount of silver has been 
deposited. As the ampere law is a fixed 
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law in relation to the metal being deposited 
then only when a sufficient amount of am- 
peres have passed through the solution 
will the required amount of metal be de- 
posited, irrespective of the time required. 

As time is an important factor in stan- 
dardizing methods of production then to 
produce efficient and rapid results in the 
shortest time possible we must have stan- 
dard solutions of the highest efficiency, 
which means ounces of metal per gallon of 
solution if we desire to carry the greatest 
amount of amperes upon a given surface 
area. We must bear in mind that one 
ampere in one second, one minute or one 
hour will deposit a certain weight of re- 
spective metal, every additional ampere will 
deposit an equivalent amount of metal. So 
ten amperes will deposit ten times as much 
metal as one ampere in the respective time. 
Then what is most desired is a standard 
solution of the greatest efficiency and of a 
composition best adapted for the basic 
metal upon which the deposit must be ap- 
plied. 

Here is where the assistance of the Bu- 
reau of Standards comes in and with the 
assistance of the members of the Ameri- 
can Electro-Platers’ Society standard solu- 
tions can be developed that will prove of 
untold value to the plater and the plating 
industry. Create standard solutions of the 
respective metals and then leave the rest to 
the individual plater to maintain his 
standard solution upon a_ standardized 
basis. It can be done. 

SUGGESTIONS FOR THE PLATER. 

Until such a time as we have universal 
standard solutions the plater should de- 
velop efficient solutions for his particular 
plant. First decide upon the composition 
of the solution, the number of ounces of 
actual metal per gallon of solution that 
will give the most efficient results. It. 
makes no difference whether the solution is 
to be of gold, silver, nickel, copper, bronze, 
brass, zinc or in fact any of the other 
metals, the weight of metal as originally 
used in preparing the solution should be 
maintained. A low internal resistance of 
the solution should always be produced or 
in other words a highly conductive solution 
should be the aim of the plater in prepar- 
ing his standard solution. 

In my travels through the various sec- 
tions of the United States I have found 
that some solutions, even though made up 
with the proper amount of metal and cya- 
nide or acid, give poor results as far as 
efficiency is concerned, because the internal 
resistance of the solution was extremely 
high. In other words the amperes did not 
flow through the solution because they met 
with resistance that reduced the maximum 
of ampere efficiency, even as the most effi- 
cient mechanical machine will not produce 
its maximum of efficiency unless the fric- 
tion of the various working parts is over- 
come to a minimum. Friction or resist- 
ance is overcome in machinery by the use 
of an efficient lubricant or specially devised 
bearings which in turn must be lubricated. 
So we might liken an efficient and a highly 
conductive solution to a mechanical ma- 
chine that has all the elements in its com- 
bination to overcome the friction of re- 
sistance. 

When you have finally decided upon the 
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MADE IN GOLD, SILVER AND BRONZE 


HeErRPERS Bros. 


SETTING MAKERS 


EST. I86S 


18 CRAWFORD ST. NEWARK, N. J. 











The Best Watch Glass 
Ever Made 











PRICE LIST we 
Per Doz. Per Gross Gross" 
K.K. GENEVAS (Hunting)..... $0.50 $5.40 $60.00 


K.K. MICONCAVES (Open face) .50 5.40 60.00 
K.K. NEW EMPIRES (Open face) .90 9.50 


K.K. LENTILLES (Open face)... 1.20 13.00 
All of the Above Prices Subject to a Cash Discount of 6% 


VAN & VAN 


Importers of K.K. Watch Glasses 


3146-48 State St. CHICAGO, ILL. 























New Haven Tambour No. 14 


Wm. Hobbs Clock Co. 


Incorporated 


10-12 Maiden Lane, New York 


Wholesale Distributors 
Seth Thomas Clock Co. 
New Haven Clock Co. - Sessions Clock Co. 
Waterbury Clock Co. Wm. L. Gilbert Clock Co. 


Jewelers’ Saws 


Made in U. S. A. 


“Equal to the best ever imported” 


Size 8/0 6/0 4/0 2/0 1 2 4 6 
Price $3.50, $2.90, $2.50, $2.50, $2.50, $2.50, $2.40, $2.40 gross NET 


We guarantee quality and will replace any if found 
unsatisfactory. 
JEWELERS’ TOOLS AND SUPPLIES 
WORTHINGTON & RAYMOND, INC. 


71-73 MURRAY ST., 
NEW YORK 


























The Jewelers’ Circular Buyers’ Directory 


of the Manufacturers, Importers and Jobbers in the 
Jewelry and Kindred Trades 


PRICE ONE DOLLAR 


Copyright, 1918, by . 


The Jewelers’ Circular Publishing Company 


11 John Street, New York 








GREEN’ S 1919 MODEL, AUTOMATIC ALTERNATING 
DEMAGNETIZER—Type 36 


A real Demagnetizer, absolutely guaranteed) 


Will last a lifetime 


Complete with 6 feet flexible 
cord, plug, etc., attached ready 
for immediate ‘use, alternating 
current, 100 to 115 Voltage. 0 


Cycles. 
Net Price 
F. O. B. New York 






° 81 pn Street 
The W. Green Electric Co. NEW YORK, u. 6 A 
Makers of Direct and Alternating Current, Polishing and Buffing Motors, 
Plating Dynamos, Dynamotors, Motor Generators, oe 
Send for price lists J M101-E 70 and E 7: 
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composition of the solution come to a 
decision regarding the temperature. A 
normal temperature is 70 degrees Fahr. 
The efficiency of gold and copper solutions 
is always increased by high temperatures. 
Properly prepared brass solutions are more 
effective at 100 degrees than at 70 degrees. 
Silver solutions should be operated at as 
near 70 degrees as possible. Many mem- 
bers of the Society claim that hot nickel 
solutions produce deposits in one-third of 
the time required for solutions of cold or 
normal temperatures. There is, however, 
a maximum temperature that can be used, 
but beyond that maximum, which should be 
about 160 degrees, the deterioration of the 
solution is too rapid and would prove a dis- 
advantage as far as efficiency is concerned. 
It is also advisable to always control the 
temperature of solutions with standard in- 
struments that can be purchased from re- 
liable manufacturers and such instruments 
have automatic control when set for any 
desired temperature above normal. 

After an efficient standard solution has 
been installed the next step is to decide 
how much metal must be deposited upon 
the articles to give a satisfactory finish or 
wearing surface or a finish that will stand 
up under a specified test such as the gov- 
ernment requires. Some experimenting 
will be required to decide this question. 
The ampere law, as applied to the deposi- 
tion of the various metals, will have to be 
studied very carefully, and the voltage to 
support the amperes will have to be con- 
sidered because the volt is the pressure 
that supports or carries the load. When 
solutions are low in conductivity more 
volts will be required to force the amperes 
through the solution. It must be remem- 
bered, however, that the ampere law is 100 
per cent. Efficient solutions that are prop- 














erly prepared can be worked very close to ° 


the point of 100 per cent but it is well to 
make tests because very few solutions give 
this maximum of efficiency. 

When the electro-chemical equivalent 
and specific gravity of a metal is known 
and this knowledge can be gained by 
studying any reliable text book, the thick- 
ness of the metal deposited per hour with a 
given current density may be readily calcu- 
lated and from this the thickness per hour 
for any given current spread over a suitable 
area may be deduced. When you have 
compiled the data for the various kinds of 
articles and surface area that is to be 
plated, figuring on the basis of tank loads 
you have then created a standard for your 
own individual use; based upon the weight 
of the metal to be deposited, the number 
of volts and amperes and the specified time 
required to deposit the metal upon the sur- 
face area of your tank load. 

For example, we will presume that you 
have installed .a very efficient copper 
cyanide solution made up on a standard 
basis with a definite amount of metal per 
gallon, free cyanide, conducting salts, etc. 
The tank has a solution capacity of, say, 500 
gallons, you have figured out that you can 
obtain a deposit of sufficient thickness that 
will answer your specifications either indi- 
vidually or otherwise in thirty minutes 
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using 4 volts and 400 amperes, figuring on 
a basis of 90 per cent. efficiency of the 
solution. It would then seem that if the 
solution could be maintained at the same 
maximum of efficiency day by day, under 
the same conditions and upon the same 
surface area you would be able to repro- 
duce identical results, or in other words, 
you would have standardized your solution, 
your methods of control and a definite pro- 
duction. 

It is not a difficult problem to produce 
a standard solution, to apply efficient 
methods of control, to figure out the amount 
of metal to be deposited on the surface of 
your product based upon the ampere hour 
law, but it is a somewhat difficult proposi- 
tion to control the solutions day by day to 
product the same efficient results. It, how- 
ever, is being done, many of our members 
accomplishing it even with brass solutions 
which as a rule are more difficult to con- 
trol than any other solution, except per- 
haps a bronze solution. This is perhaps 
due to the fact that two metals have to be 
considered in these solutions. One of our 
members recently informed me that he had 
adopted standardized stock solutions for 
replenishing his brass solutions. He had 
previously had considerable trouble main- 
taining the brass solutions so that they 
would give a uniform color and a satisfac- 
tory thickness of deposit day by day. The 
amount of chain that was plated was 28 
tons per day in the busy seasons, so it was 
a nerve racking proposition under the old 
method to keep up the production. How- 
ever, since he has adopted standardized 
methods of replenishing with concentrated 
stock solutions and with complete current 
control his troubles have entirely ended. 

Of course, this plater spent some time in 
developing his system for 28 tons of chain, 
such as we see used for non-skid tire 
chains, causing some solutions to be 
“dragged” out when they are run for 24 
hours per day. It is not the metal cy- 
anides, conducting salts or even the water 
used in the solution that are dragged out 
as separate factors, but the entire composi- 
tion of the solution comes or is dragged out 
and must be replaced to maintain an effi- 
cient production. The decomposition of 
the free cyanide due to anode reduction, 
the evaporation of the water used in the 
solution, all such factors had to be con- 
sidered in preparing the concentrated 
stock solutions for replenishing purposes, 
but this plater and other platers have ac- 
complished it and so can all platers. 

Replenishing stock solutions should be 
made up in concentrated form upon the 
basis of the original formula, using the 
least amount of water possible, but with 
the increased amount of cyanide required 
as free cyanide to replace decomposition 
under electrolysis. The same method 
would apply to any type of solution, acid 
or alkaline. The plater whom I mentioned 
above makes additions to his solutions 
when they are running to their full capacity 
about twice a day. 

If the amperage during the time of re- 
plenishing the solution which should al- 
ways be made according to the standard 
measure of volume—gallon or otherwise— 
should fall below the normal amount that 
has been figured out based upon the total 
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surface area or tank load of work, then 
small proportions of cyanide should be 
added per gallon of solution. I would sug- 
gest that you start with %4 ounce per gal- 
lon, but with acid solutions % ounce per 
gallon should be the maximum added at 
one time. If the amperage does not then 
return to normal and if everything else is 
as it should be then small proportions of 
the stock solution in addition to the regular 
amounts should be added. The voltage 
and amperage should then become normal. 

If what I have written creates an in- 
centive to produce a higher basis of effi- 
ciency in your individual plant, gives you 
some ideas along which lines you can pro- 
duce a “standard,” then I have been fully 
repaid. 

What has been accomplished by one 
plater can be accomplished by another. We 
are entering upon an age of standardiza- 
tion. Are you then prepared to do your share 
in producing the results so much desired in 
the plating industry? It will mean much to 
you financially, it will make your tasks 
easier, you will produce better and more 
efficient results from your labor and it 
will make you a greater factor in the world 
work. 





Concentrate 





TTENTION on a life-long plan. 

Upon making the most of your time. 

On the work immediately in hand. 

Upon being a good citizen. 

On the improvement of your commu- 
nity. 

Your vital forces on work, not on dissi- 
pation. 

On the things possible to your own 
powers. 

Your brain power on something worth 
while. 

Your trust and confidence upon worthy 
friends. 

Your reading on the mastery of an im- 
portant subject. 

Upon the achievement of character and 
unshakable will. 

On the good forces around you, rather 
than up the evil. 

Sufficient attention upon health to get 
strong and keep strong. 

Thought on spiritual matters until you 
have an abiding conviction of the ever- 
lasting realities. 

Upon the value of a good name and un- 
stained character to pass on to those who 
are to come after you—Spare Moments. 





What’s the Use? 


Judge: “The police say that you and 
your wife had some words.” 

Prisoner: “I had some, but didn’t get a 
chance to use them.”—Puck, 





That’s Mining Too 

“Well, Rastus, I hear you are working 
again. What business are you engaged in?” 

“T’se done been engaged in de mining 
business, sah.” 

“What kind of mining are you doing, 
gold, silver, or diamond?” 

“T’se doing kalsomining, 
change. 


sah.”—E-z- 
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[Patents Granted by the United States. The 
United States Patents That Have Expired 
and the Registered Trade-Marks. 


UNITED STATES PATENTS. 











Issue of Sept. 2, 1919. 
1,314,599. SEPARABLE CUFF LINK-BUTTON. 


Cuartes D. Lyons, Mansfield, Mass. Filed 
Feb. 11, 1918. Serial 216,627. 
A separable cuff link-button comprising co- 


operating stud and socket button members, the 


~6 ws 





socket member having an inner head, an outer 

head, and a connecting shank formed by two op- 

posing members, the opposing walls of which are 
slitted and formed to present a resilient stud- 
receiving socket. 

1,314,785. GEM-GRINDING APPARATUS. 
Arno Boerner, Scheveningen, Netherlands, 
assignor to Namlooze Vennootschap Octrooi 
‘“Maatschappij “Holland” tot exploitatie van 
Uitvindingen, Amsterdam, Netherlands. 
Filed June 5, 1918. Serial 238,403. 

In apparatus of the class described, arms ro- 
tatably mounted on a shaft, means carried by 
one of the said arms for holding the stone to be 
polished, resilient means tending to impart up- 
ward movement to the second arm, means for 





locking the said second arm in the position in 
which it has moved through a certain angular 
distance against the action of said resilient 
means, and independent engaging elements on 
said arms adapted to permit downward move- 
ment of the second arm relatively to the first 
arm in one direction but to lock said arms to- 
gether for simultaneous movement when said sec- 
ond arm is moved in the reverse direction. 


1,314,803. JEWELRY-CLASP. SaMvuet HELLER, 
New York. Filed March 20, 1918. Serial 
223,479. 8 Claims. 


An ornamental article of manufacture, consist- 
ing of a fibrous cord, perforated ornamental ob- 
jects strung upon said cord, terminal links having 
the ends of said cord secured thereto so that said 





ornamental objects substantially cover the entire 
length of said string, and a main clasp compris- 
ing an ornamental socket member and a co- 
operating sliding spring latch member, in combi- 
nation with spring links at the respective ends of 
said socket and latch members formed and ar- 
ranged for detachable engagement with said ter- 
minal links or said string. 

1,314,837. COLLAR-BUTTON. Friepricu O.' 
VontToBEL, (now by judicial change of name 
Marcelle John Harding), New York. Filed 
Dec. 21, 1918. Serial 267,764. 

A collar button comprising a band suitable to 
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the neck of the wearer, a neck projecting rect- 
angularly therefrom and provided with a trans- 
verse rib, and a head depending from the end 





of said neck having on opposite sides wings pro- 
jecting laterally beyond the said neck. 


Issue of Sept. 9, 1917. 


1,315,226. BRACELET END HOOK. Sytvester 
A. Jonnson, Toronto, Ont., Can., assignor to 
The Hadley Mfg. Co., Ltd., Toronto, Ont., 
Can. Filed Nov. 21, 1917. Serial 203,141. 

A bracelet hook end, comprising a pair of link 
sides spaced apart and rigidly connected at the 
ends, a unitary piece of metal rigidly secured at 
one end of the link between the sides and having 
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a spring latch arm, and a hook member formed 
of a unitary piece of metal slidably supported in 
the link sides and having a latch member adapted 
to engage with the stationary spring latch member. 


1,315,318. MICROMETER-GAGE. Water Map- 
DISON, deceased, London, Eng., by Sarah 
Elizabeth Maddison, administratrix, London, 


Eng. Filed May 19, 1919. Serial 298,262. 
In a micrometer gage, a fixed guide having a 
graduated datum line thereon, a graduated helical 





datum line also located thereon, a pair of grad- 
uated thimbles respectively adapted to co-operate 
with said datum lines. 
1,315,326. WATCH-HOLDER. 
Upland, Cal. Filed Oct. 
260,522. 
A device of the character described including a 
body, means carried thereby for connecting a time- 
piece with the body, suspending means carried by 


Avcust L. Pats, 
31, 1918. Serial 





the body, and yieldable means extending from the 
body and adapted to bear between the body and an 
object engaged by said suspending means for 
yieldably supporting the body with respect to said 
object. 


1,315,902. COLLAR BUTTON. Joun W. Barcer, 
Danville, Ill. Filed June 6, 1919. Serial 
302,290. 


A collar button having a shank and a head ap- 
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proximately circular in outline and lying in a P 
approximately at a right angle to the axis of the 





shank with its peripheral edge throughout thin and 

knife-like, as and for the purposes set forth. 

1,315,729. WRIST-WATCH STRAP.  Benyaury 
R. Jotty, Raleigh, N. C. Filed Nov. 5, 1918, 
Serial 261,272. 

A wrist watch strap comprising a supporting 
strap formed with two slots near one end and one 
slot adjacent the other end, a guide arranged at 
each end of said strap, a clamping strap threaded 
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through both of said guides and through all of 
said slots means engaging one end of said clamping 
strap for preventing the removal thereof through 
said guides, and adjustable fastening means ar- 
ranged at the opposite end of said clamping strap 
for fastening said opposite end to said supporting 
strap. 














UNITED STATES TRADE-MARK. 


[The following trade-mark has been adjudged 
entitled to registration, under the Act of Feb. 20, 
1905, and published in compliance with Section 
6 of said Act.] 


Trade-Mark Published Sept. 9, 1919 


Ser. 119,203. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) Oneipa Community, 
Ltp., Oneida, N. Y. Filed June 4, 1919. 


TEN. WEEKS’ CLUB 


Particular description of goods.—Flat-Ware 
Plated with Precious Metal, Comprising Spoons, 
Forks, Knives, Ladles, Carvers, Game-Shears, 
Sugar-Tongs, Servers, Food-Pushers, and Cheese- 
Scoops. 

Claims use since May 16, 1919, 











Many of the factories will be closed Oct. 
6 in honor of the Welcoming Home cele- 
bration to be held in honor of the Attle- 
boro men who were in the service. 

Edward Gowen, S. M. Einstein and W. L. 
King, members of the advisory board, held 
a meeting with the school committee last 
Monday and talked over matters pertaining 
to the trades training in the public schools. 
Last year the evening course in jewelry 
training was given up because of the lack 
of interest, but with all of the young men 
home from the service, some of the manu-— 
facturers believe that the evening course 
should be placed in vogue this Winter. 








Paris will again become an exposition 
town in 1922. The Minister of Com- 
merce has promulgated a decree provid- 
ing for the organization of an Interna- 
tional Exposition of Decorative Arts to 
be held during the Summer of that year. 
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More Than an 
Ordinary 
Bracelet Watch 


The © exquisite beauty and 
shapely modelling of Fahys 
Bristol and Montauk Bracelet 
Watches has made them ex- 
tremely popular. And _ their 
wide range of designs permit 
you to please all your cus- 
tomers whether they desire a 
conservative model or one that 
is distinctive in shape or pat- 
tern. 
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The built-in sturdiness of the 
Fahys Bracelet Watch permits 
them to well withstand every- 
day wear and still be ready for 
the most formal occasion. 


Specify Fahys Bristol and 
Montauk. 
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Joseph Fahys & Company 
Established 1857 
New York Chicago Boston 
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You may walk this 
street in absolute safety 
day or night. 

We guarantee you 
against overcharging or 
misrepresentation here. 
You can be sure, if you 
purchase, you are get- 
ting just what you think 
you are buying. 
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DIAMONDS 


from 
Cutter to 
Retail Dealer 
Direct 


J. R. Wood & Sons 


Diamond Cutters 


15 Maiden Lane NEW YORK 
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Hand Engraved, Metal Lapped Signets 


WITH THAT DISTINCTIVE AIR OF SUPERIORITY 











No. 4340X No. 4342X No. 4346X No. 4330X No. 4334X 
No. 4332X No. 4352X No. 4344X No. 4358X No. 4348X 
No. 4362X No. 4360X No. 4374X No. 4372X No. 4160X 
No. 4230X No. 4394X No. 4230H No. 4448X No. 4390X 
No. 4470X No. 4232H No. 4476X No. 4396X No. 4392X 


J. R. WOOD & SONS 
NEW YORK 
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“The Cluster that Sells’’ 








SEVEN STONE 


DIAMOND CLUSTER 
RINGS 


You will at once note the exceptional merit and Value of these clusters and 
your customers will be quick to recognize their strikingly beautiful appearance 








Send for a selection and see why they are called ‘‘The Clusters that Sell’’ 


ARCH CROWN MANUFACTURING CO. 


26 Camp Street, Newark, N. J. 


Chicago Agents: Schrader-Wittstein Co., 3:1 North State Street 
New England Agents: Smith-Patterson Co., 52 Summer Street, Boston 
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SAFETY CATCHES 





QO %, 


SCREW BACKS AND STEMS 


SEAMLESS- RING=BLANKS 


co: 


BEVELED HALE ROUND 





SEAMLESSXRING= BLANKS 





HALF ROUND 
ihn. al 
ao 


PIN TONGUES AND JOINTS 















AKE 


Settings 
and 


Findings 


Baker settings and findings 
are perfectly finished. They 
are rigidly inspected and must 
come up to our high standard. 


Made in platinum, 14K, 18K 
and 20K White Gold; 14K 
and 18K Green Gold and 
10K, 14K and 18K Yellow 
Gold. 


—And we can ship them im- 
mediately. 


BAKER & CO., INC. 


Newark, N. J. 


Refiners and Workers of Platinum, Gold and Silver. 


New York Office: 30 Church St. 


Chicago Office: 5 South Wabash Ave. 









































October 1, 1919, 








THE JEWELERS’ CIRCULAR 


The C. P. Goldsmith “Hold-On” Clutch 


poe | 











os 





WARNING TO THE TRADE 





24-26 West 36th Street 





The original and genuine Hold-On Clutches have 
been manufactured by Chas. P. Goldsmith & Co. con- 
tinuously for more than seventeen years and are known 
throughout the world as THE C. P. GOLDSMITH 
HOLD-ON CLUTCH. 


Hold-On Clutches sold under any other name than 
the C. P. Goldsmith Hold-On Clutch are not the clutches 
that we have been making and selling for this long period 
of time. 











Don’t be deceived by any imitator who mounts 
clutches on cards similar to our own. 


Use only the original and genuine C. P. Goldsmith 
Hold-On Clutch, for the public wants the original and 
genuine, because they are assured of satisfaction. 











Chas. P. Goldsmith & Co., sole proprietors of the 
Hold-On Clutch Co., will vigorously proceed in the 
courts against anyone who, by misrepresentation or 
fraud with intent to deceive, attempts to mislead the 
trade into believing that some other Hold-On Clutch is 
the one produced by Chas. P. Goldsmith & Co. Such 
actions are specifically governed by the statutes and 
decisions covering “unfair trade and competition.” 








HOLD-ON CLUTCH CO. 


Chas. P. Goldsmith & Co., Proprietors 


New York 











() | The C. P. Goldsmith “Hold-On” Clutch 
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CELEBRATED ASSEMBLED SOLITAIRE JEWELERY : 








JEWELERS’ CIRCULAR 






















TAOS Gams 











Amber and Black in combinations 
Amber and Brier 


MANUFACTURED BY 


LOUIS STERN COMPANY 


PROVIDENCE, R. I. 


ALSO MAKERS OF 


Bracelets, Chains, Meshbags, Buckles, Crosses, Cigarette Cases and Knives 
‘In 10 and 14K. Gold, Gold Filled and Sterling Silver 
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14 K. Gold Mounted Holders © 


For Cigars and Cigarettes 


2 Inches to 4 Inches in Length 


A recent revival and one destined to produce ready sales with excellent profits. Our 
line includes many patterns in 


IVORY 


and Black in combinations 
Ivory and Amber 
Ivory Inlaid 
Order Them Through Your Jobber 
Or Write for the Name of a Jobber Near You Who Has Them 


14 6 








October 1, 1919, 








| 


























October 1, 1919. , THE JEWELERS’ CIRCULAR 11 











SS 


a Sy) NV ENT Cee 
Pe) s IN” Aly : WSS 


Aes A. Nittnauet Co. toe 


PARIS GENEVA <vk / y) 
ey 


(@) ° 
it ONGMUINE 


| 


The return topeace times In the Arnrs and 
serves but to emphas Sciences and wher 
the usefulness ever testing by time 
RIST WATCH | is required, the pocket 
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| Good Mescns’ are discriminating, 
Ym their selection of ti % 
it reflects their indivi ality? 


| Uemblem tings are characterized 
by simplicity and strength of design 


MANUFACTURED IN 10 AND 14K GOLD 


UNTERMEYER, ROBBINS & (CO. 
NEW YORK 
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DIAMOND MOUNTED 
WATCH BRACELETS 


We make a special feature of 
continuously designing new 
contours for Platinum Wrist 


Watches. 


Perfect white melee well 
matched, mounted in Plati- 
num top in combination with 
white gold. 






Tl Nassau St- 
New Yorks, 
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Se a ee ee 
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The 
Cases That Are Known 
by Their Performance 


The jobber who sells them to the retailer—the retailer who sells 
them to his customer—and finally the person who wears one, all have 
the same positive assurance that back of STAR WATCH CASES with 
their SAFETY BOW attachments stands twenty-five years of successful 
watch case building experience and 100 per cent satisfaction. 



































From the time they leave our factory until they have given their 
measure of satisfaction to the wearer, Star Watch Cases with the Safety 
Bow are to be known only by their performances. That’s the way we 
built them. -That’s the way we want them judged. 





Of quality, style, workmanship and wear, there is 100 per cent satis- 
faction in every case. The Safety Bow adds the plus value to the 100 per 
cent. The bow can’t pull out. There’s no “ifs” or “ands” about it. It 
simply can’t—that’s all. a. 


Mr. Retailer, do you realize what this means to youP When you 
sell Star Watch Cases, you sell 100 per cent of ordinary watch case 
satisfaction plus the Safety Bow which individualizes Star Watch Cases 
fl and places them in a class by themselves. 


Ask your jobber to show them to you. 
Safety Bow Patent 916809 


Star 
Watch Case 


Company 


CHICAGO: 1112 Heyworth Bldg. 

NEW YORK: Silversmiths Bldg. 

SAN FRANCISCO: Mutual Bank 
Bldg. 














Factory: Ludington, Mich. 
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Knights Templar 


a Military Order 
Founded about 1118 A. D., at Crusaders’ Palace, 
Jerusalem. 

Object—to protect Pilgrims on their way to the 
Holy Shrine. 

Now a world-wide order of Free Masonry. 


Emblems Exclusively 
Since 1861— 


A manufacturing record that argues strongly for the 
reliability of Irons and Russell Emblems. 
—the emblems which have helped dealers all over 
the country to build a bigger and better emblem 
business. 


Three Convenient Distributing Centers. 

















Main Office and Factory 
PROVIDENCE, R. I. 







New York Office 
11 Maiden Lane 


Chicago Office 
10 South Wabash Ave. 
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NO MANUFACTURER EVER OFFERED A 


HEXAGON SETTING 


So handsome or attractive as this. It has a Hexagon 














Ring Bezel which is notched so that the setting drops 
into the correct position accurately. 
Place your orders early to insure quick delivery. 


WoW we WWW ww 
'.. 2 : + 24 


ACTUAL SIZES, PATENTED. 


The Advantages :— 


Economy for the Manufacturer— 
Guarantees Accuracy—Saves Time— 
Simplifies Soldering Into Place— 
Secures a Neater Job—and— 
Gives the Effect of a Hand- 
Made Setting. 








Write for further information and samples 








Blancard & Company, Inc. 


96-100 MAIDEN LANE | 
NEW YORK, N. Y. 
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Whiting & Davis Mesh Bags 
Appeal to Your Best Clientele 








Milady of fashion always car- 
ries a stylish mesh bag wherever 
she goes. To her, it is something 
essential — something which she 
needs to make her costume com- 
plete. 


In every part of our land there 
are thousands of these women who 
are .prospective purchasers of a 
mesh bag that conforms to the latest 
dictates of fashion. 


It is to such persons of culture and 
refinement that Whiting & Davis Mesh 
Bags appeal. The lovely silken texture 
of the delicate, yet strongly woven, mesh 
and the modishness of Whiting & Davis 
Bags attract just the clientele that every 
jeweler seeks. 


Sales possibilities are unlimited if you 
have a good assortment of these bags in 
your stock. 


WHITING & DAVIS CO. 
Makers of Mesh Bags 


PLAINVILLE 
(Norfolk County) 
Massachusetts 


BRANCH FACTORY, Sherbrook, P. Q., CANADA 
NEW YORK, 366 Fifth Avenue 
CHICAGO, 31 N. State Street 
SAN FRANCISCO, 717 Market Street 


B. SINGER & CO. 
9la York Street, Sydney, N. S. W. Australia 
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Chains 


Low in Cost 
For Their Quality 


Because Everyone Buys Them! a 


Why this demand for STURDY 1,/10-14 
Kt. chains? That’s just the reason. 








Every chain has an identification 
link marked J. F. S. S. 1/10-14 Kt. 
—a GUARANTEE of EXACT 
quality, a PERPETUAL guaran- 


tee of satisfaction. 









As the demand surpasses by far our abil- 
ity to produce, keep these in mind to buy 
when you can get them. 


The Quality of 
Sturdy Chains 
Is Guaranteed! 
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J. F. Sturdy’s Sons Co. 


Attleboro Falls. Ma ae 
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Altitude Record 
34,610 Feet 
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Established Sept. 18, 1919, by — ie ee: 
Roland Rohlfs gies! 


who wore a 


Depollier 
Waterproof and Dustproof Watch 


Prestige WALTHAM MOVEMENT Accuracy 


U. S. Patents 


February 22, 1916 
September 11, 1917 
June 11, 1918 
January 28, 1919 
June 10, 1919 


Patented in Foreign 
Countries 


Thermically 
Insulated 


This Depollier 
Waterproof Case is 
the same as now 
adopted by the 
United States Army 





Over Six Miles Above the Earth, and from Summer Heat to 44° Below 


Zero and back to normal again without the variation of a second. 
Write for Booklet 


ACgJUeS Bepollier er Son 


Manufacturers of a Class Specialties for Waltham Watches 


al teliers: Salesrooms 
16 Herkimer Street i 5 Maiden Lane 
Brook en Y New York 


aa DUBOIS WATCH CASE CO. ESTABLISHED 1877. 
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‘Ready for the Fall Trade 


5) i iow take the full advantage cf the Fall trade every selling feaiure of the 


, wrist-watch should be mastered by the retailer—_the works, the case and 


iS >| | 
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. “BRACELETS 


ERFECTION. BRACELETS are superior a of their strength (they 
have a locking spring, made from solid stock), their beauty (fine workmanship, 


beautiful finish and a velvet smoothness), and because they are the standard. 
oERFECTION BRACELETS have given remarkable satisfaction and their 


sales are steadily increasing. You know this if you are using them;— if you 


are not, this fact is worthy of your consideration. 


ee & Niles Co. 


b 
= old and Potn um Tront ewelr/ 
North Attleboro, Mass. 


9 Maiden Lane, New York 
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B & N IMPROVED 
RIBBON BRACELET 


Please note method of attaching. Simple and secure. 


HE plain surface makes it convenient to engrave 


monograms, etc. 


Special tempered rolled gold buckle and end hooks that 
retain their spring. 

Made in filled, sterling and 14K gold. 

Buckle and ribbon like illustration to sew on watches. 


Makers 


b 
ey 


THE JEWELERS’ 


Patent applied for 


Mounted six on a card, 
plain or die engraved. 


ee & Niles Co. 


ole and y Ya tinum Tront ewelr/ 
North Attleboro, Mass. 


Q Maiden Lane, New York. 
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You | 
- Simply 

Cant 

Lose! 

















You are positively not “taking chances’”—but 
enjoying a double-cinched “sure thing’’—when you 
send us your scrap jewelry. 

You simply can’t lose, because your shipment is 
held absolutely intact and does not become our prop- 
erty until you write us that you are satisfied with the 
size of the check we send for your 


Old Gold, Silver, Gold Plated and Platinum 
Serap, and Gold Filled Watch Cases 


If you decide that you can get more for your goods 
from anyone else, you simply send us back our check and 
your goods are immediately returned at our expense. 

You are positively insured of getting the highest 
possible price for your goods—or your goods back. 

Check for Floor and Bench Sweeps is mailed in from 
five to ten days. 

The fact that we have been in business for more than 
fifty years and that our business has steadily increased all 
that time is evidence of our reliability. 











Send us a shipment today on this can’t-lose basis. 


Goldsmith Bros. Smelting and Refining Co. 
Established 1867 


20 John St., New York 29 E. Madison St., Chicago 
: Green Bldg., Seattle 
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Automatic Gold Chain Co. | 


70 Ship Street, Providence, R. I. 


Specializing in 


10 and 14 kt. Solid Gold 


Neck Chains 
Waldemars 
Dickens Chains 


Vest Chains 


In all Gold Colors 


Sold through wholesalers only 
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Sa | e If we could meet you face to face and 
present our argument to you, we feel 

sure that we could very easily persuade 

you that the most logical place for you 


of to dispose of your old gold, old silver, 
gold-filled cases, gold-filled frames and 


gold-plated goods, bench sweepings, 

ol etc., would be for you to sell direct to 

the refiner and manufacturer. He, 

above all others, is the very man who 

and is most in need of what you have to 
sell and he is willing to pay the highest 


price to get it. 


Silver Dee & Co. typify this position. The 


jeweler through 30 years of faithful 
service with us has learned that he can 
depend on us for good prices and 
prompt service. This is the reason for 
the harmonious, close, friendly rela- 
tions which have always existed between 
Dee & Co. and the jewelry trade in 
general. 











And this is another reason why Dee & 
Co. takes pride in its position as a 
public servant, doing an exacting job 
as well as it knows how to the distinct 
advantage of the jeweler who has goods 
to sell and anxious to get the highest 
price. 








Check by return mail for old 
gold and silver. If you are not 


entirely pleased with our offer, . ’ 
shipment will be returned in- Gold, Silver and Platinum 


Seat auipnen: ehenges peapale. 5 S. Wabash Avenue Chicago, Il. 


Thomas J. Dee & Co. 


Refiners of 
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“Heraldic” Hellowware 
1847 Rocers Bros, 





Silver Plated Hollowware of Distinction 


The importance of our high grade Silver Plated Tea Sets, Dinner 
Services, etc., is more and more appreciated by the buying public. You 
should not neglect to inspect this line when in New York. Also examine 
our many patterns and designs produced in 


Sterling Silver 


Silver Plate 


Silver Inlaid 


Cut Glass 


The wide variety of our display is made possible by the number of 
factories which produce our ware. 


INTERNATIONAL SILVER CO. 


9-19 Maiden Lane 


The Barbour Silver Co. 


The Holmes & Edwards Silver Co. 
Meriden Britannia Company 


The Meriden Cut Glass Co. 


WAREROOMS: 
NEW YORK 


FACTORIES: 
1847 Rogers Bros. 
Rogers & Brother 
Wilcox Silver Plate Co. 
The Derby Silver Co. 


GENERAL OFFICES: MERIDEN, CONN. 





18-22 John Street 


(Subway Entrance) 


Wilcox & Evertsen 

The Wm. Rogers Mfg. Co. 
Simpson, Hall, Miller & Co. 
The Watrous Mfg. Co. 
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PAITRPOINT 
Genuine Hand-Cut Glass 


Retains Its Beauty 














Made from strictly hand-blown blanks—not pressed— ) 


43-47 West Twenty-third Street 


is the address of our beautiful and spacious 


New York Salesroom 
which is fully stocked with a complete line of 


Cut Glass, Silver Plate, Electric Portables 
Prize Cups, Sheffield Reproductions 


Making a most interesting and profitable exhibit. 
Do not fail to visit us the next time in New York. 
You will also find a large and varied assortment at our other branches 


The Pairpoint Corporation | 
Factories: New Bedford, Mass. 


. BRANCHES: 
NEW YORK, 43-47 W. 23d St. MONTREAL, Coristine Bldg., St. Nicholas St. 
SAN FRANCISCO, 140 Geary St. 
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The 
Exclusive 
Piccadilly 
Mesh 


Bag 





SMART modish 
mesh bag with a 


y ity box contain- 

= ing a powder puft 

and mirror cleverly concealed 
in the frame. 





For motor or shopping trips, 
for afternoon or evening functions the Piccadilly Mesh Bag is always in good form. 


Piccadilly Mesh Bags are exclusive in design and are made 
of JBaby mesh with latest patterns of very thin model 
frames. They are light and convenient and can be worn 
withfany costume. 


Made in Gotp PLaTE, SILVER 
PLATE, STERLING SILVER 
and 14-KaRaT GOLD. 








WRITE FOR PRICES AND INFORMATION 








WIENER BROS. 


325 FIFTH AVENUE NEW YORK 


Pat. June 4, 1918. No. 52092. 
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FAbnKontininesibio™ 
WeuNewale lizabeth b Pattern 


i 























As our own modest tribute to the sublime courage and 
devotion of Belgium’s lion-hearted Queen, we name in 
her honor our newest and finest pattern, the Elizabeth. 





In announcing this beautiful design, made in our SXR 
and SXXXR grades of plate, we are offering to the 
trade a pattern that, in the hearts of American women, 
will win a popularity equal to that now held in the 
hearts of all the world by the gentle but heroic monarch 
whose name it proudly bears. 


Write for descriptive literature on the new Elizabeth 
pattern. We will be glad also to send our catalog with 
prices and discounts, if you do not already have it. 


WM. A. ROGERS, Limited 


NEW YORK CHICAGO SAN FRANCISCO 
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DST escter’s ORIGINA, 
‘HOLD-ON CLUTCH 
mano ey MAX H.FISCHER CLUTCH CO, ew vormus. 


MAX H.FISCHER WAS THE INVENTOR OF THE ORIGINAL HOLD-ON CLUTCH 
MANUFACTURED UNDER U.S. RE-ISSUED LETTERS PATENT N° 13009 


re 


14 Kr GOLD PLATE 


ee 


PRICE FIFTY CENTS 

















































TO ADJUST PROTECTORS FOR TO RELEASE 


SLIDE PIN | PINCH FINGER 


: eae PINS, BAR PINS@®BROOCHES sweet 

















Statement for the Benefit of the Trade 


Max H. Fischer was the inventor of the construction of the Hold-On 
clutch, and was at all times the owner of all mechanical patents under 
which this clutch was manufactured and sold, including U. S. Reissued 
Letter Patent No. 13009, under which the clutch was more recently con- 
structed and sold. These clutches were formerly made and marketed 
by others for Mr. Fischer under agreement. Mr. Fischer is now de- 
ceased, and the above advertised clutches are being sold by his son. They 
are exactly the same construction as the Hold-On clutches have always 
been. 











ORDER THROUGH YOUR JOBBER. PROMPT DELIVERIES. 


MAX H. FISCHER CLUTCH CO. 


165 Broadway, New York MAX TEICHER 
Sole Agent 
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hie People that Made 
White Gold Famous 
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CONJOINT 
White Gold Mountings 


have won the day. There are reasons: 
1. Perfect White Gold—Lasting Brightness. 


2. Thick Heavy Top—Security of Gem. 
3. Rapid Sellers—Profit to Dealer. 


Do You Have Them? 


We are represented by: 


IRVING KLIPPER JOHN NATHAN ADOLPH MILNER 
DAVID MOSS 
East and Middle West Chicago and West Greater New York 
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WATCHES 


The distinctive character of we new 12 size 
models will satisfy the demands of your most 


fastidious clients. 


If you are not our Official Agent in your 
community we invite your correspondence 


U. S. Agency 


OMEGA WATCH Co. 


21-23 Maiden Lane, New York 
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L. @ S. LOEB 


Make wonderful watches—our new styles are the best ever shown 





No. 505—15 Jewel Rectangular Movement, 
Green and White Gold 


Exclusive 


Distinctive 
Dependable 





Front Back No. 7057 No. 243 
No. 7060. Platinum—Calibre Sapphires Platinum—All Platinum Top 
Diamonds 


A complete assortment from 
our many attractive designs 
will liven up your stock and 
enable you to satisfy every 


Diamond set Sautoir and Wrist 
Watches of the most modern 
and fashionable designs that 

are characteristic of Loeb’s 








“Up-to-the-minute” produc- No. 1000. Platinum or Green Gold. requirement of varied tastes. 
tions. Exquisitely beautiful in é A wide selection in Platinum, 
appearance, highest quality of workmanship Platinum Top, White Gold, Green Gold, Yel- 
and reliable timekeepers. Watches that will low Gold or any combination thereof, with fully 
be chosen by discriminating buyers. guaranteed 15 and 17 jeweled movements. 


Write To-day for Prices and Illustrations of Complete Line 








No. 236. Platinum Top, Calibre Sapphires No. 234. Platinum Top, Calibre Sapphires 





‘TTWIV MM 





| L. @S. LOEB 71 Nassau St., New York 
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HE most agreeable news 

for the jeweler today is 
to learn that there is desir- 
able merchandise available 
for immediate delivery. 


We are in a position to an- 
nounce that we have three 
articles available for prompt 
delivery. Some delayed 
shipments just arrived from 
Europe — and are here — 
while they last. 


No. 3610—A 10% ligne, 15 jewel, 
Lancet movement, with sweep- 
second radium numerals and hands 
(Including the Sweep-Second) gun 
metal case, with nickel back—fur- 
nished with either silk ribbon or 
sewed suede strap. This is the most 
attractive watch for nurses and 
physicians that we know of. 


No. 1410-RB, Nassau man’s or boy’s 
: pocket watch, with black radium 
3610 R. with Suede Strap dial in gun metal case. 


—— 


HIPP. DIDISHEIM CO,., Inc. 


CHAUX DE FONDS, SWITZERLAND 


NEW YORK CHICAGO 
20-26 West 36th Street 116 So. Michigan Blvd. 
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JOHN KAESER & CO., Inc. 


156 FIFTH AVENUE 


NEW YORK CITY 
GENEVA LONDON 





Exact reproduction of our 834, 934 and 101 Ligne; often quoted on-the Market as 8, 9 and 10 Ligne. 
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Al 15 Jewels, 14K Gold—Sterling Silver and Gold Filled .oe 
14k So odd ‘ ? ~ jetest pr 
White ¢ “hapes Convertible or Ribbon Watches Our i rerest 
‘ ee - “reen Gotg for the rich and the poor, satisfaction for everybody \ast wil i 
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ANNOUNCEMENT 


Jpn 
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E WISH to announce to the trade that we have 
recently obtained the exclusive agency in the United 
States for the sale of the high grade watches of 


GALLET & CO. 


“ELECTA” WATCH FACTORY 
CHAUX-DE-FONDS, SWITZERLAND 


We have a general line of Bracelet and Ribbon Watches in 
all the latest designs, shapes and sizes from 7 to 11 ligne, 
made in silver, gold filled and 14-k cases. Also 51% linge 
oval and oblong movements for Diamond-Platinum wrist 
and. pendulum watches. Men’s wrist, ultra flat, 12 and 16 
size watches, plain, decimal and split timers, chronographs 
and split chronographs, repeaters and split repeaters. Gallet 
& Co.’s watches rank with the finest timepieces in the world 
and are winners of prizes in many Observatory Contests. 


LORRAINE WATCH CO., Ine. 


IMPORTERS OF 


FINE SWISS WATCHES 
NEW YORK 





206 BROADWAY 
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Patented 


The modern man takes the 
same pleasure in offering a 
cigarette in the Marathon 
case, that the gallant of old 
felt in offering snuff in an 
exquisite jeweled box. 


HERE never was a time when men were so 
readily buying the clever, the original, the 
distinctive thing as they are today. So this 

Marathon Cigarette Case is sure to be one of the 
best selling items you can feature in your jewelry 
store. 


It’s the climax of modern inventiveness in making 
cigarette smoking a pleasure. A friendly hospitable 
vest pocket case, out in a second, open in a flash, 
with the cigarettes popping up quickly the moment 
the cover is released as if eager to be smoked. 


Made of untarnishable composition silver. 


Every Case a $5.00 Sale 


Dept. A 


MAR HON 
MARATHON 
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Take Advantage of 














the Situation 


It is our honest opinion 
that there will be a wild 
scramble for merchandise 
during the last weeks of this 
season. 

















Our advice is that you 
select all the merchandise 
you think you will need be- 





IMPORTING AND WH( 
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fore the shortage becomes 
greater. 








Nine of our Roadmen are 
now out calling on the 
Trade, with complete stocks 
of Diamonds and Jewelry. 
In case our representative 
does not call on you, we will 
be pleased to send a selec- 
tion of Jewelry on memo- 
randum. 









































C. H. Knights-Thearle Co. 
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INDESTRUCTIBLE & 
PEARLS 

















DIRECT TO RETAIL JEWELERS 

















SIX QUALITIES 
All Shades All Lengths 











PERMANENT GUARANTEE—WILL NOT PEEL, CRACK 
OR DISCOLOR. NOT AFFECTED BY HEAT OR COLD. 




















WRITE FOR EXCLUSIVE SALES PLAN 











Imported and Distributed Exclusively by 


BLAUER-GOLDSTONE CO. 


Manufacturers of Guld and Diamond Jewelry 
5 N. WABASH AVE. CHICAGO, ILL. 
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Use the Jeweler’s Blue Book 
It is “Always a New Book” 











The 1920 Jeweler’s Blue Book—s4th Annual Edition—being 
printed now and ready for you early in October. 


Brand new and “newsy” from cover to cover—your jeweler’s 
“dictionary and encyclopedia” for the new year. 


You needn’t wade through all the manufacturers’ lines, com- 
pare values and hunt the most salable designs—just consult the 
Blue Book. 


Depend on the judgment and long experience of our depart- 
ment managers—they constantly comb the market, so you'll have 
the best of everything—and the Blue Book represents “the best,” 
with pictures and prices all easily indexed. 


So when the NEW BLUE BOOK comes, please use it daily— 
put it right beside your cash drawer—and they’ll become fast friends. 


Sent with compliments to any jeweler or watchmaker. 


THE NORRIS, ALISTER-BALL CO. 


Wholesale Jewelers 


GARLAND BUILDING, CHICAGO 
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Our 1920 General Catalogue 
Tool and Material Catalogue 


Will be ready about 


OCTOBER FIRST 


And will be shipped to the 
(15,246) 


Fifteen Thousand, Two Hundred 
Forty-Six Retail Jewelers 


who purchased from us during the past year. 


Owing to the shortage of desirable merchandise in most lines sold by jewelers 
many are appreciating the advantages of buying 


from 


HEADQUARTERS 


Our customers’ list has shown an unprecedented increase during 1919 and as we 
are printing but the usual number of books and a second edition cannot be 
issued before the first of the year, we would like to receive requests immediately 


for our catalogues 
from 


Regularly Established Retail Jewelers 


whose names are not already on our customers’ list 


ss OTTO YOUNG & CO, 


Wholesale Jewelers 


DIAMONDS CLOCKS 
WATCHES LEATHER GOODS 
JEWELRY LAMPS 
FRENCH IVORY GRAPHOPHONES 
SILVERWARE OPTICAL GOODS 
CUT GLASS CAMERAS 


TOOLS AND MATERIAL 


Heyworth Building CHICAGO, ILL. 
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This season with its unusual demands finds 
this House in a position to supply the trade 
with an exceptional line of Pearl Necklaces 
of the better grades in various lengths and 


sizes. 


In Diamond Set Jewelry we are showing a 
most attractive collection of the newer de- 
signs in Platinum, Platinum top and 14kt. 
gold. The Rings, Brooches, Bar Pins, 
Lavallieres and Scarf Pins are perfectly 
mounted to enhance the brilliance of every 


Diamond. 


BoUCHARD-LONGDEN-GEIER Co. 


Wholesalers of Quality Jewelry 


15th FLOOR HEYWORTH BUILDING 


CHICAGO 
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SOME OF OUR CIGARETTE CASE MODELS | 


SOLID GOLD—GOLD FILLED—STERLING SILVER—NICKEL SILVER 
PLAIN—ENGINE TURNED—FANCY ENGRAVED OR ENAMELED 






















































No. 345. Curved No. 383. Very Com- No. 321. Conserva- 
Case for Hip Common _ Sense pact Model—Takes tive Model for 10 
Pocket — Takes 10 Case Made — Takes Case — Takes 10 10 Cigarettes. Cigarettes. 

10 Cigarettes. Cigarettes. 


















































SIZE 





















No. 387. El ite 302. 


No. Elgin 
Hovone Case for 10 Vest Pocket Auto- 


724. Oblong. 
Coat Pocket Model 





for 18 Cigarettes. Cigarettes. matic Case for 16 Compartment for 2 
Cigarettes. Photos — Takes 10 
Cigarettes. 


Ask your Jobber to show you our Complete Line of Novelties. 


ELGIN AMERICAN MANUFACTURING CO. 


FACTORY AT ELGIN, ILLINOIS 


15 Maiden Lane 704 Market St. 904 Heyworth Bldg. 
NEW YORK SAN FRANCISCO CHICAGO 

















SOLID GOLD WATCH CASES 


18 AND 14 KARAT—WHITE—GREEN AND YELLOW 
FANCY ODD SHAPES AND ALL CONSERVATIVE MODELS 





FANCY ENGRAVED 


ALL SIZES DIAMOND INLAID 
TO FIT ALL RAISED GOLD 
STANDARD 
ENAMEL, PLAIN, OR 
AMERICAN AND SWISS ENGINE TURNED 
MOVEMENTS 





Ask Your Jobber 


-ELGIN GIANT WATCH CASE CO. 


FACTORY AT ELGIN, ILLINOIS 


15 Maiden Lane 704 Market St. 904 Heyworth Bldg. 
NEW YORK SAN FRANCISCO CHICAGO 
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We announce the opening 
of our remodeled offices 
and cordially invite our 
friends and customers to 
visit us 





STEIN & ELLBOGEN CO. 


COLUMBUS MEMORIAL BUILDING 


CHICAGO 
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A & Z Chain Co. 


Manufacturers of 1/10-%4 and Solid 


116 Chestnut St., 
Providence, R. I. 





Retail jewelers 


get this! 


OU’VE seen lots of watch 

bracelets, no doubt. But 
until you’ve had a look at the 
“Snap-Lock” bracelet you 
haven’t seen the one that makes 
the wrist watch MORE con- 
venient. Glimpse the three 
little pictures here—they show 
how the patented Snap-Lock- 
Link works. Get a stock into 
your display case and watch 
them find friends! A try-on 
makes a sale! 


Patented 1918 


CLOSED 























TO ATTACH 
Snap the catch—just like 
a swivel. 











Gold Jewelry 

















—the watch is free! 





Made in 1/20, 1/10 Gold 
filled, 14K Solid Gold, 
and Sterling Silver. 





TO DETACH 
Pull back the little lug. 








Special prices to watch manufac- 
turers and jobbers. 


























cA More Dainty Table 
becomes a practical table as well 
through new pieces 


Mid-Sil-Craft Silverware 


now presented in the beautiful 


DOLLY VARDEN PATTERN 


Mid-Sil-Craft Silverware 


ES 
MiDSuGeaF] 
E-P> ‘S- 


INDEPENDENT PROGRESSIVE 


















ae its quality 








In this new collection are Flower Baskets, Cake Dishes, 
Cheese and Cracker Baskets and Dishes, Trivets, Fruit 
Cc , Candy Baskets and Card Trays. 

Included among those, featuring the well-known PYREX 
Fire-proof Glass Cooking Ware, are Casseroles, Pie Plates 
and ing Dishes. 

Mid-Sil-Craft Silverware—a quality product manufactured efficiently— 
may be purchased at economical prices. 





Y 


Its substantiainess, elegance end engraved effects are not diss:milar to 


the better grades of Sterling. 
This trade-mark If not obtainable at your dealers, 
please write us. 


THE MIDDLETOWN 


SILVER COMPANY 
of MIDDLETOWN, 
CONNECTICUT 
Dish No. 2789 

FP oat ty 


o- 
juarantees 





The Middletown Silver Company 


Middletown, Conn. 




















No. 127—Pyrex 


Pie Plate 











ne eR A TTR OFT 














October 1, 1919. THE JEWELERS’ CIRCULAR oo 

























ee 


THE ROBBINS CO. 


ATTLEBORO #9 MASSACHUSETTS 


New York Office—Bush Terminal Sales Bldg.—West 42nd St. 


FOR QUALITY AND ORIGINALITY — 
CLASS PINS AND RINGS 


Send for Catalog 


Address All Communications to Factory—Attleboro, Mass. 









































This is the KLEVERKASE Trade Mark 











Found on every KLEVERKASE 


MARK 


CIGARETTE CASE (Reb. 1, 1916 


Patented | Aug. 14, 1917 
{| Apr. 22, 1919 








M r. Deal e r,— Every Day Is a Birthday for Many Men 


in your town. You cannot suggest a more appropriate, acceptable or useful Birthday 
Gift for the men of your clientele than KLEVERKASE. ; 


Stock KLEVERKASE strong! Put tp an attractive window display of them. For 
Heaven’s sake, man, let the live men in: your town KNOW that YOUR STORE is up- 
to-date, and that you have the line the real men are after. It means increased sales, in- 
creased profits, and increased prestige for YOU. 


Wightman & Hough Co. 


Main Office and Factory, Providence, R. I. 
New York, 15 Maiden Lane Toronto, 167 Yonge St. 
San Francisco, 704 Market St. 


This is how the KLEVERKASE is used . 


imple 
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in Rings, Brooches, Pendants 
Cameo Jewelry etc., Sent on Approval 
Prices Right 

















woumty oils Write for a 
Line of Selection; Sent 
Enamel on 5 Days’ 
Emblem hegueud 

Rings 








Established 1901 


EMPIRE MFG. CO. 101 Sabin Street Providence, R. I. 


N. Y. Office—Room 564, 116 Nassau St. Philadelphia Office—1601 Diamond St. 
Telephone, Beekman 2599 Mr. S. S. Steinberg, Representative 
Mr. Nat B. Blauston, Representative 



































Nataline Pearls 


Have won favor with jewelers who discrimi- 
nate. Our present stock enables us to ship 
nearly all of our several grades within ten 
days after receipt of order. 





Write us for an assortment, mentionin 
the range in prices that you care to pay, an 
we shall send you several strings for exami- 
nation and comparison. 


Write Us Today While Our Stock Is 


CTED 7 Penciienliy Gunulate 


BY PERSPIRATION a No better Pearls than Nataline Pearls are 











made. Our guarantee protects you against 
all defects in Manufacture, Color and Grade. 


Nataline Pearl Co. 


15 Maiden Lane New York City 
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—a curtsy to 


Your Best Holiday Trade 


“7M READY!”—says American Maid. “Ready to go to 

several hundred thousand discriminating American women, 

to make them happyon Christmas Day.” Jewelers who carry the 

American Maid line have two convincing sales arguments: 

An elaborate variety of attachments, buckles, snaps, slides and 

ribbons to offer. And a bracelet with springs that adjust 
themselves easily and naturally to any wrist. 





-Ainerican, /{{aid 
&xtensible Ribbon Watch Bracelet 


(Re. v. Patent OFrice) 
“For your best Holiday Trade, stock « 
AMERICAN MAID” 


Charles E. a Co. 


— Manufacturers and Patentees 
be filled promptly Providence Rhode Island 
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NATIONAL BANK OF BOSTON 














FULLY EQUIPPED 


Our Commercial Service Department will furnish you 
with information regarding trade conditions and require- 
ments in all parts of the world. 

Our Foreign Department will transact promptly and 
satisfactorily all foreign financial operations. 

For each class of banking service a department is pro- 
vided so that under one roof every financial requirement of 





our customer may be skilfully handled. , 
NN de B58 oad cei ve livssce el aad $179,000,000° 
PUGmOUIOGR OWOF . . . 6 ces cc ce cn $260,000,000 


Branch at Buenos Aires, Argentina 
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The Spring REXHOLD 


Y. . 
Paton Ribbon Bracelet 





N. Y. Office: 
65 Nassau St. 


Export Office: ‘ sf Ss 
Bush Terminal Bldg., ye gS HE END-SPRINGS are made 
New York City. \ by a unique process of tem- 

pering. They always snap back, 
cneege Senees hepa making it next to impossible for 
oS. Rae St. ‘ the watch to jar loose. There is 
an established demand for just 
such a bracelet. It will be popular 
with your very best holiday trade. 











San Francisco Office: 
45 Kearney St. 








Made in the following qualities: 








14-K and 10-K Gold 12-K 1/10 stock 
Sterling Silver 10-K 1/10 stock 
14-K 1/10 stock 10-K 1/15 stock 


Heavy Silk Grosgrain Ribbon 





Rex Manufacturing Co. 


14 BLOUNT ST. PROVIDENCE, R. I. 
Orders now will be filled promptly. 























and Most Useful Invention 


Absolute Security Against Loss 
Safe and Durable 



































Made in. 14K ,.. E 
and 18K Yellow, 8 < SOLID BALLS 
Gold. 2 poe : W: not break 
’ a ill 
yarn © im g Wasaga 
yee corn 2 n of order 
ver 
. INDispexsc 


TRADE-MARK 
Pat’d May 13, 1919 


oat Beautiful Designs 
Sold Exclusively to Jobbers Samples Sent Upon Request 


MARMORSTEIN & CO., Inc. 


Sole Manufacturers 
71-73 Nassau St., New York City 
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MANUFACTURERS OF 


ARTISTIC HAND BAGS 


EXCLUSIVE MOUNTINGS 


MEN'S LEATHER ARTICLES 


29-33 WEST 3874 STREET 
NEW YORK 


Suggestions for the Better and Finer 


Gift Articles for 


Men and Women 


Cuts Illustrate 14K Mounted Bill 
Fold Hip Case and Letter Wallet. 





Bag, One of Many Examples in 


’ Sterling Silver, “Dutch” Frame Bags. 
TMU 
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The Chateau-Thierry 
Banjo-Clock 


(Copyright 1919 by. Geo. Borgfeldt & Co.) 
36 in. High, 1314 in. Wide. 


A Useful Souvenir of the World War 


A high grade time piece, an artistic cabinet; 
can be obtained with regular Willard 8-day weight 
movement of best construction and finish, fine 
porcelain dial; or with special fusee 400 day 
works, pendulum and dead beat escapement, 
silvered dial. 


The Frame of this clock is of solid mahogany 
mounted by a brass eagle. The glass panels are hand 
painted in natural colors. In the upper panel is an 
allegorical figure of victorious COLUMBIA upholding 
the Stars and Stripes in one hand and with unsheathed 
sword in the other. The design in the lower panel 
illustrates the terrain of one of the most bloody close 
engagements in the second battle of the Marne, which 
took place on June 1, 1918. 

The town of Chateau-Thierry lies on both sides of 
the Marne River and is spanned by a stone bridge. The 
picture shows the destroyed part of the bridge. The 
first American effectives used in this battle were 
Machine Gunners, who took up a position near the 
bridge. How they crossed it, held the approach on the 
other side, returned to their former position, allowing 
the Germans to reach the mined bridge and blowing it 
up while the enemy was partially across, capturing all 
his forward elements, constitute one of the greatest 
feats in AMERICAN MILITARY. HISTORY, for 
CHATEAU-THIERRY was the nearest point to Paris 
and the American Doughboy, even as his Verdun Poilu 
brother, made good the old French battle cry— 


“They Shall Not Pass” 
WRITE FOR QUOTATIONS 


GEO. BORGFELDT & CO. 


16th St. and Irving Place NEW YORK 

















SA ET TEE TET Sas * pe orrenerntostens — = Se 











CIRCULAR 


October 1, 1919, 


52 THE JEWELERS’ 


HELPER Pee Ee ULL Le LE 


UVUAUUUUUU UU UELUELUUAUAAUNAUEEONNNe* 





NOW READY 
New CATALOG of 


ONN WEAR 


Be Sure to Get Your Copy. 
Write for It—NOW 
























BONNS BOOK 


M.BONN COMPANY 
PITTSBURGH, PA. 
ST.LOUIS, MO. 
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Our new catalog of the snappy and well-known 
BonnWear line is just off the press and ready for 
distribution. It means big sales for every dealer 
who uses it. If you haven’t received your copy bet- 
ter get busy and write for it now. Don’t put it off. 
Act quick. 


You cannot afford to overlook this wonderful oppor- 
tunity to cash in on this splendid and complete line 
for your holiday business. You understand, of 
course, that this catalog contains a high grade as- 
sortment of goods which is supplementary to our 
regular line and as this is a year for the selling of 
higher priced novelties it will pay you to select a 
stock of a dozen articles to retail at $5 each and a 
dozen to retail at $10 each. You'll be surprised how 
quickly they’ll turnover. 


Our prompt delivery and service which always ac- 
companies orders for BonnWear applies, of course, 
to this line also, and in addition you get the advan- 
tage of wholesale prices, too. 


And remember that all BonnWear is fully guaran- 
teed and returnable at our expense if it is not 
satisfactory. 

























M. BONN COMPANY 
Pittsburgh St. Louis 






50 Years in Pittsburgh 
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\Vhen placing orders for watches, your 
first thought is “Where can I get 
watches of good QUALITY ?’” and the 
logical sequence to this thought is “and 
at POPULAR PRICES?” 


ULL EO 


Ever since our advent into the watch 
business our principal aim has been 
the successful combination of good 
quality at popular prices. 


With a due regard to modesty, we feel 
confident in the statement that in the 
oroduction of the HELBROS WATCH 
we have succeeded in our undertaking. 


PULL CE 


TR 


If we may refer to a homely quotation 
“The proof of the pudding is in the 
eating,” we ask of you only a trial order 
to convince yourself that in HEL- 
BROS WATCHES you have a com- 
bination of 


Wail 





GOOD QUALITY AT POPULAR PRICES. 


Every HELBROS WATCH purchased 
is guaranteed to give complete satis- 
faction and this guarantee is backed by 
an AMERICAN WORKSHOP and a 
complete line of materials which we 
supply our trade. 


ORDER THROUGH YOUR JOBBERS NOW 


DOU TUUESADED UALS TUE TUES Eee 





93-99 NASSAU ST. 


NEW VORK CITY 


CHICAGO 
GENEVA 








-STONE Company, ine. 


AMSTERDAM 
ANTWERP 
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Wilmort. prompt delivery. 


Get the Wilmort in your win- 
dow. It will help sell itself. 
* For prices and full particulars 
Another Gift L write to your jobber or to us. 







Retails $2.50 


and up. 


Wilmort Manufacturing Co. 


No. 206, 
9 S. Clinton St., Chicago 


Retails $4. 


Canadian Representatives: 








WITH 
PIPE EMPTYING %& The Goldsmiths Stock Co., of Canada, Ltd., 
PRONG Cor. Yonge and Wellington Sts., Toronto, Ontario 
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Order Early—Before the Holiday Rush 


\ \ YILMORT success grows bigger and better. Wilmort retail prices are $2.50 and up. Whatever the 
Tewelers find this utility gift a year-’round gift occasion, whatever the style-preference of the 
trade-maker—a steady standby, always wel- buyer, you can offer a Wilmort model that is sure to 

comed in up-to-date homes. ; ' please. 

There are real reasons for Wilmort popularity. Six 

handsome models give a style-range and price-variety Don’t wait for the holidays. Remember, the Wilmort 

that multiply your selling opportunities. Graceful is THE gift for engagements, weddings, birthdays and 

design, substantial construction and perfect perform- anniversaries. And now’s the time to send in your 
ance are other factors that make friends for the order for Christmas stock. Early ordering means 









No. 106 
Silver Plated 
Etched 

$5.50 Retail 












How Dorst Helps You Get Your Share 
of the Local Class Pin Business 


We supply you with a neat, handsome display tray, containing samples of a 
dozen of our best and most popular class pins and rings. 


We furnish you with a copy of our Book of Helpful Suggestions, which 
illustrates over 100 stock designs, any one of which we are prepared to mail 
on short notice 


We maintain a corps of experienced artists who will submit special, distinc- 
tive designs when your customers so desire. 


Most important, the size of our business enables us to quote prices to which 
you can add a satisfactory profit and still undersell your competitors—prices 
that insure your getting the business. 


~ The Dorst Company 


Special Jewelry Manufacturers 
3rd and Vine Streets Cincinnati, Ohio 


The Jewelry City 


DARST SERVICE 
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For 33 Years, this Trademark has stood for the same guaranteed Service, Honest Values 
and Up-to-the-Minute Stock. Over 10,000 Jewelers throughout the United States, 


Alaska and Hawaii recognize the assured quality and service behind the name. 


WHOLESALE 


EWELRY & DIAMONDS 


KANSAS CITY. MISSOURI 
Republic Bldg. 10th & Walnut 


Today, the same name in more modern form, stands for the same high standards and 
strict business principles for which the former was noted. When you see this name, Mr. 
Jeweler, think of the Jewelry satisfaction for which it stands. 














Interchangeable, Initial and Emblem Ring Assortment 


66 EMEMBER?” you have often had a customer ask you for a neat looking Initial or Emblem ring, some- 
thing that fits close to the finger and has a pleasing appearance. You did not know where to get a ring of 
this kind. We have made an especial effort to secure this assortment of Rings and are certain it will prove a seller. 





eee ee 





6 Solid Gold Rings, Assorted, in Black Cotex, Velvet Lined Display Tray, $72.00. 





os Subject to L, K, Catalogue Discount 


Tops can be furnished in all letters and emblems, all are interchangeable. Separate initials or emblem tops, 
price $2.20. Do not fail to order one of these assortments at once. 


LEONARD KROWER & SON, wew orveans, La. 
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“big share of the: 
profitable sales. 















The Solitaire Cluster 


Trade-Mark 










Patent No. 954,568 April 12, 1910 


Infringers Take Notice 


Our Patent No. 954568, granted April 12, 1910, for THE 
SOLITAIRE CLUSTER, has been sustained by the 
United States District Court. 
We, therefore, intend to prosecute and collect 
full damages from all Manufacturers, 
Jobbers or Retailers for all goods 
which infringe our rights, sold 
during the term of our 
patent. 












The Cluster One Quality 
That Has One Price 
Patented April 12, 1910. © Made Good To All Patented April 12, 1918. 


Gebhardt Bros., Cincinnati 
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WEDDING RINGS 


Plain, Hand-Carved or Diamond-Set 
In Platinum, Green or Yellow Gold 


Plain rings in all widths and sizes. Our 
Hand Carved Ring line has a variety of 
designs, many exclusive. The Diamond 
Set Rings have stones all the way 
around, part way or spaced. 








A ring having any one of these 








is RIGHT in every particular 


J. B. Bowden & Co. &s 


15-17-19 Maiden Lane NEW YORK 
| Makers of All Descriptions of Rings. Precious Stone Dealers 
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NO TWO WATCHES ALIKE 


in this line of 


Platinum, Diamond Encrusted, Ribbon Bracelet Watches 


(Each fitted with an unsurpassed Geneva Movement) 


ever leave our shop. EXCLUSIVENESS is the big, fundamental basis of our appeal to 
leading Jewelers who cater to a highly discriminating clientele. Our list of clients is 
very conservative; it is a mark of distinction to be included in it. 
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Abel Bridal Wreath 
Wedding Rings 


are made in Green Gold, White Gold, Yellow 
Gold, and all Platinum. 
Finger sizes 4 and 8 are uniform in price. 

We originated the idea of carved wedding rings. 
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We shall be pleased to send you one of these 
rings in a Heart Shaped Leather Case De Luxe 
with suitable Brides card for window display. We 
will also furnish advertising matter and motion pic- 
ture slides gratis upon request. Write for them. 


ABEL BROS. & CO.., Inc. 29 Maiden Lane, New York 


“Swastika Lucky 
Wedding Rings 
Positively Insure 
Happy Brides.” 














MANUFACTURERS Cor. 58 Nassau St. 
MAKERS TO BRUSSELS 1897 
THE UNITED STATES NAVY PRESIDENT OF INTERNATIONAL JURY 
THE FRENCH WAR DEPARTMENT BERNE, 1914, GRAND PRIX 
THE ITALIAN NAVY PARIS, 1900, GRAND PRIX 


THE SWISS ARMY 


Offer your customer a watch which you are 
fully convinced will give satisfaction. Use 


PAUL DITISHEIM MOVEMENTS 


DITIS and SOLVIL 





THEY COST MORE but the best is always 
the most profitable in the end. 


NEW YORK OFFICE: PAUL DITISHEIM CO., 


200 FIFTH AVENUE. TELEPHONE 
R. H. SCHWAB, MGR. GRAMERCY 4195 
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IMMEDIATE DELIVERY 


934 Line Octagon Bracelet Watches 





14-K American Case, 15 Jewel Adjusted, High Grade Lever Movement, Red 
Rubies; With or Without 14-K Gold Extension Bracelets 


Movements Without Cases If Desired 
ALL MOVEMENTS GUARANTEED. 





Alpine Watch Corporation — | 


Manufacturers and Importers of 


WATCHES 
16 Beaver Street New York City 


Factory: Lachaux de Fonds, Switzerland 












































‘ °4 “The Case That C 
Solidarity: “comparison” 
Mr. Retailer: 
Discriminating jewelers have 
featured Solidarity Gold 


Cases forOVER THIRTY 
YEARS— 


Could any higher tribute be 
paid to our product P 






































Representative Watch Jobbers are Solidarity Jobbers 


Solidarity Watch Case Co. 


(ESTABLISHED OVER THIRTY YEARS) 


15 Maiden Lane, New York 


JOHN W. SHERWOOD, President LOUIS J. MONTAGNON, Secretary-Treasurer 
| OSCAR M. GAMMON, Vice-President GEORGE SALZGEBER, Asst. Secretary-Treasurer 
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WRIST WATCHES 


Our lines of ladies’ and gentlemen’s 
wrist watches are most complete; send 
in for memo selection. 


HENRY FREUND & BRO. 


“Sellers of Sellers” 
Elk Goods a Specialty 65 Nassau St., New York 


Agents for the celebrated Jules Jurgensen Watches. 
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FISCHER COMPANY, Inc. 


/ MAKERS OF 
Gold Settings 
Ring Findings 
and Galleries 





320 Market Street, Newark, N. J. 
Telephone Market 5453 i . : 
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Trade Builders 
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GUARANTEED 


il’ a4 Our Automatic Eye Glass 


4 Holders bring repeat orders. 


CAN BE 
“Suen 4 Our Thimbles never fail to 


please. 








TRADE MARK 





REASONS: 
QUALITY is always our first 


consideration and has been for up- 
wards of eighty-seven years. 





Jack J. Felsenfeld 


15 Maiden Lane 
New York 
eB 








Write for illustrated price list. 





Ketcham & McDougall 


Incorporated 

















15 Maiden Lane 


NEW YORK, 
N. Y. 
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PICK DIAMONDS ACCORDING TO NUMBER AND THEY WILL FIT EXACT AS CUT SHOWN 


This is an exact Photo-Reproduction of our Pat. Solitaire Cluster, which is the best in the 
market; 7 diamonds when set in any number of the cluster will appeal like one stone 


CINCINNATI, OHIO. CHICAGO, ILL. 
16 ALAMEDA BUILDING * 1110 HeywortH Buse. 
READING ROAD GLENWOOD 
Bert Ganz, Rep. E. E. Harwoop, Rep. 


MANUFACTURER OF 


Fine Diamond Mountings and Diamond Jewelry 


47-49 MAIDEN LANE, NEW YORK 
A complete line of diamond wrist watches in platinum and different colors of 
gold. The latest fashions and contain the best movements. Finest in the market. 
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No Rings Can Be Better than— 





+ BRYANT RINGS< 





BECAUSE 


no rings made for the Trade can show Better Material, Better Workmanship, 


Better or More Original Designing. 


“AMERICA’S OLDEST RING HOUSE” is not only oldest, but still way 


in the lead. 


You'll save Time, Money, Unnecessary ‘‘Shopping Around” either in per- 
son or by correspondence if you place your ring orders exclusively with us, 


and build up your ring trade on a well displayed assortment of BRYANT RINGS. 
BRYANT RINGS FOR MEN AND WOMEN AND EVERY 


M. B. BRYANT & CO. 


New York City 


At Seven Maiden Lane 


GIFT OCCASION 








att 





























A Few Granby Favorites 
Your Jobber Has Them 


The Granby Line 


has won favor with discriminating buyers. The 
high quality of material and workmanship ap- 
peals to those jewelers who strive to create and 
hold Good Will by selling the best. 





Granby Quality and Granby Service are main- 
tained by the most modern manufacturing facili- 
ties and the employment of highly skilled crafts- 
men in every department. 





Especial attention is called to the glorious lustre 
and finish of our White Gold Mountings. Also 
the distinctive merits of our Yellow and Green 
Gold and Platinum Mountings. 





All Orders Filled Promptly 





The Granby Manufacturing Co., 
Inc. 
206 Broadway, New York 
CHICAGO OFFICE: 31 No: State Street 


OUR REPRESENTATIVES: 


GEO. A. KNAPP J. GOLDMAN J. ROSENTHAL 
Chicago and West East & Middle West New York City 
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Made in 
NEWARK 








Jewelry of 
Hichest Grade 
and Latest Style 

















MEANS 10K and 14K Gold 
a Platinum 
RELIABILITY Silverware 
F a cteliieeeiiiaaiad 
Riker Brothers Trade Seamless Tubing Tetaz & Co. 
Shacteiuring _— ee Burstow, Kollmar & Co. (-) Designers con reen ane 
42-4-6 Court Street Mark 18 Columbia Street Sa. lies ‘Tessa nishandaan Shas. 





-—~ Shater & Dougias, inc. 


Manufacturers of Rings 


Office and Factory 
68 Orchard Street 





C. Rech & Sons 
Established 1897 
Manufacturers 

10 Kt. Jeweiry & 10 Kt. & 14 Kt. Chains 
473 Washington St. Newark, N. J. 





Meyer & Gross 

Makers of High Grade 

M. G. Solid Gold Set Rings 
Trade-Mark 401-407 Mulberry Street 





ENGINE TURNING 





What Is the 
Jabel Ring Mfg. Co. 
putting out now? That is the question 


the ring trade Is asking. 
23 Marshall Street, Newark, N. J. 





Andrew O. Kiefer 
Est. 1889 
Manufacturers Gold Rings 
61 Arlington St. 


Strauss & Strauss) 


Advanced Styles 
Gold Set and Dinner Rings 
“Rings that sell themesives” 


9 Clinton Street 









“L. L. & S. Gold Alloys”’ 
Yellow, Green, White and Red 
L. LEBER & SON 











149 N. J. R. R. Avenue 


ELK TOOTH CHARMS 
Card Cases 


ALBERT ABRECHT 


Mfrs. of 10 Kt. Jewelry and Chains 
38-40 Crawford St. Newark, N. J. 





Sterling Fireless Sliver 


Reduces polishing to a minimum and obtains 
lasting brilliance. 


John J. Jacksun & Co. 


All Sterling and Fine Siivers 
Rolling for the Trade 


F. SCHULTE 
Artistic Steel Dies for Medals 
Badges and Jewelry Novelties. 
Portraits or Any Design Carved In Cameo 


Ss 
Tel. Waverly 5479 147 Bigelow 8t. 








Martin H. Wiedmann M 

14k 3 iA oon 10k {X) 
BROOr ENS 

154 Wright St., Newark, N. J. WV 





J.A. & S.W. Granbery 


(a corporation) 


G The 10 kt. line that sells 








E. M. Hood 
Tel. Market 3023 32 Clinton St. 
interstate Smelting 
and Refining Co., Inc. 
Refiners and Sweep Smeliters 
Gold—Sliver—Platinum 
23-25 Commercial Street 
Taylor & Co., Inc. 
JEWELRY 
Construction and Finish 
Highest Grade x K 
K LORGNONS 
47 Chestnut St. 
Hudson Jewelry Mfg. Co., Inc. 
Rings [ Fancy Stone Rings 
of Platinum and Platinum Trimmed 
Quality Carved Wedding Rings 
Factory 481 Washington St. 
W. L. Robertson Co. 
Assayers and Refiners 
13-15 Frankiin Street 
Why Waste Anything Now? 
Whole Peari 
Jullus Soeffiag a & 
Pear! Drilling Bouton Pearl 
A Speciality Japanese Cultured Pear! 
Tel. Market 4837 50 Columbia Street 





Manufacturers of Jewelers’ Findings 
Specialties: Seamless Hollow Balls, Neck Chain 
Clasps, Spring Rings and Bar Loops, in Gold, 

Sterling and Plate 
Established 1903 99-105 Chestnut St. 


~C. LEMAITRE & CO. 





Stumpf & Binder 
| of Fine Gold and Platinum 
Swivel, Spring Rings, in Gold 
“=a iT Deasinee Also in Gold Plate. 
26-40 Crawford St. Newark, N. J. 


Trade-Mark Kinney, Orchard and Scott Sts. 


The Eleder-Hickok Co. 
[Formerly Lebkuecher & Company} 
SILVERSMITHS—Creators of 

Original Designs in Sterling Silver 


@G Hollowware and Novelties, 


‘rear Mark 23 Prospect St. 








A. Broder 
Wholesale Jeweler. 


Is now located at 
Room 903 9-15 Clinton Street 


Phone Market 8538 


BORUT & RONECKER 
Manufacturers 
GOLD RINGS AND MOUNTINGS 
to Jobbers Only 
355-357 Mulberry Street 








Telephone—Market 4645 


EWALD DIETZ 
Artistic Enameler 
Enamel Painting 
359 Mulberry Street 





Link & Angell, Inc. 


14 K. Jewelry 
71 Austin Street 


ALFRED E. SANDOZ 











The Leonhardt Mfg. Co. 
Makers of Gold Rings 
355-357 Mulberry St. 





Philip Woolf 


Makers of 10-K. and 14-K. Gold Jewelry. 
Merchandise that brings repeat orders. Attractive 
prices to Jobbers. Ring mounting a specialty. 
50 Columbia Street 


Telephone 2825 Market 


NECK CHAIN SNAPS 
The 10 yo Clasp with a Snap to It 
HARRY C. SCHICK, Inc. 

oo. 105 Chestnut St. 





Frames for Travelers’ clock cases, cigarette 
and Vanity Cases. 
Bracelet 
480 Washington Street 
and 14-K. Gold and Platinum Chains 
30 Court Street 














Wm. H. Taylor & Co. 
Established in 1895 


Chain Findings in all colors and all qualities 


| 68 Orchard Street 


Bennett & Crystal Co. 


Bac. Mfrs. Gold & Diamond Jewelry 
ycos” 


that brings repeat orders. 
For wholesale trade only. 
32-34-36 Marshall Street 











253 N. J. R. R. Avenue 
Entrance on Lum Street. 
Telephone, Market 6589. 
L. Fritzsche & Co. 
Fine Gold Jewe 
ail 
Jewelers’ Settings and Solders 
Refiners and Smelters 
Baker & Co., Inc. 
N. Y. Office, 30 Church St. 54 Austin St. 
= Ziruth-Burgess Co. 
H. |. SCHNEIDER 
- rte oe my 
anufacturer o 
grade Rosaries and H. I. S. 
chains in 14K. and Ster- STERLING 
Trade-Mark 


Fine Gold Mountings for Leather Goods 
Lucky Horseshoe- 
Unbreakable Chains—High Grade 18 
ling Silver. Every Ro- 





sary made with a con- 
science. 
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Bride & Tinckler 


NEWARK : NEW JERSEY 


MVVUULUUUUAANAUUUUUAL ALU 


$, BRAND & SONS 


INC. 











18 East Twenty-third St. 
NEW YORK CITY 


Makers of 





ENAMEL CLOVER 
BROOCHES 





MANUFACTURERS OF 


ap maT EEK 


All the old patterns and many 
new combinations 


Diamond Mountings 
and Diamond Jewelry 


The sentiment ever attached to 


the Four Leaf Clover 


“GOOD LUCK” 
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DURAND & Co 


ESTABLISHED IN 1838 


Agi 
ee, 


gd 


Segman & Abrahams 


Manufacturers of 


Gold and 


aR 





Nn, ie, 


GOLD AND PLATINUM LORGNETTES P l a f 1 nu m 
i Mountings 


RANGING IN Price. From af Order Work a Specialty 


$8.00 to $1200.00 








, % 
49-51 Franklin St, 
Newark, N. J.” 
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— 14k Dorine Boxes 
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Reg. U. S. Pat. Office 


William Link 
Company 
Newark New Jersey 
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Latest and Most Improved Easiest to Set 
Cluster Skeleton and 
Resembling « solitaire to:perbection when set up. Easiest to Sell 








Dials by | Seld by 
Eliasoff and Birnbaum NW c George Crystal 


80 Nassau St., New York 1: ae 87 Nassau St., New York 
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HENRY AGATE TREAS 


tr: 


BONNER MEG Ch) 
S[Naiden Laue, New York 


DIAMOND MOUNTINGS MOUNTED JEWELRY 











© OMPLETE LINE of PLATINUM MOUNTINGS 
WITH 


A.LHALL& SON SANFRANGISCO CAL. 


‘y Y 
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Joseph Daving The Line of Exquisite Ben de Frece Bernstein 


D & B Watches are known the world over for their 
artistic beauty and usefulness. Our variety of 25 
shapes in watches enables us to suit any taste or 
means. Regardless of the price, however, our work- 
manship is of the highest order, and surpasses every 
other watch in the market. 


Aaving & Bernstein, tne. 


Importers & Manufacturers 
Main Office and Factory: 106 Fulton Street, New York City 
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JULIUS WODISKA 
Manufacturer of 


MOUNTINGS and MOUNTED DIAMOND 
JEWELRY 


182 and 184 Broadway, New York  pemee 
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AT YOUR SERVICE 


With a full line of beautifully designed Swiss Watches 
—convertible and ribbon styles—made in our own fac- 
tory in Switzerland, under the direct supervision of an 
American Expert. 


All Sizes All Styles 


Ready for immediate delivery at prices that are 
“RIGHT.” 


Every Movement Guaranteed 


National Watch Company 


45 John Street New York 


Factory: Longeau, Switzerland. 














o 













G DERLES 


“THE QUEEN PEARLS" 
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PRODUCED in Att Grapes BY 


MARCEL WORPISER 


THE PEARL SPECIALIST 
IN HIS STUDIOS AT SUMMIT, N.J. 


=> WRITE FOR PARTICULARS < 














Charles 1 f Dougherty Co, Lne 


amuyfacturing Jewe TaXy ; | 
7-11 WEST “i an 4 : 
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Designing, Special Order Work and Repairing Solicited. 


NEW YORK CITY 


rientaL R earl , Necklace laces In, Vartous izes 
Seed se Jiwele Diamond ett a Mountings plate Snaps 
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The Exclusive House 
for Coral and Cameo 


Jewelry 


Direct importer from Italy 


V. SARNO 
Successor to 
DE DILECTIS & SARNO 
45 John St. New York 
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Inquire of Your Jobber. 
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Jewish Prayer 
Charms 


l| : 
| Designed to be worn on the 
| watch chain, or attached to 
| a ribbon or chatelaine. 





| Contains the Hebrew pray- 
| er, in Hebrew characters, 
and known to the faith as 
a Mazuza. 





| 


Made a 14 Kt. Gold, Sterling Silver, and 
14-Karat Gold Filled 


Ask Your Jobber to Procure Them 


for You. 
MANUFACTURED BY 


Louis Stern Company 
PROVIDENCE, R. I. 


Also Makers of 
Bracelets, Chains, Meshbags, Buckles, Cresses, 
Cigarette Cases and Knives 
In 10 and 14K. Gold, Gold Filled and Sterling Silver. 











Logee Emblems are 
_ Supreme in their 


Price Class 


Logee Emblems occupy a particular position 
in the Emblem field. They are Moderately 
Priced and every one the best emblem that can 
be made for the money. They are not cheap 
emblems,—nor will they be cheapened— in spite 
of the tendency in this time of overwhelming 
demand to shade on material or workmanship 
or both. This staunch, inherent reliability of 
Logee moderately priced emblems builds sales 
now and the good will for greater sales in the 
future. 


Moderately Priced Emblems Satisfy 
a very widespread Demand. 


=. Z. Logee Cn. 


95 Chestnut St. 


Providence, R. I. 
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The House for Nickel Chains sian 


A Specialty Made in U. S. A. The Jewelers’ Circeler 
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8, 10, 12 inches 
Nickel Coat Chains 


i 


r< 
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of the 
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Manufacturers, Importers and Jobbers 


POF RCRA AAP 
CIPD SALLI LISA DIIL IDS 


WIAD ASID IIIA SI IDA AAS DA. 





Nickel Fobs wae 
glhegpee Jewelry and Kindred Trades 
Nickel Strand Chains . 
. PRICE ONE DOLLAR 
Copyright, 1918, by 
If your jobber does The Jewelers’ Circular Pub. Co. 
not carry our line, 11 John Street, New York 


write us, and we will 
tell you who does. 























Insist on Chains 
Made in U. S. A. 








This cut is exact size of this two-blade beautiful Abalone and mother 
of pearl knife assorted styles $15.00 doz. less 10% cash; if ordered in two 


Sell—Wear—Satisfy | omar maxuracrunme, co 
U. S. CHAIN CO. HOWARD S. KENNEDY 








51 Maiden Lane New York Platinum Diamond 
icago: San Francisco 4 
am Tienssiatstibtin, Kamm Bldg. Bar Pins and F ancy Rings 

















170 Broadway “ . NEW YORK 
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 TRAVELIGHT 


“RADIUM LIGHTED” CLOCKS AND WATCHES 





YOU CAN SAFELY GUARANTEE AN EXCEPTIONAL WIDE VARIETY 
THE LUMINOSITY OF . 
OUR DIALS 


ENABLES YOU TO PLEASE 


EVERY CUSTOMER 





“DAINTY” 


1 Day Intermittent Alarm. 234 Inches 
High, 2% Inches Wide. 2 Inch Silver- 


tone Dial. EACH, $3.48 NET. \ eS 
: “LYTANITE” eR 


RAQIUM 








P.S.—OUR RADIUM DIALS ARE DIFFERENT 
The best obtainable clock movements; 
substantial attractive cases; beautiful, 
original dials; excellent workmanship; 
exclusive use of 


. Ee re rg 
“ETERNALITE” RLM 











1 Day Long Alarm. Nickel Seamless Case, “ “ 99 

534 Inches High. 4 Inch Gold or Silver Em- ee a oe LYTANITE ' 

bossed Dial, Radium Lighted Numerals ee eee ciency—are features © 1 Day Long Alarm. 534 Inches High, 4% , 
Our Product. Inches Wide. 4 Inch Silvertone, Dial. 


Hands and Crucifix. EACH, $3.25 NET. 











EACH, $2.82 NET. 





ASK YOUR WHOLESALER FOR “TRAVELIGHT” RADIUM LIGHTED CLOCKS AND WATCHES 


Convincing Quality—Appealing Styles—Indisputable Value 








aus © % “REVEILLITE” 
“ y ” - Db. 1 Day Intermittent Alarm. 534 Inches High, 
8 Day Signs TRAVELIGHT 1 Day Alarm, Nickel Polished Seamless Case, 4% Inches Wide, 4 Inch White and Silver 
6, panel Automatic, Nickel Seamless Case. 6% Inches High, 4% Inches Wide; 4 Inch Dial. Heavy Convex Glass. EACH, $3.62; 
4 Inches High. 4% Inch Silvertone Dial. Dial, Fully Radium Lighted Numerals and SILVER DIAL, $3.70 NET. 
EACH, $5.07 NET. Hands. EACH, $2.20 NET. ~ 
TRAVELIGHT M 231-289 N. Lawrence St. Philadelphia, P 
FG. CO. iladelphia, Pa. 
Boston Sample Room TH ' Ss i 
le | EODORE SCHISGALL a t. Louis Sample Room 
Dexter Building » Manager 704 Victoria Building 


ADDRESS ALL COMMUNICATIONS TO MAIN OFFICE 
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DIAMOND SET 


GICH BRACELETS 


Platinum Top ALL PLATINUM Platinum Top 


and and 


White Gold Backs Green Gold Backs 








LO) BDYAVIMD SEEN INE AL@O) 


55T? 43 GOLD ST. NEW YORK 


BRANCH OFFICES, CHICAGO, ILL.3I North State St.,AMSTERDAM, HOLLAND, 10 TulpStraat, PARIS, FRANCE, 51 Rue De Chateaudun 


TO AVOID DELAY USE LOCAL ADDRESS 
33 T° 43 GOLD ST. NEW YORK CITY 
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Rin _ \ SS =: \ STS. 
Link i 
Chains 
ow 
La Vallieres O 
Beby pins 
‘obs | 
sem 3907-435 GOLD ST.NEW YORK 
ar pins 
Vail pine THE LARGEST MANUFACTURERS 2F GOLD JEWELRY IN THE WORLD 
Earrin 
Keck San POPULAR PRICEY  ~O.AVOID DELAY’ — IMPORTER/g DIAMOND/ 
Vest chine . 2% 33+43 GOLD STREET 
Be hol ers NEW YORK 
Bead neck chains 
Sautoir chains 
Gold and silver 





















Bib holders 
Bead neck chains 
Sautoir chains 
Gold and silver 
cigarette cases 
Gold, silver and 
plated knives 
Gold, silver and 
plated thimbles 
Gold and silver 
match boxes 
Gold, silver and 
plated collar buttons 
Lorgnette chains 
Brooches 
Safety pins 
Cameo goods 
Flexible bracelets 
Buckles 
Cigar cutters 
Ring mountings 
Watch holders 
Class rings 
Locket rings 
Lorgnettes 
Amber cigarette holders 
Lapel buttons 
Vest buttons 
Patent safety guard 
bracelets 
Emblem goods 
“LA SUPR EME” 
PEARL NECKLACES 
“HOLD-FAST” 
LINGERIE CLASPS 
“KEEN KUTTER” 
POCKET KNIVES 
JAPANESE 
JEWELRY 
WHITE GOLD 
JEWELRY 
GREEN GOLD 


EWLERY 
FINE PLATINUM 
JEWELRY 
LAPIDARY WORK 





















































BRANCH OFFICES 
CHICAGO, ILL. 31 NORTH STATE ST 
AMSTERDAM, HOLLAND,10 TULP ST 
PARIS,FRANCE 51 RUE DE CHATEAUDUN 
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“—_gnd for ve ahest Ex’ silver 
I hoped and hoped!” 


: Happy is the maiden whic can count among her chetahed 
possessions a selection of the fine silverware that is kaown 
everywhere by the quality-mark “1847 ROGERS BROS.” 


When time has dimmed -the beauty and lessened the use- 
fulness of other gifts, her silver will still be her daily pride 
—to be cherished and handed down to the next generation. 


In many of the patterns a complete silver service may. be 
had with Tea and Coffee Sets, Vegetable Dishes, Trays, 
etc., to match the knives, spoons and forks. 

1847 Rogers Bros. silverplate is made in one quality only— 

the best. Teaspoons, $3.75 a@ set of six, Other pieces in pro- 


portion. ‘Sold by leading dealers. Send for catalog * E-68."' 


INTERNATIONAL SILVER COMPANY, MERIDEN, CONN, 


1847 ROGERS BROS. 


S TLV ER W-ARSSE 
The Family. Plate for Seventy Years 
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his new cot 

_WOrKS magic 
with the color- 
ed es Ito 
Invests the Ruby 
and Sapphire 
With the fife and 
fire thought 
ao only 

a Diamond 


LHeller & Son 


NEW YORK PARIS PROVIDENCE 
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Meltah 


PE RTCUES 


Deltah Perles are in- 
troduced by this page 
in colors in The At- 
lantic Monthly, Har- 
per’s, Century, Re- 
view of Reviews, 
Scribner’s, The 
World’s Work, Har- 
per’s Bazar, Cosmo- 
pohtan and Vogue. 











he the ordinary 
ty the luxury of 
ahi pass forthe 








Three sales-ma k- 
ing little adver- 
tisements which 
will relate your 
store to our nda 
tional campaign. 





























Meltah 


PrPeHR L BE SS 


Campaign 


in brilliant color has gone forth to the 
great buying public of America. You 
have shared with us the pleasure of read- 
ing the advance proofs of the advertising 
and of anticipating its effect. 





Thank you for your enthusiastic reception 
of the Deltah announcement. 


You have ordered the necklaces or 
will order. 


This page is to remind you to send 
for the window card (reproducing 
in actual colors the original Deltah 
painting), the consumer booklet for 
counter or mail distribution and the elec- 
tros for newspaper advertising. 


Of course all are supplied without charge. 


And naturally you will want to use every 
possible means of identifying your estab- 
lishment as headquarters for the Deltah 


necklaces your customers are so ready to 
purchase. 


L.Heller &Son Inc. 


PARIS KQOLQKOI NEW YORK 
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A pearl story that 
wilt greatly in- 
crease the demand 
for this beautiful 
article of adorn- 
ment. 
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La Tausca Pearls for Fall Brides 


EWELERS who watch the seasons for the oppor- 
tunities they offer will not neglect the featuring 
of La Tausca Pearls as a most exquisite gift for 


the October Bride. 





Constantly recurring birthdays make another field 
for gifts too lucrative to be ignored. Women 
know La Tausca Pearls and love thém for their 


daintiness and charm. 


Every La Tausca Necklace is sold by a Retailer 
Retailers supplied through Wholesalers only 






pN 


mss PEARLS 
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cAmerican Women 
Know the Guarantee 


HE makers of La Tausca Pearls stand behind the 
dealer in carrying out the absolute guarantee which 
goes with every necklace of La Tausca Pearls. 


The beauty of La Tausca Pearls is unparalleled—for the 
skilful French lapidaries who create these wondrous 
gems have succeeded in capturing all the lovely fires and 
lustre of the most exquisite oriental pearls. 


Send for the window cards we supply you, and the per- 
sonal scrapbook in which to paste the La Tausca national 
advertisements. Write your jobber about the La Tausca 
departmentizing plan; benefit by our efforts to increase 
your sales. 


PANAMA-PACIFIC PEARLS 
18-inch length with gold spring clasp, $15.00 


AUS cA 
ERO penis 


MARK 


PanamaPacificPerles 
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ORALS & 
AMEOS 


of Quality 


To Visiting Buyers 


A hearty invitation’ is hereby 
extended to you to inspect 
our varied stock of original | 
and unique cameos and our | 
exclusive coral strands. 





F. VITELLI & SON 


277 Broadway, New York 
The House of Cameos 
































THE JEWELERS’ CIRCULAR 145 


October a 1919. 














——— 


KES 

















3) (FAW 





0 HAWKES 


; Hawkes Crystal Glass 


Displays the Newest Shapes 




















































e j - Cut Glass 
You can’t afford to be showing only the old ay 
7 fashioned low dishes, when milady demands Rock. Crystal 
4 covered comports in the latest style. Settee ine 
d . Mounted 
Hawkes Crystal always registers the latest | Decorated Gold 
. fashions in glassware, in a range of prices Glase 
Decorated 
P to meet all demands. Enameled Glass 
fo ; Auto Vases 
You can sell Hawkes luminous engraved Desk Sets 
0 , . . Cigarette Boxes 
crystal at very moderate prices, and still Menenvens 
; & make a better-than-usual profit f . |) a 
* make a better-than-usual pront for yourself. Geld ‘icsenenell 
] Get our prices on what you need. a Pre pie 
. 3108, - Cl t , Irish Glass 
\ Pattern “Covered T. G. Hawkes & Company Period Glass 
i 5 1ameter i *& e 
ae. Corning, N. Y. Odd Matchings 
. Wheel Engraved. ee " ; ; Inventors and. Paten- 
$2.90 Net. Pacific Coast Office: 140 Geary St., San Francisco, Cal. tees of Hawkes. Fa 
D mous: French Dressing 
izing Bottle. 0 


























SOMETHING NEW 


Fill Your Wants for a Low Priced Watch 


THE INVENTIC 


The best low-priced guaranteed watches on the market today. 
A lever escapement movement, made on the simple Roskopf sys- 
tem. Every watch is guaranteed against defective material and 
4 construction. A good time keeper; nothing on the market to equal 
iy this, at the extremely low price. 
Order Now! © 


I No. A471. 


A I IN iii bocce vidneeninnckessdadincaceeeaul $1.65 
Woraere, Nickel casé,. DIACK GiGh CACM ee 6.0.6 ccereicsiec sca cide voeeeceeeviewt eoeeneer 1.70 
No. A474. Nickel case, with luminous radium dots and hands, black dial, each.... 1.95 
No. A477. french grade, raised metal case, white dial, each................cceeee 1.90 
No. A475. Nickel case, luminous full, radio silver dial and hands, each............ 2.25 


No. A476. Nickel case, black dial with luminous full radio hands and figures, each 2.25 





Write for our Catalogue containing these movements, mailed to Retail Jewelers only on application. 


165 Madison St. | 


Between Fifth Ave. and La Salle St. 
Over Childs New Restaurant, 
Second and Third Floors 


Chicago, IIl. 







Ponounced g / 


(THE HOUSE YOU CANT FORGET? 


Wholesale Jewelers and Opticians 
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MANASSEH LEVY & co. 


IMPORTERS OF WATCHES 


ARE 
NOW 


LOCATED 


26 WEST 36TH STREET 
NEW YORK CITY 











L THE? NDEEK 


VE GENERAL ENGRAVER 


NEW YORK 





The Toledo Jewelry Mfg. Co. 


- oaet pids- Manufacturers TOLED 
43 Rs) a Grade manemas 


' & a 4 * r 
| —_. & 
we tcc ion. \ a? 
hd 









Series No. 11 


Knights of Columbus — Masonic 


Write for Pamphlets. 


Mark 











NOVELTY 


BRETSA  feweiry 


1482 Broadway (Time Square) New York 


Show Room, 450 Fifth Ave., New York 


We Are Oversold for the Year 
BUT 


We have a big stock from which we can help 
build up your Xmas trade. And every live 
merchant knows é 


SHAW’S JEWELRY 


Can Do It—Write 
Today for Circular 
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Quality Delivery 


Service 


Feingold & Gelb, Inc. 


IMPORTERS 
1] Maiden Lane, New York 


Swiss Watches 


F. & G. Movements. 


Bracelet Watches Ribbon Watches 








Exclusive Lines 


In Gems, Antique and 


Modern Jewelry 


We carry the finest selection of real old Onyx Jewelry. 
Unusual variety of long earrings, cameos, jade, ame- 
thysts and lapis beads, brooches, lockets, etc. Memo 
selection sent to reliable concerns. 


SAMUEL GOLDBERG 


ANTIQUE COLLECTOR 


65 Nassau Street New York City 
Tel. Cort. 705 











Expansion Watch Bracelet 


Made in 14Kt. Yellow, Green, White Gold. 

Plain and Engraved, Sterling Silver and 

1/10th and 1/20th Gold Filled. 

ce - a eee on request to jobbing 
olesale trade only. 


Ss. & H. LEVINE 


74 Lafayette St. New York 





WNA4U00000UUDU0ENN00000O LUAU 


GEORGE DOLIN 


0 G 





SOULE Re 0 be 


14 Kt. Diamond 14 Kt. Pearl Rings 
Basket Rings 1 Pearl $3 
$13.50 up 2 Pearls $4 

3 Pearls $5 and up 

14 Maiden Lane New York 
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NESTED 
WOOD BOXES 


(Locked-Covered) 
Light, Strong and Space Saving 
Safest Boxes for Parcel Post or Express 






14 Different 


Send 
For Combina- 
Price List tions in 
Stock 


Complete Nest Consists of 12 Different Size Boxes. 





BOXES CARRIED IN STOCK 


Inside Measure—314 x 2 x 34, graduating up to 1514” 
‘x 12Y" x 9H". 


F. W. Peterson Co. 


WOOD BOXES 
68 Thomas St. 





New York 














FOR SALE 


12 Dark Mahogany-finished Window Cases—New— 
Electric-lighted. 
Dimensions, 3 ft. wide; 1 ft. 7% in. deep, 3 ft. 8 in. high. 


Bunde & Upmeyer Co. 


101-105 Grand Ave. MILWAUKEE, WIS. 








OUR SPECIAL 21-PIECE MANICURE SET, $4.75 





No. 9100JC Very fine white grained French ivory manicure set as illustrated above, 
note the popular Marquise design, best quality steel fittings, patent buffer, all put up in 
a genuine leather roll. Our special cut price net $4.75. For a line of other bargains 
see our Silent Salesman catalogue No. 46, illustrating Watches, Clocks, Jewelry, Silver- 
ware, Talking Machines, Leather goods, Cut Glass, Holiday goods, and Specialties of all 
kinds. This is our only Salesman and should be consulted before buying elsewhere. 


JOSEPH HAGN CO., 25 Neate 5 














Write for Our Catalog 


EWERAT, 
MONEYSAVE! 
NEW ERA OPTICAL CO. 


Wholesale Opticians 
123 W. Madison St., 





CHICAGO 








Current Event Slides 


With your advertisement photographed on same 


Will Increase Your Sales 


Show them at your local theatre 








General Pershing, riding at the head of 
the “Famous First,” as it paraded down Sth 
Ave., is honored by millions in New York. 


Shown through the pee ot 
HEATH’S JEWELRY STORE 
Old and Reliable 


We are prepared to supply you each week with a series 
of current events slides from 3 to 12 different subjects 
according to contract. These flashed on a screen at 
your local theatre instantly bring business. We furnish 
the slides, you make your own arrangements with the 
movie theatre to show them. Each subject is yours 
exclusively. 


A set of 3 slides mailed each Friday, $1.50 per week, 52 weeks’ contract 
A set of 6 slides mailed each Friday, 2.75 per week, 26 weeks’ contract 
A set of 12 slides mailed each Friday, 5.25 per week, 26 weeks’ contract 


News Bulletin Press Service 
105-111 W. 40th St. New York City 


News Bulletin Press Service 
Ayr) YOK MAN “TANS WIP 189M SOT 
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CIRCULAR. 


October 1, 1919, 





Special Notices. 


Payable invariably in advance. 

Rates under all headings except “Situa- 
tions Wanted” 3c. a word; minimum 
charge, 75c. 

SITUATIONS WANTED Ic. a word for 
first 25 words. Additional words, 3c. per 
word. 


Heavy type, 5c. 
charge, $1.25. 

Name, address, initials and abbreviations 
count as words, and are charged for as 
part of the advertisement. 


Display cards, $4.00 per inch. 

In all cases, if answers are to be for- 
warded, 15c. extra to cover postage must 
be enclosed. 


Advertisers who are not subscribers 
should send 15c. if they desire a copy of 
the paper containing their advertisement. 

All forms (Special Notice advertisements) 
close Monday, 4 P. M. 

Unless the advertiser especially instructs 
us to publish his name and address, all 
answers will be directed care The Jewelers’ 
Circular. 


a word; minimum 








Situations Wanted. 


Under this heading, only 1c. a word for 
first 25 words, 3c. for each additional 
word; minimum charge, 25c. 


AMERICAN, all round jeweler, stone setter, col- 
orer, emblem and fraternity pin maker; fair 
engraver; Connecticut preferred. Address “‘Q., 
6156.”" care Jewelers’ Circular. 





A PRACTICAL WATCHMAKER wants a position 
with a railroad watch inspector; understand 
adjusting to position; best of references. Ad- 
dress “R., 6007,” care Jewelers’ Circular. 





WANTED, pesition as salesman, buyer or other 
responsible and permanent position; age 29; 
representative person with executive ability. Ad- 
Gress “E. E., 6159,” care Jewelers’ Circular. 





SALESMAN, familiar with all branches of the 
wutch business, with a following of the best 
jewelers from coast to coast, would take charge 
of office. Address “M., 6124,” care Jewelers’ 
Circular. 





WATCHMAKER AND MANAGER of wide ex- 
perience and ability, desires managership of 
watch repair department of a large high class 
store. Address “D., 6106,” care Jewelers’ 
Circular. 





WATCHMAKER-SALESMAN, would take charge 
as manager of department; not regular bench 
work; only high class firm wanting a_ reliable 

Address “H., 


man need answer. 6122,” care 


Jewelers’ Circular. 





POSITION WANTED by first class jewelry re- 
pairer, stone setter; can also do fine clock re- 
pairing; capable of taking charge; Al reference; 
salary $35 to $40 per week. Address “‘E., 6132,” 
care Jewelers’ Circular. 





MANUFACTURING JEWELER wants position 
in retail store shop; 18 years’ experience in 
factory and store; salary $50 per week; can 
start inside of 24 hours. ‘“‘Jeweler,’”’ 1822 Sum- 
mit Ave., Little Rock, Ark. 





POSITION WANTED; Al engraver, assistant 
jeweler and clock repairer; six years’ experi- 
ence; just released from United States Govern- 
ment service: best of references. Address “‘W., 
6147,” care Jewelers’ Circular. 





WATCHMAKER-SALESMAN, or charge of re- 
pair department, will assist as expert on fine 
clocks; fair engraver and jewelry repairing, also 
designing for jewelry and rirgs. Address “C., 
6123,” care Jewelers’ Circular. 








YOUNG MAN, 21, high school graduate, desires 
position as bookkeeper. Address “‘A., 6158,” 
care Jewelers’ Circular. 





AI POLISHER, lapper and colorer, wants situa- 
tion anywhere; 20 years’ experience. Address 
“B., 6161,” care Jewelers’ Circular. 





EXPERT watchmaker and salesman, wishes steady 
position at $40; the East preferred. Address 
‘J., 6134,” care Jewelers’ Circular. 





DIAMOND SETTER; young man, 24, wishes to 
learn the diamond setting; willing worker. Ad- 
dress “Q., 6157,” care Jewelers’ Circular. 





YOUNG MAN wishes ‘position as shipping clerk 
or messenger; Al references from Maiden Lane 
jeweler. Address ‘‘K., 6119,” care Jewelers’ 
Circular. 





RELIABLE manufacturing jeweler! Do you 
want a man who knows his business? Then 
write for further particulars to P. O. Box 385, 
Detroit, Mich 





FLORIDA PREFERRED; refined watchmaker, 
jeweler and engraver; 16 years’ experience; 35 
years of age; married. Address “M., 5686,” 
care Jewelers’ Circular. 





WANTED TO CONNECT with manufacturer or 
jobber to handle a complete jewelry line on the 
‘acific Northwest; am making that territory 
_. Address “Y., 5881,” care Jewelers’ Cir- 
cular. 





15 YEARS PRACTICAL WATCHMAKER de- 
sires change with reputable Pittsburgh firm 
who does as they agree; $45 or will do trade 
work; reference furnished; no balcony or 14- 
hour day wanted. Address “Z., 6150,” care 
Jewelers’ Circular. 





San sR SEE SS 


WATCHMAKER, 30 yeers’ experience, specially ‘ 


on high grade American watches, desires good 
position with good firms only; state fully work- 
ing hours and class of watchwork; prefer prin- 
cipally American watches. “Watchmaker,” 
Hotel Herkimer, Grand Rapids, Mich. 





YOUNG MAN, 21, salesman, who is acquainted 
with the jewelry trade is looking for a good 
connection with platinum jeweiry house, to sell 
in North West and South. Address “E. R.,” 
Room 907, 106-108 Fulton St., New York. 


BUYER; highly reliable and conscien- 
tious Swiss gentleman, thoroughly ac- 
quainted with the American market 
and with the best connections amongst 
Swiss watch manufacturers, and a 
practical man himself, wishes to com- 
municate with large American firm 
with a view of acting as buyer for 
them in Switzerland. Address “P. M., 
6148,” care Jewelers’ Circular. 











Lines Wanted. 


3c. a word; minimum charge, 75c. 








FACTORY SHIPPED, fine line, also popular 
priced line of cut glass; straight commission 
basis; Southern territory. Address “Competent, 
5907,’ care Jewelers’ Circular. 





MR. MANUFACTURER! We desire lines sala- 
ble to jewelry and dry goods stores. Anglo 
American Agency, manufacturers’ representa- 
tives, General Delivery, Detroit, Mich. 





FACTORY SHIPPED, ring line; long or short 
line for Southern territory; straight commission 
basis; New York references, Address “Rx. 
perience, 5909,” care Jewelers’ Circular, 





YOUNG MAN, well known to the jewelry 
trade of Canada and living in Canada, 
would like to hear from any manufac. 
turers desiring representation in Can. 
ada. | was formerly a member and 
vice president of a well-known Can. 
adian diamond house. Address “G, 
6121,” care Jewelers’ Circular. 








Side Lines. 


3c. a word; minimum charge, 75c. 








WANTED, SALESMEN to carry as a side line, 
our glass point dragon fountain pens, clutch 
pencils, manicure sets, and watch crystals; good 
commission for able men. Write to F. J, Ber. 


nard & Co., Inc., 50 W. 22d St., New York, 





WANTED, experienced jewelry salesmen 
to carry as a side line, an article of 
wonderful merit and attraction having 
no competition; ali territories open; 
only salesmen intimately connected 
with jewelry trade need apply; refer. 
ences required. Address “H. W. W.,,” 
2964 Main St., Buffalo, N. Y. 








Gelp Wanted. 


3c. a word; minimum charge, 75c. 








WATCHMAKER WANTED; best of working 
conditions. A. G. Gardner, New Bedford, Mass, 





WANTED, a first class clock repairer and watch- 
maker. James Allan & Co., Charleston, S. C, 





WANTED, first class watchmaker; references, 
T. C. Tanke, Inc., 378 Main St., Buffalo, N, Y. 





WANTED TO KNOW THE ADDRESS of J. C. 
a, watchmaker. H. E, Sisson, DeLeon, 
exas, 





JEWELER who understands emblem nn per- 
manent position. The Gustave Fox Ce., Cincin- 
nati, Ohio. 





CLOCK MAN; good position for first class rapid 
clock man. Reliance Automatic Lighting Co., 








Racine, Wis. 

WANTED, watchmaker, jeweler and engraver; 
$40 per week. Wire or write. F. W. Jones, 
Arcadia, Fla. 

WANTED, jeweler and _ engraver; ermanent 
position; must furnish reference. J. H. Young, 


Ft. Wayne, Ind. 





WANTED, first_ class watchmakers; permanent 
positions. E. Keller & Sons, 711 Hamilton St., 
Allentown, Pa. 





WANTED AT ONCE, first class watchmaker and 
engraver; permanent position. T. R. J. Ayres & 
Sons, Keokuk, Iowa. 





FIRST CLASS engraver and jeweler; will pay 
$35 per week to start; steady position. Address 
“B., 6141,” care Jewelers’ Circular. 





WANTED, good watchmaker and jeweler; fine 
working conditions; permanent position; state 
salary wanter, experience, age, etc. Jos. Gumm, 
Jackson, Mich. 





FACTORY SHIPPED, box line, silverware, cases 
and rolls, long, complete line, including very 
fine lines; Southern territory; established trade; 
straight commission basis. Address “Established, 
5908,” care Jewelers’ Circular. 





SALESMAN, experienced, reliable and _ well 
known, with following Baltimore, Washington, 
Richmond and Norfolk, etc., wants to represent 
line of medium and high priced imitation pearls 
on commission, for jobbing, department store 
and fine jewelry trade, or would act as dis- 
tributor fur importers. Address David Grune- 
baum, Alhambra Apt. J. IL. rear, Baltimore, Md. 





WANTED AT ONCE, good watchmaker and op- 
tometrist; permanent position for geod man. 
W. F. Maxwell, St. Joseph, Mo. 


WANTED, first class watchmaker; state salary 
expected and give references. Address Wm. 
Schweigert & Co., Augusta, Ga. 


WANTED AT ONCE, engraver and jeweler; 
good position to the right man. Address J. K. 
Roumain Bldg., Baton Rouge, La. 


HIGH GRADE watchmaker and engraver wanted; 
will pay $45 to $55 per week to Al man. Write 
or wire Garon Bros., Duluth, Mina. 
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HELP WANTED—Continued. 








all around jeweler and setter; $40 per 
WANTS px Rand qoeitions must have reference. 
Reininger’s Jewelry Store, Easton, Pa, 








REPAIR MAN; must be able to handle 
sage 3 on silver and plated goods, Write 
Cowell & Hubbard Co., Cleveland, Ohio. 





NTED, watchmaker and engraver or watch- 
bape by firm established 52 years in town of 
15,000. J. B. Folsom, Sumter, S. C. 





ENGRAVERS AND CHASERS for emblem ring 
factory; good wages to competent men. Bar- 
dach & Gran, Inc., Indianapolis, Ind. 





WANTED, CLOCKMAKER to work as second- 
hand in the best store in Wilmington, Delaware. 
Apply Millard F. Davis, Wilmington, Del. 





WANTED, first class watchmaker to also act as 
foreman of shop; permanent position at $50 a 
week. C. A. Schnack Jewelry Co., Alexandria, 
La. 





PERMANENT POSITION for first class jeweler; 
must be good platinum worker and diamond 
setter. Address G. W. Haltom, Fort Worth, 
Tex. 





WANTED, competent engraver for first class 
jewelry store; permanent position and good sal- 
ary Address “W. E. C., 5245,” care Jewelers’ 
Circular. 





WANTED, a second watchmaker, jeweler; state 
salary wanted; permanent position; full partic- 
ulars in first letter. CC. S. Hixon, Jr., Rich- 
mond, Mo. 





WATCHMAKER, competent man by Oct. 15, to 
take charge of department; congenial surround- 
ings; $40 per week. F. Bangs & Co., Dodge 
City, Kans. 





WANTED AT ONCE, two first class watch mak- 


ers; salary $45 al week; permanent places. 
Address Mitchell-Greer Co., 914 Main St. Ft. 
Worth, Texas. 





WANTED, WATCHMAKER, one who can en- 
grave prefcrred; ydermanent position; splendid 
opportunity. Hufnagel, Inc., Mount 
Vernon, N. Y. 





WATCHMAKER on medium grade work; $30-$40 

r week. L. Sheppard, 251 Main St., Orange, 

N. J., 40 niinutes from New York by Lacka- 
wanna Railroad. 





WANTED, SALESMAN, for retail jewelry store; 
permanent position; state salary and full par- 
ticulars in first letter. The Windsor Jewelry 
Co., Lima, Ohio. 





WANTED, first class watchmaker, engraver pre- 
ferred, for New York State; $35 per week; 
references required. Address “A., 6137,” care 
Jewelers’ Circular. 





FIRST CLASS JEWELER; seme new work and 
general repairs; can appreciate a real workman; 
splendid salary. Address “Virginia, 6135,” care 
Jewelers’ Circular. 





GOOD jeweler and clock repair man; also some 
new work; state salary, give references in first 
letter; permanent position. Boyson Jewelry Co., 
Cedar pids, Ia. 





A GOOD CLOCK REPAIRER and second watch- 
maker; state salary and give reference in first 
letter; permanent position. Reininger’s Jewelry 
Store, Easton, Pa. 





FIRST CLASS engraver and jeweler; prefer one 

who can assist on watches; salary $40 to $50 

r week; permanent position. Gusfield Co., 
caumont, Texas. 





WATCHMAKER AND ENGRAVER; 
permanent position for 
particulars and reference. 
Co., Pittsburg, Kans. 


pleasant, 
high class store; full 
The Lanyon Jewelry 





FIRST CLASS JEWELER, platinum worker and 
stone setter; send references and_ particulars; 
salary $40; position permanent. J. Jessop & 
Sons, San Diego, Cal. 





WANTED, good watchmaker, jeweler and sales- 
man; fine working conditions; permanent posi- 
tion; state salary, experience, age, etc. Jos. 
Gumm, Jackson, Mich. 





WANTED, JEWELER familiar with new and re- 
pair work; permanent position; state salary ex- 
pected; references. C. G. Grenzebach, Brownell 
Bldg., Lincoln, Nebr. 





WANTED, watchmaker and engraver; state salary 
wanted and references; fine working conditions 
in 20.000 Georgia city. Address “L., 6091,” 
care Jewelers’ Circular. 





WANTED, Al watchmaker, one who engraves 
preferred; good wages for right man; must have 
reterences; New York State. Address “Z., 


6136,” care Jewelers’ Circular. 





WANTED AT ONCE, first class watchmaker, 
jeweler and engraver; salary $50 per week; 
steadv position to the right man. Address “R., 
6075,” care Jewelers’ Circular. 





WANTED). first class watchmaker and engraver; 
permanent position for competent man; give 
age, experience. references and salary wanted. 
Sam Orr Tribble, Anderson, S. C. 





WANTED, high grade watchmaker to work on 
watches only; good quality work; pleasant, con- 
genial surroundings: highest salary paid. Apply 
Millard F. Davis, Wilmington, Del. 





WANTED, CLOCKMAKERS, thoroughly familiar 
with French and English clocks and accustomed 
to fine work in first class stores. Reply by letter 
to, “H., 6013,” care Jewelers’ Circular. 





WANTED, first class jeweler and engraver; per- 
manent position; salary $40 to $45; send copy 
of reference, samples of engraving, first letter. 
The J. Levinski Co., Inc., Waco, Texas. 





MELTER AND CASTER, for emblem ring fac- 
tory; prefer man with some experience on hy- 
draulic press; steady sition and good pay. 
Bardach & Gran, Inc., Indianapolis, Ind. 





WANTED WATCHMAKER; all sound man, one 
why can take charge if necessary; must be first 
class workman; salary $35 to $40 per week. 
Address J. O. Williams, Tallahassee, Fla. 





WANTED, one first class watchmaker and one 
first class engraver who can help out at watch 
work; permanent positions: state salary in first 
letter. Address Box 196, Norfolk, Va. 





MAN to do clock and jewelry repairing and assist 
on watches; also to act as clerk when needed; 
state experience and salary, also references in 
first letter. G. A. Hawver, Massillon, Ohio. 





WANTED AT ONCE, first class watchmaker 
and engraver; permanent position to the right 
party; wages $40 to start; reference required, 
Address “C., 6070,” care Jewelers’ Circular. 





WANTED, first class watchmaker and optometrist; 
must be high class; good salary and great op- 
portunity for advancement to right party. Write 
S. H. Vatz, 634 Liberty Ave., Pittsburgh, Pa. 





WANTED, first-class watchmaker and 
clockmaker who can do some watch 
work. Clark & True, Middletown, Conn. 





A GOOD CLOCKMAKER, one who can assist in 
other departments preferred; permanent posi- 
tion; state age, experience and references in 
first letter. Adam H. Bolender, Rockford, Ill. 





$40 WEEK to first class watchmaker and good 
engraver; permanent position with chance for 
advancement; references with application. Cres- 
cent Jewelry Co., 329 Cherry St., Helena, Ark. 





FIRST CLASS watchmaker and engraver; also 
can use a watchmaker; must be good on Swiss 
bracelet watches; position permanent to right 
man. Address G. W. Haltom, Fort Worth, Tex. 





WANTED AT ONCE, a first class watchmaker; 
a steady job guaranteed to the right man; state 
wages expected and reference in first letter. The 
— & Dyson Co., 54 Main St., New Britain, 

onn, 


WANTED. a good clock repairman who can take 
charge of and repair all kinds of clocks in one 
of the finest jewelry stores in Pittsburgh, Pa. 
— “X. Y. Z., 6081,” care Jewelers’ Cir- 
cular. 





WANTED AT ONCE, watchmaker to do ordinary 
watch, clock and jewelry repairing; splendid 
working conditions; state salary and reference 
in first ietter. Hawver Jewelry Co., Spring- 
field, Mo. 





WATCHMAKER who can do jewelry work and 
help wait on trade; $30 per week; one man with 
me eight years; reference required; please give 
full particulars in first letter. B. Bane, King- 
fisher, Okla. 





WANTED, good watchmaker and jeweler; 
working conditions; permanent position; 
salary wanted, experience, age, etc. Jos. 
Jackson, Mich. 


fine 
state 
Gumm, 





WANTED AT ONCE, a first class watchmaker; 
steady job guaranteed to the right man; state 
wages expected and references in first letter, 
J. H. G. Durant, 17 Center St., New Haven, 





WANTED a first class watchmaker; permanent 
position to right party; first class trade; light 
and airy work room; salary $40 per week. The 
James R. Armiger Co., 310 N. Chatles St., 
Baltimore, Md. 





A JEWELER who can do light manufacturing and 
is good on jewelry repair work; permanent po- 
sition, good wages; state age, experience and 
references in first letter. Adam H. Bolender, 
Rockford, J. 





WANTED soon, watchmaker and salesman; perma- 
nent position and top salary to right man; send 
photo, references, state salary and tell what you 
can do. Kimball Jewelry & Optical Co. El 
Dorado, Kans. 





WANTED, a first class traveling salesman with an 
established trade in the Southeast or Central 
States; all correspondence will be strictly confi- 
dential. Frohman Co., wholesale jewelers, 
Cincinnati, Ohio. 





JIG SAWYERS on metal and silrer jewelry; po- 
sitions stcady; $44 per week and up; 44-hour 
week; time and a half for overtime; pay for 
10 holidays. Henry W. Fishel & Sons, 126 W. 
22nd St., New York. 





WANTED, first class combination jeweler and 
engraver; position permanent; pleasant work- 
ing conditions; good pay; transportation paid 
for good steady workman. Tschumy’s Jewelry 
Store, Galveston, Tex. 





FIRST CLASS watchmaker, engraver pre- 
ferred, for fine store in city of 25000 
population. Salary $35 per week. J. 
W. Nichols, Uniontown, Pa. 





JEWELRY REPAIRER and engraver, 
assistant; state references, experience, 
and salary wanted in first letter. C. L. 
Ruth & Son, Montgomery, Ala. 





WANTED, good watchmaker, jeweler and sales- 
man; fine working conditions; permanent posi- 
tion; state — experience, age, etc. Jos, 
Gumm, Jackson, Mich 





WATCHMAKER WANTED by New York con- 
cern to do their extra repairs at his home or 
shop; must be thoroughly competent; refer- 
ences required. Address “V., 6173,” care Jewel- 
ers’ Circular. 





WATCHMAKER WANTED in nice college town 
of 5,000; must be honest and sober; nice store 
with good people; state age, experience, refer- 
ence and salary expected. Address L. D. 
Hamric & Son, Lexington, Va, 





ROOM FOR ONE MORE WATCHMAKER; 
must be competent and have good references; 
permanent position; $40 a week to begin; state 
age, experience and references in first letter. 
Adam H. Bolender, Rockford, IIl. 








(Special Notices continued on page 172) 
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HELP WANTED—Continued. 








FIRST CLASS watchmaker, jeweler and optician, 
wanted to take full charge of repair depart- 
ment; salary $35 per week; position permanent; 
good hunting and fishing; fine residence town. 
Address Wm. Coleman, Deer Lodge, Mont. 





WANTED, A MAN to do clock and jewelry re- 
pairing and second watch work; large store; 
good working conditions; 
an excellent opportunity for a_young man to 
advance. George W, Feldman, Franklin, Pa. 





JEWELERS ON GOLD RINGS, prefer men who 
want to make this city their home; will pay ex- 
cellent wages to the right men. Bardach & 


Gran, Inc., Indianapolis, Ind. 





SALESMAN for Illinois and Iowa for diamond 
and jewelry line, starting January, 1920; don’t 
answer uniess you care to travel nine months 
in year; state experience in detail; confidential. 
Address “T., 6144,” care Jewelers’ Circular. 





WANTED, TWO MEN, a jeweler and en- 
graver, also a watchmaker; permanent 
positions at best wages for competent 
men. W. E. Fellows, Flint, Mich. 





YOUNG LADY for downtown retail jewelry 
store, New York City; experienced in general 
detail work; knowledge of mounting diamonds, 
repairs, etc.; liberal salary; permanent position. 
Address “B., 6129,” care Jewelers’ Circular. 





WANTED, YOUNG MAN familiar with New 
York market to take charge of shopping service, 
operated in connection with large wholesale 
house; write fully stating experience and salary 
expected. Address “Y., 6145,” care Jewelers’ 
Circular. 





WANTED, a first class engraver and jeweler to 
go to a thriving North Carolina city; salary 
$50 weekly and transportation paid to_ satis- 
factory party. Wire proposal, “H., 6126,” care 
Jewelers’ Circular, and confirm by mail with 
references. 





FIRST CLASS WATCHMAKER; good salary 
and only first class werk; permanent position; 
pleasant situation; prefer one who_ engraves; 
can begin at onces wire or write giving particu- 
lars, also state nationality. Paul E. Crosby, 
Spartanburg, S. C. 





WANTED, A MAN in a prosperovs town of 
6,000, to take full charge of my jewelry de- 
partment: mvst be a watchmaker and optometrist 
and capable; salary and corrission with won- 
derful opportunities. Address ‘‘Circular,” 169, 
302 Heyworth Bldg., Chicago, IIl. 





WANTED, ambitious young man as salesman, in 
jewelry store; only those experienced in high 
grade establishment considered; all applications 
giving full references, age and salary desired, 
will be held as confidential and answered at once. 
Henry Kohn & Sons, Inc., Hartford, Conn, 





WANTED, a good watchmaker and salesman; one 
accustomed to wait on fine trade; will have 
charge of store in absence of owner; send photo, 
state whether married; state experience in the 
business; send references or call personally. 

or Ramsay, 1318 F St., N. W., Washington, 





NE IL UE ES RT hE PO RE 


A YOUNG MAN who can do some watch 
repairing, engrave, and do jewelry 
work; to such a man we will pay a 
liberal salary; position permanent. 
N. J. Smith & Son, Bainbridge, Ga. 


permanent position;' 





TOOLMAKER, experienced on tools, for piercing 


and forming fancy platinum ring mountings, and 
similar work; shop run on co-operative - profit 
sharing plan; no labor trouble; state salary 
wanted in first letter. Traub Mfg. Co., 870 
Woodward Ave., Detroit, Mich. 





o 
WATCHMAKER for down town New 


York, retail jewelry store; permanent 
position; good light, ventilation, etc.; 
liberal wages for the right man.. Ad- 
dress “B. G., 5970,” care Jewelers’ Cir- 
cular. 





WATCHMAKER AND OPTICIAN; good 


permanent position; 50 per cent of 
profit on optical and watch work; long 
established business; guarantee $50 a 
week. Address “Circular, 167,’ 302 
Heyworth Blidg., Chicago, III. 





EXPERIENCED, double entry bookkeeper 


wanted in the office of precious stone 
merchant; one willing to learn the 
business and act as salesman. Address 
“N., 6170,” care Jewelers’ Circular. 





WANTED, GOOD WATCHMAKER, one 


who can help out with engraving during 


holidays preferred; good wages, steady 


positions; New York State; references 
necessary. Address ‘“H., 6138,” care 
Jewelers’ Circular. 





ONE OF MY CUSTOMERS, 


in a nice city 
within a half hour’s ride of Boston, wants a 
good watchmaker who is also a good salesman; 
is willing to pay a good salary; this is a fine 
opening for a young man who is looking ahead 
to owning a business of his own; write or 
wire me at once. Josiah Bartlett, Jewelers 
Bidg., Boston, Mass. 





DETROIT WANTS YOU if you are a first class 


workman; we have good positions open for 
jewelers, engravers, stone setters, hub and die 
cutters; especially in need of a high class die 
cutter who can also do fine work, cutting for 
enamel; can also place several salesmen in touch 
with good positions. The Chas. A. Berkey Co., 
220 Woodward Ave., Detroit, Mich. 





WANTED, EXPERIENCED SALESMAN, 


in first class loan office; man with 
bench experience preferred; perma- 
nent position and good future for good 
live wire; reference. R. Malever, 9 
E. Trade St., Charlotte, N. C. 





WANTED AT ONCE, a first class jeweler 


and engraver; one who can assist in 
watch work, with own tools; good 
position for a reliable man in the best 
health resort in Texas. Samuel Adler, 
Corpus Christi, Texas. 





WANTED, jeweler and engraver, in city 


an hour from New York; must be thor- 
oughly experienced; hours eight to six, 
including Saturday; give age, experi- 
ence, salary, etc. Address “C, L. H,, 
6143,” care Jewelers’ Circular. 





A 


LARGE WHOLESALE HOUSE in the 
Central West wishes a traveler who 
would be anxious to get interested-in 
the business; do not require any 
money, but want a good reliable man 
who is looking for a fine proposition 
and whose personality would add to 
the interest of the firm; trips are very 
short, the farthest point 250 miles; 
business long established and carry all 
the leading lines of watches, etc. Ad- 
dress “B., 6181,” care Jewelers’ Cir- 


ee 


WANTED, one of the largest Southern jeweler 
require the services of the following men: eq. 
graver, salary $35 per week; repair j 
salary $30 per week; bench watchmaker, salary 

per week; positions permanent for satisfge. 
tory men; ideal climate; eight hour day; modern 
shop; must be first class, experienced wor! 
well recommended; state qualifications, Ag 
dress “P., 3970,’’ care Jewelers’ Circular, 





oa 


ATTENTION! Progressive. watchmakers and 
jewelers; aerial transportation has begun jn 
earnest; the most vital part of an airplane's 
equipment is its assembly of fine aeronautical 
instruments; these marvels of science and pre. 
cision demand expert attention for their repair. 
ing and calibration; it is distinctly your line; 
are you prepared? _Watchmakers who know 
are needed now; full particulars. Address 
Breguet Aero Laboratories, Box No. 1481, Bos. 
ton, Mass. 








COMPETENT WATCHMAKER on high grade 
work by one of the oldest jewelry houses in 
southwest; population 80,000; ideal climate and 
pleasant place to live; work on fifty percent 
basis; we furnish room and materials; we get 
good prices for high grade work, and guarantee 
$40 to good man; however our men do much 
better on percentage; state age, nationality, ex- 
perience, and send references. ixson 
Co., El Paso, Texas, 





WANTED, two first class watchmakers, 
and one first class engraver, or combl- 
nation watchmaker and engraver; good 
salary, or can work on salary and com- 
mission basis; very pleasant surround: 
ings; state salary and all particulars In 
first letter. Carter-Allen Jewelry Co., 
Shreveport, La. 





ENGRAVER AND SALESMAN; a first 
class man as assistant manager; a live 
wire only, who has some executive 
ability, with experience in buying and 
window dressing; not under 30 years 
of age; must have A1 references. Ad- 
dress “T., 5308,” care Jewelers’ Circu- 
lar. 





WANTED, YOUNG MAN as junior sales- 
man in jewelry store; must have some 
experience on selling diamond jewelry, 
etc.; good opportunity for ambitious 
young man with pep; reply by mail 
only, giving experience and references; 
strictly confidential. Herberts, 158 W. 
125th St., New York. 





WANTED, TWO MEN; one who is a 
first-class jeweler and repair man, cap- 
able of taking charge of a repair de- 
partment; second a man who has had 
experience as a salesman and _ stock 
clerk in a retail store; a good oppor- 
tunity for good men. Address “J., 
6155,” care Jewelers’ Circular. 








Sur Sale. 


Stores, Stocks and Businesses. 
3c. a word; minimum charge, 75c. 





STOCK AND FIXTURES of established retail 


jeweler, approximately $5,000, located in the 
busy Delaware River section of Pennsylvania. 
Address “‘V,. 6055,” care Jewelers’ Circular, 








cular. 


FOR SALE, jewelry store established 12 years in 


a prosperous mining town doing an average 
business, $30,000 per annum; good reason for 
selling; stock and fixtures, $26,000; can reduce 
to $10,000; will sell before Christmas and give 
the purchaser the advantage of Christmas busi- 
ness; can reduce still further by selling after 
Christmas; don’t answer unless you have at 
least $5,000 cash; a spiendid opportunity for a 
jeweler-optician. Address ‘“L., 6162,” care 
Jewelers’ Circular. 
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ae: For Sale. 


Tools, Equipments, Merchandise. 
3c. a word; minimum charge, 75c. 








= 


<NTATION TO THE ALPHABET, de- 

— application; 25 plates; 275 illustrations 

and descriptive texts; specimen_sheet on request. 
‘Albert Wehde. 2229 Giddings St., Chicago, Ill. 








ALE, CHRONOMETER, by W. C. Pot- 

= 2 Chicago; No. 40, 18 kt. gold case; in 
fine condition; original box; two letters from 
W. C. Potter written to the original purchaser. 
J. F. Tait, 329 W. Seventh St., Los Angles, 


Cal. 





ONE 12-FT. WALL CASE, plate glass shelves, 
mirror back; three seven-foot cases, plate glass, 
marble blass; one five-foot silent salesman plate 
glass, marblee base. Full particulars by request. 
Carl M. Sanders, 2818 N. 12th St., Philadel- 
phia, Pa. 





FOR SALE, rolling mill for brass, silver 
or aluminum, 43-47 Oliver St., Newark, 
N. J.; fully equipped with rolls and ma- 
chinery. Apply to J. Noble Hayes, 80 
Maiden Lane, New York. 





MOVEMENTS, AMERICAN SECONDS; 
the many different makes and grades, 
also 20 and 25 year gold filled cases of 
standard reputation; we can save you 
money. Mark-Nelson Co. Inc. 15 
Maiden Lane, New York. 








Business Opportunities. 


3c. a word; minimum charge, 75c. 








MR. JEWELER, if you want cash for your entire 
jewelry stock and fixtures, write for J. A. Conn, 
414 Citizens Bldg., Cleveland, O. 


| WILL BUY your stock and fixtures for 
cash and pay all that it’s worth; If 
you want to sell and mean business, 
communicate at once. J. B. Gordon, 387 
Washington St., Boston, Mass. 





COMMUNICATE AT ONCE; | will buy 
your entire stock and fixtures for cash; 
quantity no object; bank reference. 
Louis Gordon, 387 Washington St., 
Boston, Mass. Established 1900. 





WHY WORRY ABOUT MONEY? We 
will pay the highest cash price for your 
entire stock of diamonds, watches, 
silverware and jewelry of every descrip- 
tion; quantity no object; for 30 years 
our specialty; bank and mercantile 
reference. Brooklyn Purchasing Syndi- 
cate. Frank Walker, proprietor, 610 
Broadway, Brooklyn, N. Y. Phone 
1757 Stagg. 





JEWELERS, West of the Rockies, send 
me your diamonds, watches and stock 
that don’t move; get your cash by re- 
turn mail; merchandise is held until 
offer is accepted. M. Weinstein, Title 
Guarantee Blidg., Los Angeles, Cal. 





DO YOU CONTEMPLATE RETIRING or going 
out of business? I will buy your entire or sur- 
plus stock of jewelry, diamonds, etc., and pay 
the very highest cash price; no stock too large; 
25 years’ experience in buying diamonds and 
jewelry; it will be to our mutual benefit to com- 
municate with me: best references. I. Olenick, 
413 New York. Telephone. 9531 

anal, 





I WANT TO BUY for cash an established jewelry 
store; New England States preferred; answer 
at once. Address “X., 5858,’ care Jewelers’ 
Circular. 





WANTED, a man having his own shop, to make 
a line of fancy link gold Waldemar chains, for 
cash, in quantities. Address ‘“‘L., 6071,’ care 
Jewelers’ Circular. 





WANTED, a jewelry store or stock, with or with- 
out fixtures; will pay the highest cash price; 
communicate at once. §. N. Rabinov, 5 Brom- 
field St., Boston, Mass. 





NOTICE! Valuable, useful and novel invention 
to go on market; patent pending; mirror on out- 
side back of cheap watch cases; can be used on 
any style case; best cffer. Geo. Frankenburg, 
136 Auburn St., E. Lib. Sta., Pittsburgh, Pa. 





HAVE PAID the highest cash price for 
jewelry stores for 40 years; | am a posi- 
tive buyer if you really want to sell. 
Isaac Rich, 21 Bromfield St., Boston, 
Mass. 





PROFITS positively guaranteed; jewel- 
ers why sell at a loss; our way is safe 
and sure; write us today. Merchandise 
Buyers Association, 8th Floor, Ashland 
Block, Chicago, fll. 





GET OUR CASH OFFER for your entire stock 
of diamonds, watches and jewelry of every 
description; we pay the highest spot cash price; 
communicate with us, it will be to your advan- 
tage; quantity no object. American Auctioneer 
Rcoms, 1785 Lexington Ave., near 110th St., 
New York. Phone Harlem 2997. 


ARE YOU GOING OUT OF BUSINESS? We 
pay highest cash value for entire stock, or part 
of jewelry, diamonds and fixtures; communi- 
cate with us, it will be to your advantage; 
rating and references of the highest order. Van 
Praag & Co., 537 Broadway, New York, estab 
lished 1889. 





HIGHEST CASH PRICES PAID for your 
surplus stocks of diamonds, watches, 
jewelry; send your stock to me and re- 
ceive money by return mail; national 
bank references; all business strictly 
confidential. Emil Noel, 29 E. Madison 
St., Chicago, III. 





AM PAYING highest cash prices for your 
surplus stock of diamonds, watches, 
jewelry, etc.; send your dead stock to 
us and receive a check by return mall; 
goods held until check is accepted; | 
pay highest cash price for gold and 
silver; all business held strictly confi- 
dential. J. B. Gordon, Room 313, 387 
Washington St., Boston, Mass. 





WIRE OR WRITE if you want to sell; 
we buy for spot cash entire jewelry 
stores or any part; we are paying 
highest cash prices for surplus stock; 
send us a shipment of anything you 
have for sale; check mailed same day 
received and goods held until offer is 
accepted by you; bank reference. J. 
L. Art & Co., Bonded Auctioneers and 
Appraisers, 1003 Mallers Bldg., 5 S. 





Wabash Ave., Chicago, III. 


DESIRED,-a husiness associate. experienced out- 
side salesman, American, between 25-35 years 
of age, to enter partnership with jeweler in 
manutacture of high grade die mountings; ad- 
vertiser has necessary dies to start manufactur- 
ing immediately; an investment of $5,000 re- 
quired: hizhest credentials required and given; 
all communications strictly confidential. Ad- 
dress “R., 6146,’ care Jewelers’ Circular. 











Wanted to Purchase. 


3c. a word; minimum charge, 75c. 








WANTED, Waltham bex chronometer; must be 
in good condition; state serial number and 
price. The Basch Co., 2075 East 9th St., Cleve- 
land, Ohio. 





WANTED TO HEAR from owner of good 
jewelry store or other good business for sale; 
send description and cash price. C. C. Shepard, 
Minneapolis, Minn. 





WANTED TO BUY, some mahogany wall cases 
and show cases to match; must be in good 
condition; let us know what you have. 

Ellis & Son, Johnston City, Ill. 





WANTED AT ONCE, for cash, one or two used 
oak iewelry cases and tables in good condition; 
eight-foot lengths, 42 inches high, single plate 
glass tops. J. P. Miller, Madison, Nebr. 





WANTED, BOX CHRONOMETER; we 
solicit repairs on fine and complicated 
watches, clocks and  chronometers. 
Lester Cerf, 47-49 Maiden Lane, N. Y. 








Watch Work for the Trade. 


3c. a word; minimum charge, 75c. 








YOUR WATCH REPAIRING is efficiently and 
conscientiously taken care of; quick delivery; 
expert workmanship guaranteed; chronometers 
and complicated movements. Stephen Wolf, 90 
Nassau St.. New York. 





PROMPTNESS AND ACCURACY in 
watch repairing is essential to your 
business. Do you get it? Our shop 
gives you the service equal to an ex- 
pert in your store; a trial will convince. 
Solomon & Co., 8 So. Dearborn St., Chij- 
cago, Ill. 








Sperial Order Work and 
Repairs for the Trade. 


3c. a word; minimum charge, 75c. 








WANTED, jewelry repairing, engraving, watch 
repairing and enameling; trade work a_specialty. 
— & Kirchner, 4 W. King St., Lancaster, 

a 





TAKE DIAMOND SETTING on platinum or 
single stones for the trade; quick delivery and 
expert workmanship. Armin Klein, 117 No. 
Dearborn St., Chicago, IIl. 








Misrellaneows. 


3c. a word; minimum charge, 75c. 








HILES WATCHMAKING and Engraving School, 
the largest and best equipped school in the 
west. 717 Market St., San Francisco, Cal. 





PATENT WHAT YOU INVENT; it may 
be valuable; personal service; no at- 
torney’s fee until patent is allowed; es- 
tablished 1882; “Inventor’s Guide” free. 
Franklin H. Hough, 542 Loan & Trust 
Bldg., Washington, D. C. 
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N. Stein O. Bernstein 


(2 Expe rt 
Stodien 


guarantee you 
Prompt Service—Quality 
American, Swiss and all Kinds 
of complicated Watches 
repaired 
You Can Promise Your 
Customers Service 
If you send your watches to 


BernStein Watch Co. 


Watchmakers to the Trade 


5 No. Wabash Ave. 
Kesner Bldg. 





CHICAGO | 


THE JEWELERS’ CIRCULAR 


THE WASHBURN 


SECURITY 
Automatic Holder 


for all sizes of scarf- 
pin wire, Guaranteed 


MAGIC NUT 





ili 
Mi 


EAR WIRES 


for unpierced ears 


SAFETY CATCH 


For Brooches, etc. 


Can bé applied to any 


Descriptive Circular on Application 
Pearl Drilling and Adjusting a Specialty 
Special Order Work and Repairing 


¢. IRVING WASHBURN, 108 Fulton Street, N. ¥ 


for ear —_ scarf-pins 
work where pin tongues 
=) used. 


Open Closed. <= = 





Watch Repairing 
for the Trade 


All Work Guaranteed 
FORD J. LA BARR 


1312A Heyworth Building 
29 East Madison Street 
CHICAGO, ILLINOIS 


IMMEDIATE 
DELIVERY 


Compasses 
Special Prices 


LEEDAWL 50c ea. 
LITENITE 75c ea. 











World Merchandise Corp. 
536-38 Broadway, New York 





October 1, 1919 ° 





Does Your Floor Space| 
Allow You Vibration 


on Your Presses? 


You need a TATAR’S Pat. 
ented shock absorber. Let me 
demonstrate it. 


F. TATAR 


Millwright 
| 


61 West 27th St. jj! rT 


New York i 


Telephone: 
Farragut 4367 






Mim fi 
; =a 
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Foreign Patents 


BNNs. 
U. S. Patent i) r 
AA Pending, 


allowed. My 

















This is an exact reproduction 
of a full-sized Mazuza 


This Mazuza Charm is a 
big seller. Displayed in 
your show window means 
sales for you. 


14K Gold, . . . $2.00 each 
PRICE : mes — $1.00 each 


LIEBERFREUND BROS. 


Manufacturing Jewelers 
tors s Mazuza. 
Sole makers and distributors. 
40 Maiden Lane, New York 
Tel. 5122 John 





DIAMONDS 


BOUGHT for CASH 


Highest Prices Paid. 


Jacob Schoen 
6 Maiden Lane, New York 








John Daley PaysCash! 


Send me your old Gold, Silver, Platinum 
and discarded Jewelry. I buy Diamonds, 
Pearls, Sapphires, Onyx, Amber, Antique 
Jewelry Sets, Cameos, Garnets, Entaglios 
and entire stocks. 


JOHN DALEY 


Bank 654 6th Avenue S. E. Cor. 
References NEW YORK 38th St. 
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’. 4 H. BERGE NEW YORE 





WE DO THE FINEST 
REPAIR WORK FOR THE TRADE 
On Swiss and American Watches. Mail 

Order Work Promptly Attended To. 
Nassau Watch Repairing Ca. 


102 Fulton St., Room 211, New York 
Tel.: Beekman 8729 


MATCH-WORK 


We Match Anything in 
GOLD OR SILVER 


Send Us Samples for Estimates 


THE BLANCHARDS, Inc. 


Gardner, Mass. 

















Let me take eare of your 


WATCH REPAIRING 


on Swiss, American and complicated watches. 
A trial order will convince you of my superior 
— and ability. 


New Yi 
mada 6752 J. LIMAN 116 Messae Ot. 





Mail order work promptly attended to. 


Expert Watch Repairing wx Trade 


Complicated Swiss and rr watches 
repaired — all work guaranteed. Uniform 
prices to the trade. 


S. & A. Watch Repairing Co. 


835 Milwaukee Ave. Chicago, Ill. 


St. Louis Watchmaking School 
Established Thirty Years 

If you really know how thoroughly we prepare 
you to fill a good position in a first class Jewelry 
Store, you would cume to see us at once, and 
learn the practical work as must be done in a 
first class Jewelry Store. 

Write for our Cataleg at ence. 


ST. LOUIS WATCHMAKING SCHOOL, St, Louis, Me. 














Headquarters for 


Gold and Silver Plating 


Mesh Bag and paniey 
Repairing at Modera 
Prices. 


Louis Morenfeld 


$1 Maiden Lane, New York 








PROMPT SERVICE—QUALITY 
Phone Barclay 2001 


send your Watch Repairing to 
R. SPITZ warcumaker 


First Class Workmanship Guaranteed. 
3 Park Row—Room 87 New York 





Expert Watch Repairing ne 


We ot care for your watch repairing pene 
partment promptly, carefully and satisfac- 
torily. All work guaranteed. 


THE SUPERIOR WATCH REPAIRING o.. 











116 Nassau 
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ARE THE BEST 
‘““Ask the Man Who Uses It’’ 


A TRIAL WILL CONVINCE YOU OR MONEY REFUNDED FOR SALE BY ALL JOBBERS OR ORDER DIRECT 


N. J. FELIX & SONS 
50-56 John Street, New York 


WATCH CASE REPAIRERS—AISO, WATCH MATERIALS—TOOLS—JEWELERS’ SUPPLIES 



































PROFITS GUARANTEED 


Our Many References Prove Our Way 
is the only Safe and Sure Way. 








Endorsed by Leading Jobbers and Jewelers 


c curcago, 1 GOTTLIEB & O° NEIL tstasished 190 




















Did You Ever 
Realize 


what little you get for 
melting your old rings, 
and what big prices you 
pay for new ones? 





Third Edition 


TRADE-MARKS 


of the Jewelry and Kindred Trades 

















Containing 366 pages of trade-mark information. 


To avoid losses send them to us and we will make them look 























ole ee Te. Se Sh GO ee Se See Handsomely bound in cloth. Size 7 x 10% inches. 
or M. J. STERN & — - 
i , 
"Special Jewelers to the Retail Trade. Ha r RICE, $5.00 
Express Prepaid 
Ohe Buyers’ Directory The Jewelers’ Circular Publishing Co. 
Price, $1.00 | 11 John Street New York 
The Jewelers’ Circular Pub. Co., New York 
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YOUR ONE 
BEST CHANCE 
TO RETIRE 


You may have been in business fifty years, but during that 
time there never was a better chance to close out your Stock. 
J. A. CONN Merchandise is now bringing a better price than it ever did 
before. Now is your one best chance to get one hundred cents 
on the dollar for your stock. 






































I am not advising you to quit, but if you are desirous of retiring, it is my belief that you will never find a 
better time to get rid of your merchandise. Start right now while you are assured of the advance market. 


PHONE, WRITE OR WIRE TODAY Remember, I am always busy! 


All correspondence handled in confidence. There must be a reason. 


oe J ® A * CO Pe re a Pegs 


Phone Central 5677-K 
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Telephone—1624 Cortlandt 


The Leading Jewelry Auctioneers 
of the United States 


COMRIE & BROKAW 


Our Methods Are a Guarantee Against Loss 
RELIABILITY — EXPERIENCE — SALESMANSHIP 


We have the evidence to prove that we have conducted the largest sales 
ever held in this country for leading Merchants, Banks, Receivers and 
Trustees. In all of our recent sales, our books show a substantial profit 
abeve cost. Present conditions offer unusual opportunities to reduce 
stock or close out completely. When you want the best, and a guar- 
antee of assured success, write or wire us. 


14 MAIDEN LANE - NEW YORK 


i 
x 
h 
i 





ULMiMshdddddddiddiddddddddddddddididiidiiiiddéé 
PITZZZTLEEL LE eztctertrcccecccckcceccccccttccccccacaccatae 


EE REST EGOS EB OE BIG 
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The finest Tower Clocks in the world are made by 
The E. Howard Clock Company of Boston. Also | 
a very complete line of substantial and accurate clocks #®@—>= 
for the bank, office and school. 


Write us for full information 


| THE E. HOWARD CLOCK CO. _ | 
s 373 Washington St., Boston 309 Broadway, New York 
31 North State St., Chicago 
Established 1842 


W. H. Swenarton 
(Ex-Exanminer U. S. Patent Office) 
Counsel in Patent Causes 
2 Rector Street, New York 
Patents Trade-Marks 


THE BUYERS’ DIRECTORY 


Price $1.00 
The Jewelers’ Circular, 11 John St., New York 
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JUST ISSUED 


1919-1920 EDITION 





The Jewelers’ Circular 


Buyers’ 
Directory 


of the 


MANUFACTURERS, IMPORTERS AND 
JOBBERS 


in the 


Jewelry ana Kindred 
Trades 


A Handy, Classified List for Buyers 


Bound in Limp Cloth, 3 x 61% inches. 


ISSUED ANNUALLY 
PRICE ONE DOLLAR 


Sent postage prepaid to any yearly subscriber of 
The Jewelers’ Circular at half price, remitting 50c., 
when paying his subscription 








[Illustration Actual Size.] 





Copyright, 1919, by 


THE JEWELERS’ CIRCULAR PUBLISHING CO. 


11 John Street, New York 


























178 


THE JEWELERS’ CIRCULAR October 1, 1919, 



































































































































































































































SCHULTZ-GOLDMANNx 


MANUFACTURING JEWELERS 
M1 NASSAU ST. NEW YORK 


Platinum Diamond Wrist Watches 


Fitted with 
American and Swiss Movements 


Mounted Jewelry Diamond Mountings 


Special Order Work 


San Francisco Chicago New York 
J. M. Berman Ben F. Hirsch J. B. Ahrons 
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Clhere is a Dividend for You in the 
IOI9 fall National Advertising Campaign 
of Wallace Silver 


HIS dividend is of two kinds — minimum and 

maximum. The minimum dividend is more sales ; 

the maximum most sales. The first comes as a result 
of a demand created by our advertising alone, the second 
as a result of our advertising and yours combined — 
yours being linked up locally with ours nationally. 


HUDSON VOGUE ALAMO ATHENA 
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The patterns we are featuring this Fall and Winter are all 
“ winners ”— simple, plain patterns that are easy to sell because 
they are patterns that people want. We are offering no untried 
patterns on a gamble, but patterns that have proved their 
popularity — and that are proving more popular all the time. 
If you have these patterns in stock you are going to profit by 
them. If you haven’t, better stock up, for they are going to sell. 


Our national campaign begins this month. Your local 
campaign should get in step with it. Watch for large 8-page 
“broadside” we are mailing you. Full particulars are in it. 


warterns,) == (guaranteed wrthout time — mit ——. 


RWALLACE & SONS MANUFACTURING CO. 
Silversmiths, Walhngtord , Conn. 





























FALL COMMUNITY WEEK 


October 25th to November | st 


COMMUNITY PLATE 


ONEIDA 
COMMUNITY, 
LTD., 

ONEIDA, N. Y. 


As we plan to 
have a Community 
Window during Com- 


munity Week please send *, 
Window Trim Assortment ~ 
% 
1 Window Display + 
1 C. P. Easel ~ 
1 C. P. Black Sign ‘* 


For Newspaper Advertising please 
send Electros 





Single Column —— Double Colurmm— ee 
Name _ 
eee 








, SEND FOR THIS WINDOW DISPLAY 


LITHOGRAPHED IN 9 COLORS 


COMMUNITY DEALERS! Prepare now to feature COMMUNITY 
PLATE from October 25th to November Ist. You can make a most 
attractive window by using this beautiful new Coles Phillips display. 


This picture will be shown on the back cover of the Saturday 
Evening Post on November Ist and on the back cover of Collier’s 
October 25th in two colors. We will have page advertisements in the 
November issues of Cosmopolitan, Good Housekeeping, Ladies’ Home 
Journal, Metropolitan, Pictorial Review, Vogue and Woman's Home 
Companion. 


Mail us the coupon on the margin and receive your large Window 
Trim Assortment free. 


~ ONEIDA COMMUNITY, LTD., 
* ONEIDA, N. Y. 


— —_.. 
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